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THE LIFE COMPANIES 
INFALLIBLE? 


ARE 


AFTER all that has been said concerning 
the recent English failures, we are unable 
to discover that anybody has yet succeeded 
in drawing the precise moral which ought 
to be upheld to the American public as the 
only real lesson of those failures, when con- 
sidered with reference to the present and 
probable future condition of American 
companies. Our own explanation of those 
failures in England is, that each one was 


merely the occurrence of what was inevi- 


NOVEMBER 15, 1869. No. 5. 


ment or dishonesty shall prevail equally in 
each. And we do not hesitate to affirm 
that in every kind of business occasional 
failures, no matter how distressing may be 
the momentary consequences, are bene- 
ficial to the sound development and ulti- 
mate welfare of that business. 

We are not of those who would alarm 
the public by drawing a false analogy 
between English and American compa- 
nies; nor yet do we pretend to be able to 
prove that it is impossible or even unde- 
sirable that there should be any failures 
among American life insurance companies. 
It is perfectly certain, that if the same 
causes which produced the recent English 


failures prevail anywhere in this country, 


| - ° ° 
they will produce inevitably the same 


results. It becomes, therefore, a matter 
of prime importance to determine the rela- 


tive standing and condition of our compa- 


‘nies. And right here we come upon a 


table. Each company failed simply because 


it had always suffered dishonest or inca- 
pable management, and the same degree 
of dishonesty, extravagance, or inefficiency, 
pursued with the same license and for the 
same length of time, would kill any kind 
of company anywhere in the world. 
Where it is so apparent what were the 


proper view of the real value of that admir- 
able system of state supervision which, 
originated in Massachusetts, subsequently 
patterned after in New York, California, 
and Ohio, promises now to evoke similar 
measures of safety in several other states. 
Such systems of supervision, however 


rigidly enforced, can never entirely pre- 


vent dishonesty in the management of 


companies; the most that they can do, 
besides enforcing publicity, is to exact cer- 
tain salutary requirements. But in respect 
of publicity, just in proportion as the 
requirements are exacting, just in that pro- 
portion will the motives to dishonesty be 
increased. And human ingenuity is so 
skillful in devices to serve selfish purposes, 


that, after all its provisions as to publicity 


and other matters, the real and best eflect 


precise causes of failure, and when we 


realize how crushing always must be the 
inevitable effect of those causes, we can 
easily comprehend that the practical lesson 
of these recent failures, being only excep- 
tional incidents in the history of life insur- 
ance, applies with no more force to life 
insurance than to any other business which 
involves duties of financial trust. The 
failure of a bank cannot weaken public 
confidence in the benefits or the necessity 
of banking. In like manner the founda- 
tions of life insurance, being even more 
indestructible than the principles which 
permit and require banking institutions, 
cannot possibly be affected by the collapse 
of a corrupt life insurance company. There 


will be failures in one business just as often 


as in the other, provided that mismanage-| American companies. 


of any system of state supervision will be 
compassed entirely within its power to 
prevent false statements. For publicity 
in the accounts and statements of compa- 
nies will be, practically, of very little use, 
if it is possible for any of those companies 
to palm off false statements. Fortunately, 
it is now very difficult, if not impossible, 
for companies doing business in New York 
and Massachusetts to escape detection in 
these respects. It is not so much on 
account of a watchful surveillance by the 
supervising officials in those states, as the 
constant and critical examination of the 
companies’ annual statements, by thou- 
sands of rival members of the profession, 
that the publicity which is there enforced 
affords its present advantages, and justifies 
the abundant confidence which strongly 


reposes in the security of a majority of our 
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But admitting all these things, the fact 
remains to be noted that neither state super- 
vision nor any other conservative influence 
can entirely prevent the Aoss¢6é//ty of fail- 
ure. State supervision gives us almost the 
strongest possible statutory legal guarantee 
that the affairs of our companies shall be 
honestly administered ; and that the busi- 
ness shall be conducted according to endur- 
ing mathematical principles. But the 
greatest advantages of the state super- 
visory systems of New York and Massa- 
chusetts lie in the fact that they expose to 
the public the means of fully and decisively 
testing the relative standing and condition 
of companies. The statements of every 
company are annually revealed in marvel- 
lous detail. Every possible effort is made 
to obtain and publish exhaustive informa- 
tion as to all the points which would be 
involved in a consideration as to the rela- 
tive worth of companies. 

With these facts before us we must 
admit, we think, that the English failures 
have come none too soon. And in the 
present consequent disturbance of public 
sentiment we discover reasonable cause to 
hope that the suspicion which is now begin- 
ning to be raised in respect of the security 
of American companies, will incline popu- 
lar inquiry towards an habitual and watch- 
ful investigation of the standing of every 
company in the land. The business will 
never assume its proper position, and will 
never assert its peculiar dignity, until the 
public, beginning to realize how enduring 
are the principles upon which it is founded, 
are taught the necessity of applying to 
every company certain tests to determine 
whether or not that company is worthy of 
patronage,—whether or not it is fit to be 
selected as the repository of savings sacredly 
reserved for use in the hour of distress and 
affliction. 

We aflirm, then, that it is desirable that 
public confidence sha// be disturbed, for it 
is only by provoking popular inquiry and 
suspicion, that public attention will be 
sufficiently aroused to the prime import- 
ance of exercising caution and carefulness 
It is bet- 


ter that the chances of failure among 


in the selection of a life office. 


American companies should be discussed 
rather than that public sentiment should 
be lulled into a false belief that security 
and safe management are just as incarnate 
in one company as in another. Agitation 
of popular inquiry will produce more salu- 
tary results, than any measures which can 
be taken to repress the growing progress 
of a tendency towards investigation. For 


if any of the companies are not as strong 
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as they ought to be,—if any of them are 
pursuing a course which leads towards 
ruin,—it is clearly the duty of the compa- 
nies which are beyond apprehension, to 
The 


people, even those who belong to the most 


promote, not to stifle, public inquiry. 


intelligent classes, are too indiflerent to this 


matter of life insurance. The same sort 


of apathy manifested in other kinds of 


business would encourage recklessness and 


excessive speculation in every avenue of 


trade and commerce. Nothing would be 
safe, ultimately, from the taint of universal 
suspicion. What is wanted to promote 
the sublime purposes of life insurance is 
that there shall be a general appreciation, 
an universal knowledge, of the enduring 
and scientific processes which in reality, 
wherever properly observed, remove the 


business from the ordinary hazards of 


chance, and give it a character for security 
and permanence which can never belong 
to any other kind of financial transactions. 


The fluctuations which affect and so fre- 


quently imperil almost every other kind of 


business are practically unknown in life 
insurance. It is a business whose elements 
are as fixed, inalterable, and enduring as 
the ages. For that reason, then, popular 


inquiry can not be too frequently or too 


strongly challenged to an investigation of 


methods which the business 
We that the 


must conduce, inevitably, to a higher ap- 


the 
reposes. 


upon 
know conclusion 
preciation of the eminent advantages and 
capabilities of the system. 

It 


hitherto been too 


is precisely because people have 
careless in their selec- 
tion of life oftices,—yielding with indif- 
erence, in most cases, to the importu- 
nities of persistent solicitors, —that the 
present emergency finds the public mind 
so sensitive to the shock of the English 
failures. How startling would be an asser- 
tion that the hopes of many an American 
policyholder repose to-day on foundations 
which are no more secure than were those 
of the ten thousand policyholders of the 
Albert in England! 
venture to support any such assertion, be- 


Assuredly we do not 


cause, for reasons which are abundant and 
conclusive, the great majority of our Ameri- 
can companies afford unquestionable evi- 
dence of superiority in everything which 
goes to make a life office sound and suc- 
cessful. But how many of the six hundred 
American have 


thousand policyholders 


ever investigated the state reports for the 
purpose of satisfying themselves concern- 
the of 


How many of them have 


ing wisdom their investment? 


founded their 


hopes for the future provision of their fami- 


}incapacity, and mismanagement, are vices | 





lies upon anything more certain than a 
mere blind reliance? How many can jus- 
tify their execution of a contract with a 
company about which they know abso- 
lutely nothing? 

It is because these things are apparent.— 
because public sentiment is too ignorant 
concerning life insurance, and because the 
assured are too generally indiflerent to the 
necessity of justifying their continued pay- 
ments to a life office only upon the study 
of ascertained facts in regard to the condi- 
tion of that life office,—that we hope the 


present disturbance of public confidence in | 
the United States will be seized upon as al 


suitable opportunity, not to repress popular 
inquiry, but by encouraging it, to awaken 
public interest and inculcate a salutary 
knowledge of the principles which ought 
always to be regarded in perfecting a con- 
We have said that 


a majority of our American companies are 


tract for life insurance. 


unquestionably safe. 
that assertion certainly no argument is, or 
ought to be needed, so patent is the fact 
itself. 
six millions of dollars over and above lia- 


The stupendous surplus of twenty- 


bilities of all kinds, which was held on the 
first of January last by the fifty-six compa- 


nies doing business in Massachusetts, 


ought, surely, to suffice, for a tangible 


illustration of the average 


American life companies. We suppose 
that nobody can be so ignorant as to seri- 
ously question for a moment the security 
of most of the 


companies which are 


subordinate to any perfected system of 


But 


fess that there are exceptions, and if we 


state supervision. we must con- 
cannot say precisely how many are those 
exceptional companies, we, at least, realize 
the duty of directing public attention to 
the importance of careful scrutiny and dis- 
crimination. We want the public to com- 
prehend that state supervision does not 
accomplish everything which we could 


wish to have accomplished. It certainly 


does not prevent the formation of new! 


companies, under the management of inex- 
perienced or irresponsible officers; it does 
not prevent reckless or wanton extrava- 
gance; it does not prevent absurd false 
pretences of an ability to do for the assured 
more than can be safely done; it does not 
prevent the excesses of a pernicious and 
unnatural competition. And if these things 
are not accomplished by state supervision, 
the 
which will prevent life insurance failures 
the United States? 
will 


what is there in nature of the case 


in A common-sense 


reflection suggest that dishonesty, 


For a support of 


security of 


which will produce the same results every- 
where. It is true that American compa- 
nies, on account of the statutory restrictions 


in the states where most of the business is 


| done, are less exposed to the chances of 


dishonest or incapable management than 
in the companies in England, where there 
is no law which recognizes the protection 
of the assured. But we are constrained to 
believe that mismanagement and dishon- 
esty are not entirely peculiar to the English 
companies. 





REFORM IN FIRE AGENCIES. 


SomE one has advanced the theory that 


the increase, of late years, in the percent- 
age of losses to premium receipts, in our 
fire insurance companies, is chiefly trace- 
able to the more frequent employment of 
We do 
not doubt that in this there is considerable 
truth. 
secure in its agencies the same degree of 
skill 
home office, there would certainly be saved 


careless or incompetent agents. 


If it were possible for a company to 
and caution as are exercised in the 


a larger percentage of the company’s pre- 
miums. But, then, it is difficult to find men 
who are competent to analyze hazards, 
determine premiums and adjust losses, 
and when such men are found they must 
according to the value of their 
We do not know how the pro- 
But it 


equally certain, either that losses are going 


be paid 
services. 
blem is going to be solved. is 
to increase, or that higher rates must be 
exacted in order to provide higher compen- 


We shall 


not expect to witness much improvement 


sation for more valuable service. 


in the financial results of underwriting 
shall be reformed 


until there a 


And we are equally strong in our 


agency 
system. 
conviction that no reform will be perma- 
nent, until it thoroughly establishes the 
principle of requiring that every agent 
shall have a personal and financial interest 
in the operations of his agency. 





THE ALBERT FAILURE AND ITS LES- 
SONS HERE. 


In THE SpectraTor for October appeared the 


most complete and intelligible account of the 
Albert affair, from original English authorities, 
which has appeared in any publication on this 
side of the Atlantic. In that was embraced all 
that was publicly known about the matter at the 
time, and probably nearly all that is likely ever 
to be known. The late manager has gone to 
his last account, and it is not seemly for human 
condemnation to try to follow him thither. It is 
not now probable that the most skillful and 
searching investigation could extort any secrets 
from the books of the Albert, which, at the best, 
must have been very carelessly kept, and to 
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whose pages the real secrets were never en- 
trusted. For instance, Mr. Price, the liquidator, 
stated that there was an additional payment of 

2,500 to some one (on the occasion of an 
amalgamation), but could not tell to whom, as 
tt was not tn the books ; and, in answer to a ques- 
tion whether it was customary to pay away such 
sums and not enter them, he said that was the 
only instance. How did he know it was? This 
is like the fallacy contained in the proverb that 
murder will out. This has been deduced from 
the great number of murders which have been 


discovered by strange accidents and chains of! 


circumstances; but suppose a thousand murders 
in a given period which do not come out even 
as to the fact of murder, and the proverb would 
be disproved, and yet the world would not know 
it. Mr. Price knew of this instance of the un- 
entered payment of money, but he could not 
have known it except by a record of the fact 
somewhere; yet there may have been a hundred 
similar instances recorded somewhere on paper, 
for in various ways the managers of the Albert 
stole and squandered neariy a million pounds 
sterling. If the recent history of the concern 
could be written, it would surpass in interest 
any of the lives of the highwaymen; but there 
is no motive for unearthing the details, and no 
possibility of doing it. The transactions were 
without witnesses, like our own legislative bar- 
gainings; the father of lies himself stood by 
in those back offices, with his finger on his lips; 
pockets were buttoned over comfortable checks, 
but the entries were not made, unless in personal 
diaries; the regular band of gamesters had — 
and those of them now living still have — too 
much interest in concealment for themselves to 
allow betrayal of anybody else; and those who 
caught little droppings of the spoils now and 
then knew perfectly well what things they were 
not to see. In the literal sense, no murder was 
done; and yet honor, justice, and confidence 
were cruelly murdered, and the murderer’s motto 
that dead men tell no tales, was carried out faith- 
fully. The Albert is a grave of both hopes and 
secrets; no need to ask of it any question. Mr. 
Kirby, son of the late manager, certainly will 
neither betray his father’s memory to any greater 
infamy than it now has, nor criminate himself; 
the men who divided the spoils are bound to 
silence by their own portions, and all is sate and 
secret. 

Punishment? Certainly the honest indigna- 
tion of every reader must tingle in his finger- 
ends. Certainly it would be a satisfactory 
spectacle, and one greatly to the honor of hu- 
man nature, if thuse men who have disgraced 
the name of villain could be brought to face a 
swift retribution. Macaulay, summing up his 
pitiless sketch of a certain Frenchman, re- 
marked that the fame of several eminent Eng- 
lishmen had been spotted by sundry clinging 
vices [naming the men and their great weak- 
nesses] but, said he, ‘‘the vices of other men were 
the virtues of Barére.” Probably it was not so 
with the Albert men. To complete the charac- 
ter, they must have been models in private and 
social life, and perhaps they were and are. 
Their crime is fouler than Macbeth’s, who 
murdered sleep — the innocent sleep; and it is 
credible that they were aware of the dreadful 
extent of their work, or of anything, except 


that they had an opportunity for plunder and | 


were using it finely. But as to any punishment 
by human courts, it is not at all likely. There 
is no evidence, and we have seen too much of 
the winks Justice takes from under the bandage 
of her eyes, on this side of the Atlantic, to have 
,;much faith; here, the man who snatches a coat 
from a store is sent up for it, but the operator 
who steals a railroad, buys up a court, and aims 
to grasp the whole business of the country, gets 
nothing worse than a scoring in the newspapers, 
some of which may, perhaps, be at the same 
moment engaged in helping his schemes. Hu- 
man nature is pretty much the same everywhere ; 
celum, non anima, mutamus, etc. And perhaps 
it will be so in England, in this case. 

The extent and the manner of the misery 
caused by the mismanagement of this company 
will never be known on earth. Such an affair 
as the late famous gold corner in New York 
doubtless caused real suffering; but the world 
justly has little pity for men who go mad or go 
to ruin in a vile storm which they have helped 
to create. Ordinarily, a loss of money is simply 
that, and nothing further; even such financial 
crises as those of 1837 and 1857 have a fixed 
limit to their power, and, like a fire, sweep over 
a space, but never can prevent recovery. But 
such a calamity as that of the Albert is more 
than any of these,—it is indescribable. The 
losers are worse off than if they had never held 
policies at all, for then they might have avoided 


ithe toils and sacrifices which are now useless, 


and they would have been spared their present 
disappointment. The worst is, that their mis- 
fortune is entirely beyond remedy. Because 
they know human life and affairs to be uncertain, 
and believed in the certainty of life insurance, 
they trusted their hopes to the Albert, and now 
the older policies can not possibly be replaced 
elsewhere. Probably some lives will be cut 
short by this disappointment, and thus the 
guilty managers may be murderers without 
having intended it; possibly they may be doubly 
so, for the laws of England, which did not re- 
strain men from such a career as this company 
has run, may yet have to hang some wretches 
whom the blasting of their hopes drove into 
crime. But. generally, the widows and orphans 
will suffer in silence. 

The career and the end of the Albert, how- 
ever, cast no doubt or reproach upon life insur- 
ance itself. The explanation of the affair is 
simply that the managers stole the money, from 
the very beginning; the agreement with Mr. 
Kirby gave him, from the very first, besides 
other items of compensation, five per cent. on 
all premiums received —a_ percentage which 


would amount, in our older American com- | 


panies, to a quarter or a half a million of dol- 
lars annually. The company was also made a 
huckster shop for the purchase of other com- 
panies, of every grade of business, the property 
of the purchased companies being always heavily 
drawn upon for prerequisites to go all round. 
When a stave of a barrel is broken in, gimlet- 
holes are not of much harm; and so long as 
the business of the Albert was one of sheer 
plunder by the managers and their clique of 
favorites, it was not of great importance how 
the ordinary details of the management of the 
life office were carried on. But men thus occu- 
pied could not reasonably be expected to exer- 
cise much care, and probably did not; the 


offices they bought out were made to sell, and so 


could not have been particular as to the class of 


risks they took. 


covered no direct evidence to sustain it, and 


Hence, although we have dis- 


have not looked for any, not deeming it of suffi- 
cient consequence, we do not hesitate to say that 
the concern was a child of the devil all through ; 
here we may reverse the maxim, and say, “ false 
in great things, false in small,” for such details 
as expenses, interest, selection, etc., were small 
compared with the magnificent generosity which 
thus disposed of others’ funds. Premium re- 
ceipts, it appears, were £17,102 in 1857, but 
jumped to £52,303 the next year, and further 
increased to £69,152 in 1858. A nice and encour- 
aging growth — but too nice to be natural; in 
1857 three companies were “taken in,” and how 
many individual ‘‘ partners” there is no way 
of knowing; 


g; in 1858, one company. Perhaps 
that is the explanation of the increase, as well 
as of the fact that expenses rose from £4,202 in 
1856, to £11,937 in 1857, and £15,162 in 1858. 
And who shall discover the reason why interest 
receipts fell from £17,809 in 1855, to £4,S8o1 in 
1866, and increased again from £7,319 in 1860, 
to £16.358 in 1861; or why the claims and 
annuities took a sudden jump from £89 816 in 
1860, to £218,599 in 1861? Possibly the last 
named jump was in consequence of an amalga- 
tion in that year. Plainly, tangled accounts 
like these belonged to men who were more 
solicitous about their bank accounts than any 


other kind. 


The Albert thus appears to have been a law 
unto itself, and, let us hope, it will be proved 
by time to have been really an anomaly. It is 
not to be quoted against life insurance, for the 
double reason that it was always a scheme of 
theft, and that it violated every principle of 
sound insurance. The law-making power in 
England is directly responsible for leaving open 
opportunities which the slightest sagacity or re- 
flection might have seen would assuredly not 
go long unimproved, and this, notwithstand- 
ing that, years before, a reckless gambling upon 
life-hazards,without the pretence of an insurable 
interest, went to such an extent that legislative 
interference had to stop it. Life insurance in 
England has always been, and to day still is. 
conducted under a certain hazard—allowed by 
the lack of legal provision—such as does not 
exist in our great insurance centres here. We 
mean, of course, that English companies do not 
maintain a premium reserve. Now it might be 
too much to assert that a life business can not 
be conducted safely and successfully, for an in- 
definite period, without a premium reserve as 
such; but it is certain that without a reserve 
there is a kind of exposure — a possibility which 
is at war with the principles of life insurance. 
As to the solvency of a company at any particu- 
lar time, it makes no difference whether a portion 
of its assets is specially and formally set aside 
and regarded as a reserve; but it does make a 
vast difference practically in other respects, for, 
if there is a reserve, it is always available asa 
vital spot to which to apply the test of the com- 
pany’s soundness, and the managers are con- 
stantly aware that there is a fund never to be 
diminished or tampered with. Human nature 
is—human nature. Lead us not into tempta- 
tion, and leave not to our neighbors any oppor 


| tunities. It is not enough to place men upon 
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their honor or their care for their reputation, 
for in that case men enter the tempting field 
of life insurance who have neither honor to 
trouble themselves with, nor reputation to lose; 
and as for those who have both, it will happen 
that many of them will see—or think they do— 
that the larger profit lies in dishonesty; and 
some of them will choose that, with all its con- 
sequences. For of all things in the world, 
nothing offers to incompetency or roguery so 
much tether as life insurance does when lett 
open with no restraint but competition. Make 
it thus free, and it is the Fool’s Playground, the 
Rogue’s Paradise. For the commodity sold in 
life insurance is intangible; the details of the 
business are a labyrinth to unprofessional minds, 
although a metropolitan editor sometimes rushes 
in with his own ignorance for a clue; and, by 
the terms of the contract, the thing sold is paid 
for, cash in advance, but is not deliverable ex- 
cept in a contingency more or less remote. 
Hence it is always the case that, while an office 
is young, and its insurers are young with it, 
and the effect of selection is not all spent, claims 
mature slowly, and accumulation of funds pro- 


gresses for a number of years; and during that 


period there is margin enough to ruin all othe: 
trades of thieving, by drawing off their mem- 
bers, provided the law, anywhere in the working 
Caucasian world, will not interfere, and too 
much competition does not spoil the placer. 

We have dwelt thus upon the case of the Al- 
bert, in the belief that it is impossible to throw 
too strong aa blaze of light upon the peculiar fea- 
tures of the concern; if it is impossible to pene- 
trate the darkness which covers its past, we may 
at least reveal the fact of that darkness. Let the 
whole world turn about long enough to see it 
and remember it. And we wish, too, to empha- 
sise this, as the chief lesson of the affair, that 
the inattention, or the negligence, or the ignor- 
ance, or the willful blindness, which in England 
has left, and still leaves, life insurance to itself 
like any other business is the direct and respon- 
sible cause of the Albert failure. That failure 
is the proof of this omission, and a terrible pro- 
test against it. 

The state of Massachusetts has the credit of 
establishing the precedent of legislative super- 
vision over the business of insurance. Some 
renegade editors and_ politicians, venomous 
against New England, in which they were born 


and which they have left, and particularly so 





ainst Massachusetts, as the country of ** moral 
ideas,” would say that the state accurately 


judged the disposition of its own citizens. So 
it did; but more than that: A few men in it 
rightly understood the business of insurance, 
and also the weakness of human nature the 
world over. The result of that foresight is now 
before the world in the present wonderful suc- 
cess of American life insurance and its unques- 


tionable security. We say unquestionable, and 


so itis, but not unquestioned; for several metro- 
politan newspapers have been, during this year, 
revealing their own astonishing ignorance to 
those readers who are versed in the subje t, 


prostituting their influence. and doing all in 
their power—unwittingly, we have charity to 
believe—to work the public a lasting injury by 
making foolish charges against the manage- 
ment and usetulness of our companies, and 


even against their solvency. Had they intelli- 
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THE 


gently and judiciously criticised what is faulty 
in it, they would have done what THE SPEcTA- 
ror endeavors to do; but they have been alarm- 
ists merely, and so utterly without cause that 
the oniy danger lay in the fact that insurance is 
but little understood by the public at large. 
Their reasoning was something like this: Life 
insurance has become an immense interest— 
therefore it is in danger of toppling over; large 
sums are received and expended—therefore, pre- 
miums are too high, and expenses are too lav- 
ish; money accumulates — therefore, insurers 


are robbed of their earnings. Less disturbance 
has been raised over the Albert failure than we 
should have expected, perhaps because these 
writers have become a little frightened at their 
own success in disturbing the sensitive public 
mind. To expose an insecure or a fraudulent 
company would be to do the public an incalcu- 
lable service; to throw out sneers, and ironical 
questions, and vague hints, and insinuations 
without definiteness, all done in the most ex- 
quisitely farcical but not generally perceived 


ignorance of the whole subject, is to do the pub- 


lic an unnecessary injury, and that is just what 
some New York journals have been doing. For 


to any one who intelligently compares the two 





systems, the English and the American, and 
contrasts the compulsory regular reports, minute 
in every detail, the compulsory premium re- 
serve, and the general light under which all 
operations of the business must be carried on, 
and remembers that these reports of the condi- 
tion of each company are scrutinized by officers 
of all other companies, who are at once the 
most skillful and the most rigorous critics, and 
also remembers that in England each company 
does as it pleases, and may hold its meetings 
with closed doors, as the Albert did—to one that 
does this it will appear plain enough that there 
is very littlke common ground for comparison 
between the two systems, and assuredly no cause 
for alarm 

We claim for the 


vision, however, no more efficacy than belongs 


American system of super- 


toit. Itis a preventive of wrong-doing, because 
a revealer and a corrective of it; but it is, 
of course, not absolutely a prohibition which 


Nothing can make it 


certain that men will not do wrong, but if 


can not be violated. 


they knew beforehand that speedy discovery 
was unavoidable, they would not be likely 
to do so. It would be a difficult matter to 


make any considerable defalcation in any 
well-managed company; but as the defasls 
of management are left to the control of each 
company, we can not say that a defalcation is 
impossible; yet as detection would be speedy and 
certain, it is not likely, for dishonesty can not 
promise profit enough. And so acompany may 
impair its reserve or depart in other ways from 
the conditions of safety: but the departure is 
soon known, and the company mus¢f return or 
liquidate. Danger of fraud or insolvency does 
not lie in the defarture from the right path, but 
in the contfnuance of the wrong; and the sole 
encouragement to such malfeasance as that in 
the Albert company was that the managers had 
before them an indetinite number of years in 
which to run their machinery tn concealment. 


This is the sharp contrast between the two sys- 


By the crash of the Albert we may get some 
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faint idea of the widespread injury which a sin- 
gle like failure in this country would cause. An 
justitution which now receives eighty millions 
of dollars annually in the form of savings, and 
has contracts outstanding to the vast amount of 
two thousand millions, would not be overthrown 
or shaken by such an event; but the result 
would be to strike a damaging blow at public 
confidence, lead many insurers into throwing up 
their policies as worthless or doubtful, deter 
many others from insuring, and oppose a new 
obstacle to the further growth of the business. 
In life insurance there ought not to be even the 
taint of a suspicion of unsoundness; if there is, 
the public can not make just distinctions readily, 
and the shadow rests upon all companies. The 
whole business rests upon confidence, and that 
confidence is based upon the certainty of sound- 
ness, which again can rest upon nothing but 
rigorous governmental — supervision. Once 
break that confidence by a failure, and many 
years would be required for its restoration. 
Once let go the system of supervision, or relax 
its sternness, and how long would it be before 
unsound management and even fraud would 
creep in and sap the foundations of American 
life insurance? This is no imputation on any 
individuals or any class. No man should de- 
sire to be tempted, and which of us could safely 
undertake to resist the terrible opportunities 
offered by the control of accumulated millions, 
provided that control were made irresponsible? 

Hence too great caution can not be exercised, 
and the more caution, the less need of alarm. 
In what we have said of the security of Ameri- 
can companies, we refer only to those within 
such supervision as is exercised by several 
of the states. Outside of that line there 
is danger, and the danger does not threaten 
those alone who are insured in irresponsible 
companies. Al! sound institutions are threat- 
ened, and are vitally interested in stamping out 
this predatory, wild-cat business, for a failure 
of one is a blow struck at all companies what- 
ever. Hence it has not been the fault of Tue 
SPECTATOR that any of these irresponsible and 
ungoverned concerns have been permitted to 
run acourse. Hence it was that we assailed the 
Life Association of St. Louis so unsparingly, 
and, as we have reason to believe, with such 
good effect. The Association, if charity could 
persuade the belief that it was not actually 
fraudulent, was at least promising what could 
not possibly be realized, and was running a 
course which must end suddenly and miserably 
within a few years; it was a dangerous Albert, 
and we exposed it as such, in the interests of 
the public at large. There is no middle ground 
between safety and ruin in this matter. The 
state must interpose the law to prevent the 
operations of any company not under a proper 
supervision. And if the people of the south 
and west have not yet had enough of wild-cat 
companies, and can yet be seduced by promises 
which any man of sense ought to know are 
absurd, or, if they are led by the specious ** home 
company” cry, we might almost be willing to 
let them keep on in the school of experience, 
did not their recklessness damage others. An 
agent should understand that when he operates 
for an irresponsible company—and he is bound 
to know whether his is such an one—he isa 


party to fraud, even if not deliberately a knave 
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himself; and men who will take ‘“ cheap” and 
oily-tongued insurance without ascertaining for 
themselves what they are doing, are simply 
walking into a net with their eyes open. The 
lesson of the Albert affair, if the world will only 
learn it, may, after all, prove to have been none 
too costly for its value. 





THE IMMINENT PERIL OF UNDER- 
WRITING. 

THE practice of insurance in all its branches 
is among the prominent illustrations of that 
tendency to equalization, not of the stations 
and labors only, but of the burdens and losses 
of men, which is at the same time a cause and 
an effect of our advancing civilization. By it 
the resources of many are aggregated for the 
protection of each. Its value can not be com- 
puted. With the printing press and the steam 
engine, it is among the necessities and the 
miracles of the nineteenth century. 


The practice of fire insurance is at the basis of 


that system of credit which, while it gives emi- 
nent proof of the growing confidence of man in 
man, enables transactions of a magnitude and 
extent which, without it, were impossible. And 
that immense superstructure of trade which is 
built upon credit,—upon the faith of man in 
man,—rests, ultimately, upon that practice of 
insurance which protects the values and com- 
modities that are dealt in against sudden and 
unavoidable loss and destruction. 

Hence commerce, also, is promoted and devel- 
oped to an extent far beyond what would be 
otherwise possible; because, by means of insur- 
ance, enterprise becomes not only possible, but 
prudent, which, without it, would be so rash 
and impracticable as to be seldom undertaken, 
and then only by the reckless and irresponsible. 

But if the business of insurance is to be con- 
ducted at all, and trade and commerce are to 
continue in the enjoyment of that protection, so 
vital to their welfare, it must be so conducted 
that the sum of all the individual contributions 
to the common fund shall be equal to the total 
of the losses and the expenses incurred. Not- 
withstanding the principle of mutuality and 
community of interest which underlies it, insur- 
ance is not a charity, nor a philanthropic enter- 
prise. It is a business. It depends upon its 
gains for its reward. Without such gain capital 
will not embark in it, or, if already embarked, 
will soon seek other and more profitable invest- 
ment. 

No business is transacted on so narrow a 
margin as that of fire insurance, while none is 
subjected to such tremendous hazards, none 
imperilled by such possibilities of fraud, and 
none so vitally essential to the community. In 
point of fact, taking the statistics of the business 
for the last ten years as officially collected and 
compiled, the ninety millions of dollars invested 
in this business has had but the narrow margin 
of ONE-TENTH OF ONE PER CENT. of the 
receipts from premiums between success and 
failure. The persistence with which that ninety 
millions of dollars, to which other, safer and 
more profitable investments are continually 
open, has continued in the business through 
successive years of disaster, meeting all its 


engagements honorably, and bearing all dis- 


couragements bravely, is astonishing and, 





anomalous. There is nothing like it in the 
history of business enterprise anywhere else. 

And yet, there are simpletons whose jealousy 
of the extravagant profits which that capital is 
supposed to earn is such that they regard with 
suspicion, and oppose with unreasoning and 
unreasonable obstinacy, every effort to widen 
the margin between success and failure, and so 
to increase their own safety. Can they not see 
that if the protection of insurance is withdrawn 
from our commercial enterprises the loss falls 
chiefly upon the merchant and manufacturer— 
that the corn in our elevators and the goods in 
our warehouses are stock in trade, capital upon 
which future operations may be predicated just 
because the owners are thus secured against 
loss? Is it not evident that whatever weakens 
the protection thus extended over his wares and 
his consignments, endangers the tradesman’s 
solvency and impairs his credit? In short, that 
whatever of peril or uncertainty attends the 
insurer's bustness ts vistted tn ten-fold measure 
upon the ventures of the tnsured ? 

The fear that capital invested in the business 
of insurance will take advantage of the necessi- 
ties of trade to secure itself inordinate gains, is 


groundless. The cost of insurance may be 


safely left to the operation of natural laws. If 


the premiums rise too high, the prudent and 
honest, whose business involves little physical 
and less of moral hazard, will find it cheaper to 
insure themselves. But the reckless and dis- 
honest, who are engaged in dangerous enter- 
prises, and do not scruple at criminal means to 
build up their fortune, will not be deterred from 
insuring by any possible rate of premium, and 
the companies, left to the tender mercies of such, 
will soon be brought to their sober senses. 

On the other hand, if premiums fall too low, 
and fail to provide for the inevitable losses, 
capital, called upon for frequent and disastrous 
contributions to make good the increasing de- 
ficit, will, sooner or later, be exhausted, and the 
universal bankruptcy of the companies will inflict 
such sore disasters upon the community as shall 
result in reform. The tendency is always in the 
direction of the latter evil. This is a free 
country, and amateur underwriters who think 
that it is always raining porridge upon insurance 
companies are at perfect liberty to hold up their 
several bowls. Such, organizing companies 
with little capital, less character, and no prestige 
whatever, have but one recourse, and that is to 
cheapen their wares and underbid the market. 
Examination of the facts shows that the suc- 
cessive eras of low premiums and_ reckless 
underwriting have been coincident with the eras 
notable for the formation of fungus companies. 
While. therefore, competition may be trusted to 
keep premiums down close to the margin of 
security, the evils resultant from bringing them 
too low are comparatively slow to discover 
themselves, and, so far as the past is concerned, 
are irreparable. Is it worth while for our com- 
panies to wait until bankruptcy stares them in 
the face before they inaugurate reform? or for 
the insured to refuse their consent to such 
reform until its necessity is taught them by 
severe and repeated losses? 

Frame rows written at one per cent.; lofty 
buildings filled with inflammable material and 
ballasted with steam boilers in the basement, at 
filty cents; stocks of unsaleable goods already 


insured to their full market value when that 
value was at its highest, now still further 
insured, at diminished rates; d/an& policies put 
into the hands of inexperienced canvassers, to 
be made 4/anket policies at their will and upon 
such terms as they may choose; indemnity 
hawked about the streets as if it were a quack 
nostrum of which it has been aptly said: ‘all 
is profit but the bottles;” the reputation, the 
protection, the solemn contracts of our best 
companies put up in competition with the irre- 
sponsible issues of base counterteits of insurance 


companies and sold to the highest bidder, irre- 


spective of the price offered; a saturnalia of 


wild and gambling speculation in chances that 
are fearfully against the insured—such is the 
history of fire insurance as it is conducted in 
many an American city to-day. 

Meantime, trade languishes; values are de- 
clining; sales are becoming more and more 
difficult; winter approaching; obligations ma- 
turing; ruin impending over many, and uncer- 
tainty oppressing all. Is there any doubtof the 
issue? Look back along the record of the past 
ten years, and are there not finger-posts innu- 
merable to point out whither this road is leading 
us? All along are index hands of flame that 
point down into an abyss of ruin to which the 
same route has brought others before us. 

There is no time to be lost. The errors of the 
past must be speedily retrieved, and the steps 
that have been taken toward calamity at once 
retraced, or this coming winter will inflict losses 
upon the companies and the community trom 
which the former will scarce recover, and in 
which the latter cannot now be persuaded to 
believe. 

Shall we anticipate, and prevent those losses 
by prompt and prudent action, or shall we 
invite them by reckless competition, and after- 


wards mourn over them in unavailing regret? 





A NATIONAL SYSTEM OF INSURANCE 
SUPERVISION. 

DIssIMILAR as are the American and English 
methods of life insurance, it is hardly surpris- 
ing if the disastrous effect of the recent failures 
in that country has not been limited entirely to 
Great Britain. We can not believe that the 
consequent disturbance of public confidence in 
the United States will amount, at present, to 
any thing more than a superficial or momentary 
distrust, but a sense of precaution, as of sagac- 
ity, must warn every intelligent observer that, 
if it requires only the failure of two or three 
notoriously corrupt companies in a country so 
far removed as England, where the conditions 
of the business are so unlike what they are 
here, to excite suspicion as to the security of 
life insurance companies in the United States, 
the time may come, in the progress of a major- 
ity of the English companies towards inevitable 
ruin, when the chances will prevail to develop 
something more disastrous than a mere spasm 
of popular distrust. Enough of the effect of 
the recent English failures has been realized 
already in this country to certainly forecast 
what would be the effect if these English fail- 
ures should continue now, as they have begun, 
one after another of the forty or fifty insolvent 
English companies which we can enumerute, 


going to the wall in quick succession, and the 
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whole making up an unparalleled denouement 
of ruin and desolation. We will not undertake 
to recite the various good reasons which compel 
a conviction that, out of the astonishing license 
which has prevailed in England, there must 
proceed, sooner or later, one general and inev- 
itable smash. But mere speculation as to 
whether there is likely to be such a crisis, and 
whether the whole or only a minority of the 
English companies are irretrievably doomed to 
early dissolution, involves contingencies which 
do not affect the fact that the failures of three 
English companies have excited a painful in- 
quiry in the United States as to whether there is 
any danger in the affairs of any of our Ameri- 
can companies. The inquiry is one which, in 
the present condition of things, can only lead, 
in the great majority of our companies, to a 
salutary and welcome investigation. But it 
would be unwise to ignore the fact that the dan- 
ger, if there is any, lies in advance of this year, 
or the next, or even the next five or ten years. 
We are not of those who pretend to be able to 
convince the world that every American life 
insurance company is absolutely and inaccessi- 
bly free from disintegrating elements, and that 
we shall have no failures in this country, merely 
because the laws of Massachusetts, New York, 
and three or four other states exact publicity in 
the accounts of companies. On the contrary, 
we see in the very fact that only a few of the 
states impose the necessary restraint and super- 
vision upon companies doing business in those 
states, ample reason why the present emergency 
affords a favorable opportunity for calling atten- 
tion to what we consider at once the most 
threatening aspect of life insurance in the 
United States. 

If the confidence of our people in the security 
of our companies is so easily disturbed by the 
sudden, inevitable collapse of two or three rotten 
companies across the water, it requires no ser- 
vice of the imagination to picture what would 
quickly result from the unexpected failure of 
the same number of American companies. Of 
course the business would be brought to an 
immediate standstill, and the inconsiderate and 
passionate ravings of the daily press would be 
invoked for an unseemly vituperation of the 
system. Public sentiment, ignorant of the facts 
and unwilling to entertain anything but a sum- 
mary prejudice, would array itself irremovably 
against the companies. It would require a 
whole decade of work, and a resort to expensive 
and unheard-of methods of conviction, to undo 
the harm; and, in the intermediate confusion 
into which the business would be* plunged, it is 
not hard to believe that many a company, from 
being the strong and prosperous reliance of 
thousands of confiding policyholders, would 
eventually be shaken to its very foundations, by 
reason of the inevitable diminution of new 
transactions which would certainly follow such 
a calamity. 

It is painful to contemplate even the possibility 
of failure anywhere among our life insurance 
companies. Yet, it will not be denied that, in 
those states which have no system of super- 
vision, there is more than one company— more 
than a score of companies—whose progress is 
altogether on a road which can lead only to ruin. 
Deplorable as is the fact, its confession now 
will do less harm than a vain and wicked battle 





against the inevitable. Protracted concealment 
ever augments the enormity of an offence. And 
it is in the hope that something may be done now 
to enhance the ultimate safety of all the compa- 
nies—so large a majority of which, fortunately, 
are above suspicion—that we do not hesitate to 
predict the ultimate insufficiency of any system 
of mere state or local supervision to entirely 
protect the business from the disaster of a fail- 
ure among some of the companies which have 
been organized and are operated in localities 
where there is no salutary restraint. 

We have seen already how the law of Massa- 
chusetts, a little more exacting than the law 
of New York, has compelled more than one 
New York company to discontinue business 
in Massachusetts. We know that there are 
New York companies which are not strong 
enough to comply with the Massachusetts law, 
and that there are at least a score of companies 


which, considered trustworthy under the laws of 


other states, are, nevertheless, unable to gain 
admittance into either Massachusetts or New 


York. And we can name at least a score of 


other companies which can not to-day get be- 
yond the limits of their own respective states. 
But the startling fact remains to be noted that 
of more than one hundred and thirty American 
companies, only fifty-seven report to the Massa- 
chusetts insurance department, only sixty-four 
to the New York insurance department, and of 
the remainder nearly forty companies do not 
make any proper statement to state authorities, 
although these latter number in the aggregate 
their outstanding policies by tens of thousands! 
Is it reasonable to insist that the chances of 
failure among the latter class of companies— 
those which limit their operations to states 
which have noinsurance laws—are just as prob- 
able as those which portend future disaster to 
existing English companies? If the astonishing 
rottenness which prevails among English com- 
panies is chiefly traceable to the absence of any 
adequate statutory barriers, erected for the pro- 
tection of policyholders, is it unlikely that the 
vices of mismanagement will slowly assert their 
effect in those of our American companies which 
do business only in states where there is no 
system of insurance supervision? 

Realizing what would be the effect of failure 
in an American company, and contemplating 
the chances of sucha failure in some states which 
exercise no constraint over insurance com- 
panies, we come now to a better understanding 
of the almost imperative necessity of some sys- 
tem of supervision, which shall not only be 
more exacting in its requirements, but which 
shall be national in its scope and effect. The 
scheme of a national bureau of insurance is not 
a novelty. In fact it has been so long and so 
frequently urged, that we presume its need and 
its advantages are apparent. Hitherto its advo- 
cates have founded their arguments in its behalf 
chiefly upon the advantages of a uniform code 
of regulations, and upon the consequent release 
of the companies from the performance of dif- 
ferent obligations in different states. But now 
the want of a general and national system of 
uniform supervision is revealed in the light of 
a precaution against unwise local indifference 
to the increasing vices of wild-cat companies, 
It is certainly desirable, in every respect, that 


there should be a national insurance depar 





ment, and that the functions of this department 
should include even a more searching and ex- 
acting scrutiny than that which is exercised 
under the authority of existing state laws. The 
only objection we conceive of as possible to be 
raised against the plan of national supervision 
is on the score of want of authority in congress 
to impose regulations for the government of 
corporations chartered by the states. We know 
that there is serious doubt whether the constitu- 
tion permits such congressional interference, but, 
sofaras we know, it is only a question which has 
elicited a difference of opinion among jurists. 
At any rate, there is eminent authority for 
asserting that congress does possess the desired 
power, and while the advantages and the neces- 
sity of national supervision are so apparent, the 
question ought to be vigorously pushed forward 
to an early and final decision. 

Let us have a national insurance department. 





THE DEVELOPMENT OF SOUND INSUR- 
ANCE AT THE WEST. 

Discount is the favorite recourse of those 
who desire to transact business which they have 
not the present capital to sustain. The word is 
applicable to other manceuvres than the securing 
of money upon negotiable paper maturing at 
some future time. Every man who lives beyond 
his present means, or prematurely exhausts his 
present strength, is obtaining a discount upon 
the future. 

New communities are prone to indulge in the 
pleasant but dangerous anticipation of future 
resources. Capital is scarce, but prospective 
ability to pay seems practically unlimited, and 
the disposition to make drafts upon that ability, 
which shall be converted into cash at a ruinous 
sacrifice, is universal. Nowhere was this more 
conspicuously manifested than in the history of 
the western states. The influx of immigrants 
which began in 1830 found an empire of fertile 
lands and flowing streams ready for its conquest 
and possession. The promise was magnificent, 
and the coldest imagination kindled at the 
thought of this vast territory peopled and cul- 
tivated, its broad lakes and bright rivers laden 
with the wealth reaped and garnered on broader 
prairies and under brighter skies. 

It was natural that such a future should, in 
the absence of present capital, be converted 
into means of conducting such enterprises as 
were necessary to the development of the coun- 
try, and then followed an era of wild specula- 
tion, which has no parallel, except in the history 
of Law’s infamous Mississippi scheme, and the 
equally infamous South Sea bubble. The news- 
papers were filled with glowing accounts of the 
construction of railroads and canals without 
number; of boundless immigration; of cities 
suddenly springing up on the banks of thereto- 
fore unknown streams, full-grown and popu- 
lous, armed with all the civic strength of older 
municipalities. It matters not that most of 
these township metropolises had no existence 
save on paper—that often*their locality was in 
an almost impenetrable wilderness or impassi- 
ble morasses. A little skillful manipulation of 
the market converted the lots into cash, and the 
buyers into bankrupts. The result was ruin, 
which came in due time like a whirlwind, and 
swept away those whose sowing had been so 


~| largely to the wind. 
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But the mania for speculation, thus created, 
had become too deep seated to be removed, even 
by such desperate surgery. Those who had 
been foremost in these reckless land speculations 
turned their attention to other pursuits, which 
furnished ample verge and scope for the display 
of their peculiar powers. 

Then came the era of wild-cat banking and 
insurance. There was no law to control the 


excesses of evil, or define the boundaries of 


responsibility and irresponsibility. Of cash 
there was need of none, and the credit of such 
institutions was only limited by the almost 
illimitable gullibility of the people. To those 
of the present generation only it is almost im- 
possible to depict the status of such institutions 
as they then were. Often a few packages of 
coin were made to supply the capital of a dozen 
banks—the same being exhibited to the comp- 
troller by complacent presidents and directors, 
who, after gravely swearing to the bona fide 
possession thereof, quietly reshipped them to 
the next bank; the comptroller riding on behind 


them, graciously and obligingly ignorant of their | 


whereabouts. 

And, as to insurance companies, the same, 
and even worse, demoralization prevailed. Or- 
ganized in every village and hamlet, by irre- 
sponsible adventurers, amenable to no _ law, 
subject to no supervision, kept afloat by lucky 
chance, endorsed by an array of stolen names, 
and accredited by perjury and subornation of 
perjury, they made hay while the sun of popular 
favor shone. When that favor was withdrawn, 
or when the day of reckoning could no longer 
be postponed, and hungry claimants besieged 
their doors, the managers ‘* folded their tents, 
like the Arabs, and silently stole away,” to 
resume operations in some other locality, with 
the same impunity and success. 

For years this was the exclusive character of 
western insurance companies. They were built 
like western cities of that time—half in the mud 
and half in the air. The men and the enter- 
prises which, having depended upon them for in- 
demnity in case of loss, were irretrievably 
ruined, can only be counted by hundreds; and 
the aggregate loss thus inflicted upon the com- 
munity is measured by thousands. There is not 
a village or hamlet in all the west which has not 
contributed its quota of sufferers to swell the 
gains of these unscrupulous plunderers. 

But gradually, as capital has been accumula- 
ted and outraged public sentiment has found 
expression in legislation, this evil has been in 
a measure corrected. Companies have been 
formed by honorable and responsible men, 
with capital sufficient to meet all ordinary 
demands upon them, and strength which con- 
tests successfully with their older competitors 
from the east. In the western states there are 
now insurance companies, both life and fire, 
which are the peers of the best, and which have 
planted their agencies in Massachusetts, New 
York, and other Atlantic states, and are there 
taking reprisals, neither few nor small, for the 
patronage which companies from those states 
have secured at the west. 

In Ohio, Michigan, Illinois, Missouri, Iowa 
and California, insurance laws have been en- 
acted, modeled after the laws of New York and 
Massachusetts, and while the manner of their 
administration is not, perhaps, all that could be 


desired, enough has been achieved to show that 
the western states are moving in the right 
direction, and with such determination as is the 
earnest of ultimate success. 

The progress already made is indeed gratify- 
ing. It has been made in the face of many dis- 
couragements, and at atime when avenues for 
the much more profitable present investment of 
capital were open onevery hand. It is not a 
little singular, and speaks volumes for the 
energy and courage of western capitalists, that 
a majority of the really strong insurance com- 
panies which have been formed within the past 
year, are located at the west. It speaks vol- 
umes, too, for the skill and training of western 
underwriters that the management of these 
companies is eminently conservative and suc- 
cessful; that, with the odium so long and so 
justly attaching to western insurance compa- 
nies to be overcome, these names of the com- 
panies in question have become synonyms of 
security and stability wherever sound under- 
writing has disciples or advocates. 

Recognizing, as THe Spectator has been 
| wont to do, merit wherever it is found, and 
quick to denounce all shams and delusions, 
whatever their nativity or pretensions, we must, 
with all who desire to see honesty and solvency 
succeed to the places so long usurped by dis- 
honesty and bankruptcy, rejoice with unfeigned 
joy in the results of the past, and the auspicious 
promises of the future, in the development of 
sound underwriting in the west. We have. 
passed out of the reign of insecurity, uncer- 
tainty and wild speculation, into the kingdom 
of stability, certainty and soiid values—out of 
the sickly and miasmatic conditions of frontier 
life into the pure air and wholesome surround- 
ings of civilized communities. The vermin which 
crawled and the beasts of prey which prowled 
about us have disappeared. Law has super- 
seded brute force, and order arisen out of chaos. 
What has taken place everywhere else has also 
taken place in the business of insurance, which, 
now established upon a proper foundation, and 
surrounded by suitable safeguards, has but just 
begun to thrive, and promises that redundant 
and vigorous growth which all our institutions 
have exhibited. 

We do not mean to say that it is all we would 
have it; but we do mean to say that it is all, 
and more than could have been expected, when 
we consider under what conditions its fortune 
has been advanced, and against what obstacles 
the builders of that fortune have contended. 





ARE COMBINATIONS DESIRABLE? 


CoMBINATIONS to maintain the price of any 
commodity are always regarded with more or 
less suspicion by the public. But they are not 
always, therefore, unjust or unjustifiable. There 
may be and often is a necessity for such combi- 
nation. It may and often does arise, not from 
a disposition to force prices up, or put honest 
competition down, but from a desire to protect 
/an honorable and useful pursuit from the conse- 
|quences of unscrupulous competition, and to 
strengthen it in anticipation of future dangers, 
which are certain to come, though unsusceptible 
of exact calculation or measurement. 

The formation of local boards of underwri- 
‘ters, which has become so general in all our| 





larger towns and cities, is a combination of this 
latter class, and although such combinations 
have excited the suspicion and displeasure of 
many, yet it must be conceded by every thought- 
ful man that they are quite as much in the inter- 
est of the people as of the insurance companies. 
Insurance is not a commodity the regulation of 
the cost of which can safely be left to the force 
of competition, or the laws of supply and 
demand to regulate.” There is always a demand, 
and always a supply, but always a difference in 
the quality of the article supplied by different 
dealers, and that difference is one which can 
only be deducted by a critical and competent 
examination such as few have either the ability 
or time to make. 

There are always future dangers impending, 
and future expenditures to be made, which, 
although calculated within certain limits, have 
yet enough of uncertainty about them to make 
a liberal provision necessary, both for the pro- 
tection of the insurer and the security of the 


| insured. 


Such being the case, it is not difficult to see 
that irresponsible competition has no where 
else so good an opportunity to impose its 
worthless wares upon the people. It is to pre- 
vent such imposition that boards of underwri- 
ters were formed. They were formed in the 
interest of the people, and appealed strongly to 
the good sense of the people for their support. 
It was not to be expected that the people would 
at once see the necessity of such combinations, 
or that their natural suspicion would be at once 
overcome, especially while interested parties 
were busy in setting before them what pur- 
ported to be an equally good article at a much 
cheaper price. 

The community were coming to learn, how- 
ever, despite all this, that there was a difference 
in the indemnity offered them by the companies 
charging adequate rates, and making prudent 
provision for future losses, and that semblance 
of indemnity offered by the companies who sold 
their wares for any obtainable price, and a dif- 
ference that might mean comfort or beggary to 
the insured, according as he chose wisely, or 
the reverse. But, unfortunately, the same diffi- 


| culty which has been found in maintaining any 


such voluntary association of competitors, ap- 
peared in these boards. Among the member- 
ship of each would be found some too weak to 
resist the temptation continually held before 
them, of violating their agreement, and making 
certain concessions for the sake of business 
which they deemed desirable. The result of 
this was, first, distrust; then angry discussion; 
and, finally, practical dismemberment. 

There is no doubt that if these boards had 
been maintained in their integrity, the days of 
reckless underwriting and irresponsible under- 
writers would have been numbered. The tem- 
porary flush of apparent success which they 


| were securing would have been fatal in the end. 


Those same men who belied and ridiculed 
these boards find, now that the barriers have 
been thrown down, and a free fight begun, that 
they are not able to compete with the better 


|class of companies, and are loudest in their 


advocacy of a reorganization of the boards. 


|'They want the true men bound to a certain 


tariff, that they may reap the harvest of illicit 
gain obtained from underbidding that tariff. It 
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these men’s satisfaction. It is impossible to do 
it upon a permanent and profitable basis unless 
the fidelity of each and every member shall be 
secured by something stronger than his mere 
verbal or written pledge. There should be a 
bond, in some sum sufficient to make disloyalty 


as expensive as it is dishonorable, exacted of 


each member, and the penalty of violating the 
mutual compact should be rigidly enforced. 
Only so can a board of underwriters be formed 
which shall be something better than an ambus- 
cade where treason shall lurk, or a table-spread 
from which harpies may snatch the food which 
they could neither earn nor capture for them- 


selves. 





THE MASSACHUSETTS INSURANCE 


COMMISSION. 


AN event of more importance to the insurance 
interests of the country than that which is an- 
nounced in the following letter has rarely taken 
place. 

Boston, October 15. 


Hon. WILLIAM CLAFLIN, Governor of the Commonwealth 
of Massachusetts : 

DEAR Sik: I beg leave respectfully to tender my resig- 
nation of the office of insurance commissioner, to take 
effect as soon as my successor is appointed and qualified 

I desire to say that L am reluctantly compelled to do this 
by duties connected vith professional and private business, 
which imperatively demand my attention, and which I can 
not perform without either neglecting the important and 
engrossing duties of my present office, or overtaxing my 
health. 

Cordially acknowleding the uniform courtesy and consid- 
eration extended to me by all the departments of the state 
government, and tendering to you, personally, my warm 
and sincere respect, 
am, most truly, your ob't servant, 

Joun E. SANFORD, 


[Signed,] 

Mr. Sanford’s resignation is understood to be 
because. of certain good fortune, pecuniarily, 
which has befallen him. In that we are confi- 
dent that the entire insurance profession will 
take peculiar pleasure. But so far as the inter- 
ests of insurance are concerned, we can not but 
regard the loss of Mr. Sanford as a public cal- 
amity. He has filled the position of insurance 
commissioner of Massachusetts with distin- 
guished ability, fidelity and success. His suc- 
cessive annual reports have been successive 
marvels of clear statement, sound thinking, and 
fearless speaking. Always sober and cautious 
in his decisions, and entirely free from any 
leaning, or appearance of leaning, toward indi- 
vidual companies, system or plans, his adminis- 
tration has been, from first to last, calm, efficient 
and admirable in every respect. At this time, 
when public confidence in the system of life 
insurance has received a shock, the retirement 
of such a watchman from the walls is, most of 
all, to be deplored. 

Of Mr. Sanford’s successor, Hon. Julius L. 
Clark, we know only that he has been for some 
time connected with the auditor’s department 
of the state of Massachusetts, and that he was 
appointed upon Mr. Sanford’s recommendation. 
This latter fact assures us that his qualifications 
are such as will commend him to the state he is 
called to serve, and to the insurance interests of 
the count: y, whose future welfare is so largely 
concerned in the character and ability of the 
incumbent of that position. 





GET GOOD AGENTS. 
Ir the business of life insurance suffers from 
demoralization, we think the fault is one for 


which officers and general agents can blame 


would be folly to reestablish the board for 


only themselves. We do not now refer to the 
wrong of permitting so many false pretences, 
which seem to imply that the real advantage of 
life insurance must be exaggerated in order to 
be attractive; but we have in mind the present 
want of carefulness in the appointment of 
agents. As a general rule, about the easiest 
thing which a man can do is to get appointed 
to a life insurance agency. And, as a conse- 
quence, we find the business not merely swarm- 
ing with drones, but positively disgraced and 
demoralized by the presence of the dishonest or 
the incapable. It is not in the nature of things 
that men who secure employment without a 
struggle shall do the sort of service that is val- 
uable; least of all is it likely that men who rush 
into life insurance merely because they have 
found nothing else to do, will ever succeed in 
accomplishing desirable results. We think that 
officers and general agents who are charged 
with the duty of appointing sub-agents, or 
solicitors, ought generally to entertain a higher 
appreciation of their duty to appoint good 
agents. It is not surprising that there are so 
many laggards, or that the good and true 
agents are constantly dispirited and discouraged 
by the employment or promotion of rascals. 
Get good agents, and pay them well, ts our 


advice. 





CONTRIBUTED PAPERS. 


READING FOR ONE WHO RUNS. 
BEING AN Open LETTER TO A YOUNG LIFE 
AGENT. 

My DEAR YOUNG FRIEND: I have received 
the letter in which, with a polite deference to 
what you are pleased to call my superior wis 
dom, you modestly ask me to play the part of 
Mentor to your Telemachus. It is quite true, as 
you say, that I have age and experience; it is 
quite true, as you do oft say, but by some 
shrewdness of insight peculiar to yourself 
appear to have found out, that I have some 
vanity, and I really admire the sagacious way 
in which you have paid court to it. Your let- 
ter was a model of its kind, and if you attack 
the assailable spots of your public with half the 
directness and vigor with which you have 
moved upon me, you will scarcely fail to be- 
come a successful solicitor. But, unfortunately 
for you, and still more unfortunately for them- 
selves, you will not find people so ready to hear 
you, and so easily moved, as you have found 
me. It is an unhappy fact that people are so 
determined to stand in their own light in refer- 
ence to insuring their lives. They are some- 
times almost childishly foolish and stubborn 
about it, and it is your work to beat this out of 
them with any pestle that suits the particular 
case. They won't, they won’t; no, indeed, 
they won't! If they should yield, you would 
get a ‘*‘ commission” out of their payments, and 
some distant *‘ company” which makes so much 
money out of policyholders—just look at their 
accumulations, and read what Zhe Tribune said 
about it!—would gobble up their savings and 
call it hardly a mouthful. They don’t want to 
pay you. Inconsistent public, not to see that if 
they would only do the sensible thing for their 


own interests of their own accord, you would 


be wholly unnecessary! So they hang back, | had said over and over all that I could think of, 





and because they don’t want to pay you they 
make it all the more inevitable that they mu 
pay you or somebody else, or go uninsured 
Throw away money on life insurance! Such a 
man’s policy ran out; such another man insured 
his life and was killed the next week! Not if 
they know it, they won’t! Well, it is un- 
pleasant and trying to the nerves and the 
patience, but you must make them. 

I wish you had my experience; I do, indeed, 
that you might have all the greater power of 
persuasion, for the sake of the families of those 
people. I can tell it to you after a fashion; but 
I can’t give it to you,—I can’t put it into you so 
as to make it a part of your own self. I wish I 
could. For I have been a preacher in my day, 
not without hope that I have done some good, 
and I am full of the subject. Leisure enough 
has never come to me yet to write out my ex- 
periences, but I could furnish materials for 
many little comedies and tragedies, and really 
the saddest things I have had in my work have 
been instances where I Anew the protection of 
a life policy was as real a need, although not 
certainly so immediate, as the next meal for the 
table. I have had men confess to me that they 
had nothing to put by; that they were in debt; 
sometimes with a mortgage hanging over the 
homestead; that there was really nothing but 


| their own lives between their families and poy- 
lerty, and I knew—for I could see—what the 


strong probability was would be the result; 
and yet I have seen them trust to chance—for 
their vague guess that every thing would come 
out right was nothing better than that—and 
hesitate, and wait, and ‘*‘ guess not just now, 
—maybe next season they'd think about it.” 
Some of them I felt satisfied never would think 
about it again of themselves, but would take 
good care not to do so; some of them, as I had 
sad occasion to know, dd think of the subject 
once more, when it was too late to remedy their 
error. I have had, as you know, rather an un- 
usual reputation for curing the ‘* worst cases” of 
ignorance and willful obstinacy combined; but 
I have found some which were too far gone for 
me, and I have had to leave them, hoping some 
of my successors might succeed. There have 
been many cases where I have had to argue, 
and urge, and persuade, and almost command 
and threaten, to make men do their real duty 
for themselves and their families; times when— 
I say it with perfect sincerity—I have become so 
interested and wrought-up that my heart has 
fairly ached at what I foresaw would probably 
be the consequences of my failure, and I have 
felt like a lawyer pleading for an oppressed 
client before an unsympathetic jury; I have for- 
gotten for the time that I had any commission to 
be earned, that I had any interest at all in the 
matter or was engaged in behalf of any partic- 
ular company; I have seemed to myself more 
like an old friend urging, with friendly interest 
and warmth, that the man would only do what 
he knew and admitted he ought to do. I have 
tried to touch the tender strings of natural affec- 
tion; I have fingered the coarse and thick, but 
gencrally awake and responsive, chord of sel- 
fishness; I have painted actual scenes—and, 
once or twice, even sorrowful death-beds— 
which it had been my lot to be a witness of; 


sometimes I have succeeded; sometimes, after I 
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I have been compelled to stop and to give up 
Talk of my commissions! Of course, if it had 
not been for them I should have taken to some 
other honest way of making a living; but I de- 
clare to you, in all earnestness, that I have more 
than once,in some cases like these, wished from 
the bottom of my heart that I had only been 
able to cut the matter short by taking the ap- 
plication and paying the premiums myself. 
Of course, it was no concern of mine, butI feds, 
and that was the way I felt. Possibly, I may 
tell you, some time, of a particular case or two; 
not now. 

Now, my boy, was’nt that a rather touching 
piece of eloquent pleading? I really thought 
so as I wrote it, and yet I assure you I was 
quite serious. More's the pity that it won’t go 
into the hands of those who ought to profit by 
by it, but only into your thoughts, where it is 
not greatly needed. Yet let it arm you with 
more persistence and persuasiveness, for if you 
do your work well you are really a preacher to 
mankind and one that does good. 

What was I about to say when I rambled off ? 
My tongue has gotten such a glibness from long 
practice that it is loose on the joint, and some- 
times it takes the bit between its teeth (excuse 
the Irishism of the metaphor,) and finally runs 
away with me before I knowit. Your sage re- 
mark, which you applied to me, if not from Mo- 
liere, was worthy of him. You were pleased to 
suggest that there is no lot so well off and so 
enviable as he who has retired from the world, 
—into a cheese. I perceive the position with- 
out magnitude, that is to say, the Aofnt of the 
observation. I am retired, it is true; but my 
cheese, although it has more in it than a mere 
rind, is not quite so full as I could wish,—pos- 
sibly not all I think I have deserved. But it is 
unsafe to quarrel with the deserts we get, lest 
Fortune should exchange them for worse ones, 
that we have deserved and have not got yet 
But I have left the field, am now in receipt of a 
modest return for past labors, and make you 
heartily welcome to the front, while I send you 


such aids of advice from the rear as I can. 


Life insurance, like other things, has money 


in itfor those who can get it out with labor. If 


you want to pick up dollars as they roll, you 
should go to Australia and try the chances. 
Even gold does not stick tothe bushes like 
sheeps’ wool; it is generally beaten out of 
quartz, and diamonds are washed out of river 
sands. Your possible income from life insur- 
ance may be anywhere from a simple nothing to 
twenty or thirty thousand; before you count 
anything like the latter figures, however, you 
have to cross the quagmires. Mind, now, I 
don’t beckon you into the business, and nobody 
who may try to dissuade you, does so because 
he dosen't want you to come in and share his 
plums; nothing in the world is more open to 
competition and more impossible to be put 
under any monopolizing restrictions. I don’t 
croak to you, either. Insurance is not the only 
thing which consists of continually taking risks; 
life itself is nothing but a perpetual balancing 
between risks. If you think the fewest and 
smallest risks lie for you in that direction, fol- 
low it. 

As to the cheese business, I have certain grave 


doubts, for in these later times it seems to be the 
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destiny of life insurance solicitors to have no 
cheese to retire to; what cheese they have at 
all they must take and eat in their hands as they 
go along. To speak without the figure, present 
practice is doing away with the commission part 
of the business altogether, and is substituting 
the payment of a single brokerage. As you are 
not an officer of any company, I shall not stop 
to tell vou why I regard the brokerage system 
as vicious and sure to be abandoned avain for 
the slow and sure old-fashioned commission 
plan. But as long as it lasts, you will get once 
for all what you do get, and you must make the 
best of it while it lasts, and make it as large as 
you can. 

It was not really necessary to say, by way of 
apology to me, that you have carefully read all 
the publications there are relative to the practi- 
cal part of life insurance, and have found very 
little in them but a few stout facts which you 
knew before, and a deal of froth which you did 
not want at all. As you remark, much of this 
literature has a decidedly ancient and Fish-like 
smell about it. Much of it Aas been ground 
over and over through the mill, as old paper is; 
it has been a scissors-and-mucilage work which 
has undoubtedly been satisfactory to the doer 
of it, but I doubt if it has been to anybody else. 
Hardly anything in my experience has surprised 
me more than the utter lack of really adequate 
insurance literature for general circulation, but, 
of course, I don’t suppose the officers of com- 
panies have not known this; they have, doubt- 
less. taken the best that was offered them. 

You can have no better or more universally 
applicable advice than to take human nature 
just as you find it. In the abstract, it is very 
nice, and glorious, and all that; in the con- 
crete shape of men and women, it is rather an 
unwashed thing, that must task sometimes the 
patience of the angels looking down. So, don’t 
take hold of it with the best and softest of dam- 
ask napkins. I am truly thankful that they are 
those who deal unselfishly with the question of 
insuring their lives, and forget themselves 
while thinking of their dependent families. I 
am glad I can feel sure there are many such, 
and I have filled out policies for men whose 
unselfish tenderness made me think of certain 
living possessions of my own, and I have really 
wanted to do such an unbusinesslike and undig- 
nified a thing as hug them for brothers, and say 
how truly I honored the promptings of their 
hearts. But I know there are a great many who 
are swine as to the pearl of unselfish love. 
Don’t touch the napkin, as I said. to that sort 
of human nature; wrap around it that semi- 
rotting, foul old rag, which generally is so sooth- 
ing and persuasive—that old selfishness which 
will sometimes be to your patience as a rasp to 
a polished surface. Bludgeon the heads of the 
stubbornly selfish and selfishly stubborn, but 
do it adroitly. There is a key to every lock, 
remember, and your success in every case, 
depends on your finding it. Your practice must 
vary with your men. Some will bear plain 
truths, and need nothing else; some must have 
dirt thrown in their eyes; others need to be 
oiled all over. With some, you can rest the 
case on argument; you must purr around o hers, 
and smooth them your way, while they think 
they are going theirs; some few you can almost 


literally push and compel; a very few have, 


signed their applications when I actually ordered 
them to. 

Whatever else you do or don’t do, don’t you 
introduce your business as a solicitor once did 
who walked into a business office where I was 
sitting at the time, with —** Would any of you 
gentlemen like any life insurance to-day?” It 
occurred to me that he must have lately de- 
scended from a long occupied stool in the Cir- 
cumlocution office, for really, he knew exactly 
how wofto do it. “slow should the subject be 
introduced?” That is it; if I knew exactly 
how to pick up dollars as fast as I wanted them, 
would you expect me to impart the secret to you 
without a fee, which I did not understand you 
to offer? Very certainly none of us who heard 
the question did want any insurance that day. 
Why, he put the question very much as if he 
had been vending peanuts or popped corn; and 
if an army of solicitors should this very day 
put the same question to every man in the civil- 
ized world, the answer would be the most unan- 
imous ever given, and just two letters would 
spell it. The fact is, that asking a person if he 
would not like to insure his life sounds to him 
very much like asking him if he would as soon 
as not give you five dollars, and it is about as 
sensible to put one question as the other. On 
the contrary, the safe rule is to set out upon the 
belief that every man you accost don’t want to 
insure his lite, and that what you have to do is 
to make him do it against his present disposi- 
tion; the exceptions to this will be so rare that 
when you do encounter them they will serve 
you for a healthy sensation of astonishment. 
If you like a test, try the other assumption for 
a while. Fit up your office; advertise your 
readiness to do business; take as your motto 
the last word of the line ** Learn to labor and 
to wait,” and then see how long you will play 
the spider. Nota particle of help will you get 
from the public; not a man will place himself 
in the attitude of receiving towards you. You 
must not make such a blunder in the outset as 
to expect to find, in any case, the common 
sense, the domestic feelings and affections, the 
enlightened judgment, or even an approachable 
ear, on your side; they ought to be, but they 
will not be, and you will not even find a free- 
dom from prejudice. The very worst case of 
dissatisfaction on the part of some policyholder, 
or of questionable dealing on the part of some 
company, will be held up in garbled form as an 
average sample of life insurance in practical 
working; and when you have conquered every- 
thing else, you may be opposed by that stolid, 
mulish, indifferent, neither-yes-nor no obstina- 
cy, which it is terribly trying to one’s soul to 
wear away. A stock of javelins is useful to 
keep, for sometimes you can push a_ point 
through this wall of obstinacy. I remember 
once a little four-year old girl came running out 
upon the piazza to tell her father, with whom I 
had labored tor two hours, that supper was 
ready, and without knowing it, she brought me 
a javelin, which I drove right through and got 
the signature then and there; I had tried the 
same spot repeatedly, but my weapon lacked an 
adequate point until she finished it. 

No, understand at the beginning where is the 
real ‘ug in the work you have to do. You may 
explain the science and the practice to a man, 


answering every question that can be answered ; 
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may convince a man that it is a good thing to 
insure, and that he ought to do it; may make 
him really resolve to do it, and when you com- 
mence filling out the application, you will see 
back. You haven't the work 
not to convince a but to 
That is the point where your 


him draw done 
yet, which is, 


make him act. 


man, 


power will be tested. If you can move men, 


you will succeed in business as a solicitor; if 


not, not. 
the power to do this; the highest and the low- 
est thing in oratory is, to be an orator, but none 
can be more precise in instructing than to say 


I can not analyze or communicate 


50. 

There are reasons, in the nature of the con- 
tract, why life insurance depends thus upon per- 
suasive effort; but here is one which is enough 
for this occasion. In selling merchandize, the 
goods are before the eye and the hand, and they 
help sell themselves; but in disposing of a life 
policy you are offering an intangible thing, and 
you must appeal to the imagination for argu- 
ments, after all; you use the intangible to sell 
the intangible. 

Of course you will be prepared now to be 
fatted 


told that you will not have 


killed for you, and you will not be met by a 


any 


carriage sent out to fetch you; more likely the 
at 


the cold part of the cold shoulder, will be your 


boot-leather of outright incivility, or least 


welcome. If you have gone out in the right 


way, you will not mind this. You will be only 


‘‘one of those insurance agents,” or possibly, if 


you have been pertinacious, ** that dumb insur- 
ance fellow.” [But be anything else than that, 
and yet it is not always much speaking that is 
effectual. | 
party; and although 4e imagines it otherwise, 
the fact is 
mental note of with satisfaction, being certain 


In reality the insurer is the obliged 


one which an agent may make a 
that if there is any discredit at all, it is in him- 
self, and not in his profession. 

If a little knowledge is a dangerous thing any- 
The 


who knows too much is the torment of the ac- 


where, it certainly is in insurance. agent 
tuary, a fit subject for discipline in the eyes 
and a nui- 
Ile tel- 
egraphs, just before the annual statement is 
the 


of the superintendent of agencies, 
sance and bother all around the circle. 
made out, to know ‘* immediately” exact 
position of the company; he assures one per- 
son of this thing, another of that. and then the 
person has to be set right afterwards; he keeps 
Mr. Fackler’s 


meant but dangerous little volume, is perpet- 


a well-bethumbed copy of well 


ually writing home for valuations and for 
amount requisite to pay up sundry policies; he 
quarrels with the dividends because they don't 
agree with his own figures, and always has a 
hard nut ready for the actuary’s department. 
With all tinnis, he is not a successful man; how, 
indeed, can he be? Don’t you imitate him, my 
dear boy. To pull the oar and hold the helm 
at the same time, is not easy, especially when 
the two parts of the boat are separated by many 
The 


with these matters will never accomplish much 


miles. agent who is always puttering 


else; it is a great deal better for him to mind 
his own business. which does not include these 


ignorant have 


things at all. Some quite men 


been successful solicitors, thus proving that to 


thoroughly understand life insurance, brains is 


not essential. But don’t construe this as a 


calf 





recommendation of ignorance; nothing of the 


sort. Cicero made out an orator to be a mag- 
nificent myth who was foremost in every de- 


skill; 


knowledge is always desirable for its own sake 


partment of human knowledge and 


and never comes amiss. A man is no worse as 
a cobbler, if he can neatly dress a hog for mar- 
ket; he can measure tape just as well, if he does 
have an intimate acquaintance with the Greek 
conjugations; and certainly he will not raise 
smaller potatoes because he knows chemistry. 
The more a man knows, the more robust and 
manly and effective he ought to be; thorough 
knowlege of life insurance, in its science, his- 
tory, and practice, should make a man a better 
solicitor than he would be without it. So study 
Fackler and everything else you can lay hold 


of. 


less, supply you with a 


[The publishers of this paper will, doubt- 
list 


Only mind your own business most severely, 


for selection. | 


and don’t try to air your technical knowledge | 


or play it off upon the public, unless you are 
willing to awe people to such an extent that 
they won't insure with you. The really well- 
informed man uses what he knows and keeps 
it to 


makes a noise as it goes. 


himself; it is your shallow steam that 

It is not well for a solicitor to be over uneasy 
about what he is accomplishing. Wants a lar- 
Of but 


pleasant story of the old lady who told her 


ger percentage ? course, there is a 
grandchildren they could have every thing they 
wanted, if they wouldn’t want every thing they 
couldn’t have. 
of like 


an agent can get business and does get it, he 


The application of this fits any 
us the best 
will do well at present rates; if not, higher ones 
make And 


never trouble himself about not being appre- 


would not his fortune. he need 


ciated, and all that; depend upon it the office is 


wide awake. His January and July are com- 
the other 


over the corresponding 


pared with each other, and with 


months of this year 
months of last year; then with somebody else’s 
months. They know what is high water mark 


and what is low-water, at the home office, for 
the 
applied; every man is rated there at what he is 


does. 


best men, but a positive passion for 


cuages are unerring and are faithfully 


by what he There is not only a desire 


for the 
them: and you can make pretty much your own 
bargains, as soon as you have proved your de- 
sirableness. 


Competition has been producing, of late 


years, a host of new * plans” of insuring lives. 


There is the one that pays back annually rather 
more than is paid in for premiums; there is the 
back-action plan that pays plump legal interest 
on premiums annually, and pays back all the 
premiums there is the one that 


occasionally; 


diminishes the premium annually until it be- | 


takes 


and the other that is 


comes less than nothing; the one that 


every thing in notes; not 
particular what it takes; the popular feature 
that receives premiums whenever convenient 
and keeps alive the policy until all arrearages 
are paid; and the overwhelmingly nice plan 
that will not stand about requiring 
at all. 


found at 


any prem- 
They are patented, and are to be 
[ Possibly, I 


may be mixing these somewhat, but they were 


jums 
no other establishment. 


these ** new fea- 


No really 


well mixed before. Give all 


tures” a strict letting-alone. new 


of Alexandre’s A kids. If 


and valuable plan has been produced for sev- 
eral “years; the simplicity of life insurance is 
one of the best things about it, and your work 

that will of 
Certainly, there is no worse blunder 


is a bow not bear a multitude 
strings. 
than to set before an insurer a number of 
** plans” and “ features,” that he may take his 
choice; for he generally ends by taking none. 
Fix upon some plan, and then urge /Aat one 
upon him, unless he shows a real preference for 
another. If you divide your powers and his 
attention, you will probably lose him altogether. 

Life insurance is really a part of the Lord’s 
work, but a solicitor can turn his share in it to 
the service of the devil. There are some whose 
power of persuasion is so great and whose lack 
of heart is so complete that they care only for 
the percentage they are to get now, and they 
do say or deny any thing to get an application; 
sometimes they have even induced persons to 
take out a policy for a larger amount than they 
could possibly raise a second premium for, 
with forfeiture as the certain result. They flour- 
ish ina particular locality until time has shown 
what they are by the evil results of their work; 


then they swoop away to another place. Such 


|men are the guerrillas and corsairs of life in- 


surance, and if I should see one of them ap- 
proaching a house I would like to have him met 
with the open muzzles of dog and gun. Truth 
and honesty pay best in the long run, and the 
willfully dishonest solicitor is more than a bur- 
glar. If I thought you such, or that you could 
be, I would have pitched your letter into the 
fire. 

Business is business, and it is weakness other 
than wisdom to try to mix sentiment with it. 
But neither of us will forget business or lose 
his ardor in the chase of the dollar if I say that 
there are other good things than money and 
satisfactions in business than 


other money 


brings. They make a great error who treat the 
life solicitor as rather low down in the scale of 
human workers; what can be more exalted than 
human life and those who try to cherish and 
all 


the world, the very sum of evils, is selfishness, 


And while the greatest evil of 


protect it ? g 
what is better worth honor than life insurance, 
which combats this and aims to put in practice 
in daily life the admonition, ** Bear ye one an- 
So let nobody think lightly 
of the solicitor’s work, least of all let they who 
think so. 
advantage to himself is, of course, the question 
first ask 


when that is answered satisfactorily he need 


other's burdens ?” 


are jin it Whether he can do it with 


every candidate must himself; but 


himself as to whether his time is 
At that is the last 


lesson now offered you from the experience of 


not trouble 


worthily employed. least, 


an Ex-SoLiciTor. 


THE PHYSICAL CAUSES OF FIRE. 
VI. 


By JosepH Hirscn, Pu.D. 


in our last, to the dangers 
of by 


to avoid the same, we cannot drop this theme 


HAVING referred, 


nitro-glycerine, and what precautions 
without mentioning the popular error of mis- 
The latter 


has left the recollection of its fearful powers 


taking glycerine for nitro-glycerine. 


lively in every body’s memory, while the former 


fullfils its peaceful mission of healing, without 


Se 


pretension or notice. This is sweet, harmless, 
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and no more combustible than syrup; while the same has been doubted by some, in spite of the 
other is the type of danger, as, also, of poison. satisfactory experiments instituted with it in the 

Of the other substances in use for the purpose granite quarries near Leicester, and the slate 
of blasting, that mostly employed is powder. quarries in North Wales. The easily-inflamma- 
Ordinary blasting powder, like gun-powder, ble sulphur being present in small proportion, 
contains always the same ingredients, namely: causes a slow combustion under the ordinary 
nitre, which furnishes the superabundant oxy- atmospheric pressure; while, underconfinement, 
gen necessary for the rapid ignition orexplosion; this ignition may take place somewhat slower, 
sulphur, which ignites very easily, 7 e., at a and the explosive force may be even greater, 
comparatively low temperature; and charcoal, since to the larger proportion of charcoal corres- 
which is the main combustible in the mixture, ponds a greater amount of gas evolved. 


and whose gaseous products of combustion are Another ‘‘safe” blasting-powder is that of 


the motive power in the explosion. But the Fehleisen Cilli (Styria) consisting of nine parts 
proportion of these ingredients varies in different Of sawdust, 3.5 of charcoal, 4.5 nitre, and 1 
countries, for gun-powder, as, also, for blasting- part ferrocyanide of potassium. The sawdust, 
powder; and the same may be said of the fine- originally free, or afterwards freed, from gum 
ness of the powder, or the size of the grains and resin, is passed through a fine sieve, and 
nsed. For the present purpose, it is sufficient mixed with light, powdered charcoal and nitre. 
to state, that, in all those proportions, there is To every 100 pounds ene quart of water is added, 
great danger of an explosion from contact with and the whole thoroughly mixed, and again 
a burning or greatly heated substance, from Water added, unless a more rapidly-acting pow- 
friction, and from spontaneous combustion. | der is desired, when some more terrocyanide of 
During the manufacture of powder, the different potash is added to the water. The whole is 
substances should be ground separately to the dried, pressed and polished, like ordinary pow- 
desired degree of fineness, and mixed afterwards; der. The ferrocyanide of potash, which renders 
they should be dried by steam-heat exclusively, this powder explosive in proportion to its quan- 
in very thin layers, in well-ventilated drying- tity present, is a compound of iron, potash, car- 
rooms. People busy about a powder-mill should bon and nitrogen, very poisonous, and used in 


wear shoes with soft, elastic soles, like india- | the arts for dyeing. 





\THE LAW OF FIRE INSU- 
RANCE. 


rubber, felt, etc., in order to prevent an accident | 
from stepping upon grains of powder, which, in 
spite of all precautions, will, now and then, lay 
around on floors. No large amounts should be 





stored in one vessel, as they are more liable to 


spontaneous inflammation in this case. THE APPLICATION. 


As the lightest or most porous charcoal is Tue application is the preliminary statement 
used for the production of powder, its liability made by the party applying for insurance, and 
to spontaneous combustion is considerable. For | usually consists of oral or written replies to in- 
this reason, small packages should be employed quiries, verbal or written, and expressly or 
for transportation, protected from dampness by generally referred to in the policy. These in- 
metalic, impervious lining, or by a varnish quiries are intended to cover all material facts 
Where practicable, all powder, before transport- or circumstances, subject, however, to the 
ation, should be mixed with fine glass-powder, principle applicable to all contracts, that fraud, 
as proposed by Gale, some four yearsago. This by either party, will exonerate the other from 
brings the single grains of powder so far apart his obligation, if he so elect. 
that they can not ignite each other suddenly, but,| These statements are made by the insured to 
if partly ignited, will burn slowly. If wanted for the underwriter before the subscription to the 
use, the glass-powder should be sifted from the | policy, usually upon a printed form called the 
powder, in order to render it as explosive as it afflicatfon, and import to be a true plan, and 
was originally. This operation of sifting is | faithful description of the present existing con- 
sometimes very cumbersome, and renders the dition, value, ownership and occupancy of the 
general introduction of this excellent process premises to be covered, or containing the sub- 
difficult. ject to be insured, and is an implied agreement 

The very natural desire for producing a pow- that the facts shall continue as therein repre- 
der which would be safe under ordinary circum- sented throughout the life of the policy, by 
stance, while it would explode in a confined which the insurer is enabled to judge of the 
space, under pressure, stimulated efforts of in- nature and value of the risk, and, as such re- 
ventors in various directions, the results of some | presentation, is made the basis of the contract. 
of which we shall mention, as of some interest| Written answers by the insured to written 
to insurance men. interrogatories put by the underwriter, and 

G. A. Neumayer, of Taucha, Saxony, pro- referred to in the policy, are part of the wr/t- 
duced a powder, which is claimed to burn under fen contract, to the effect to which, and for 
ordinary circumstances, and only to explode the purpose for which they are so referred to, 
under pressure, although the ingredients em- whether as warranties or representations, or 
ployed are the same as those in ordinary gun- mere descriptions of the subject. 
powder, their proportions being materially) The applicant must make true answers to in- 
changed. This powder, as patented in England, | quiries made by the insurer, respecting circum- 
contains 75 parts of nitre, 18%; of charcoal, and stances attending the risk; but when questions 
6',of sulphur. Itcontainsmuchlesssulphurand in an application, partly printed and partly 
much more charcoal than ordinary powder. The written, are left unanswered by the applicant, 
inexplosiveness of the powder under atmospheric and a policy is issued thereupon, it is a wafver 
pressure has been tested satisfactorily on differ- | on the part of the underwriter of such answers. 


ent occasions; but the explosive force of the| Ova/ representations are sometimes made in | 








lieu of written ones; verhal declarations may, 
by a provision in the policy, be made to form 
directly a part of the contract. 

The verbal or oral acceptance of an applica- 
tion by the company, when duly signed by the 
applicant, would, under the rulings of the 
courts, make such application a contract of in- 
surance, in the absence of any law requiring 
such contracts to be in writing. 

An application is held to be the act of the 
applicant, and when the conditions of the policy 
require that the applicant shall be bound by his 
application, he is affected by any omission in 
it by the agent, even when the latter is agent for 
both parties. 

A mere reference to an application does not 
make it a part of the contract, unless expressly 
so stated in the policy. Nor does a mere in- 
dication in the policy of the place where the 
application could be found on file, make it a 
part of the contract. 

To make an application a part of the contract, 
there must be an express stipulation that the 
policy was made and accepted in reference to 
such application. 

The courts have ever been inclined to view 
the stipulations contained in applications very 
leniently, and to substitute the spirit of the con- 

| tract for the letter, usually declining to extend 
| the effect of any statement, written or oral, even 
| when made a warranty, to the prejudice of the 
insured, when no fraud or misrepresentation is 
| apparent. 

Applications, as regarded by the courts, may 
|be classed as REPRESENTATIONS and WARRAN- 
Ties, and these again are affected by m/srepre- 
sentation, concealment, fraud and materiality. 

REPRESENTATIONS. 

A representation, in fire insurance, is the 
communication of a fact, or the making of a 
statement, by one of the parties to the other, 
tending to influence his estimate of the char- 
acter and degree of the risk to be insured 
against, and is to be construed according to the 
fair and obvious import of words; and is 
equivalent, not only to an express statement of 
present facts, but also of all the inferences 
naturally, obviously and necessarily arising 
from it. It may be an oral or written state- 
ment, or may be by mere implication; by the 
policy itself; by a separate writing; or by words 
spoken. But to be binding it must be material ; 
and to discharge the underwriter, must be fase, 
wholly or partially, in fact or in the event. 

When the insured represent a fact without 
knowing it to be true, he takes the risk of it upon 
himself. 

REPRESENTATIONS are affirmative, promissory 
and executory, as well as material and imma- 
terial. 

Affirmative: As that the fact is as repre- 
sented at the time the statement is made. A 
positive, afirmative representation of material 
facts, in respect to the future, is in effect a 
stipulation that,they shall be substantially as 
stated, and that the non-fulfillment of such re- 
presentations will defeat the policy if it occur 
prior to, or simultaneously with, the com- 
mencement of the risk; or be a ground of 
forfeiture if afterwards. 

Promissory: As that it shall remain sub- 
stantially so during the continuance of the risk, 


so far as may depend upon the insured. Pro- 
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missory representations of material facts, so 
made and referred to in the policy, usually have 
the effect of express warranties. and come under 
that head; but in case of a written promissory 
representation, referred to in the policy as a 


‘e will 


representation, a substantial compliar 
suffice. 

Executory: As that something therein shall 
take effect upon a future contingency, during 
the life of the policy. Thus, representations that 
certain material additions or changes and im- 
provements shall be made, if precise and definite 
as to time and circumstance, are binding upon 
the insured; and the burden of proving com- 


pliance with such representations lies with th 


insured, and the burden of proving a_ breach 
thereof is not with the insurer. They are posi- 
tive engagements that certain material fact 
shall or will exist; and unless facts take place 
substantially corresponding with those speci- 
fied, the insurer will not be liable under the 
policy. 

[t is a first principle in the law of insuranc: 
that, on all occasions where a representation Is 
material, it must be complied with. 

A representation is ma/erfal, when there is 
an affirmation of denial of some fact, or an 
allegation which plainly leads the mind to an 
inference of a fact. 

An tmmaterial representation is one having 
no such tendency. 

The facts as to materiality or immateriality ot 
a representation are for the jury. 

Though it is not requisite that a refpresenta- 


» made, 


tion should be in writing, it is usually s 
or is reduced to writing by consent of the parties 
at the time of being made. Mr. Phillips says: 
‘* It is for the mutual benefit of the parties that 
it should be in writing, as it induces caution 
and deliberation, and saves parties from forget- 
fulness and mistakes of witnesses and errors of 
brokers and clerks.” 

Representations usually form no part of the 
policy, but are simply collateral to the contract, 
and invalidate it only upon the ground of fraud; 
that is, it must be false, as well as material to 
the risk. Yeta written representation may be 
referred to in the policy in such a manner, or 
may be of such a matter as to require as strict a 
conformity of the facts to the statement, and 
compliance, as if it were an express, specific 
warranty in the policy. 

Representations must be substantially com- 
plied with, however, in all cases, and, to this 
extent, are conditions precedent; but an exact 
and literal compliance is not necessary to re- 
cover, as ina warranty. They admit of varia- 
tions and modifications, and do not invalidate 
the policy unless materfally wrong, and the 
risk is greater than represented, or fraud is 
evident. If false, however, in material facts, 
whether through ignorance or design, the policy 
is void. 

A statement of an exfectation, opinion o1 
belief, is not a representation, and will not 
affect the contract though the fact prove other 
wise, if the statement be honestly mad 

The applicant need represent to the insure: 
only such facts as relate to and are material to 
the risk. Nor is he required to make repre- 
sentations of any circumstance which is pro 
vided tor by the express stipulations of th 


policy. 
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In cases of ambiguity or doubt, the courts 
hold so much of the application as is not speci- 
fically declared to be a warranty to be a refre- 
sentation only, and as far as possible such 
stipulations are taken out of the category of 
warranties and some less stringent term applied 
to them. 

Where a representation is ambiguous and 
obscure, the construction will depend upon the 
obviousness of such ambiguity or obscurity. If 
there be no fraud on the part of the insured, 
and a fact is imp rfec tly ré presented, yet is so 
represented as obviously to suggest further 
enquiry on the part of the insurer, the repre- 
sentation is sufficient. And when a sufficient 
representation is thus made to put the under- 
writers upon enquiry for further information, 
if they wish for it, and they neglect to make 
such enquiry. they are bound by the policy. 

\ representation affects only the contract to 
the making of which it has reference; and once 
made to a proposed insurance, continues to be 
binding unless it is subsequently revoked or 
modified betore the policy is executed. 

The rules in regard to representations apply 
as well to re-insurance as to original insurance, 
and have a broader application in one respect, 
for the original insured is not bound to make 
any representations as to his own character, 
whereas the re-insured 7s bound to communicate 
facts within his knowledge in relation to the 
character of the original insured, materfal to 
the risk, and tending to enhance the premium. 

When a fosétive representation relates to a 
future fact, which is materéal, it is just as bind- 
ing as a warranty, although not, in all cases, as 
strictly construed. 

WARRANTY. 

There are few distinctions in the law of insu- 
rance, more significant and material, than that 
which subsists between a representation and a 
warranty. ‘They differ in the mode, not in the 
duty, of performance. The latter must be 
strictly and literally complied with, while. with 
the former, if complied with eguztably and sud- 
stantially, it will be sufficient. 

It is difficult, in many cases, to distinguish 
what phraseology makes a warrguty from what 
is only a representation, and the phraseology 
which will make either from what is only 
description to identify the subject insured. And 
when a provision has been construed to amount 


toa warranty, or to merely a representation, it 


is still difficult, in many cases, to distinguish 
what is a ** /iterally” true, or strictly accurate 
statement of the facts from one that is only sad- 
stantially true. 

Every statement in the policy is not neces- 
sarily a warranty. To be such, it must relate 
to the risk. and contain something more than 
facts incidentally expressed or introduced by 
way of recital, or to identify the subject insured, 
and not purporting on the face of the policy to 
be stipulations. 

The party w arranting undertakes that the 


matter is such as he represents it, and unless it 


negligence of an agent, or otherwise, then the 


contract is not entered into; there is in reality 
no contract. 


Warranty always forms part of the policy 


when so appearing upon the face of the contract, 


be so. whether it arise from fraud, mistake, or 


presented, upon the Z/feral truth of which the 
entire contract depends. Hence, a //feral com- 
pliance with the terms of a warranty, and not 
merely a substantial one can be exacted. It 
can not be deviated from in the smallest parti- 
cular, whether material or immaterial to the 
risk, without voiding the policy. 

| The materrality of the thing warranted to the 
risk is not important; compliance with it is a 
condition precedent to recov ery upon the con- 
tract. But when the insured warrants facts “ as 
far as material,” the materiality is important; 
but a strict compliance ought to operate in favor 
of, as well as adverse to, the insured, whenever 
he can bring himself within the terms of it. 

It a warranty be intended to mislead, it is a 
fraud; a warranty being false, there is no con- 
tract, inasmuch as a warranty affirms the truth 
of the facts it embraces, and as a necessary con- 
sequence, the falsehood of the allegation is an 
intentional fraud, whether the warranty be ex- 
press or implied. 

Stipulations, though having the character of 


} 


warranties and conditions, are to be reasonably 
construed in reference to the subject matter. and 
| not captiously nor merely literally, the spirit of 
the contract and not the letter being duly con- 


| sidered. 
| The ¢utentions of the parties warranting, 
except as to the meaning of the words used, 
can not be enquired into. The courts, never- 
theless, will look closely to the ¢x¢ention of a 
warranty, and will not construe it more strictly 
than it really imports. The construction of the 
language will be determined as in other cases, 
| by usage and common acceptation. 
Warranties are either express or implied. 

EXPRESS WARRANTY is a particular stipula- 
tion introduced into the written contract by 
agreement of both parties, and usually appears 
in the form of a condition of the policy stipu- 
lating that certain facts are, or shall be, true; 
or certain acts have been, or shall be, done by 
the insured, who ratifies the stipulation by the 
acceptance of the policy. 

An express warranty or condition is always 
part of the policy; but, like any other part of 


he 


an express contract, may be written on t 
margin, or contained in proposals or documents 
expressly referred to in the policy, and so made 
| a part of it. 

| A non-compliance with an express warranty 
that certain things shall be done by a certain 
time, does not vacate the contract from the 
commencement of the risk, but only from and 
after such non-compliance. 

In express warranties the acts of agents and 
servants are imputed to the insured. 

IMPLIED WARRANTY is an agreement not ex- 
pressed in the policy, but which necessarily 
results from the nature of the contract, or is 
presumed from the fact of effecting the insu- 
rance. 

Matters of ‘mflied agreement in the policy 
need not be represented by the insured in the 
first instance, but he is bound to make the 
answers to enquiries by the underwriters relat- 
ing to matters of ¢mplied warranty; and, 
though no such inquiries be made, still, if the 
insured voluntarily make representations of this 
description, he will be bound thereby, and th 


policy will be void unless they are substantially 
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As far as a representation extends, an ‘mplied 
warranty ceases. 

The rule which prevails upon the sale of pro- 
perty, that a warranty does not extend to defects 
which are known to the purchaser, does not 
apply to warranties contained in contracts of 
insurance. 

An application becomes a warranty only 
when written or dictated and signed by the ap- 
plicant, or his authorized agent for him, and 
must be referred to in the policy, and there made 
a warranty and a part thereof. A mere refer- 
ence in the policy, by way of recital or other- 
wise, to a survey furnished by the insured, fora 
description of a building insured, does not make 
it a part of the policy, so as to require precise 
accuracy and conformity to the description as 
in a warranty; a substantial conformity will 
suffice. But, if such such survey be referred to 
‘“‘as forming a part thereof,” it becomes a war- 
ranty. 

A warranty need not necessarily be expressed 
in any particular form of words, if reasonably 
explicit. 





CORRESPONDENCE. 
A NATIONAL INSURANCE DEPART- 
MENT. 

HARTFORD, October 28. 
To the Editor of THE SPECTATOR: 

I sEND you herewith an article from The Pall 
Mall Gazette which contains suggestions of 
much practical use in ¢A#/s country as well as in 
England. Efforts have heretofore been made by 
some of the life companies of this country to 
obtain a government supervision over the vast 
business interests represented by them, and, 
failing to obtain that, the chamber of life insur- 
ance was instituted, in hopes that by its means, 
in connection with the actuaries’ bureau, such 
action might be obtained, that the life com- 
panies, whose standing was deservedly high, 
might maintain their position, and that weaker 
companies might be saved from disaster by the 
friendly warnings of competent actuaries, and 
new companies put upon the right track at the 
start so as to avoid tuture dangers. Narrow 
minded and petty jealousies have operated to 
make the chamber of life insurance useful only 
in bringing together at stated times many of the 
officers of the life insurance companies for 
pleasant but unprofitable business discussions. 
Whether the future of the chamber is to develop 
any higher degree of usefulness than has marked 
its history thus far, is a problem yet to be solved. 


The only desirable end to be sought by the life | 


companies of the United States is the formation 
of an insurance department under the control 
of the national government. To bring this 
about the companies should unite, and unitedly 
work. The insurance departments in the several 
states, because of their diverse requirements, are 
not fit tribunals to decide upon the soundness 
ot the companies, or the prudent management 
of their business, nor do they decide at all upon 
the standing of more than one-half of the com: 
panies already tn existence. ; 

The last New York insurance report gives a 
list of thirty-six New York state companies, and 
of twenty-one companies from other states re- 
porting to the insurance department, and of 
thirty-three American companies which do not 
report themselves. Few, if any, of the sixty- 
three companies make any full or at all proper 
statement to any state authorities, and yet in 
the aggregate they number their outstanding 
policies by tens of thousands! 

The diversity of the requirements allows of 
no standard by which to judge of the com- 
panies. Massachusetts refuses to admit com- 
panies to the privileges of business within its 
limits, while the insurance department of New 


York finds the same companies not only solvent, 
but possessed of surplus funds. Who shall say 
that Massachusetts is over strict, or New York 
too lax? 

There should be some supervising and com- 
petent authority to which every company should 


be obliged to report, and whose valuations of 


liabilities should be of a uniform character. Let 
that authority be one commanding respect every- 
where. No state departments have yet reached 
that point. Commissioner Sanford receives un- 
complimentary notice from Superintendent 
Barnes, while Commissioner Noyes, of Connec- 
ticut, is spoken of by the same authority in such 
terms as to provoke a very sharp, if not parli- 
mentary reply. Again, Commissioner Santord 
gives courteous but most forcible reasons for 
the non-adoption of the New York mortality 
and interest tables, thus implying, at least. lack 
of confidence in Superintendent Barnes’ judg- 
ment. Thus the insurance departments of the 
three states, whose insurance interests far ex- 
ceed those of all the others, are far from agree- 
ment in essential matters. Surely, then, they 
can hardly hope to command respect as authori- 
ties, everywhere, in our land. 

Life insurance absolutely demands for its 


continued prosperity, such action on the part of 


Congress as shall protect the insured in their 
rights, and maintain public confidence not only 
in the companies, but in the system of lrfe ‘nsur- 
ance. Failures like that of the Albert Life (and 
other prominent English companies) have at- 
tracted the attention of the daily press through- 
out the land, and, doubtless, much injury to the 
life insurance interests has resulted from the 
ignorant manner of dealing with the subject. 
Public confidence has, doubtless, been much dis- 


|turbed, and it behooves the companies to take 


immediate steps to protect themselves, and 
their insured, by presenting themselves at the 


,doors of congress at its next session, and 





demanding the formation of an insurance bu- 
reau, which shall carefully, faithfully and 
strictly examine the condition of every life 
insurance company doing business in the Uni- 
ted States. 


A business which will foot up at the close of 


this year, assets to the amount of over $200,- 
000.000, receipts $100,000,000, and insurance 
outstanding $2.000,000,000 On 650,000 lives, has 
aclaim as a business interest, which congress 
can not rightfully ignore. Let the companies 
then unite at once in a petition to congress, 
asking a national insurance department which 
shall prevent the waste of any part of the vast 
sums now invested, (and sure to be vastly 
increased,) in these institutions. Such action, 
even if it should fail, would prove that the com- 
panies are fully alive to the important interests 
committed to their charge, and eager to secure 
absolute protection to those who have given 
them their confidence, and with it such vast 
sums of money to be held as a sacred trust. 


X. 


HARTFORD GOSSIP. 


HARTFORD, CONN., October 22. 


To the Editor of THe SPECTATOR: 


Tue sudden and tragic death of Timothy C. 
Allyn is our latest sensation. He was for sev- 
eral years secretary, and for three years presi- 
dent, of the Hartford Fire insurance company. 
Two years ago he resigned and removed to New 
York, to become manager of the long-estab- 
lished and prosperous insurance agency, now 
under the firm name of White. Allyn & Co. 
He lived with his family, at Gramercy Park 
hotel. On Wednesday afternoon, October 20, 
his family went down to dinner, at 6 P.M., leav- 
ing him lying down. A few days previous he 
had been overturned, or thrown from his car- 
riage, in Central Park, by a collision, and was 
suffering from lameness and bruises. So he 
remained in his room, while his wife, daughter 
and niece went to dinner. On their return they 
found him lying dead on the floor, a pistol ball 
through his head. 


The coroner’s jury called it accident; the | 
His friends say he had | 


public call it suicide. 





kept a loaded pistol in a drawer, to use in case 
of burglars; that probably he went to the 
drawer, to get a towel or napkin, and in pulling 
it out discharged the pistol. But, says the pub- 
lic, how happens it that the ball took effect 
squarely in the centre of the forehead, precisely 
as if he stood before the mirror, placed the 
muzzle to his forehead, discharged his weapon, 
and fell backwards dead? No sufficient motive 
for suicide appears. He was prosperous in bus- 
iness, happy in his family relations, and clear- 
headed, cool and practical in all his dealings. 
His mother, brother, and other relatives, reside 
in this city; and his funeral is attended from 
the Allyn house this afternoon. 

Our tire companies have had but light losses, 
this month and last, and the stock of leading 
corporations still waves the banner of ** Topside 
Galah.” The Phanix went into the tax list at 
230 —a thing unprecedented — and is quoted at 
252/265. It made its regular quarterly divi- 
dend of five per cent., October 1. The com- 
pany is managed excellently well. The City’s 
stock is up to 1$0, and it has just paid a quar- 
terly dividend of four per cent. The tna 
Fire, ‘* that old Behemoth,” as one of your con- 
temporaries once admiringly called it, paid five 
per cent. this quarter, making twenty-two per 
cent. for the year. Yet its stock, at 207, is 
fourth on the list. To-day’s quotations are as 
follows : 





FIRE INSURANCE. OFFERED. ASKED. 
Yo Berra argue pas av icone sonvee SOGN 207 '3 
on gaan, COPE CE Le ee —- 
ee — seeceee 140 
Pharnix pacdalaleaemeatd aia’ a eee ee 205 
City.... << cuseeee cute oben er 175 INS 
Charter Oak vee POr GEO. ...cvce.cccccees 50 54 
SUNG SRUDETOOR Ms knees snnxeveckaneesessewke 115 121 
DC .: J/kdbnecwesntauatideueata celtics tae 230 245 
INE bcccceeseres 6 <P 1 beh penetenneneees —- 85 

LIFE INSURANCE, 
MO. csacenencee S008 seesceee * wweeen ees. 210 225 
EOD. 0 hea nevecpss Spee sue 1Henee 101 115 
Hartford Life & Annuity Co......... vesuce.) an 80 
Continental riemeeanbe Reeu acne 130 140 
Connecticut General..... ..... ... seeee 8 


There is some talk of a Putnam building, to 
be erected by the Putnam Fire, but the enter- 
prise is not definitely decided upon. The com- 
pany Owns a fine lot on Main Street, opposite 
the Etna, between the Centre church and the 
old City hotel. It has a tront of about seventy 
feet on Main street, and say two hundred on 
Gold street. It was purchased, a few months 
ago. for $70000—a good investment. The 
hotel, by the way, a popular hostelry for many 
years. is now a thing of the past, and the build- 
ing is being transmogrified into a palatial block, 
with plate glass windows, handsome front, 
Mansard roof, and ‘all the modern improve- 
ments.” 

The Putnam is doing pretty well; but I don’t 
believe it will build just yet —it would be suck 
a pity to disturb the ancient and highly respect- 
able grocery of Seyms & Co., which has occu- 
pied the site from time immemorial. The story 
goes that, in overhauling some long undis- 
turbed rubbish, in the cellar of this store, a year 
or two ago, a number of old-tashioned, narrow- 
necked, black-glass bottles were found, holding 
a gallon each — bottles of a form and fashion 
not now known. Great inquiry was made, but 
no one could remember when they were placed 
there, or where they came from. On lifting 
them they were found to be filled with an odor- 
ous, dark-colored liquid. It was critically exam- 
ined, artistically snuffed, unhesitatingly tasted. 
Eureka! Gallons and gallons of fine old 
Madeira. 

The National Fire has resolved itself into its 
original elements, decided not to organize at 
present, paid back the $100,000 or more stock 
subscribed, and abides the future. 


Did you notice what a ridiculous onslaught 
The Independent of September 23 nfade upon 
the Travelers insurance company? All be- 
cause the Railway Passengers assurance com- 
pany (not the Travelers, which issues no 
tickets,) don’t insure weekly compensation to 
women on their accident tickets — thereby mak- 
ing ‘*‘an unjust and outrageous discrimination ” 
against woinen. Upon which Zhe Advance, of 
Chicago, suggests that ** when this windmill is 
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disposed of,” The Independent turn its attention 
to ‘*the army recruiting offices, which, under 
the very flapping of the stars and stripes, make 
the same invidious distinctions of sex.” Next 
thing we shall have the merchant tailors 
assailed for making ‘‘an unjust and outrageous 
discrimination” against women, for not selling 
petticoats and corsets! GILBERT. 


AN ELEGANT EPISTOLARY PERFORM- 
ANCE. 
HUNTINGTON, IND., October 26. 
To the Editor of THe SPECTATOR: 

Your correspondent of this place who signs 
his communications ‘‘B” is a low-priced liar. 
Wauld you be kind enough to give me his name? 
I wish to know him, that I may shun him. He 
is a sneak, and will bite when one’s eyes are off 
of his curship. I am ashamed to write in this 
manner, but I must call things by their right 
names. Had your correspondent wrsten you 
the truth, I should have respected him, but 
when he stoops to lies, I must call him a cheap, 
dirty liar. I am the manager of the Republic at 
this place, and feel proud of my position. Any 
gentlemanly criticism of the company will be 
treated by me with respect. I love honorable 
rivalry. It brings my business before the peo- 
ple. I will represent no company that I cannot 
defend upon its merits, and my success with the 
Republic in this place is unprecedented by any 
agent in the place. Your services have aided 
me greatly. Then ‘‘ goin lemons and come out 
squeezed.” Wo. H. TRAMMEL. 


[We give place to the foregoing as another 
high-toned specimen of vigorous punishment 
of the English language. We have a large pile 
of similar letters, and it is a curious circum- 
stance that they all happen to have come from 
men who represent the Republic insurance com- 
pany. Now that the Republic has abolished its 
marine department, we would suggest that it 
ought to establish a department of instruction in 
grammar and rhetoric. That will be the only 
way in which the company can teach some of 
its agents how to exhibit a creditable epistolary 
performance.—THE SPECTATOR. } 


FIRE INSURANCE COMPANIES IN MICII- 
IGAN. 
LANSING, Micu., October 25. 
To the Editor of THE SPECTATOR: 

WE noticed, in the last SprcTATOR, in 
an article on Michigan insurance companies, 
some statements which excited our surprise, 
and, knowing you desired to do no injustice. 
we drop you a line, as an uninterested party, in 
behalf of one company referred to, namely, the 
Michigan State, of Adrian. This company is 
sound and ably managed, and is possessed of a 
good capital, well secured. The president of 
the Michigan State was instrumental in aiding 
the passage of our new fire insurance law, a 
copy of which we send you by mail, being 
nearly a copy of the New York law.  Belict 
that you desire to do no good company injus- 
tice, but are after the ‘‘ shaky” ones only, has 
prompted us to drop you this line, that you may 
right a matter that will work an honorable com- 
pany great harm, and do your journal no good, 
if allowed to pass by without correction. 

JONES NX PorTeER. 


{Our correspondents are correct. The Mich- 
igan State, as we have explained elsewhere, is a 
company which, we have no reason to doubt, is 
sound and trustworthy. — THE SPECTATOR. | 


THE ELEVATOR ADJUSTMENT CASE AT 
TOLEDO. 


ToLepdo, October 16 
To the Editor of Tne SPECTATOR: 
I HAVE read to-day the very interesting article 
in THE SPECTATOR for October, entitled ** Moral 
Hazard in Fire Risks,” by Mr. French. But in 


, one-fifth 








the resume of the elevator case Mr. French has 
made some errors, and has done injustice to Mr. 
J. S. Reed, of Marion, Ohio. Mr. Reed was 
duly appointed one of the committee, and served 
on itto the end. Reaching the ground first, he 
made the discovery of embezzlements, and in 
person and alone. got them together. Mr. Sewell 
came on Mr. Reed’s telegram. Both worked 
ten days before Mr. Berne joined them. In 
perfect harmony they worked up the books. At 
the fi.al settlement all participated. And again: 
Calkins did not confess. He denied and de- 
fended. The trial lasted over a year from indict- 
ment to conviction. Mr. Reed was present at 
all the trials, and the blackguarding in court 
was dispensed to Sewell and Reed alone. Berne 
escaped, as he did not appear. I presume you 
intended no injustice, but you know specials are 
sensitive in this direction, and so you will par- 
don me for calling your attention to the facts. 
A correction will confer a favor. V. 


A STUNNING DEMONSTRATION. 
GRAND Rapips, Micu., October 22. 
To the Editor of Tut SPECTATOR: 

You ask some friend of the ‘‘ Republic” to 
explain to you some of your remarkable figur- 
ing, in your September number, and I, as a 
friend of the ‘‘ Republic,” hasten to decline. 
Your honesty and your mathematics are alike 
perfectly incorrigible. You may, however, gain 
some solution to your problem from the follow- 
ing logic, which has just about as much sense 
in itas has your propositions: A dog has ten 
tails. Theorem: No dog has nine tails; one 
dog has one more tail than no dog. £rgo, 
a dog has ten tails. <A friend of the ** Repub- 
lic,” H. E. Dewey. 


, 


[We publish the foregoing letter, because it is 
the only one of several communications from 
the same person which is fit to be printed. A 
man who persists in trying to rise above the 
unhappy misfortune of inability to write any 
thing which is not vulgar and indecent, deserves 
encouragement. — THE SPECTATOR. ] 





FOREIGN INTELLIGENCE. 


ENGLAND. 


Tue late report of the London fire brigade 
shows that. during the year ending June 20, 
1869, that brigade attended 1,585 fires, to say 
nothing of 2,130 chimney fires. A vast propor- 
tion of the !ast-named casualties arise from care- 
lessness of servants or the stinginess of house- 
keepers, who defer from week to week the 
necessary attentions of the sweep; and it is 
some consolation to know that, in 1.570 cases of 
fire in chimneys, the householders were brought 
before the magistrates and fined. 

The brigade, with all its horses, men, engines 
and stations, is maintained without any very 
extravagant cost. The total expenditure in 
1868-g was just under £60,000; and last year 
may be reckoned as quite exceptional, since 
£9.138 was laid out in the purchase of engines 
and gear, and £21,242 for sites and building of 
stations. Of the money spent last year, £10,000 
was contributed from the imperial treasury; 
£14,392 was paid by the insurance companies, 
at the rate of £35 per million insured; and 
£33.872 accrued from the proceeds of a half- 
penny rate levied in the metropolitan parishes. 
A few smaller sums were received from chimney- 
fire penalties, for special services in watching 
public and private establishments, and for attend- 
ing fires beyond the metropolitan district. The 
number of men in the brigade is 377, all told. 


The following are the terms of settlement by 
which the affa rs of the collapsed International 
Life assurance society, of London, have been 
transferred to the Prudential: 

On the transfer by the International of certain 
securities, named, and on payment by the Inter- 
national, July, 1869, of the sum of £65,937, being 
of the above amount and interest, 


the Prudential will become bound to pay one- 
half of all annuities falling due since January 
30, 1869, and one-half of all claims on policies 
subsequent to January 30, 1869, with interest at 
4 per cent. from the date when the payment 
should have been made up to payment. On 
each subsequent July, for four years, the Inter- 
national is to pay the Prudential another instal- 
ment of £65.937, being a further fifth of the said 
sum of £329,685, with interest; and, on receipt 
of each instalment, the Prudential is to pay or 
be responsible for one-eighth part more of the 
annuities and claims, together with interest at 
4 percent. on all arrears. All premiums and 
interest from January 30, 1860, to be paid to the 
Prudential. The agreement has received the 
sanction of the vice-chancellor, who has made 
an order directing it to be carried out, and a call 
has been made of £5 a share. 


“What will government do now?” is a good 
deal asked, in consequence of the recent failures. 
One prophet tells us that Mr. Lowe has in hand 
a gigantic scheme fora national insurance insti- 
tution As the nation is in business in not a 
few different ways, it is argued that the addition 
of life assurance on a large scale will not much 
matter. Another informer states that the only 
power asked of the legislature will be to grant 
policies for extended amounts under the post- 
office scheme. Many combine in foreshadowing 
that a measure for compulsory publicity, approx- 
imating to the American system of state super- 
vision, will be carried through by the present 
government. Whatever may be its form, it 
must be regarded as certain that parliamentary 
interference with life assurance will take place 
next session. 


Sixty guineas per cent. were lately taken to 
re-insure the gold in the steamship Carnatic, 
which foundered off the island of Shadwan, in 
the Gulf of Suez. The water round the island 
varies in depth from forty to one hundred and 
thirty fathoms. 


FRANCE. 
A curious legal question has recently been 
determined in Paris. A creditor of a bankrupt, 


| to whom a loss was about to be paid by an 


insurance company, On account of a fire occur- 
ring after his failure, sued the company for the 
money. The court decided that the creditor 
could not have the money. 


The civil tribunal of Bourg, France, has de- 
cided that a farmer, who has his crops insured, 
does not increase the risk by having his grain 
threshed on his farm by a machine driven by 
steam-power, it being the custom of the country 
to use such machines, a custom of which the 
insurance company must be presumed to have 
been advised. 


An opinion has just been given by the higher 
tribunal of Paris, that the managers of an insur- 
ance company, in addition to the reserve funds 
required by its charter, may legally reserve an 
additional amount, ‘if circumstances seem to 
require it!” 


GERMANY. 


Twenty-two prominent life companies have 
organized themselves in a body for the mutual 
protection of their interests. The end in view 
is, to prevent speculative insurance and frauds, 
by which the companies might be prejudiced; 
to reduce the practice in business to a uniform 
standard, and to strengthen mutual relations by 
intimate intercourse. The result is mainly due 
to the Gotha, so favorably known in insurance 
circles, and by the public. Of the larger com- 
panies, only the Janus, of Hamburg, is wanting. 
At the first meeting an executive committee, 
consisting of representatives of the Lubeck, 
Germania and Leipzig, was elected, the Gotha 
having declined the honor for the present. Res- 
olutions were passed on the practice of compa- 
nies in cases of suicide, and certificates of the 
family physician of the assurants. A committee 
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was appointed for considering: 1. What penal- 
ties for the protection of life companies ought 
to be inserted in the new penal code of the 
North German Confederation; 2. What restric- 
tions, in accordance with the spirit of the age 
and humanity, are to be inserted in policies. 





An interesting and rather expensive insurance 
case has been tried through all three tribunals 
in Saxony. During the American war a mer- 
chant insured a lot of hosiery, to be transported 
by Bremen to Havana. The ship by which it 
was sent was wrecked, and the insurance com- 
pany refused payment on account of not having 
been informed that the ultimate destination of 
the goods had been New Orleans. The com- 
pany pleaded, had the latter circumstance been 
known, it would not have embarked in the 
insurance, in view of the hostilities then exist- 
ing at New Orleans. But the courts decided: 
The mere supposition now held out by the com- 
pany, that in violation of the law of nations 
and of war, a man-of-war of either party might 
have committed violence and confiscated the 
goods, without any right to do so, has no bear- 
ing upon the case; complainant could not sup- 
pose that defendant, in its acts, would be gov- 
erned by imaginary danger of that kind, and 
therefore was not bound to inform the company 
of what he intended to do with the goods 


The destruction of the great Dresden opera 
house by fire was the result of the most criminal 
carelessness. The management had allowed an 
upper store-room to be used for the manufacture 
of bags for portable gas, made of very combus- 
tible material, in connection with which much 
benzine was used, and had entrusted the making 
of them to two inexperienced young men, giving 
them candles to counteract the odor. The con- 
sequence was, that after this work had been 
done without accident for a month, the benzine 
ignited and the fine building was destroyed. The 
destruction of this theatre has awakened an inter- 
est in theatre insurance. The statistics of the- 
atres for 100 years, in Europe, show 63 losses by 
fire—an average of one in one year and five 
months. In London, from 1778 to 1868. the 
number burned was 15; in the rest of England, 
6. So that England furnishes one-third of the 
losses. Iu the same period there were burned, 
in the United States, 10; in Scotland, 2; in 
Italy, 3; in Germany, 3, and in France, 17. 


The Augsburg Allgemeine Zettung, in all 
soberness, suggests the following curious and 
original means for the better regu ation of insur- 
ance companies. It says: ‘*The work must 
commence at the bottom and close at the top. 
The mathematical formulxw by which the rates 
are determined, are, in general, so simple that 
a school-boy, with the necessary preliminary 
preparation. could soon become familiar with 
them (!) The work must, then, begin in the 
schools. To this, however, it is essential that 
the insurance companies be required to publish, 
with their circulars, the rate of interest, and all 
necessary data for computations; and it should 
be made the duty of the statistical bureaus to 
determine the accuracy of the tables of mortality, 
and to publish them. Then, only, is a certain 
control possible. The introduction of instruc- 
tion in insurance computation would not only 
be of advantage in this respect, but it would 
increase the interest of the public in these benev- 
olent institutions.” 


Railroad accidents in Germany, for the year 
1867. were as follows: 

1. On trains in motion, including stoppages, 
73 accidents, 37 deaths, and 72 persons injured. 
In addition to these, there were killed by their 
own fault, 29 persons, and injured, 183 persons. 


In 141 instances, in which no persons were in- | 


jured or killed, there were seriously damaged or 
destroyed, 38 locomotives, 7 tenders, 22 passen- 
ger cars, 398 freight cars and 1 van. 

2. At the depots there were 62 accidents, 
resulting in the death of 25 persons and the 
injury of 28, without their own fault; and there 
were killed at the depots, through their own 
carelessness, 166 persons, and injured, 262 per- 





sons. To perfect the statistics of railroad acci- 
dents, the government has instructed the police 
to keep a register of all accidents. 


The Germania Life insurance company, of 
New York, and the Germania, of Stettin, have 
had a quarrel, in Berlin, in which the New York 
company has carried theday. As the New York 
Germania received permission to do business in 
Prussia, the Stettin Germania established a 
branch at Berlin, entering its name, as is the 
custom, in the board of trade register; and, 
thereupon, commenced a suit to have the New 
York company stricken from the register, on 
account of similarity of the names. The court 
decides against the Stettin company on the 


ground that the difference between it and the | 


New York Germania is sufficiently marked. 


PROFESSOR KARUP has edited the second vol- 
ume of his theoretical practical manual of life 
insurance (W. Aarup. Hand-buch der Lebens- 
versicherung. LZwette Abtheilung, Leipzig: 
Albert Fritsch), containing statistics, the theory 
of probabilities respecting life insurance, and 
seventeen mortality tables, including the ‘*‘ New 
Experience.” The author deviates from stereo- 
type opinions as to statistics, and produces 
many sound arguments. The work, though 
scientific, is written in popular language. 


In a small town in Mecklenburg existed a 
‘union for the disabled by sickness,” whose 
members contributed monthly about eight cents 
to the general fund. The latter having accu- 
mulated to $114, the members, apprehending 
that the community might take possession of 
the fund when they had died, resolved, for more 
security, to divide the amount among them- 
selves! Sensible Deutschmen! 

At a recent meeting of the directors of all the 
fire insurance companies of Germany, it was 
resolved to form a union for mutual advantage. 
An annual contribution is required, not to ex- 
ceed five dollars per million of their respective 
amounts of insurance, to be divided among the 
different companies according to a proper rule. 
Members can withdraw from the union once in 
ten years. 








It is announced that. at the coming session of 
the Schleswig-Holstein provincial assembly, a 
law will be passed requiring compulsory insur- 
ance in certain institutions under the direction 
of the provincial government. 

It is reported that most of the English fire 
insurance companies doing business in Germany 
will withdraw their agencies from that country, 
and the new English companies have decided to 
establish none there. 


A Berlin insurance officer of a respectable 
company, who had his furniture and household 
goods insured, recently claimed damages be- 
cause he had burned his coat with his cigar. He 
did not get them. 


In Frankfort-on-the-Main there is an insurance 
company to insure the safe transportation of 
glass and other articles of merchandise, with a 
capital of a million guilders. 


M. Mayer Marix, of Hamburg, has been ap- 
pointed general agent of the Atlantic Mutual 
Life insurance company, of Albany, N. Y., for 
the North German Confederation. 


An insurance company against injury by frost 
has been established in Saxony, and opened an 
office in Dresden. 





The Deutsche Versicherungs-Zettung, in Ber- 
lin, is translating the Illinois fire insurance laws 
for its readers. 


AUSTRIA. 


The three oldest Austrian insurance compa- 
nies are the Azienda Assicuratrice, the Assiku- 
razioni Generale, and the Riunione Adriatica, 


| 


— 
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all located at Trieste. The sphere of operations 
of these companies is very extended, the Azienda 
having a representative in London, and its 
soundness has been established for many years. 
Its business comprehends nearly all classes of 
insurance. The Assikurazioni Generale devotes 
itself to life insurance, and was the first to intro- 
duce this branch of insurance into Austria, in 
1831. 

The Azienda Assicuratrice was established in 
1822, with a capital of 4,000,000 guldens, of 
which, however, only 30 percent. was paid in. 
The nominal value of a paid up share is 1.000 
Austrian guldens; and, as the shares run in the 
names of the respective stockholders, they are 
not easily saleable, inasmuch as the transfer is 
accompanied with much difficulty. Since its 
establishment, this company has paid over 
40,000,000 of guldens in losses, and now has a 
reserve fund of 10,000,000. The dividend on 
each share, in 1868, was 30!, florins. 

The Assikurazioni was established in 1831. 
Its capital is also 4,000,000 guldens, of which 
1,260,000 are paid up. The shares are 1,050 
florins each. It has paid in losses 68,000,000 
florins, and has a reserve fund of 26,000,000 gul- 
dens. 

The Riunione Adriatica was established in 
1838, and has paid in losses 48.000,000 guldens. 
The dividends last vear were 6 per cent.; the 
average profit, however, of the capital invested 
is 15 3-100 per cent. Capital also 4,000,000 gul- 
dens. 


A change has been made in the organic insur- 
ance law of Austria. Under former regulations 
of the government, they were not allowed to 
transact business until their stock had been all 
paid up; but this restriction has been removed, 
and companies may now receive their charters 
when a certain per cent. is paid up. 


The Hungarian government has decided to 
allow only such foreign insurance companies to 
do business in that country as shall have general 
agents located there. 


The Austrian government has granted a char- 
ter for a cattle insurance company in Bohemia. 


RUSSIA. 


During the present year there has been a most 
remarkable epidemic in Russia, and four addi- 
tional conflagrations are announced by recent 
exchanges—one destroying, in a number of ad- 
jacent villages, about 1,000 houses; a second 
laying one small town, a church and 300 houses 
in ashes; athird destroying in one city seven 
churches, the courts, schools, etc. ; and the fourth 
burning the city of Sochaczew, where 2,000 per- 
sons were deprived of shelter. 


The amount of capital invested in fire insur- 
ance companies in Russia is 17,737,000 rubles. 


ITALY. 
A new insurance decree has been promulgated 
in Italy, whereby all insurance companies are 
required to publish statements of their condition, 


|and inspectors are to be appointed by the gov- 


ernment, who, at the request of stockholders or 
other persons interested, will examine the com- 
panies. 





MISCELLANY. 


SECURITY OF OPERATIONS IN 
LIFE INSURANCE. 
WE are glad to present, in striking contradis- 
tinction to the absurd and ignorant outcries 
of some metropolitan American journals, the 


THE 


| following calm and truthful consideration of the 


| security of life insurance, from 


The London 
Times, of September 6: 

The collapse of the Albert insurance office has 
produced its natural, but deplorable, result in a 
general panic; and yet ¢here is no subject on 
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which a panic could be more misplaced. The 


theory of life insurance, properly worked, im- 
plies absolute security both to the insurers and 
insured. It may be true, as we are now told, 
that speculation is rife as to the offices which 
will follow in the track of the Albert, and it is 
certainly true that hundreds of insurers are 
harassing themselves about the possible fate of 
their accumulated savings. We are not afraid 
that life tnsurance will be materially checked, 
though for the moment it may, perhaps, be dis- 
couraged. Wirtha large class of people, the 
practice expresses not so mucha speculation asa 
necessity. It is the only method of establishing 
a provision for a want which may possibly be 
immediate. A man who desires to leave £1,000 
behind him, must save £50 a year for twenty 
years before his hoard can be made up; but, by 
paying the £50 to an insurance office, he may, 
even in middle age, secure the payment of £1.000 
at his death, however soon it may occur. ‘There 
are many persons, too, who, if they are to save 
at all, must save in this fashion. They can not 
induce themselves to put £100 in the funds, or, 
if they did, they would take it out again the next 
week; but they can make their annual payments 
to an insurance office under periodical compul- 
sion, and then the money, to their satisfaction 
as well as advantage, is out of their reach. 
People will certainly continue, therefore, to 
insure their lives, and they may as certainly do 
so, after due precautions, with every reasonable 
confidence. 

Life insurance ts based, not upon speculation or 
conjecture, but ascertained facts. The great 
principle at the bottom of the system is the 
average duration, under given conditions, of 
human life. That no man can tell the number 
of his days, or certify how long he has to live, 
is perfectly true; but it can be surely told and 
absolutely certified how long life will last upon 
the average among a certain number of persons. 
Take a thousand men of the age of five-and- 
twenty, and there is no single one of them who 
may not die before the year is out; but they will 
most certainly not all die in that time, and sta- 
tistical science enables us to say with infallible 
accuracy how many may be expected to die and 
how many to live. Consequently, if each of 
these men paid a certain sum for the assurance 
of his own particular life, the accruing payments 
of the majority surviving would suffice to provide 
the payments due on the lives which dropped. 
That, and nothing more, is the principle of life 
insurance. For its proper application three 
conditions are necessary: First, the annual 
payment, or premium, exacted from each insurer 
must be sufficiently large to cover the ascertained 
risks; secondly, the number of insured lives 
must be sufficiently great to allow the rule of 
averages to work; and, thirdly, the funds, or 
capital, of the office or society must be judi- 
ciously invested. On the first of these 
there is literally no room for error. 
have been constructed on the basis of 
experience, showing to a fraction what 
should be asked at any given period of life 
the assurance required. The third point, 
can, or should be, easily secured; but the 
implies somewhat more difficulty, for its 
ing is this: that an insurance office is not 
without a certain amount of business, and busi- 
ness, in these days of competition, is not had 
without bidding for it. 

In the mere matter of rates charged, the vari- 
ation is seldom very material. Some modern 
offices ask lower rates than older 
but, then, the chances of lite have impr 
the last thirty years, and the old-fashioned tables 
may have been put a little too high. Hlere, 
however, another, and a more uncertain clement, 
has been introduced, under the influence of 
competition. We have said that the premiums 
paid by the insurers must be large enouvh to 
cover the risks actually incurred, and it 
without saying that the expenses of management, 
including the profits of those who tound the 
concern, must be provided for out of the same 
fund. But these profits may be curtailed accord- 
ing to necessity, and a custom has arisen of 
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in these bonuses, rather than in the original 
terms of assurance, that companies usually bid 
for custom. Somecompanies are companies for 
mutual assurance—that is to say, the policy- 
holders insure each other, and so are not only 
policyholders, but shareholders too. In such 
cases. all the profits remaining after working 
expenses are divisible among the insurers, in 
the form either of reduced annual premiums, or 
increased sums receivable atdeath. Inthe case, 
however, of an independent joint-stock propri- 
etary, every bonus declared represents a pure 
gratuity. In other offices the two systems are 
combined, and an insurer may elect to insure 
either with or without profits, and be charged 
accordingly. 

It will be obvious from what we have said, 
that the principles of life insurance business are 
infallible; but. then, the business must be there, 
and of a certain magnitude. The ruin of the 
Albert was buying business too dear. It paid 
enormous commissions to those who brought 
business; and it acquired, on costly terms, the 
business of other offices. Nevertheless. let no 
reader run away with the idea that ** amalgama- 
tions” are necessarily bad things; on the con- 
trary, a little reflection will show that two or 
more offices, being each unsafe, may become 
safe by amalgamation. A certain number of 
insurers is indispensable to give an insurance 
company the benefit of the rule of averages; 
and if three offices, having each too small a busi- 
ness for security, choose to combine, the result 
may be not only a single sufficient business, but a 
direct saving in the substitution of one board of 
management for the three. As to agents’ com- 
missions, it is clear that agency of some kind 
must be employed by an office hav ing customers 
all over the kingdom; and agents, like all other 
laborers, are worthy of their hire. 

It is certainly not to be inferred that life insur- 
ance is a hazardous investment of money. The 
principles of the business are now so thoroughly 
well established, and admit of application with 
such absolute security to all parties, that it is 
only bya reckless race for custom, or something 
still worse, that an insurance office can go wrong. 
Insuring ts a mattcr of even greater certainty 
than banking. There can never, in the nature 
of things, be a ** run” upon an insurance office, 
and there is reason, indeed, to suppose that all 
the conditions of life and society are telling for 
the benefit of the insuring companies. Even 
i do not touch them. The worst of 
such visitations known to our time—the cholera 
of 184g9—left notso much as a mark upon the 
reports of the year. Men, or, at all ev nts. such 

insure their lives, rule, 
rate livers than formerly; they enjoy more 
change of air, breathe a purer atm sphere, and 
reside in wholesome dwellings. <All this 
tells in favor of the insur offices. and adds 
to the safety of principles which were safe enough 
The system, like many things, 
may have been perverted by abuse, Sut ft will 
outlive the Present shor k easily, and Le all the 
stronger for it, 


epidemics 


are, as a more 


more 
ance 


betore other 


THE SECI 
PANY 


RITY OF A LIFE COM- 
IS ASSURED. 


HOW 


The Philadelphia Ledger. in an examination 
of the causes of the recent English failures, in- 
sists that the public generally, and especially 
those immediately interested in moneved cor- 
porations of all kinds, can not be too otten re- 


minded that the safety of such establishments 


depends mainly upon the wisdom and fidelity of 


their management in keeping them free from 
all kinds of speculation. No sane man would 
argue that because a bank breaks now and then, 
that there should be no more banking establish- 
Many banks have broken, yet banking 
institution flourishes now to a 
r extent than Nor would any rea- 
person infer that because some ships 
a, that all ocean commerce between 
es of the world should come 
Thousands of ships have been 
fic still in- 
crease notwithstanding. Conflagrations destroy 


ments. 
as a 
great 


business 
ever. 
sonable 
ost at se 
var 


an end. 


ous count 


cked, but ocean trathc continues to 


large amounts of property on land, but that 
does not prevent people from building more 
houses or filling stores with additional property. 
On the contrary, the mismanagement and in- 
solvency of many banks in former times has 
only led to the adoption of wise precautions, 
additional checks and regulations, to prevent 
mismanagement, and to make the _ business 
more safe; and the loss of vessels by wreck, and 
the destruction of property by fire, led to the 
system of insurance, which cannot prevent 
either storms or fires, but caz indemnify owners 
against loss. It is the same with life insurance. 
It would be almost marvelous if no life insur- 
ance company had ever failed. A number have 
failed in England and elsewhere, but that did 
not prevent the progress of life insurance as a 
business principle. It caused checks and guards 
to be established in this country, which makes 
the business as safe as any human institution 
can be made when wisely and honestly adminis- 
tered. Accordingly, life insurance has _pro- 
gressed and prospered in the United States 
more rapidly than in any other country. The 
legal safeguards which surround it in some of 
the states of the Union are unknown to the law 
in England. It is the object of all well conduc- 
ted companies to live up to these laws, and when 
they do, their policies are as safe as any obliga- 
tion can be made. 

Those who may have been deterred from in- 
suring their lives on account of fears about the 
safety of the investment will find that thousands 
of the most cautious, prudent and sagacious 
business men in every American city have taken 
out policies. They know that the investment 
is not only as safe as any other they make, but 
is far safer, when prudently made, than almost 
any other they can make. Their rule is to be 
careful in the selection of the compantes they tn- 
sure in. They avoid those which are reckless, 
or even profuse in their expenditures, because 
no company can go on in that way without 
indulging in speculation with the funds in its 
charge, or some other misuse of the moneys 
that belong to the assured. They select com- 
panies where they find the trust funds invested 
only in mortgages and the loans of the govern- 
ment, the state or the city, and they are careful 
to ascertain whether the managers and directors 
are men characterized by business ability, pru- 
dence, and integrity in the management of their 
These are precautions which all 
persons should observe, and they are 
observed, there can be no safer or more beneficial 
investment than a policy of life insurance. A 
hundred years of experience in England have 
demonstrated its wisdom, safetv and benevo- 
lence, as well as the undeniable soundness of 
the principles upon which it is founded. More 
than thirty years of its operation in this coun- 
try have contirmed the English experience. It 
is based upon mathematical certainties as to its 
soundness, and the only thing to make sure of 
ts, that the company selected to tnsure tn ts man- 
aged by men of prudence, ability, and unqgues- 
tionable integrity of character, who live up to 
the laws, and the approved rules of insurance 
and safe tnvestments. 


own business. 
whe Hi 


COMMISSIONS. 


WE really can not see our way to that denun- 
ciation of commissions in which so many of our 
contemporaries have thought it their duty to 
indulge of late. The business of life assurance 
is comparatively new; and even vet the princi- 
ples on which it is carried on are not understood 
by one-half of the community Any office 
which should leave its own growth to the spon- 
taneous support of the people would pretty 
quickly come to grief. The undertaking must 
have its canvassers and its traveling agents. 
Nine-tenths of the insurances which are 
pleted, even in these days, are the fruit of pres 


by people who have simply an 


com- 
sure and appeal 
ordinary tradesman’s interest in the c 
Not once ina year does a man rise up in the 
morning and say to himself, as the result of his 
own unaided or unguided reflection: ‘I will 
a company to 


I to such and 
life with them,” Most men in certain 


yncern. 


to-day propose such 


Insure my) 
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walks of life will admit the prudence and wis- 
dom of being insured; but in their selection of 
an office they are controlled by some entirely 
extraneous influence. An agent, who is moved 
by the hope of making a commission, and who 
happens to be, in one way or another, acquaint- 
ed with the candidate, urges the superior claims 
of this company or that; and this recommend- 
ation carries the day. The services of that 
agent become a positive money gain to the 
office, which has a direct interest in the increase 
of its business, seeing not only that it can only 
hope to carry out its engagements by having a 
large number of clients, but that every new 
client makes its transactions more secure, and 
involves a sure addition to those profits out of 
which the salaries of the executive must be 
paid, and the shareholders may hope to realize 
a dividend on the capital they have invested in 
the concern. The rates of premium are calcu- 
lated on the distinct recognition of the necesstty 
of making such profit. lf salaries, commissions 
and dividends had not to be provided for, the 
cost of a policy would be very considerably re- 
duced. It is quite as correct and as natural, 
therefore, for an insurance company to employ 


agents as for a large trading house to employ | 


travelers; and sf agents are employed, they must 


be paid for what they do; and it is obvious that | 
the best method of paying them is by commis- | 


sion, seeing, as we have said. that every addi- 
tional policy is a specific addition to the security 
and profitableness of the enterprise. 


A COMMON SENSE VIEW ABOUT LIFE 
INSURANCE FAILURES. 

Tue failure, or possible failure, of life insur- 
ance offices is a catastrophe that strikes terror 
into the heart of innumerable families. It is a 
blow that falls on those who are most deserv- 
ing, most self-denying, and most prudent. It 
robs the widow and the orphan, it renders the 
sacrifices of a life vain, and it adds ten-fold to 
the bitterness of death And what makes any 
disaster of the kind exceedingly aggravating is 
that the failure of a well-established and well- 
conducted office is impossible. The premiums 
paid are sufficient, beyond all question, to pro- 
vide the funds for meeting the claims on the 
office. There can be no run on an insurance 
office; no panic can affect it. Good times and 
bad times are alike to it, except so far as good 
times enable it to extend its business more rap- 
idly. Still insurance offices do, as a matter of 
fact, sometimes fail; and how is the public 
to guard against such lamentable disasters? In 
the United States the state government inter- 
feres to protect the public in two ways. It 
requires the deposit of a considerable sum as a 
guarantee for the fulfillment of its engagements, 
by any new insurance company that is started, 
and it requires all insurance companies to make 
annual returns, showing their financial position. 
But what is most needed ts that the public should 
take the trouble to understand the principles on 
which life insurance offices are conducted, and 
should learn how to distinguish between ene 
office and another. At present the worst offices 
are often those most forced on the attention of 
the people least fitted to judge, and this is be- 
cause the worst offices allow the largest coinmis- 
sions to agents, who again have most influence 
with simple, unbusiness-like people, out of the 
range of knowing what offices have a high char- 
acter and what have not. 


THE TIME FOR GOOD WORK IN THE 
AGENCY. 

WINTER is approaching, and it is pre-emi- 

nently the season for life insurance business. 


There is something about the aspect of nature, | 


and the circumstances of the season, peculiarly 
favorable to a consideration of the subject. The 
darkness and the storm seem to shadow forth 
the gloom which will be thrown around the 
loved ones’ path when he who is now the light 
of their life shall be nomore. The icicle is not 
a mere fanciful emblem of that transformation 
which, alas for the credit of humanity, too often 





family ts therefore unprotected. 


comes over the friendship in which we fondly 
trusted to find solace and assistance in our hour 
of need. 

Then, as the year draws to a close, business 
men can form a clearer notion of their position. 
If the year has been a good one they are more 
willing to part with a portion of their surplus. 
If success has not attended their engagements 
they may see, or be brought to see, that sound 
finance suggests the wisdom of appropriating 
some of their substance to a provision which 
will not be affected by their ordinary business. 
Paradoxical as it may appear, the ** harder up” 
aman is, the greater the necessity for assurance. 
If a man is *‘ very tight” in his business there 
is greater risk. If a man pleads that he is too 
poor to insure, he furnishes the most powerful 
reason why he ought to insure; for, if he can’t 
afford to insure, he can't afford to save; and Ads 
Love and duty 
alike incite to the practice of self-denial, in 
order that the ‘“‘gioom” to which we have 
referred, may be illumined with a ray of light 
and hope, and that the reflection of the hus- 
band s love and father’s affection may keep the 
stream of friendship flowing. 


SPECIOUS PLANS. 

Tue shrewd, practical sense with which Amer- 
icans are accustomed to investigate most mat- 
ters of pecuniary interest, would, if applied 
earnestly to inquiries as to life insurance com- 


| panies, soon lead many to discover that other 


small and unimportant points of difference are 
suffered to divert attention from real and sub- 
stantial grounds of preference or of objection. 
Plans of apparent advantage to assurers which 
have been, substantially, long adopted, are 
dressed up in new garbs, and brought out with 
new names, as distinctive features of new com- 
panies. And what little there is of real novelty 
will often be found, if closely investigated, as to 
its results in practice, to be of almost infinitesi- 
mal value, compared with those great and solid 
advantages of which the proportion afforded by 
different companies is the real matter for in- 
quiry. But it is easier to contrive such attract- 
ive aillurements than to manage a company 
with economy and skill, so as to attract business 
by showing actual results. Fallacious prospects 
will therefore continue to be held out; and the 
only effectual protection for the public will be 
found in their own good sense and intelligence. 


HAIL INSURANCE. ’ 


Tue following report, showing the present 
condition of the Union General Hail insurance 
company of Germany, is of special interest, as 
exhibiting the workings of a system of insur- 
ance, which, in this country, is comparatively 
unknown. Thereport embraces the year ending 
April 1, 1869: 

RECEIPTS. 


Thalers 
Premiums. PTT Tir Tee Ter 404,499 
Spee, RalaOs OF BOOS, «100 0000s cevessrrenssees 11,525 
Betal,. . asccccvccescensscossce see cocccce cove sees 410,024 | 


DtsBURSEMENTS. 
Damages paid and expenses. .........00-s00+00 22+ 3535379 


SPOVSQONS COUT POT COME .n secs secs -cvescesenesce eee 2C,076 

a eee seers obs dsoecue ot HbevecccedeKss 42,500 

0 ee er ee entiéecns paepernees 416,024 
Net Prorits. 

RL csencmnckedsnecesusakersenewdes seernse sia 20,076 

Reserve......... - 42,569 


Interest on capital of 501,900,000 thalers at 5 per cent. a5 ,095 





Total, on 
Which gives a return of 17.48 per cent. on the 
capital invested. 


Jieeyrse ees ekeeees ~~ © sevcccsccce 87,740 








A WORD FOR NEW COMPANIES. 


A COMPETENT authority has said that ‘the 
oldest companies are not invariably the safest. 
Insurance, like the human body, to be healthy, 
must possess the energy and vigor of youth. To 
be enduring, permanent, nay, everlasting (for 
it is based on the great averages of nature), it| 


ought to possess the recuperative energy of a 
perpetually recurring youth. A society may 
possess large capital, and excellent investments, 
a demonstrable reserve, yet, nevertheless, not 
having a freshening income — that is, new pre- 
miums and a renovation of insurers yearly — it 
will, in time, however green and flourishing it 
appear outside, contain within itself the fatal 
stoppage of germination that tends to rotten- 


” 
ness. 





WHAT ARE THE FACTS ABOUT THE 
REPUBLIC ? 


Tue Republic (Chicago) insurance company 
has published a quarterly statement, which informs the 
public that the company’s assets of all kinds amounted, on 
October 1, to $1,390,714, or about fifty thousand dollars Jess 
than its total assets on July 1. The total premiums during 
the months of July, August and September amounted to 
$183,533.95. 
ments which are periodically put forth by the ring commit- 
tee of the Republic, as exhibiting a full statement of the 
company’s condition, that not one of them has any thing to 


It is a curious circumstance about all the state- 


| say about losses and expenses, As the value of an insur- 


ance company’s stock depends mainly on the relation of its 
receipts to its expenditures, and as the company has to en- 
counter the opposition of those who seek to show why its 
stock is not worth par, we may conclude that if the company 
were saving any considerable portion of its premiums, the 
managers would hardly neglect any opportunity to show 
up that very material point. The fact is, the company’s exe 
penditures have altogether exceeded its earned premiums, 
And in that circumstance we find a true solution of the fact 
why so many of the city stockholders of the Republic have 
been selling their stock tor less than its cost. We may not 
be able to get at all the facts, but we know that from the 
time the company commenced business, the only earnings 
which it has made have been derived wholly from the appre- 
ciation in the price of its government bonds. But even the 
gains and the interest on its bonds have been inadequate to 
pay the promised dividends to stockholders. That 1s why 
the city stockholders, or at least those of them who can not 
be fooled any longer, are trying to sell their stock, while at 
the same time they refuse to confess the manifest failure of 
the company’s experience to realize what was promised at 
the outset. 

In the absence of any definite statement of losses and 
expenses, we can not of course exactly compute the precise 
amount of the company’s present impairment. But taking 
the two quarterly statements of July 1 and October 1, we are 
enabled to arrive at an approximate exhibit of the real un- 
profitableness of the company’s stock. Let us see what is 


| revealed by comparing and analyzing the figures of these 


two statements : 


ceeees ces $1,438,203 56 
153,533 95 


Total assets July t ocees seocee 
Premiums received in succeeding quarter..... 


UNE ca de ehndnne104e46ediseenedeseuesece $1,602" ,737 St 
Total assets October 1........ SO ORO e see cene sh 1,300,714 Og 





Losses and expenditures during quarter...... $ 231,022 S82 
Premiums during quarter... .......0.es0-eeee 153,533 95 








Excess of losses and expenditures over re- 
ceipts for three months ending October 1. $47,488 87 
Rate of losses and expenditures to premiums 


Sar CO GRRE «0000s 002 20500008 seneeeses 125 per cent, 


The above figures are the company’s figures, and, it is fair 
to presume, show the best exhibit of the company’s experience 
which can possibly be presented. How much worse would 
be an exact exhibit, based upon an exclusion of all worthless 
assets, can not be estimated. Not included in the above are 
many thousands of dollars in losses which occurred during 
the quarter, but which were unsettled or unpaid on the ist 
of October 
losses were certainly not less than $40,000, and may have 


It is reasonable to suppose that those unsettled 


been as high as $75 v0o, 

But let us examine the condition of the company with 
reference to the question of reinsurance, Its premiums for the 
twelve months ending October 1, 186g, amounted to $882,484.- 
28. If we estimate the company’s reinsurance reserve ac- 
cording to the rule of 40 per cent. of gross premiums, we 
should have $352,993.68 as the company’s reinsurance liability 
on October 1. If the company shall carry out its promises 
of a § per cent. semi-annual dividend to stockholders, we 
must in lude in its liabilities on October ist 2'g per cent. on 
the paid up capital, or $24,580. We must also take into 
account the unsettled losses and other matured obligations, 


which—at least $40,000, and possibly as high as $75,000—we 
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We then get the follow- 


ing analysis of the standing of the company on Oct 


will estimate to have been $50,000. 
ber 1: 
Total assets ~ 
Deduct for worth less items (so per ce nt of! 
receivable,’ outstanding premiums, ete, 


3399 71 4 690 
15,505.55 


$1,345,118.84 
953,220.00 


Available assets. . 
Capital stock 


Gross surplus..........00... 361 S98, 84 
Liabilities— 
Reinsurance....... 
Reserved for divide nds" 
Unsettled losses, etc 
~ $427,573-8 


$65, O74 8; 

We 
fully persuaded that the company’s actual impairment would 
be shown to be nearer $100,000 than $65,000, if it had to 
But, supposing 
must remember 
$150,000, gains 
from interest and appreciation ou bonds; so that, if the 
that the 
dollar of 
profit, but that its earned premiums have been $200,000 less 


Impairment of capital 


The foregoing are very moderate calculations. are 


wind up business and reinsure its risks. 

that its capital is impaired only $65,000, we 
that the company’s present assets include 
we shall find, not 


above exhibit is correct, only 


business of the Republic has never yielded one 


than its losses and expenditures. 

We are not surprised that Mr. Farwell, the president, has 
We 
prised that Mr. Phillips, the vice-president, has resiyned, 
We not 
surprised that Mr. Coolbaugh, the treasurer, beginning to 
the of 
pecuniary responsibility, is also tryiug to get out. Nor are 


announced his determination to resign. are not sur- 


and is now trying very hard to sell his stock. are 


see that his early anticipations exaggerated fun 
we surprised that Republic stock is selling pretty nearly for 
what it will bring. 


THE AMERICAN POPULAR LIFE. 


Tue following 
American Popular Life insurance company, 
the official reports of the New York and Massachusetts 
insurance departments, is commended to the attention of the 


made up from 


insuring public: 

Gross assets, 1868, 
report,) 

Gross liability, estimated by the comp: ny 


December 31, — York 


Surplus, as estimated by the company.......... 


Liabilities as estimated by the de ia urtment. 
Showing a deficit of Pp esE 


Increase of insurance (policies in force) dew 
ing the year 

Total cash income (New ‘York re port) — 
the year. 

Total “expenditures i in c: ish ‘during the year 

Excess of cash income over expenditures. 

While the amount actually required to make 
yood the insurance reserve on the year’s 
ae lle is (New York report) 60,878 ; 

SURPLUS AS REGARDS POLICYHOLDERS, 

ANTEE CAPITAL. 


(Massachusetts Report.) 


INCLUDING GUAR- 


Ratio of Assets 

to each $100 of 

Liability. 
44 7o 
154.31 
110 97 


Year. 

18060. ..- 
1897.... 
1858 


Surplus... E 
ae 74,454 


“ee 24,085 


SURPLUS AS REGARDS STOCKHOLDERS, 
ANTEE CAPITAL, 


(Massachusetts Report.) 


EXCLUDING GUAR- 


Ratio of Assets 

to each $100 of 

Liability 
429 67 
Si 


Year. 
1866.... Surplus 
1867.... Deficiency eee 
3868 ... 
Percentage of unre: slized 
report) 1567.... 
1868... 
Percentage of assets to risks in ‘force 
report) too 
SOT ° 
1863... .. 


searednae - $8 SSSs 


25,510 xy 
75,9015 65.,0 
assets (New York 


to total 
40 
4° 4 


( New ‘York 


No other all cash company shows so large a percentage 
of unrealized assets. 

No other company shows so sma// a percentage of assets 
to the amount of risks in force. 


No other company of the age of the Americ Popular, 


| surance 


exhibit of the standing of the 


| you 


ts . 
in regard to Michigan fire insurance companies. 


| unable 





much longer without some of the companies touching low 


which, with a fair 


Th 


aid of its cash capital, now furnish the 


mark, above 
And ag 


wath 


water margin, 


safety ain; ** ere is no company, however, which 


does not, the 
measure of security to its policyholders which our law has 
prescribed; and our only fear need be in regard to its ten- 
dencies for the future—whether the road it is traveling lies 


wholly within the domain of safety, or whether it leads out#- 
ward and beyond.” 

If in three years the “‘ retrograde tendencies” of a company 
to 
each $100 of liability from $464 7o down to $110.87; and, 
excluding capital, from $129.67 down to $65.76 


how long will it probably take to reach the ‘‘outward and 


carry its ratio of assets (including guarantee capital) 


guarantee 
beyond ?”” 

The commissioner expresses the opinion ‘ that it is not 
safe, as a rule, to rely on a company’s own exhibit as an 
as an illustration of the point, 
- o 
premium reserve is returned by the company as per last 
1868, New 
official valuation of the 
g2; and 
our valuation by the Massachusetts standard makes it $215,- 
The very the 


opinion that, in establishing the reserve of a company, ‘‘a 


index of its standing,” and, 


says of the last report of the American Popular, that, 


valuation made by the company, December 31, 


York standard, at $133,395. The 
department, by the same standard, makes it $191,! 


” 


7o1. commissioner reasonably ventures 


difference of 62 or even 43 per cent. is an important one.” 


Again, 
reports of the 


referring to a false statement in the two last 
Popular the commissioner mildly suggests 


its premium 
The 


that it would be an improvement if hereafter 
receipts should be returned according to the truth.” 
suggestion is manifestly timely and reasonable. 
According to the official reports the American Popular 
has made mistakes in reporting dividends paid; made mis- 
takes 


reporting losses 


in reporting premium receipts; made mistakes in 


by 
reserve, 

Reader, may not a company so given to mistakes, make a 
It is anew 
” 


mistake in giving 


stock company, experimenting with ‘‘ new features, 


its policyholders assurance? 

or, as 

the Massachusetts commissioner expresses it, ‘‘new-fangled 

insurance.” The agents of the company talk to 

May too 
* 


plans of 
» 


about “cheap insurance not an article be 
dear to purchase at any price? 

There are old, established, prudently managed companies, 
with adequate reserves and large and growing surplus, 
where absolute indemnity as well as policies of insurance 
can be obtained, at exact cost, on the mutual plan or on the 
stock plan. 
any company which proposes to do better by its policyholders 


More than this no one can ask nor expect, and 


will surely 
** Keep the word of promise to the ear 
And break it to the hope.” 


MICHIGAN INSURANCE COMPANIES. 


WE were in error in our remarks last month 
By reason 
of stated that there was but one 


reliable stock fire insurance company in the state. 


incorrect information, we 


But there 
” 


is another company in Michigan—* The Michigan State 


}at Adrian, which, we are glad to know, comes squarely up 


to a high standard of excellence in respect to every thing 
which makes a company sound and trustworthy. 

A paragraph in our remarks of last month about Michigan 
companies is calculated to convey an erroneous impression 
in regard to the Michigan State, of Adrian. 


There is a 


company at Lansing called the State. This company, we 
have been convinced, by careful investigation, is, indeed, a 
wildcat 


of 


We are in possession of a letter from the secretary 


state, dated October 19, 1869, in which he says: “Iam 


to give you at present the report of the commission- 


ers who were appointed to examine the State Insurance 


| company, of Lansing, the same having been placed in the 


| hands of the 


| numbers 


held at the end of the year so Jow a percentage of net cash ! 
' 


income to gross cash income, or to amount insured, or to 
amount required for reinsurance reserve. 


No other company of the age of the American Popular, 


(with a single exception,) shows so Jozw a ratio of 


cluding guarantee capital, to each $100 of liability. 
Reterring to the annually decreasing ratio of sur plus held 
by some of the companies, the Massachusetts commissioner 


says: “It is obvious that this refvograde can not continuc 


| solid 
} 


assets, ex- 


attorney-general in consequence of the refusal 


of the company to permit an examination.’” 
The Michigan at Adrian, 


insurance company organized in the state of Michigan, and 


State, was the first stock fire 


among its directors and stockholders some of the 
bankers, merchants 
It 
safely invested in 


wealthiest and most influential citizens, 


and manufacturers of southern Michigan. not only has 
an actual paid up cash capital of $150,000, s 
securties, but a clean surplus of more than $100,000 
vesides. We have taken considerable pains to get at the 


unexaggerated truth about the company, because, confes- 


sedly, we were not a little surprised, if not incredulous, when 
formed recently that there was one company in Michig 
of Detroit, 


f the best companies in our large cities. 


art, 
would compare favorably with 


The 


outside which 


evenb sorte ¢ 


is the line of 


death; made mistakes in reporting rein- | 


| that he did 


| never know; 


of Adrian, 


and, 


Michigan State, 
, perhaps, a little too conservative, 
little 
many wealthy stockholders, which has had from the outset 


only fault that we find with the 
is that it is perhaps, 


also, a too retiring. A company which numbers so 
a real cash capital of $150,000, and which enjoys, apparently, 
hardly ought to 


But that is a point 


such excellent management, confine its 
business to farm and residence risks. 
about which the company’s patrons will hardly complain; 
any company which, in these days of reduced rates, can 
give special hazards and merchandise risks a vigorous let- 
ting alone, and confine itself to choice insurances on farm 
and residence property is, indeed, a fortunate company. 
The Michigan State has complied promptly with the ex- 
It 


had previously and for several years complied with the 


cellent insurance law passed in Michigan last winter. 


Stringent provisions prescribed in Ohio for the regulation of 
insurance companies of other states doing business in Ohio, 
and the company’s statement to the Ohio auditor shows that 
on the first of January last nothing was wanting in any of 
the essential elements which go to muke up a condition of 
Strength and security. But its statement under the new law 
of Michigan reveals later evidence of the company’s sol- 
that law 
appointed by the secretary of state to examine the company’s 
last, 

Its 
1569, 


vency. In accordance with a commissioner was 
condition, and his report shows that on September 1, 
the company had in actual and clean assets, $259,374- 
premium receipts from January 1 to September 1, 
amounted to $58,612; tosses during the same period, $15,521 ; 
expenses, including commissions, during the same period, 
#15,000. 

We take pleasure in thus directly endorsing the Michigan 
State, at Adrian it 
which does credit not only to Michigan but to the west. 


because we know that is a company 





GOSSIP OF THE MONTH. 


Tue sudden defalcation of Wm. B. Hayward, 
and his disappearance with some thirty thousand dollars 
belonging to other people, suggests another painfal reflec- 
tion on the fearful temptation which is exposed to those who 
stand on the verge of Wall street. 
nent member of the New York board of brokers. 


Hayward was a promi- 
Besides 
being an energetic and influential business man, he was 
prominently connected with a religious congregation in 
Jersey City. His conduct, in public and private, must have 
been very exemplary, for he enjoyed the respect and con- 
fidence of all who knew him. It is hardly possible that he 
was a calculating and hypocritical wretch, assuming the 
garb of piety merely to serve base purposes. The worst 
that we are disposed to pronounce concerning his crime, is 
not shun Wall street. What was the reason 
which lay back of the motive which led him thither we may 
that, 
when he staked his first venture in those eddying whirlpools 
And when 


he lost, the fact that he was a respectable member of society, 


but this much is certain, from the time 


of fortune, he was marked as a certain victim. 


the head of a large family and the possessor of a limited 
fortune only increased the load of temptation which involved 
him hopelessly in the twwils of ruin. In this emergency, it is 
not strange if he borrowed every where. One of the suffer- 
ers is a widow lady who sacrificed $10,000. Another loaned 


him $4,000 of trust money. Some insurance companies, 


also, are losers of small amounts. But these are nothing as 
compared with the loss of honor and respect which has sent 
this man out into the world, a wandering fugitive from the 
curse of a restless remorse. And the books of his business 
tell, also, of another loss, not now to be spoken of lightly; 
for, in the man’s ledger was written, on all the pages, ** Jez 
per cent. of the profits of this business reserved for the 
Lord.” Whyten percent. ? 
was reserved for the preservation of something which is 


Why any thing? when nothing 
dearer than mere piety—an invulnerable moral principle! 


Wnuy the mortality of females is greater than 
that of m:z ales, 
1 The German Insurance Gazette, from which we 
d 


men, 


is elucidated at some length, and in an origi- 


nal way, 
Heaeht the following: It is awell known fact that insur 


wives show, in the main, less tenacity of life than 


though females attain, generaUy, a higher age than males. 


The solution of the enigma seems to be not very difficult. 


| As it is the duty of every husband to insure his life in favor 


of his family, so, in almost every case, a—let us say—moral 


motive, is wanting to insure the life of a married woman. 
We say 


In most instances, 


in ‘‘almrost” every case, for there are exceptions. 


the insurance ot a married woman may 
be called foolish, especially when her husband alone has to 
If he should die 
his wife, she will be unable, probably, to pay the premiums 


care for the support of the family. before 
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for her insurance. This is the sound judgment of all who and challenge the company to disprove our assertion. Let 


have no special ends in view. But he who knows better the 
reasons why, thinks differently; for him to insure his wife 
is a smart bargain. So much is certain, if a woman of the 
wealthy class desires to insure her life, she has, in nine cases 
out of ten, been caused by her husband to do so. For him 
it is no longer a secret that his wife has contracted some 
disease which prevents her restoration to former health. 
She is not sick, but her vigor and her beauty are gone, or 
are on the decline, and this causes him to secure her insur- 
ance. Not with the villainous view of defrauding a life 
But he 
rightly judges the situation, that he will survive his wife— 


company; God forbid! Such is not his intention. 


taking at once into account that the premium will be lower, 
as she is so much younger than he. The last reason his 
wife is compelled to acknowledge; but the first, his affection 
will not permit him to reveal in her presence. In medical 
examinations nothing abnormal is found, and the insurance 
contract is effected. This is the way women come to be 
insured, and this, also, accounts for a mortality among them 
greater than the average. Double prevention is necessary 
on the side of companies, in insuring women of the upper 
classes, and we would give them two rules: 

1. If both a husband and wife are going to be insured, 
look at the man, but look at the woman twice. Try to get 
the man to take twice the amount of insurance for himself, 
and to leave his wife out of the bargain. Should he insist, 
don’t neglect the most thorough investigation of the case. 

2. If a woman wants to be insured, but not her husband — 
though he is Lale and hearty, and no objection exists to 
insuring him—don’t close the bargain, no matter how satis- 
factory may be the medical examiner’s certificate. 

It is, and will remain, a fact that the insurance companies 
have the worst in insuring the wives of the wealthy. 


SoME amiable people in Baltimore are trying 
to get up a storm of indignation, because the Mutual Benefit 
Life insurance company will not pay a twenty thousand 
dollar loss on the life of a Reverend Wise. When we heard 
the first mutterings of this immense hullabaloo, we were 
not certain but that the conscientious managers of the 
old Mutual Benefit had really forgotten their traditional 
honesty and fairness. But a later view of the facts in the 
case satisfies us that the policy was procured through mis- 
representation as to the deceased Wise’s physical condition. 
Instead of jumping at a conclusion, and pre-supposing that 
a company with an unimpeachable record of a quarter of a 
century, has suddenly determined to exchange the honor- 


its policyholders beware of assessments to supply deficien- 
ctes. 


Mr. GreorGe Gotpsmitu Kirsy, projector 
and manager of the lately collapsed Albert company, in 
England, was happy in the enjoyment of what Americans 
would calla good thing. As permanent managing director, 
he received an annual salary of two thousand dollars, besides 
a commission of five per cent. upon all premium receipts, in 
addition to which he was: allowed to carry on his private 
professional (legs') business at the company’s expense. In 
the course of a little time the percentage commission amoun- 
ted to such large sums as to alarm the directors, and £500 
a year was deducted. For four years his five per cent. com- 
In 1847 the 
commission was reduced to £3,100 sterling a year—one-third 


mission brought him about $200,000 in gold. 


of what it haa been. The failure of the company revives all 
Mr. Kirby’s original claims, and about £14,000 sterling bal- 
ance is due Mr. Kirby's estate, he having in the meanwhile 
diced. An American exchange reciting these facts wants to 
know if there is no similar contract in some American com- 
pames. We do not know; we can only saythat we have 
heard that there is such a contract in three or four compa- 
nies. But the gratuities are so covered up, under the cloud 
of annuities or otherwise, that it is hard to get at the facts. 


A RECEIVER has been appointed in behalf of 
the American policyholders of the British Commercial Life 
company. This was a company which formerly did an agency 
business in New York, but was afterwards absorbed bythe 
European Assurance, whose affairs have lately been the 
subject of proceedings in the English courts of chancery. 
The company having complied with the New York law, at 


| the date of commencing operations in this country, there is 


able part it has enacted in society for one that is hardly | 


better than highway robbery, it seems that common fairness 
would suggest that the grounds of the defence be inquired 
into before assailing and denouncing its action with so much 
virulence. The officers of the company are not fighting to 
save to its treasury a paltry matter of twenty thousand dollars, 





a mere drop in the bucket of an organization whose assets 
amount to nearly twenty millions. They are defending : 
principle, which they, as custodians of a trust fund, are 
bound to maintain. They have no choice in the premises; 
Itisa 
duty to the living policyholder, as well as to thedead. It is 


it is not a matter of feeling, but a question of duty. 





at least supposable, in the present instance—the case of Rev. | 


Henry A. Wise, Jr.—that these officers are neither fools nor 
swindlers, and that, in braving the storm of indignation they 
are obliged to encounter, they have been actuated by high 


moral courage. 


Tue Life Association, of St. Louis, advertises, 
under the head of ‘irresistible attraction,” a windy address. 
by a person named Wilson, to his “ friends and the insuring 


” 


public.”?’ We do not see what is the purpose of this adver- 


tisement, except that it be to let the public know that the|.. 
| tion is a useless extravagance. 


Life association exercised “ irresistible attraction” for the 
person named Wilson. But that is a matter of no importance 
to any body except Wilson; and, considering the circum- 
Stance that Wilson—who was an inefficient agent of the 
Charter Oak Life—receives a salary of $7,000 for joining 
the Life association, we infer that Wilson ought to be satis- 
fied. Wilson says he “can not see any thing short of a 
miracle to prevent his new love from becoming the dominant 
company in the United States in a very few years.” To 
which we have to reply, that, if it undertakes to pay many 
more seven-thousand-dollar salaries, its superiority will be 
limited presently to an excess of liabilities over assets. 
There is not a life insurance company in this country, or in 
any other, which can safely pay so many large salaries, 
besides commissions, as this company is doing. Its claim 
to have expended, so far, only 20 per cent. of its receipts, is 
a ridiculous falsehood. We reiterate the charge that more 
than 75 per cent. of the premiums actually received has been 
expended in all] manner of reckless and foolish extravagance, 








now on deposit in the New York insurance department, for 
the benefit of its policy holders, an accumulated fund of 
about $235,000. The number of American policies of this 
company in force on May 8, 1869, was 397, insuring $1,097,- 
575, besides additions. The value of these policies, as offi- 
cially computed in the New York insurance department, is 
about $158,000. Added to this there are outstanding claims 
amounting to about $15,000, so that, so far as the condition 
of the company’s American affairs is concerned, there is an 
apparent surplus of about $60,000. The receiver has been 
authorized to take measures to reinsure the American risks 
in some solvent company. And all this illustrates, practi- 
cally, what sort of security is enforced by the American 
system of supervision. Not one of the American policy 

holders will lose a dollar. | 


We can hardly blame the president of the 
North America Life Insurance company for defending his 
favorite plan of registered policies, or for giving it an ad- 


| vertisement at every suitable opportunity; but we think his 


recent letters to the daily newspapers were hardly in goo4 
taste. If the registration plan amounts to anything, it will 
bear advocacy on its merits, and if it is a good plan the 
public will find that fact out in due season. But ata time 
when intemperate journalism is seeking to put American 
lite insurance on trial, it will hardly be pretended that the 
president of the North American Life Insurance company, 
or any other person, makes a seemly exhibition by parading 
such ridiculous nonsense as that registered policies are the 
only policies which are safe beyond all peradventure. Your 
registered policies, Mr. Morgan, are unquestionabiy very 
good, but there are some things which are betterthan reg- 
istered policies, and those things are honesty and capable 
management, Probably the North Ameriva enjoys both, in 
which case we sy unhesitatingly that the fee for registra- 


complain that they can not fairly enter into competition with 
agents who are salaried in this extravagant manner. Pa- 
tience, gentlemen, ‘the paths of glory lead but to the grave.’ 
If it took thirty years to swamp the Albert, how long will 
it take to demolish a dwarfish imitator? Not very long, 
certainly, if there is any reliability to be placed in mortuary 


statistics.”’ 


We were told, a few weeks ago. that the 
European Assurance socicty, of London, had failed. We 
are now advised that the announcement was premature. 
Two reports so radically conflicting ought to excite suspi- 
cion, and, if we look at the facts, we find an ugly view of 
things, and a still more startling illustration of the tendency 
of English laws to cloak the doings of irresponsible or dis- 
honest companies. In this case we are not certain but that 
the rumor of failure was raised and circulated directly in be- 
half of the company. The matter was first brought before 
the public by an application in chancery on the part of one 
of the stockholders to have the company wound up. The 
consequent legal investigation covered all the facts about 
the company’s condition, and now the company has gone 
triumphantly out of court, bearing aloft the vice-chancellor’s 
judgment as to its solvency and integrity. For aught we 
can see, all this manceuvre may have been only a clever de- 


vice to stimulate business. At all events, the European 


” 


seems destined “ to live to fight another day It is as good, 


probably, as the majority of its competitors on English soil, 


Mr. E. W. Bryant, actuary of the Connecticut 
Mutual Life, is now engaged upon the preparation of anew 
table of mortality, deduced from the experience of that com- 
pany. It will embrace statistics derived trom the observa - 
tion of more than 92,000 lives, or about so per cent. more 
than was used in compiling the Combined Experience table, 
and, we have reason to believe, will be the most valuable 
mortality table ever constructed in this country. While it 
will embrace the results of observations upon a large num- 
ber of lives, it will be free from some of the defects which 
unfit Homans’ table for practical use. Homans’ is in some 
respects a theoretical, not to say fictitious table. Bryant's 
table will be deduced from actual experience. The eminent 
attainments of Mr. Bryant,—unsurpassed if equaled by 
those of very few living actuaries,—admirably qualify him 
It is gratifying 
to announce that the work is now so far advanced that we 


tor the prosecution ot this important work, 


can reasonably hope for the publication of the table early 


next summer. 


Ir is announced that the Stock and Mutual 
and the National insurance companies, of Chicago, have 
perfected an amalgamation, and that the consolidated result 
will transact business under the former title until January 1 
next, after which it will be known as the National insurance 
company of Chicago. It is a curious circumstance about 
this alliance, that all the outstanding fire risks of the two 
companies will be assumed by the consolidated company; 
the losses by the marine risks of the National are to be paid 
by the latter. We do not understand this arrangement. If 
the National has ceased to exist, how can its marine risks 
be indemnified? If it has not ceased to exist, how can it be 
said to have been consolidated. We should like some 
explanation upon these points. But, seriously, what has 
the auditor been doing all this time? We know that he 
examined the National. If he found it in a state of insol- 
vency, why did he not exercise the authority of his office 
to prevent a fraudulent assignment of its effects. 


WE regret to hear the disappointment of 


, Captain Shaw. chief of the London fire department, that his 
| “long and laborious journey to the United States has resulted 


| in no practical benefit to him.” We hardly know whether 


Tue Baltimore Underwriter alleges that the 
Southern Life insurance company, of Memphis, “ appears 
to be emulous of the recklessness of the Albert of London, 
and to aspire to some of the brilliant achievements which 
ended in the grand smash of that institution. We are 
informed that the Southern Life, in order to localize itself 
in different centres, is establishing boards of officers, osten- | 
sibly to look after the interests of the company, and toinvest 
home receipts a/ home, but really to act as military figure- 
heads, and to enjoy the high salaries which it sobounteously | 
pays. For example, the board for the state of Georgia is | 
President, General Gordon, salary | 


| 


constituted as follows: 
7,000 per annum; secretary, General Hill, salary $3,000 
} 


per annum; general agent, Colonel Aulston, salary $500 | 
per month, The latter has authority to appoint sub-agents, | 


the unprofitableness of the trip ought to be attributed to 
Captain Shaw, or tothe company which he kept when he 
was traversing the country. A man who can’t see and 
won't is a popular subject. And that is what must be 
thought of the chi-fof the London fire department. Let him 
come again to the United States, and we shall expect to 
hear that we do not even have any fire departments at all! 


WE are sorry to have occasion again to refer 
to the shortcomings of the Rockford insurance company, of 
Rockford, Il. 
auditor reports that the aggregate amount of risks in force, 
on July 25, was $10,600,000, .“‘ all having less than one year 


The company’s recent statement to the 


to run;’ and the reinsurance reserve is computed on that 


basis. The fact, however, is that the company’s business is 


some of whom, we are told, receive $3,000 a year. Compa-| almost entirely in long-term policies; and these policies 


nies that do business in the regular and legitimate way 


outstanding in July last, according to the secretary s own 
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average three and a half years to run! We 
mesty, 


admission, 
should like to know whether it is imbecility or dish 
one or both, which afflicts the false pretence department of 
the Rockford insurance company. 


Hon. E. A. ROLLINS, whose distinguished ser- 
vices as commissioner of internal revenue have won for him 
a national reputation, has accepted the vice-presidency of the 
National Life insurance company of the United States. We 
do not need to say that, from the active part which Mr. Rol- 
lins will henceforth take in the administration of that sterling 
company, the public will derive an increased guarantee of 
sound and successful management. Associated with Mr. 
Rollins, as officers or directors, are men whose eminent 
qualifications, whether considered with reference to rare 
executive skill or pecuniary responsibility, abundantly as- 
sure the success and the dignity of any work in which they 
might engage. It is not surprising, then, that the National 
stands so high in popular estimation. 
that the company’s success is unparalleled by any thing in 


It is not surprising 


the history of life companies. 


Tue president of the North America Life 
insurance company seems to us to be either a very indiscreet 
man or else a very impulsive man. We can not possibly 
detect the sagacity or the advantage of seizing upon a mo- 
mentary disturbance of public confidence in the securi'y of 
American life insurance companies asa suitable opportunity 
to obtrude in the newspapers the threadbare fallacies about 
the superiority of his favorite registration plan. An elabo- 
rate and improved plan of registered policies would, un- 
questionably, afford many advantages, but we question 
whether the crude and undeveloped purpose of the present 
registry system, permitted in New York, justifies the im- 
mense hullabaloo with which Mr. Morgan is seeking now to 


fill the ear of all creation. 


WE agree with Zhe Baltimore Underwriter 
that no matter how much fault may be found with Mr. 
Barnes, the tireless superintendent of the New York insur- 
ance department, on the score of peculiar methods of analy- 
sis, no one will pretend to assert that his administra- 
tion of the duties of that office has ever betrayed a single 
We have had to 


we have 


sacrifice of honest convictions. occasion 
criticise Mr. Barnes’ reports, but 


unmindful of the patient and laborious devotion to duty 


never been 


which has always characterized Mr. Barnes’ official conduct 
in every one of the ten long years during which he has 
served, with such singular fidelity, the sacred interests of 


more than half a million policyholders. 


WE caution the public against imposition by 
a bubble concern called the Federal Union insurance com- 
pany, at Elgin, Ill. The company was organize d six months 
ago, but tothis day has not complied with the new insuranes 
law of Illinois, and, therefore, it is liable to be taken in 
hand and wound up at any time. We have been informed, 
lately, that agents are trying to place the stock of the company 
and organize local boards in several western states Phe 


public should be put on its guard. A company which has 


no standing in its own state, manifestly, is unworthy of 


contidence in other states. 


AGENTS who are tempted to abandon the ser- 
offer of 
to 


of staunch and prudent companies by the 


extravagant commissions from rival companies ought 


vice 


reflect that there is a point beyond which no company can 


safely go in infringing upon its premiums. Every dollar of 
this excess is so much diminution of the capital of the office 
necessary to represent its assurances and provide for them 
as they fall in. The office that gives away an extra ten per 
cent. of each premium cuts off ten per cent. of the probability 
or certainty of its meeting its engagements; and so it goes 
on until the “ loading,” as it is technically termed, actually 


overpowers the steed that has to carry it. 


America Life 
Bowne & Co., 


the North 
insurance company has sued Messrs. Sutton, 
The Aldine Press, tor | 


libel was contained an adverse criticism of 


THE president of 


publishers of 
the North 
trmount of 
the 


in 
America’s plan of ‘registered policies.” The 
damage occasioned by that criticism is estimated by 
president of the North America at f/ly thousand doi 


matter 


lars! 
We suppose the suit will be stoutly contested, no 


what other people may think about its wisdom or propriety 


Ir has been agreed by twenty-eight repre- 
sentatives of sixty-three companies to form a new board of 
the name of the “Associated [ 


The plan is to admit broke: 


underwriters, under nder- 


writers of Chicago.” 


SPECTATOR. 


THE 


minimum rates for general risks, and leave dwelling-houses 


frame rows to the indiscriminate suggestions of indi- 


We are prepared to gladly welcome any 


and 
vidual judgment 
thing which shall be projected, in a common spirit of hon- 
esty and good faith, to get an adequate scale of rates. It is 
doubtful, though, whether natural causes and an open com- 
petition have yet prevailed long enough to enforce a proper 


sense of the peril of the situation, 


A more startling illustration of the advanta 
ges of life insurance was never given than is afforded ina 
Detroit. Mr. Wm. J. Willis, of that city, 
received from J. H. Mack, the agent of the Universal Life 


insurance company, on the afternoon of September 1 


recent case in 
5, a life 
insurance policy of $5,000. On that same night his house 
was entered by a burglar, and, in a struggle with the des- 
perado, Mr. Willis was stabbed 
Death ensued almost immediately. 
The 
teaches the danger of a single day’s delay. 


even times in succession 
The murderer has been 


secured case is a peculiar one, and most impressively 


Vigorous health 
is not a lease of life. 

THE executive committee of the National 
Board of Fire Underwriters announces its intention to hold a 
meeting in Chicago on the 2nd of next month. They will 


be gladly welcomed to the scene of a fray which, long ago 
ceased to be simply demoralizing, has become already fear- 
We shall hope that their labors will not 


But it is hard to rejuvenate a dead 


fully destructive. 


be altogether in vain. 


dog. 


THe state of Connecticut has a functionary 
whose harmless business is to supervise and inspect the 
annual reports of insurance companies. His name is Ben- 
We would suggest that, if he bas no grand- 


1im, that he be set at work to keep 


jamin Noyes. 
mother to take care of 
some town pump from freezing up. In that capacity the 


old functionary might make himself useful. 


‘*TnHe bitterest pang of all,” said Secretary 
Rawlins, to friends who had gathered around the bedside of 
the dying chief-of-staff, *‘is that I leave my family unpro- 


vided for.” Those words were a stronger argument for life 


insurance than volumes of fictitious incident and pages of 


calculation, 


THE 


about 


of New York, gossips 


Its comments rarely possess 


ost, 


insurance, 


Evening 
life 


or importance ; 


freely 
any value but, in a recent editorial, it good- 
naturedly hit the mark by saying that, “although the Mas- 
sachusetts non-forfeiture law was a step in the right direc- 


tion, yet it does not answer the desired purpose.” 


Chicago called the 


nion Relief association, 


concerns in 
ind the | 


THERE are 


Occidental Health society 


of which it is sufficient to say that the authors are common 


swindlers. 


THe New York Workingman’s Benefit com- 
pany is the name of a fraudulent device to cheat poor people. 
at Nos 


It has an office 35 and 37 Park place. 


NEWS NOTES. 


A MICHIGAN WILD-CAT. 


Tue following is the report of the special 
commissioner appointed by the secretary of state to investi- 
gate the affairs of the 2tna Live Stock, Fire and Tornado 
insurance company, of Oxford, Michigan, a company which 
we | several times described as a wild-cat of the most 


mounced kind. 


missioner’s report more tl 


ive 
It will be observed that the special com- 
in justifies the reasons which we 


ive our readers last month for warning the public so 


x 
strongly against this worthless and vagrant company: 
LANSING, Angust g, 1869. 
Secretary of State: 
nder «xuthority of an appointment issuing from 
partment, I commenced an examination of the 
Stock, Fire and Tornado insurance company, on 
, at its me office, in Oxford, Michigan 
ind it impossible, without great labor, to ascertain the 
ndition of the company, partly for the reasons that 
id not been posted since May, and that part of 
its business is reported to a branch office in Detroit, of which 
no detailed report is made to the home office 
After a thorough examination of the books, at the home 
office, | proceeded to Detroit and procured information upon 
certain points which the secretary was unable to furnish at 
the former place 
The inner ¢ mducting the company's business is not 
is systematic ; quisite for a clear exhibit of its affuirs, 
" I ded every facility for procuring the 
best form attainable, 


O. L. SPAULDING, 


} | } 
WOKS 


} 


the 


November, 1869 


The amount of capital paid in is $1¢0,526, of which $100,- 
070 consists of mortgages, as per the company’s annual 
report of January 8, 1869, and $456 of stock notes. 

I did not make a personal examination of the mortgages, 
as the secretary informed me that none of them were at the 
company’s office, but were in the hands of the president, at 
Lapeer, and in the offices of the registers of deeds of the 
counties in which the lands are located. The secretary 
informed me that of the mortgages held by them, the amount 
of $87,000 were unrecorded,and that but $4,102 would be 
avatlable as capital und: r the laws of \860, the premises not 
being worth double the amount of incumbrances thereon, 
In justice to the company I will say, however, that its ofh- 
cers intend, atan early day, to invest its capital in com- 
pliance with the present law. 

The mortgaged property being located in various counties 
throughout the state, and the officers not claiming that the 
investments were in conformity with the law of 1869, I did 
not think it advisable to consume the time necessary to 
ascertain its true value. 

Phe company completed its organization on the third day 
of February, 1868, and the following exhibit (marked 
‘*schedule A ” ) of its affairs, is of June 30, 1869, covering a 
business of nearly seventeen months. 

Under the head of “assets” in the item ‘‘ Due from 
agents,” is the amount of 972, which the books of the 
company show is due from the president. 

The secretary was of the opinion that the president had 
an account against the company for various expenditures in 
its behalf, amounting to about $1,000, which would reduce 
the assets and increase the expenditures that amount. 

The value of office furniture is estimated, the books of the 
company not showing the precise amount expended there- 
for. 


Schedule A, 


ASSETS. 
.++ $100,070.00 
8,910.85 
1.634.14 
1,000.00 
237 So 
450.00 


Mortgages 

Due from agents : 
Bills receivable (notes 
Office furniture ‘vhhawnens 
Cash on hand and in bank.... 
Stock notes ... 


for premiums).... 


coves S08, 208 


Total assets .....c000 ceevscccees 79 
LIABILITIES, 

Claims for losses not due ; ‘nie 

Claims resisted on account of false and fraudu- 

lent representations in application 


334-34 


2,988 


$3,322.34 
INCOME. 
Cash premium receipts 
Due from agents , 
Bills receivable (notes for 


24,027.03 
tees icone 8,910.85 
premiums). . 14 
10 
EXPENDITURES. 
Amount paid for salaries, taxes, commissions to 
agents, including expenses, advertising, etc 
Losses paid eee 
Office urnfiture 


14,361.80 
2,159.00 
1,000.00 


17,520.80 


THE LIFE. 
THE Ne York Times says of the edifice in 


course of erection for the Equitable Life Assurance society, 


EQUiTABLE 


ee 


at the corner of Broadway and Cedar streets : 

It is probably the strongest and most solid structure in the 
United States Che building is of Concord granite, and the 
successive stories are in the Doric and Composite orders, 
surmounted by a balustrade, dormer windows and double- 
pitched French rcof The centre of each front stands out 
in a Slight prejection, finished with an additional story of 
stone-work, and crowned with a pavillion or tower roof, 
which will vive an elevation of fect from the sidewalk. 
Over the main entrance are to be placed an allegorical group 
representing the guardian angel of lift urance stretching 
an arm of protection over the widow and the fatherless. 
The basements and interior arrangements are most perfect. 
The pillars are « f solid stone, and immensely thick, while 
the iron and other materials used are of the very best descrip- 
tion The structure will cost $1.500,000  =7T mpany will 
occupy only the second floor, so that it is very probable, 
judging from the rates paid for offices in this city, that they 
will be repaid tor this immense outlay by having their own 
offices rent free. This the general result of real estate 
speculations in this city to-day—rich companies building 
rents for offices, and 


arye. 


- 
25 


e¢ 


is 
immense structures, charging high 
then having their own apartments free of ch 

THe Baltimore Underwriter remarks, that a 
laudatory review of the history of this remarkable company, 
in The New York Evening Post, reminds us of Hamlet 
In the of 
entire column, all that is said of Mr. Hyde is, he was 
When it is considered that Henry B. 


with the part of the Prince omitted course an 
that 
elected vice-president. 
Hyde, 
has produced, has been the foundation and superstructure— 
the blood backbone; the iet, st and 
king—of the Equitable; and that, 


energy, that magnificent institution might to-day have been 


the most brilliant insurance man that this country 


brains, and prop pri 


without his sleepless 


among the small fry—either the writer in the Post has been 


singularly deficient in duty, or Mr. Hyde is unnecessarily 


modest and retiring. 
LIFE. 
the Mississippi Valley Life 


THE MISSISSIPPI VALLEY 


affairs of 


- 
THE 
insurance company seem to be in a prosperous and healthful 


| condition, It is only two years since the company Was or- 
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ganized, yet during that period, after disbursing over $30,000 
in losses, and after defraying the large expenses necessarily 
incurred in the organization and establishment of its busi- 
ness, the company’s assets have increased from a capital of 
#132,000 to an accumulation of nearly $400,000, principally 
invested in profitable mortgages on unincumbered improved 
real estate worth double the amount loaned. During the 
last session of the Kentucky legislature, an act was passed 
authorizing the state auditor to receive fromthe Mississippi 
Valley Life a special deposit of funds to assure the security 
of its policyholders, and in accordance with that act the 
company has made a deposit of one hundred thousand dol- 
lars. We are assured that the officers are determined to 
make their company a success in every respect, so that it 
will compare favorably with any of the old, strong and best 
eastern companies. The company has now nearly 1,000 
policies in force, with an average insurance of $4,000, and 
an average premium of over $200. Its agencies are already 
established in Kentucky, Tennessee, Georgia, Alabama, 
Texas, South Carolina and Maryland, and the company has 
also complied with the insurance laws of Ohio, Indiana and 
Illinois, in which latter states agencies will be opened im- 
mediately. After Jan. 1, 1870, the company will require all 
cash payments, with a loan, when desired, of one-third of 
the premium, and thenceforth its distributions of surplus 
will be apportioned according to the contribution plan. 


THE LIFE UNDERWRITERS’ ASSOCIATION OF 
CHICAGO, 


Tue life underwriters of Chicago have formed 
an association, for “ mutual protection, improvement and 
The following rules were adopted for the 


acquaintance.” 


government of the association : 


1. This association shall be called the Life Underwriters’ 
Association of Chicago. 

2. The officers of this association shall consist of a presi- 
dent, vice-president, secretary and treasurer, whose duties 
shall be the same as those of corresponding officers in sunilar 
associations, and shall be elected, as the members may 
direct, for six months and until their successors may be duly 
elected and qualified. 

3. The president, vice-president and secretary shall consti- 
tute an executive committee. 

4. Each officer, manager and general agent of a life 
insurance company, transacting business in Chicago, and 
each local agent for Chicago, holding the territory exclusive, 
may become a member of this association, by subscribing 
to its rules, and paying to the treasurer three dollars as 
membership fee. 

5. Any other person directly identified with the business 
of life insurance in Chicago, or elsewhere, desiring to be- 
come a member of this association, may do so on being 
proposed and recommended by any member, and elected at 
the next regular meeting by atwo-thirds vote of the members 
resent at that regular meeting, and payment. of the mem- 
ership fee. 

6. Regular meetings of this association shall be held on 
the firss Monday in each month, at 2 0’clock P.M., at such 
place as the members may from time to time direct. 

7. Special meetings may be called by either member of the 
executive committee, when deemed necessary. 

8. The treasurer shall make a detailed report of receipts 
and expenditures, with vouchers for the latter, whenever 
called for by a vote of the association. 

g. No subject which involves or provokes discussion of 
rival plans or companies shall be introduced into the meet- 
ings of this association; and any member found guilty of 
this offence shall be punished by a fine, suspension or expul- 
sion, as shall be determined by a vote of the association at 
any regular meeting. 

10. The rules of this association may be amended, or 
additional rules adopted, at any regular meeting, by a ma- 
jority of the members presewt, and, by such action, the 
entire membership shall be bound. Provided, such amend- 
ment or rule shall be introduced at least one month previous 
to such action, and a copy of the same filed with the secre- 
tary. 





The following are the officers of the association: 

Merril Ladd (Mutual Life, Chicago), President. 

W. H.Wells (Charter Oak Life), Vice-Prestdent. 

H.R. Thompson ( John Hancock Mutual Life), Secretary. 
E. R. Paul (Washington Life), Zreasurer. 


CALIFORNIA ITEMS. 


THE management of the Pacific coast branch 
of the National Life insurance company of the United 
States has been entrusted to Mr. William H. Tillinghast, a 
gentleman of rare executive ability, whose high social and 
financial standing, as manager of the Bank of British Co- 
lumbia, and general agent of the North British and Mer- 
cantile insurance company, will contribute not a little to the 


onward march of the National, 


Tue Eclectic (New York), DeSoto Mutual (St. | 


Louis), Widow and Orphan Fund (Nashville), and Teuto- 
nia (Chicago), life companies, have applied for admission 
into California. 

Tue Germania Fire insurance company, of 
Chicago, has increased its paid up capital to $200,000; and, 


having elected Mr. S. Florsheim—a gentleman of character 
and ability—to the secretaryship, now proposes to establish 
an agency business, The company reports a nef surplus of 
$12,000. 

Mr. ALEX. STODDART’S recent visit to the Pa- 
cific coast has resulted in the establishment of an office of 
the U nderwriters’A gency in San Francisco, under the charge 
of Mr. G. O'Hara Taafe, Danish consul, who represents also 
the Commercial Unior insurance company, of London. 

Tue California insurance company, of San 
Francisco, will soon occupy its new office, in the company’s 
magnificent new building. 

Mr. A. G. STILes, late vice-president of the 
Pacific, has been appointed to the presidency of the Occi- 
dental, vice C. Christianson, resigned. 


ILLINOIS INSURANCE COMPANIES. 


Tue following is a list of companies, which, 
having complied with the new insurance law of Illinois, 
have received certificates of authority to do business: 

FIRE INSURANCE COMPANIES, 
Merchants 


Chicago. 
Lumbermans . vat 







Commercial oe 
Firemens ........ os ied nacee hed ee 
=e . as 
Garten Clty. ... 0000 eo, 
Mutual Security 
Germama ....... pvt aewe : ae 
ica 650s sennnenscesn sa 
Eee bani a 
Lamar..... 66 
Stock and Mutual " 
Home ae “ 
Chicago Fire.... os 
CEE SRE ees “ 
OT TONS, cncncxesevevecets - Rockford, 
Rockford ... .. “ 
Illinois Mutual Alton. 
PE i.05 tcchncanenesdineeseeuwns Bloomington. 
Sangamon ....... Springfield. 
TS eae Aurora. 
bs, Tee Freeport. 
i. re ‘ se 
German .... ccccrcccsecs 
LIFE INSURANCE COMPANIES, 

a eee 6nd -eswens Chicago, 
Great Western Life.......... bash Sons in, 
DUNNE BUD cn ccccecn asccuevebes www on 
NN TE nies ccucunuweees ciuseed ace = 
CTEE ccs) Cuneged duktidbaehesdmnebs i 
LE BO EARS 66s icasiesews xccsasas Kewanee. 

Receivers have been appointed tor the following compa- 
nies: 
Peoria Fire and Marine. .......... —rn. 
Farmers and Merchants.......... s Quincy. 
NE foc: s hn ss escascsede sebaees . Freeport. 
THE WESTERN DEPARTMENT OF THE YONK 


ERS AND NEW YORK. 

Tue Yonkers and New York is one of the 
latest, but by no means the youngest of the strong eastern 
companies whose operations in the west have justified the 
establishment of a western department, with headquarters 
in Chicago. The company seems to be doing not only a large 
business, but atvery prosperous business, and we are glad 
to observe that its growing popularity keeps even pace with 
its increasing strength. The Yonkers and New York is 
preeminently a good company in every thing which con- 
tributes to sound and successful development. Moreover, 
its agents, generally, are of the class of men who honor 
their service, and thus the business of the company is build- 
ing itself on a solid and enduring basis. The company’s 
western department is now managed in Chicago, by Mr. A 
Williams, of whom we shall be justified in saying that his 
influenc. and efforts to promote the interests of the company 
will hardly fail of achieving an honorable distinction. We 
notice that the company’s agencies are in course of careful 
reorganization, under Mr. Williams’ experienced direction, 
and we do not doubt that their business will hereafter be as 
comprehensive and prosperous as the results in any part of 
the company’s widely extended field of operations. The 
company is peculiarly fortunate in the enjoyment of Mr. 
Williams’ discreet and efficient services. It is high compli- 
ment to pay to any man to say of him that he is a skillful 
underwriter. Mr. Williams is not only a skillful under- 
writer, but heis a very able and energetic manager. 

CANADA ITEMS. 

THERE are twenty mutual fire companies 
doing business in the province of Ontario. The assets, 
including $1,092,777 of premium notes, give a total of 


$1,296,340, against liabililies $330,736. This last sum 


Non-hazardous risks....++++++$149,450,117 
| Hazardous risks. ks 


includes, $213,716, of a reinsurance fund, for out-standing 
risks, but it does not appear at what rate this calculation is 
made. The total premium income was $228,257, made up of 
$131,594 assessments on notes, and $96,173 cash premiums; 
30,213 new and renewal policies were issued, in amount 
$21.826.717. The losses paid during the year were $144,550; 
those in suspense $17,002; those resisted $13,709; total 
$175,261. 


Tue Canada Life Assurance company has 
obtained from Elizur Wright a valuation of its policies and 
annuities to April 30, 1869, by the Carlisle Table at five per 
cent. He finds the reserve required, to be $668,124.91; 
taking this into the company’s balance sheet, there is a sur- 
plus of $81,789.91. The calculation of Mr. Wright, has, 
we understand, been based upon the net premiums, dis- 
regarding the loading. The result is very satisfactory and 
must tend to establish the confidence of the public in the 


Canada Life, and extend its rapidly increasing business, 


PHILADELPHIA HAZARDS. 
Tue Philadelphia branch of the Royal insur- 


ance company, in the period from April, 1852, when it was 
organized, to September, 1869, had losses amounting to 
$1,473,988. The business of this agency gives the following 
experience, from April 27, 1852, to December 31, 1868: 


Aggregate 
Insurances. 


Aggregate 
MOBEES. 
$338,028 77 


sees 72,198,742 g12,151.23 





WONG si cns20dss0nue +++ B221,648,859 $1,250,180.00 


The aggregate amount of insurance—more than two hun- 
dred millions—was written at an average premium, for the 
period, of 1.06 per cent. The average rate of premiums on 
the several classes of risks for the whole period were as 
follows : 

Dwellings, churches and contents, .51; merchandise and 
warehouses, .56; breweries, 1.16; lumber yards and ships in 
stocks, 1.21; printing offices and book binderies, 1.31; soap, 
candle and japan works, 1.61; petroleum and products, 1.72; 
stables, barns and contents, 1.78; machine shops and found- 
ries, 1.78; miscellaneous hazardous risks, 1.83; flour and 
drug mills, 2.02; chemical, dye and print works, 2.14; distil- 
leries and sugar refineries, 2.20; cotton and woolen factories, 
2.38; collieries, 2.68; wood workers, saw mills, etc, 3.72. 

The American Exchange and Review, from which these 
figures are taken, remarks that “the experience of this 
agency affords an excellent index to the insurable character 
of Philadelphia specials.” 

THE STANDING OF THE BERKSHIRE LIFE. 

Pan — ° 

WE take pleasure in calling attention to the 
following letter from Hon. John E, Sanford, late insurance 
commissioner of Massachusetts, in relation to an error in 
his last report, by which the ratioof death losses experienced 
last year by the Berkshire Life was increased ten-fold. We 
hope that our readers will make the correction by penciling 
the true ratio in their copies of the Massachusetts report: 

Boston, October 19. 

My Dear Sitr:—Your favor of the 16th inst. is duly re- 
ceived, and I am sorry to find that there is an error in my 
last report, page 76, which is greatly to your prejudice. By 
the misplacing of a point, the ratio of loss on new policies 
to whole amount of new policies issued in 1868, in vour com- 
pany, is put down in your table at 84. It should be .o8, 
Your ratio of loss on newly selected lives is thus made to 
appear ten-fold greater than it really was. 

wish it was in my power to correct more effectually the 
wrong impression which the mistake may have given, but 
you are at liberty to use this acknowledgment as fully as it 
may serve that purpose, 
Very truly yours, 
J. E. SANrorD, 


(Signed) 
dnsurance Commissioner. 


BEN). CHiCKERING, Esq., 
Secretary of the Berkshire Life Insurance Co. 


AN INSURANCE AGENT’S VALUABLE CONTRI- 
BUTION TO SCIENCE, 


Tue Port Jervis (N. Y.) Union says that * Mr. 
Silas R. Horton, the well-known insurance agent at Goshen 
and Craigville, is the discoverer of a mineral heretofore un- 
known to science, which has been named Hortonolite, by 
Prof. Brush, of Yale College. This rare and curious min- 
eral is translucent, and of an olive green color, in thin 
pieces, but black in the mass; has a peculiar ring, like a 
piece of metal, and is essentially a glass of iron, formed, no 
doubt, by the heat of volcanic fires, at some remote age. It 
contains about sixty per cent. of the purest iron ever known, 
and will, probably, prove of large pecuniary value to the 
owner of the property, P. P. Parrott, of Greenwood, 
which fact was at once made known to him by Mr. Horton. 
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This mineral is similar in composition to the ore from 
which the celebrated Damascus steel was made, used by the 
Turks for their sabres inolden times.” 


THE WOES OF THE REPUBLIC. 


Ir George D. Prentice does not contribute to 
The Cincinnati Chronicle, to 
does. The following hits on the Republic, of Payson, are 
good enough to have come straight from Prentice: 

It is announced that Prince Alfred will not visit Chicago. 
The real drawback is that he is afraid of Payson. P. might 
take advantage of his youth and inexperience in a strange 
land and appoint him a director in the Republic. 


we should like know who 


Farwell wishes to resign, but Payson was not resigned to | 


it. 
Cu1caco JumpInG FroG.— The 
pretty well loaded with shot, and it will be hard to make it 


Republic has _ been 
move. 

Payson intends to apply to the supreme court for a man- 
damus to compel every body to subscribe to the capital stock 
of the Republic, all other means having failed. 


A TRIBUTE TO THE SPECTATOR. 


WE beg pardon of our readers for appropri- 
ating a small portion of our space to the publication of the 
following extract from a recent private letter, written to the 
publishers by Hon. Wm. E. Chandler, formerly assistant 
secretary of the treasury: 

WASHINGTON, October 19. 
> * * * * * * * . 

Having lately devoted some attention to insurance matters, 
I have observed your publications with attention. They are 
valuable and able insurance documents. Their typograph- 
ical beauty and neatness of execution are remarkable, and 


the enterprise which you are displaying in this branch of | 


publishing is very marked. I trust you will continue and 


reap the pecuniary success which you deserve. 
Very truly yours, W. E. CHANDLER 


FIRE INSURANCE IN NEW YORK CITY. 
Tue following comparative exhibit of fire 
insurance premiums received in New York city, in the first 
six months of the years 1867, 18608 and 1869, is taken from 
the returns reported for the New York fire patrol : 
Fanuaryto Fanuary to 
SFuly, 1307. “Fuly, 1368. 


Fanuary to 
“Fuly, 136g. 
New York 
* combination 
companies,” $1,466,092 
New York city non- 
combination com- 
panies 
Out of town 
panies 


$1,237,647 $1,145,335 


1,219,700 2,068,204 1,889,957 
com- 
4,719,577 45197;529 


$7,390,630 


4,059,044 


$7,503,682 $7,085,337 
NEW QUARTERS. 

Tue John Hancock Mutual Life has done itself 
the justice to establish its western department in a new 
office, whose beautiful appointments appropriately symbolize 
the company’s increased growth and prosperity. There are 
few companies which have succeeded so well and so unpre- 
tendingly in firmly entrenching itself in popular estimation 
at the Its that 
quietly, but with uncommon earnestness. 


has been done 
We glad, 
then, to see that its western headquarters have been trans- 


this the 


west. work in territory 


are 
ferred to a new and elegant office; for, in way, 


company has afforded tangible evidence of its a pprecia- 
tion of the rare fidelity and tireless perseverance with which 
its western managers, Messrs. H. R. Thompson & Co., have 
successfully labored in its behalf. 


STOCK AND FINANCE. 


NEW YORK STOCKS. 


INSURANCE 


WE note the following recent sales of New 
York insurance stocks: 
No. of 
shares. 
Go 
40 


Sales. 
$133 
180 
109 
108 
50 


a 
w = pga City. 
Nassau..... ome 
North River.. abe 
25 Atlantic 
10 Exchange. ‘ ; 
50 Jersey City tines 5 ol 
10~=—s Star... eee g2 
20 Homa@op: uthic Mutual L ife 100 
10 ©Craftsmen’s Life wa go 
10 ©6Crattsmen’s Life sy 


PHILADELPHIA STOCKS. 


Tue Franklin Fire insurance of 


Philadelphia has declared a semi-annual dividend of 6 per 


company, 


cent., an extra dividend of 10 per cent., and a special divi- 
dend of 2 per cent. 

Stx shares stock of the Pennsylvania Fire 
insurance company, of Philadelphia, sold recently at $176 
per share (par value $100). 


ST. 
Tue following are the latest quotations 


Louis insurance stocks: 


LOUIS STOCKS. 


Companies. 





8 | Am’t pald in. 


ge | 


Atlas Mutual Life 

Atlantic 

Boatmens 

Citizens 

Commercial 

Franklin 

Globe Mutual 

Lumbermens and Mechanics 
Marine. .. 

Mississippi V alley 

Pacific 

Pheenix 

St. Louis... 

St. Louis Mutual Life 

St. Louis F eaagyig Dock a 42 
Union.... cee seecces ereeeee| 50 30 37 
United States 45 50 


The following companies declared five per cent. dividends 
Globe Mutual, Lumber- 
Louis, St. Louis Float- 


8 w 


2 RGB 


A) 
Hr 


112 
105 


in July: Citizens, Commercial, 
mans and Mechanics, Marine, St. 


ing Dock, and United States. 


FRENCH DIVIDENDS, 
Tue following table, according to The London 
Economist, shows the capital and last dividend (for 1868) of 


the French fire and life insurance companies : 





FIRE INSURANCE, 


Numb’r Calls 
Capital. of 


Shares. 


Last 
Companies. 
Div’nd. 


paid up. 


2,000,000 
10,000,000 
4,000,000 
10,000,000 
6,000,000 
10,000,000 
5,000,000 
§ ,000,000 
6,000,000 


Generale, francs 
Nationale 
Phenix 

Union 

Soleil 

France 

Urbaine 
Providence 
Paternelle 


400 
2,000 
4,000 
2,000 
1,000 
2,000 
1,000 
2,000 
6,000 


LIFE INSURANCE, 


Generale 
Nationale 
Union 
Paternelle 
Phenix 


3,000,000 
15,000,000 
10,000,000 

6,000,000 

4,000,000 


CALIFORNIA DIVIDENDS. 
Tue San Francisco fire insurance companies 
They paid 


appear to be doing a prosperous business. 


dividends for the quarter ending October 1, as follows: 
Amount. Per cent. 
.$ 30,000 3 
22,500 


3 
15,007 3 
3 


Companies. 

Pacific . in 

Union 

Firemen’s Fund 

Occidental 

California. 

Merchants’ Mutua! al "Marine. 
Home Mutu: al 


9,009 
6,000 
5,000 - 
3,300 
3,000 


Total... 


BALTIMORE DIVIDENDS. 


Tue Union and Merchants’ Mutual (Fire) in- 
surance companies of Baltimore have each declared a five 


per cent. semi-annual dividend. 


MERE 


MENTION. 


Tue Knickerbocker Life is happy in the acces- 
Mr. North, the 


successes have a constant 


sion of Curtis L famous veteran agent 


whose been watchword for the 


last dozen years to inspire thousands of persevering solici- 


tors all over the land. Having entered the profession as 
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long ago as 1843, Mr. North enjoys the distinction of hav- 
ing placed the third 
Mutual, and the forty-ninth accepted by the Mutual Life of 
New York. It is said that his efforts have yielded a harvest 
of twenty thousand policies and twenty millions of insur- 
Who shall say that the vast distress which he 
thus been the means of alleviating does not rightly entitle Mr. 
North to rank among the greatest philanthropists of modern 


risk accepted by the Connecticut 


ance. has 


times? In his new position as general metropolitan agent 
of the Knickerbocker Life, the veteran of such honorable 
service will advance to fresh conquests and increased dis- 
tinction. Well may we say that Meynheer Knickerbocker 


should be happy! 

Our analysis of the condition of Missouri 
insurance companies, published last month, omitted the re- 
turns of the Phaenix, of St. Louis, for the reason that Super- 
intendent King neglected to send us a certified copy of that 
The 
the conditions of the new law in Missouri, 


company’s statement, Phenix has complied with all 
and the superin- 
tendent certifies that he has approved the company’s state- 
ment as entitled to public confidence. Its paid-up cash 


capital amounts to $125,000. 

AN organized effort will be made this winter, 
in Ohio, to secure an amendment to the Ohio insurance laws 
from life Ata 
in Cincinnati interest 


removing taxation insurance companies. 


convention lately held considerable 
was manifested by representatives of both home and foreign 
and a committee was appointed to prepare and 
urge the It was to 
recommend the creation of an insurance department, and the 


companies, 


desired amendments. also resolved 


appointment of an insurance commissioner. 


WE are glad to know that Mr. J. T. Pompilly 
to resume 


His 


manager of 


has so far recovered his health as to be able his 


efficient labors for the North America Life. 
in that company has been changed to that of “ 


position 


agencies,” and we are assured that the performance of its 
duties will find abundant qualifications 1n the rare executive 
ability which Mr. Pompilly so happily combines with excep- 


tional endowments of mind and temperament. 


Tue directors of the Central insurance com- 
pany, of Cincinnati, have resolved to wind up. The com- 
pany’s losses, since January 1, have been severe, and the 
condition of the company is such as to require an assessment 
of 20 per cent. upon the capital of the company to settle up 


April, 


1856, with a subscribed capital of $100,000, ot which 20 per 


its affairs. The company commenced business in 


cent. was paid up. 
its capital. 


where the 


Tue Home Life has not retired 
But its capital remains invested in the building 
company’s offices are located, and the increasing income 
from rents more than pays the authorized interest on capital; 
so that the policyholders actually realize a profit from the 
capital. Although nominally it is a mixed company, it is, 
in reality, a purely mutual company, so far as its policy- 


holders are concerned, 


In our September number, we stated that the 


Brooklyn Life insurance company had circulated a report 
that their former general agent for lowa, Mordecai Thomas, 
was a We 


commendatory letter from Presideut Bouck to Mr. 


defaulter. have been shown a very strongly 
Thomas; 
and, as he is now engaged with a company which em- 
ployed him before he engaged with the Brooklyn, we believe 


that there are two sides to this question. 
sudden death, from brain fever, of Mr. 


Life 
particularly distressing 


THE 
Bradley, who succeeded Secretary Thompson of the 
Association of America, was a 


event. He was at his post on a Saturday, on Sunday was 


taken sick, and died in less than forty-eight hours after- 


ward. A permanent secretary has not been appointed to 


fill the vacancy. 

THE agency of the Northwestern Mutual Life 
insurance company for New York, which is held by Messrs. 
Munsell, 
that organization. 


promises to become one of the most efficient of 

Although the date of its establishment 

is quite recent, this agency is already doing a fine business, 

the result of good management and a proper appreciation of 
6 


this worthy company. 

THe Great Western Mutual Life, of New York, 
has been fortunate in securing, for the 
New England branch, Mr. W. P. Gannett, formerly of the 
Union Mutual. Mr. J. Warren Cotton, for 
cashier of the Union Mutual, is associated with Mr. Gannett 


its 
} 


management of 


many years 


as general agent for Eastern Massachusetts. 


Tue St. Louis Mutual Life insurance company 
have appointed Mr, W, A. Gregory general agent tor New 
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York state. Mr. Gregory has opened an office at No. 205 
Broadway, and, having had the advantage of a thorough 
business experience, is taking steps for a vigorous prosecu- 
tion of the business of this progressive company in~the 
Empire state. 


THE two Virginia life companies, the Pied- 
mont and Arlington, have joined hands and formed an 
alliance, which will be productive of advantage to the inter- 
ests of all concerned. The amalgamation is effected on 
terms of equal financial strength, the surplus of the Pied- 
mont being $276,337, and that of the Arlington, $270,279. 
The capital stock of each is $100,000. 


A BANKER in Missouri (name and residence 
given, if desired) who officiates as secretary of a “ local 
board” of the Life association of St. Louis, admits that he 
received a rebate on his policyin that company. But that is 
a trifling matter, as compared with the banker’s habit of 
speculating with the funds belonging to the company. 


Tue Homeopathic Mutual is getting over the 
shoals. Its energetic managers, Messrs. Marshall and 
Stansbury, have already proven to the profession that they 


“ 


are the “ right men in the right place.” The company has 
been in existence hardly sixteen months, and yet it has 


issued nearly 2,000 policies, insuring more than $4,500,000. 


We take unusual pleasure in announcing the 
accession of Mr. Charles White to the working force of the 
Excelsior. The Excelsior is, indeed, comparatively a new 
company; but we know, also, that it is a good company, 
and one, too, in whose service Mr. White’s conscientious 
and efficient labors will find ample appreciation and re- 
ward. 


AmMoNG the latest accessions to the agency 
ranks of the St. Louis Mutual Life, is Mr. John McCurdy, 
well-known in Chicago by reason of his former prominence 
in the clothing trade. From our own intimate acquaintance 
with Mr. McCurdy, we should say the company has abun- 
dant occasion to congratulate itself on his accession, 


Mr. NELSON F. Evans, general agent for the 
North America Life, for Pennsylvania and Delaware, is 
one of the most successful life agents in the country. He 
entered the service of the company five years ago, and 
through his office have been issued 2,817 policies, insuring 
more than $8,000,000. 


SomE Philadelphians are trying to organize 
the Homestead Life insurance company. It would be bet- 
ter if these Philadelphians would devote their energies to 
getting a state insurance department. Philadelphia has 
some companies, both life and fire, which ought to be sub- 
jected to the scrutiny ofa zealous insurance commissioner. 


THE corporators of the Toledo Life insurance 
company have filed a copy of their charter with the secretary 
of state, in Ohio. We are informed that the company will 
be organized at once, with a paid up capital of $200,000. 
Dr. Charles Cochrane, a well known life agent, is to be sec- 
retary or vice-president. 

SAN FrRANciIsco incendiaries make use of an 
infernal machine, composed of two pieces of hardened clay, 
six inches in length and two in breadth, inclosing a small 
phial filled with powder, and having a fuse attached to it. 
The machine, except the fuse, is covered with cloth and 
twine, saturated with oil. 


Mr. Joun E. Dow, the veteran and well-known 
insurance agent, of Portland, Maine, was in Chicago the 
other day. He represents a half score of first-class compa- 
nies, none of whom will ever find, any where, a better agent 
than John E, Dow. 


WE are glad to notice that S. S. Stevens, the 
metropolitan general agent of the New England Mutual 
Life, is back again at his post. The pleasure of a visit to 
Europe seems to have combined a healthful effect in Mr. 
Stevens’ case. 

SEVERAL agents in St. Louis have been pros- 
ecuted for failure to pay into the city treasury the annual 
two-hundred dollar city license fee. Their defence is that 
the ordinance requiring them to pay the license had been 
rescinded by the new insurance law of the state. 


Tue Rock River insurance company, of Beloit, 
Wisconsin, has been placed in the hands of a receiver. We 
suppose the company's policyholders will realize—nothing. 
The Rock River was a country hybrid of the worst stripe. 


It dealt in *‘ cheap insurance.’ 


Mr. J. C. Mix has returnedto his former love, 


doing vigorous service for the company, at Syracuse. But 
where will the International Life and Trust fill the vacancy 
caused by Mr. Mix’s resignation? 


Tue International Fire, of New York, held, 
on the ist of July last, @1,290,844 of assets. We are glad to 
notice that the company’s funds are almost entirely in cash 
securities, and that nearly one million dollars are in United 
States bonds. 


Mr. J. B. Ecciestne, of New York, has pub- 
lished, in an octavo pamphlet, a useful treatise on “ Fires 
in Woolen Mills,” which we commend to the attention of fire 
underwriters. A copy will be sent, post-paid, to any address, 
on receipt of 25 cents at the office of Tne Srectator. 

WE regret to announce that failing health 
has compelled Mr. R. C. Frost to relinquish his position as 
secretary and actuary of the Commonwealth Life. Mr. F. 
E. Morse, one of the company’s directors, succeeds to the 
vacancy. 

THe New England Mutual Life insurance 
company has withdrawn its objection to the payment of the 
$10,000 policy on the life of the late Thomas Birdsall, for- 
merly vice-president of the Security Fire insurance company. 
Birdsall committed suicide. 

Two Omaha wild-cats—the Pacific Fire and 
Marine, and the Miners’ and Manufacturers’ Life Associa- 
tion of America—have succumbed under an attachment of 
their office furniture. The officers of “ Life Association of 
America, No. 2,” are prowling about Chicago. 


Tue Pheenix (Fire) of Hartford received pre- 
miums amounting to $88,251, in San Francisco, during the 
year ending July 31. The premium receipts of the Home of 
New York in the same city during the same period were 
$33,024. 

Tue Miami Valley Fire insurance company, 
of Cincinnati, joyfully announces that it has got its whole 
capital ($100,000) paid up in full. It limits its business en- 
tirely to fire risks, and—is happy. 

Tue Southern business of the New York Life 
is largely increasing, now that the company is represented 
by Gen. Joseph E. Johnston and Gen, Humphreys, formerly 
governor of Mississippi. 


Mr. E. B. HARPER, manager of the Common- 
wealth Life, seems to be a very successful agent. His 
work for three months foots up 270 policies, insuring $700,- 
ooo, and yielding in premiums $35,354. 

Tue Atlantic insurance company, of Provi- 
dence, will soon occupy its own building, erected of free- 
stone from Nova Scotia, and four stories in height, besides 
a Mansard roof. The building will cost about $100,000. 

THE insurance companies which do business 
in Rhode Island, paid into the treasury of that state, last 
year, the sum of $34,271 in taxes. Of this amount, $14,136 
was paid by Rhode Island companies. 

Tue following were the premiums received in 
Rhode Island, last year, by the three Chicago companies 
which do business in that state: Lumberman’s, $4,764; 
Merchants’, $2,374; Republic, $335. 


WE are glad to note that Mr. D. B. Clark, 
president of the Equality Life insurance company, of Rich- 
mond, is advocating the establishment of an insurance 
department in Virginia. | 

REPEATED efforts to establish a local board for 
the Chicago Republic bubble at South Bend have all resulted 
in failure. The good companies are masters of the situation | 
in South Bend, 

Tue New York Life magnanimously restores | 
its southern policies, lapsed during the war, on receipt of 
the unpaid premiums and interest, with a medical certificate 
showing that the applicants are in good health. 

Tue total mortgage investments of the Hartford 
life companies exceeds twenty-five millions of dollars, and of 
this amount, fifteen millions, or three-fifths, are invested 


west and south of New York and Pennsylvania. 


Tue Teutonia Life insurance company, of 
Chicago, having a paid-up capital of $100,000, is getting in 
readiness for vigorous work. It has already issued nearly 
one hundred policies, and has seven agencies in operation. 

A NEw life company has been projected in 
Charleston, to be called the South Carolina Mutual Life. 


Tue Hope Mutual Life of New York has 


a { 
and, therefore, we are not surprised to hear that he is still finally perfected an organization, The officers are, Henry | and weekly papers, 


A. Jones, president ; Wm. Edsall, vice-president ; and Chas. 
HI. Dewey, secretary. 

Twenty-six life insnrance companies have 
been founded in Germany since 1828, and at the close of 1863 
they had issued 194,818 policies, with an accumulation of 
$203,306.761. 

AN insurance policy is a queer thing in some 
respects. If you can’t sell ityou can-cel it, and if you can- 
cel it you can’t sell it. 

Mr. A. S. ReyNnotps has been appointed to 
the charge of the Chicago general agency of the Metropo- 
litan Life. Mr. Reynolds was formerly assistant post-master 
of Chicago. 

Mr. T. W. Tucker, who, for nearly five years, 
served the 42tna Life, in Boston, has been appointed super- 
intendent of the New England agencies of the Home Life. 

Outver Pittssury, of Henniker, N. H., has 
been appointed insurance commissioner for New Hamp- 
shire. 

Tue Craftsmen’s Life insurance company 
claims to have issued, during the year ending Oct. 1, 1,219 
policies, the premiums upon which amounted to $143,393. 

Hon. A. P. STANTON, late speaker of the In- 
diana house of assembly, has accepted the Minnesota state 
agency of the Empire Mutual Life. 

Tue best fire insurance company in Iowa is 
the National, of Davenport. It is also one of the best in the 
western states. 

AN energetic agent, in the person of Mr. J. A. 
Eaton, has raised the Pacific coast business of the North 
American Life to a high standard of prosperity. 

Mr. OrrEN E. Moore is no longer connected 
with the North America Life. He has lately added to his 
fortune a beautiful residence on one of the finest streets in 
Chicago. 

Tue Westchester County Mutual Fire insur- 
ance company, of New York, is undergoing transformation 
into a stock company. 

Tue new building of the Connecticut Mutual 
Life, at Hartford, will cost half a million, and use up three 
thousand tons of granite in its construction. 


Mortuary statistics, from January 1 to July 
1, 1869, show that the death rate in Chicago is smaller than 
that of St. Louis, Cincinnati or Boston. 

Tue Baltic insurance company has reinsured 
its risks in the Narragansett insurance company of Prov- 
idence. 


Ir is proposed in Philadelphia to organize the 
National Fire insurance company, with a cash capital of 
$1,000,000. 

Tue Asbury Life has removed its New York 
office to the Methodist Building, corner of Broadway and 
Tenth streets. 


Mr. W. M. Force succeeds Joseph P. Bradley 


| as president of the New Jersey Mutual Life. 


Tue United States Life has practically with- 
drawn its agencies from Chicago. 

Tue Equitable Life’s English agencies, it is 
reported, are developing good results. 

G. W. Puipps has resigned the vice-presidency 
of the Craftsmen’s Life. 


TO SECRETARIES OF INSURANCE COMPANIES 
AND OTHERS. 

AN experienced short-hand writer, at present 
engaged in a first-class insurance office, will shortly be open 
for an engagement. No objection to locality. Address, 
stating salary, “ Phonographer,” Office of Tuk SreEc- 
TATOR. 


Comrort FoR Smokers.— Mr. W. W 
Leonard, for a long time engaged successfully in the agency 
service of the Equitable Life, has opened an “ Oriental 
smoking room” at No. Madison street, Chicago. 
Those who have never introduced themselves to the comfort 
of an “ Oriental smoking room” had better go at once to 
Mr. Leonard’s comfortable cigar-store. He keeps a full 
line of all grades of cigars and smoker’s articles, and, what 
is more, he keeps his place in good style. It is a good spot 
to get a choice cigar, and enjoy the solace of it, too, while at 
the same time “ taking in ” the news and gossip of the daily 
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CANVASSING DOCUMENTS 
FOR AGENTS. 


NEW 


THE SPECTATOR LEAFLETS. 

Tue publishers of Tue SpecTATor have com- 
menced the publication of a series of original sketches and 
canvassing documents, designed to enforce a higher popular 
appreciation of the inestimable advantages of life insurance. 
The matter contained in all of these documents will pre- 
sent novel and attractive views of the benefits of a life 
policy, and the whole series will form, it is believed, a valu- 
able and permanent contribution to the literature of life 
insurance. They will be uniform in style, and will be 
printed on tinted paper in excellent typography. 

We invite the careful attention of officers and general 
agents of life companies to this series of canvassing docu- 
ments. By studying the ever-changing wants of the busi- 
ness, and by presenting a reasonable scale of prices, the 
publishers hope to deserve and secure a large sale of all 
these documents, 


The following are the titles of the leaflets already issued : 


No. 1. 


INSURANCE A PROFITABLE INVESTMENT. 


To Become INsuRED Is TO Become Ricu: Lirg 
Translated from 
the Seventeenth (French) Edition of M. Eugene Reboul. 
8 pp. 

No. 2, 
FLECTIONS. 


4 PP- 


Price, per 100 copies, $3.00; per 1,000 copies, $15. 
LIGHT IN A DaRK PLACE; OR A WIFE’s ReE- 
(Illustrating the Benefits of Non Forfeiture.) 
Price, per 100 copies, $1.50; per 1,000 copies, $12. 

AN INTERESTING AND 


No. 3. Duty AND PREJUDICE. 


TRUTHFUL NARRATIVE. (By a distinguished divine.) 


Depicts the misfortune of suffering a policy to lapse. 8 pp. 
Price, per 100 copies, $3.00; per 1,000 copies, $15. 

No.4. Is rt Too Dear? 
Argument for Business Men.) Translated from the Third 
Edition in French of Francisque Sarcey, Price, per 100 
copies, $3.00; per 1.000 copies, $15. 

No.5. THE GOLDEN OprorTUNITY; EARNEST WorpDs 
To EARNEST AGENTS. (For agents and solicitors only.) 
4Ppp.; in twocolors. Price, per 100 copies, $5. 


No.6. ARg& THE LIFE CoMPANIES INFALLIBLE? (Re- 


printed from THe Spectator of Nov. 15.) A leaflet for 
general circulation, showing the necessity of discrimination 
in the selection of a life office. Price, per 1,000 copies, $10. 
No.7. THE LESSONS OF THE ALBERT FAILURE. 

[A specimen copy of any leaflet will be sent to any address 
on receipt of a three-cent postage stamp.] 


(Advertisement.) 
ELIZUR WRIGHT’S OPINION 
THE KNICKERBOCKER LIFE. 


Boston, October 25, 1869. 


OF 


Erastus Lyman, Esq., 
President Knickerbocker Life Ins. Co., New York: 
DEAR Sik :—You ask me to put the opinion that I casu- 
ally expressed to you, of the article on the Knickerbocker 
Life, which appeared in the September number of the West- 
ern Insurance Review, into a form which might be printed. 
As I should be sorry to have any one accept an opinion 
merely, because it came from me, I will give youthe ground 
upon which it was based, though you have little need of any 
aid in the case, since the western reviewer’s vague presage 
of ruin to the namesake of the dear old “ Diedrich” is not 
in the slightest degree borne out, but rather refuted by the 
voluminous figures that he has so industriously culled from 
the 


ments that painstaking official with having “‘ exhausted his 
, 


Report of Mr. Superintendent Barnes. He compli- 


inquisitorial province, 


and takes to himself, with apparent 
relish, the inviting task of “ dissecting” the subject laid 
upon his table. 

The manner of his dissection is as if an anatomist should 
throw away the entrails, including the heart, liver, and 
lungs of his subject, as of no consequence, and confine him- 


He 


takes his cue from Mr. Inquisitor Barnes’ innuendo, that a 


self to acertaining the ratio of the meat to the bones. 


(A Novel and Ingenious | 





7 
large part of the meat, forthe reason that it sticks so closely 
to the bones, is not real; and thus easily makes out that the 

He 


does not deny that this skeleton may continue for some 


subject under dissection is little better than a skeleton. 


years to scatter half a million a year among the widows and 
orphans, but thinks its career must be short, and would be 
still shorter but for its immense new business. 

Propping figures of speech, let us see what Arabic nume- 
The 


one ratio, which would have told on the standing of the 


rals the Reviewer gets to sustain his dark surmises. 


Company, he seems not to have looked for. A comparison 


of what the Company actually had on the 31st of December, | 


1868, with what it needed to have to be perfectly safe, was 
not worth making. So he goes to comparing what it then 
had with what it will have to pay in the next two or three 
generations, provided all its present policies should con- 
He finds that it had 
and asserts that only $1,148,114.09 was 


tinue in force till they become claims. 
only $5,170,883.17, 
“available,” the rest being, as Mr. Barnes had thought 
label it, Then, 
ner, he says: “ let us see what a figure these assets make by 
the side of the obligations — $62,496,529.20.” Well, true 
enough, if sixty-two millions of sky should instantaneously 


proper to ** unrealized.” in a terrific man- 


fall, only five larks and a fraction would be caught at the 
best, and only one and a fraction at the worst. This isa 
poor enough look-out for larks any way. 
hypothetical than practical ? 

The Review, in all this, omitted to notice that if 78 per 
cent. of the assets are to be set down as “ unreal,” at least 
$48,600,000 of the obligations, by the same token, become 


less than $14,000,000 of real 


But what is 


equally ‘* unreal,’ leaving 
| obligations against $1,148,114.07 of real assets. 

$1,000,000 to $14,000,000? Here is the same terrific muddle, 
only it fits any cash Company as well as the Knickerbocker. 


To be sure the Reviewer, with a little more eyesight, 


might have avoided it by noticing what the Company assert- | 


ed, {and what Mr. Barnes did not deny—that on the 31 
December, 1868, it did not need to have more than a million 
of real assets against its fourteen millions of real obliga- 
tions, and three anda half millions of ‘‘ unreal” assets 
against forty-eight millions of ** unreal ” obligations. 

What would clearly have Barnes’ 
Report in regard to the condition of the Knickerbocker on 


the 31 December, ’68, if the Western Review had not over- 


appeared from Mr. 


looked the most important figures in it, was this—that every 
dollar of the past premiums provided for and applicable to 
risks then future, was on hand, and that not one dollar of 
the provision for the then future expenses or losses had been 
anticipated. Considering that the Company is not accused 
of undue parsimony in regard to the working expenses of 
the past years, it is plain that the untouched provision for 
the The 


reviewer, is, therefore, bound to impeach the figures of Mr. 


future working expenses must be sufficient. 


Barnes’ Report before he has a right to give utterance to the 


slightest foreboding of future evil. The figures themselves, 


as they stand there, are in the highest degree prophetic of | 


exemption from future evil, or failure; and all the more so 
for the very “‘ unreality ” charged upon them by Mr. Barnes. 
Ido not pretend that the individual policyholders of the 
Knickerbocker might not be three and a half millions richer 
if they had deposited in its savings bank that amount of cash 
instead of promises; but the Company, in regard to ability 


to meet “ its” obligations, would be no richer, and could 
not possibly give so good a security against doing wrong 
Its failure—if it should fail—can not 


In 


insolvency, based on the fact that the policyholders them- 


to the policyholders. 


be so disastrous to them short, the vaticinations of 


selves hold in trust for themselves 78 per cent. of the pre- 


mium reserve, are little better than self-evident bosh. 

The only pertinent inquiry for Mr. Barnes to have made 
in relation to this matter was—whether the Knickerbocker 
had more invested in this way, on any one policy, than its 
net value at the end of its then current year, or so much that 
there was the slightest probability of loss to the Company 
He made no such 


if the policy should then be forfeited 


inquiry; and the figures of his Report, so far as they indi- * 


cate anything on that point, go to show that he would have 
found nothing unsatisfactory if he had. 

The attempts of Zhe Review to disparage the Knicker- 
bocker by comparing its ratios of reserve to risk, and of total 
expenditure to total income, with the like ratios of other 
companies, are either a display of its own ignorance ora 
presumption of the ignorance of the public—for the com- 
parison proves nothing, unless all other things are equal— 
which they could be only by one chance in many millions in 
ird to 


Still 


rey 


iny two companies. 


more ridiculous is the complaint that in settling its 


more than halfa million dollars on death claims, in 1868, 


the “unrealized assets ’ were used to pay only about four 


per cent. of them! So the premium note system does prac- | 


But is it not rather | 


tically give the widow and orphans of the deceased some- 
thing besides the deceased husband and father’s notes. 
The Reviewer’s gun is loaded with a very comfortabk 
pillow in this instance, after firing the terrific blanks before 
mentioned. Yours truly, 


(Signed,) ELIzuR WRIGHT. 








The Pacifie Mutual Life In- 
SUPANCE Company, of California, 
desires to secure the services of a 
FIRST-CLASS RELIABLE 
BUSINESS MAN bs Manage if 
of the Northwestern Department, 
consisting of Nine States, three of 
which are now in process of or- 
ganization, with headquarters in 
Chicayo. 

Apply by letter to 


SCHRETBER & HOWELL, 
90 LaSalle Street, 
Chicago. 
LELAND STANFORD, President. 
JOSEPH CRACKBON, Secretary. 


GENERAL 
FIRE AGENCY, 


wo for the State of Kansas, by a man 
of large experience; has been Secretary of 
a fire company, but prefers traveling for his 
health. Best of reference given as to character 
and efficiency. Address ‘“* INSURANCE,” 
P. O. Box 349, Atchison, Kansas. 


The CALIFORNIA MUTUAL 
LIFE INSURANCE COMPANY 
of San Francisco, having determined 
to extend its business to the States 
East of the Mississippi invite Gentle- 
men of Experience and Ability desir- 
ing an Agency, to communicate by 
mail with the General Agent of the 
Company, 
W. R. WHEATON, 
San Francisco. 
CROCKETT, 


Secreta ry. 


¥NO. 


‘Special “Agency Wanted. 


PARTY with considerable experience as 

Local Agent for some of the best insurance 
companies in the United States, wants to travel 
as “Special” for any responsible Fire Office. 
Best reference. 

Address, with full particulars, 
“A, B. C.,” 

Office of THe SPECTATOR. 


A RARE OPPORTUNITY for 
Efficient and Energetic Agents to canvass 
for the St. Louis Mutual Life Insur- 
ance Company, in the city of St. Louis. 
LIBERAL ARRANGEMENTS will 
be made with GOOD MEN; none others 
need apply. Address, with real name and 
references, WILLIAM N. BENTON, 
General Agent St. Louis Mutual Life 
Insurance Company, St. Louis, Mo. 





To INSURANCE COMPANIES. 


Any good sound Fire Insurance Company wishing to es- 
tablish an agency at Louisville, Ky., can secure a com- 
petent agent for the place by addressing P. O. Box 8 
Louisville, Ky. 
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CATALOGUE OF INSURANCE WORKS, 


Published and for sale at the Spectator Publication Houses, 


By whose Proprietors all Copyright Privileges are reserved. 


J. H. anv C. M. GOODSELL, Insurance Printers, PusiisHers AND STATIONERS, 


Nos. 156 and 158 Broadway, New York. 


Nos. 156 and 158 Washington Street, Chicago. 


*,* Any work in this list will be sent post-paid on receipt of the price. 
*,* Insurance works published in the United States or in Europe supplied promptly, at publishers’ or importers’ prices. 
*,* A copy of catalogue of standard American, English, French, and German insurance publications, will be sent to any address on receipt 


of a two cent stamp. 


TABLES OF EARNED AND UNEARNED FIRE PREMIUMS, AT 
Pro RATA AND SHort Rates. By R. H. LAWRENCE, ADJUSTER. 


A complete automaton calculator for fire insurance companies and agents, showing, 
at a glance, the earned or unearned premiums at pro rata or short rates, on any amount, 
for any length of time, and at any rate per cent. A work of permanent practical value, 
indispensible in every fire office. 

Price of full work, $10 

Price of condensed edition, $3. 

It costs some of the larger companies, — those employing hundreds of agents, — no 
insignificant sum, yearly, for the single item of correspondence for the purpose of cor- 
recting errors in calculation, in the several agency reports, of cancellation of policies, 
or in ascertaining the premium on those written for fractional terms. By the use of 
these tables, at the home office and by the agents, nine-tenths of this expe nse could be 
avoided, and a single year, or two at the most, would save, in clerk-hire, stationery and 
postage, more than it would cost to supply the full edition to the home office and the 
leading agencies, and the condensed edition to the smaller agencies. 

These tables, being designed for permanent use, and not being liable to change, have 
been published in the most desirable form. Both editions have been produced in the 
very best style, with new type, on extra heavy tinted paper, manufactured expressly for 
them. 


MEDICAL EXAMINATIONS FOR LIFE INSURANCE. 


Fifth edition, with extensive revisions and additions, including a valuable intro- 
ductory chapter and appendix, entirely new, and alone worth tothe Medical Examiner of 
any Life Insurance Company double the price of the book. By J]. ADAMS ALLEN, M.D., 
Protessor of the Principles and Practice of Medicine in Rush Medical College. 1 vol., 
12 mo, 180 pp., cloth $2. A liberal discount to companies and the trade. 

‘* No physician, serving a Life Insurance Company, should be without this manual.” 
— The Fournal of Materia Medica. 


THE SpectAL AGENT’s SuRVEY REcoRD AND REFERENCE 
Book oF Risks, DESIGNED FOR THE USE OF SPECIAL AGENTS. 


A new and valuable publication for Fire Insurance Companies and Agents. 

The plan of this work has been modeled after a system which has been found, 
practically, to afford incalculable service in the work of supervising risks. 

The work is nothing more than a Reference Book of Risks, containing in successive 
pages a series of uniform blanks in which may be filled out detailed descriptions of the 
nature and character of risks wherever a company does business. 

These books will be sold by the hundred copies. Price, $40 per hundred ; ten per cent. 
off for larger orders. 

A specimen copy will be sent, post-paid, for 50 cents. 





A Just Business Estimate oF THE UNPROFITABLENESS 
OF Fire UNDERWRITING, OR THE DANGER OF INVESTING 
Money IN NEW INSURANCE COMPANIES. ADDRESSED TO THE 
MERCHANTS AND BusINess MEN OF THE UNITED STATES. 

Published September, 1869. Too many companies; too much competition; inade- 
quate rates. Pamphlet paper, 12 pp., 10 cents per single copies. Per hundred 

5; per thousand copies, $25. 





copies, 


THe New York Fire Insurance Report For 1869. 
Specially published for Tue Srectator at Albany, N. Y., and issued simul- 
taneously with the official edition. Paper, 160 pp., so cents. For five copies, &2 
Also a pamphlet edition of the above, containing only the Text and the Text Tables. 
40 pp., 25 cents. 


Tue New Insurance Laws or ILirnois AND Missouri. 


With side notes and elaborate index. Pamphlet, Svo. The fire and life laws 
published separately for each state. 

Terms: For a single copy of either law, 25 cents; for the complete laws of either 
State, 50 cents. 


THe Sprecrator CHARTS; SHOWING THE BUSINESS AND 
STANDING OF INSURANCE COMPANIES FOR THE YEAR ENDING 
DECEMBER 31, 1869. 


Four separate Charts have been issued, as follows: 

1. Of the One Hundred and Four New York Fire Insurance Companies. 

2. Of the Sixty-two Fire Insurance Companies of other States doing Business in 
New York e 

3. Of Sixty American Life Insurance Companies. 

4. Of Ohio Fire Insurance Companies. 

ALso: 

5. (Issued September 27, 1369.) Exhibit of the Business and Standing of Illinois 
Joint Stock Fire Insurance Companies as compiled from Sworn Statements (since July 
1869) to the Auditor of State. 

6 Issued September 27, 1869.) Of Missouri Joint Stock Fire Insurance Companies, 
os compiled from Sworn Statements (since July 1, 1859) to the Superintendent of Insur- 
ance, inthe State of Missouri. 

Price List: Price per single Chart, 20 cents; for three Charts, 50cents. For ten 
copies of either Chart, $1.50; per one hundred copies, $10. 


* BARNES DECENNIAD.” 

A Review of the Tenth Annual Report (1859) of the New York Insurance Superin- 
tendent on the Condition and Business of American Life Insurance Companies 

An exhaustive and unanswerable exposition of the Superintendent’s fallacious ani- 
madversions on “ unrealized assets ’ and other subjects. 

Thirty thousand copies of this important paper were sold before the work was off the 
press, and orders now on the publishers’ books foot up atotalof more than seventy 
thousand copies. 


Tue MAssacnusetts AND New York Lire INSURANCE 
REPORTS FOR 1869. 


THE SPECTATOR editions of these two Reports were printed and distributed sim- 
ultaneously with their official publication. They are the only republication of the 
Reports, and are sold at less than one-third of the price of the official edition 

Both editions are a complete reprint of the official editions, and contain the whole 
text, ali the tables, and the statistical tables entire. 

THE SPECTATOR edition of the Massachusetts Report contains, in 118 pages, every- 
thing of value in the official edition. 

THE SPECTATOR edition of the New York Report contains, in 140 pages every- 
thing of value in the official edition. 

For one copy of either Report, 50 cents; per 100 copies of either Report, $40. 


THE Business AND STANDING OF Firty-stx PRINCIPAL 
Lire INSURANCE COMPANIES AS SHOWN BY OFFICIAL TABLES 
REPRINTED FROM THE REPORT (1869) OF THE MASSACHUSETTS 
INSURANCE COMMISSIONER. 


Pocket Manual, 12 pp., elegantly printed in two colors. Per single copy, 20 cents; 
per 100 copies, $10; per 500 copies, 835; per 1000 copies, B50. 

This is one of the most beautiful and valuable of our canvassing documents. It 
gives in convenient form all the important tables and computations from the late Massa- 
chusetts report. 


Tue PonicyHoLpErR’s GUIDE TO THE EXPENSES OF LIFE 
INSURANCE COMPANIES. 


Showing Ratio of Commissions and of Gross Expenses to Premium Receipts, for 
the years 1866, 1867, and 1868, Ratio of Expenses to entire Receipts, for the years 1866, 
1867, and 1868; also Synopsis and average of Expense Katios, with Analysis of Death 
Claims, for the year 1808. Pamphiet paper, 8 pp. Elegantly printed in two colors, 
Per single copy, 15 cents; per 100 copies, $7 50; per 1000 copies, $35. 


Tue Divipenp Systems, AGGREGATE Divipenps, PREMIUM 
Receipts, Poticy EXPENDITURES, AND STOCK PROFITS OF THE 
Lire INSURANCE COMPANIES. 


These items are for the whole period each company has transacted business. Hand- 
somely printed on a large sheet. Price per sing!+ copy, om bond paper, 20 cents; per 
100 copies, $15; per single copy, om tinted paper, 15 cents; per 100 copies, $10. 


Tue PoricyHo.tper’s Pocket INDEX TO THE BUSINESS AND 
STANDING OF Sixty AMERICAN Lire INSURANCE COMPANIES. 


Compiled from sworn statements to the Superintendent of Insurance of the State of 
New York. Pocket pamphilet, tinted paper, 16 pp., 23 cents; five copies, 81; filty 
copies, $7; one hundred copies, $12; one thousand copies, with advertisement on cover, 
$75. 

The statistics presented in Tue Pocket INDEX are given by an alphabetical 
arrangement of Companies, and a new revised and enlarge d edition was issued August 
1. It contains four pages not presented in previous editions, of which nearly three 
hundred thousand copies were sold in three months 

Itis believed that the INDEX combines information which renders it the best cam- 
paign document for the Solicitor ever published 

It is a correct and impartial exhibit of the business and standing of a greater num- 
ber of Companies than has ever hithe rto been issued from the press, giving, as it does, 
the statistics of every Company of importance in the country 

The INpDeEx is published in a neat, compact and durable manner, in book form, from 
the best type, and in an unsurpassed style of typography. 


Tue Assets AND LiABinities oF AMERICAN Lire INsuR- 
ANCE COMPANIES, AS COMPILED AND REPORTED By IIlon. Wo. 
BARNES, SUPERINTENDENT OF THE NEW YORK STATE INSURANCE 
DEPARTMENT. For THE YEARS 1866 TO 1869 INCLUSIVE. 

In tis publication the assets and liabilities of the Companies are analyze d and clas- 
sified, and arranged so as to show the growth ofeach Company for a period of four years 
The solicitor will find in this document substantial and striking proof of the general 
stability of American Companies 

Pamphlet paper, 16 pp. Per single copy, 15 cents; per 100 copies, $10. 
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a Special Agents 
W anted 


BY A 


State 


THE 


Gharter Oak 


Large, Favorite, and Well Established 


Life Insurance Company. 


None but efficient and experienced men need 
apply. 
Address, 


“© XXX,” Office of THe SPECTATOR, 


} 


Life Insurance Company, 
Nos. 156 and 158 Washington Street, Chicago. | oF 
HARTFORD, CONN. 


WANTED. ASSETS. $6,500,000 


EXPERIENCED AND CAPABLE MEN J. C. WALKLEY, President. 
Z. A. STORRS, 
WHITE, Secretary. 
HALSEY STEVENS, Ass’¢ Sec’y. 
For a well established Mutual Life Insurance Company in WM. L. SQUI RE, Actuary. 
New York City and Eastern New York L. W. MEECH, Mathematician. 


Vice-Preside nt. 


AS 
S. H. 
SOLICITORS AND SPECIAL AGENTS 


Extra inducements will be offered to reliable and active E. O. GOODWIN Super jnteadent of Ancucies 


men, 


Address or call upon N. BANGS WILLIAMS, 10 Wall 
street, N. Y. . — 
ree S. W. COWLES, lay | Off Rind 
& 3. Liveanoas, 50" “A. 


All communications strict!y confidential. 


CRAFTSMEN’S 


The Liverpool &y Lon- Life Insurance Company, 

don & Globe Ins. Co. 

Assets Gold, $17,690,390 
“in the 

United States 2,000,000 


45 William St. 


PARK BANK BUILDING, 


214 and 216 Broapway, New York. 
Issues all the various forms of Life and 
Endowment Policfes. 


PURELY MUTUAL, dividing ALL PRoFITs to 
Pol cyhold rs. 

NO RESTRICTIONS upon Residence, Travel 
or occupation. 

All Profits NON-FORFEITING by their terms. 

SUCCESS OF THE COMPANY, 

OCTOBER 1, 1869, CLOSE OF FiIKst YEAR. 

Policies in force. er 

Annual Premiums ....... 

Assuring eRe a emia a 

COMPARISON 


of the most successful 


LAMAR 


Fire INSURANCE COMPANY, 

Average of fourtee! New York 
injes, first year’s | 
es In force 523 
NlumMs e isha 7 $59,059 20 
ring... » s00e+e+$1,439,029 00 


usincess 


No. 50 Wall St... New York 


SECURITY POLICYHOLDERS., 


BOOO 5.<-43 d 5.127 In report of New York Insurance Department, the 
Crafismen’s ranks as one of the four highest of thirty-three 
of realized assets,” and in the 
security, turnished to policy- 
LEADS ALL OTIUEK COMPANIES. 


EDWARD A. LAMBERT, President. 
HENRY BELDEN, Se 


ISAAC R. ST. JOUIN, Prestdent. W. T. PALMER. 
A. R. FROTHINGHAM, Vice-President. Generel Aguet Gr Ullecks oak Mianesets. 
W. R. MACDIARMID, Secretary. Office : 


ns 


Casu Capirat $300,000 00 - 
Surpius, JULY 1, 
Companies im * the ratic 

. . t ) Massachusetts rep 
CAPITAL AND Surpius.... $548, 30 | holders by assets,’ 


rias ** to 


retary 


No. 27 Chamber of Commerce. 


THE 


INTERNATIONAL 


Life Insurance Company 
OF CHICAGO. 


ORGANIZED APRIL 20, 1868. 


Paid-up Capital $129,200. 
Deposited with State Treasurer, 


$100,000. 


THE MASSACHUSETTS LAW OF 
NON-FORFEITURE A PART OF 
POLICY 


ISSUED BY THE 


EVERY 


COMPANY, 
OFFICERS: 

HON. THOMAS DRUMMOND, President 

ED. HEMPSTEAD, Vice-President. 


W. F. COOLBAUGH, Treasurer. 
E. W. PORTER, Secretary. 


DIRECTORS; 
Thomas Drummond 
M. Douglas 
W. F. Coo 


Judge U.S. Court. 
‘s 4 President 11}. Central R. R 
President Union National Ban} 
[. Y. Scan President Marine Company 
fe a MIR oo iv vsoee's of Bowen B 
Nathan Corwith ae ! nt Shot Tower ¢ 
Jared Bassett ec ecescees co Capita t. 
W.H. Bradley eésveee Sesesecccccce GHEE U.S. Court 
F. B. Peabody --+-Gallup & Peabody 
P. A. Hoyne a ..U. 8S. Commissioner 
Edward Hempstead .. President Il. River Elevator 
E. H. Sheldon = Ogden, Sheldon & (¢ 
Se ae Ogden, Sheldon & ¢ 
E. B. McCagg .. Scammon, McCagy & Fu 
C. B. Farwell J. V. Farwell & ¢ 


mon 


a i = i 
Mississippi \ alley 
Life Insurance Company 
Or COVINGTON, KENTUCKY. 

FECHTER, 
Secretary. 


HARVEY, 


Consulting Actuary. 


JOHN W. FINNELL, C. F. 
President. 

GEO. PHILLIPS, W. E. 

Vice-President. 


ASSETS 


$400,000.00. 


ISSUES ALL KINDS OF POLICIES. 

ALL POLICIES NON-FORFEITING. 

NO RESTRICTION ON TRAVEL 
RESIDENCE. 

THIRTY DAYS’ GRACE ON RENEWALS. 

ASSETS PRINCIPALLY IN MORTGAGE 
SECURITIES. 

ONE HUNDRED THOUSAND 
DEPOSITED WITH STATE 
TUCKY AS A. FUND TO 
POLICYHOLDERS. 


OR 


DOLLARS 
OF KEN- 
SECURE 


The company having complied with th 
Illinois 


competent and experienced man to take 


Insurance Law, desires to engage a 


the 
General Agency for Illinois. Applicants should 
address, 
CHARLES F. FECHTER, Secre/ary, 
Box 644, Covington, Ky. 
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Incorporated (823. 
NortTH AMERICAN 


Fire Insurance Company, 


No. 152 Broadway, - New York. 


(Branch Office, g Cooper Institute.) 


FIRE INSURANCE EXCLUSIVELY. 


$500,000.00 


2955237-93 


CASH CAPITAL, 
SURPLUS, July 1, 1869, 





$795,237-93 


Tota. ASSETS, 


This old established Corporation is one of the 
few institutions of large capital transactinfE a 
STRICTLY FIRE BUSINESS—avoiding all 
Marine and Inland Navigation Risks, thereby 
offering increased security to the assured. 

Policies issued at the Office of the Company, 
and its Agencies in the principal cities and 
Towns of the United States. 


R. W. BLEECKER, Vice-Presrdent. 
F. H. CARTER, Secretary. 
J. GRISWOLD, General Agent. 


RESOLUTE 














ja 1 
Fire Insurance Company, 
OF THE CITY OF NEW YORK. 
Office, No. 151 Broadway. 
CGO... kcccddodstececses $200,090 
PRM culisnwed spas ao memnenn ears 75.302 
$275,302 
y. UNADJUSTED LOSSES............ 7.368 
CAPITAL AND SURPLUS......... $267.932 
JOHN GIHON, Pres¢dent. 
W. M. RANDALL, Secretary. 
R i 
‘ STAR 
E 
FIRE INSURANCE COMPANY 
S 
N- No. 96 Broadway, New York. 
.E . 
) CAR CRP e Bee sivecancvetevcde $200,000.00 
1c 
. ASSETS, Aug. 1, 1869........000- 291,228.22 
he UNSETTLED LOSSES, $9,850. 
Id 


NICHOLAS C. MILLER, President. 
JAMES M. HODGES, Secretary. 
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THE 








SAFEST AND CHEAPEST SYSTEM OF 


INSURANCE. 


CASH CAPITAL, SCRIP PARTICIPATION. 


W ASHINGTON 


Insurance Company, 


No. 172 BrRoapway, - New YORK. 





CASH CAPITAL, - - - 
ASSETS, Feb. 1, 1869, + = 


$400,000 00 


750,000 OO 





The policies entitled to participate receive 75 
per cent. of the net profits. 

Average Scrip Dividends for seven years, 45 
per cent. per annum. 


Fire, Marine, and Inland Navigation 
Insurance. 





G. C. SATTERLEE, President. 
HENRY WESTON, Vice-President. 
WM. K. LOTHROP, Secretary. 

WM. A. SCOTT, Assistant Secretary. 


Y ONKERS 


AND 


New York 


FIRE INSURANCE COMPANY 


OF THE CITY OF 


NEW YORK. 


Office, No. 176 Broadway. 


$500,000.00 
378,464.20 


CasH CAPITAL, - 

SURPLUS, - - - 

BRANCH OFFICE, CHICAGO, ILL., 
ROOM 18, 

Merchants Insurance Company's Building, 


La Salle Street, North-west corner Washington, 


A. WILLIAMS, 


MANAGER. 


hk 2” Those wishing to represent the company 


will apply as above. 


JOHN P. 





LORILLARD 
Fire Insurance Company, 


152 BroaApway, New York. 


CASH ASSETS, 


OVER 


$1,600,000 


AtrreD James & Co., Ag’ts, 
(BASEMENT OFFICE) 


114 LaSalle Street, Chicago, [11. 


SUN | 


Meatual [nsurance Company, 


No. 52 WALL STREET. 


Incorporated May 22, 1841. 


Cash Capital and Assets, Jan. 
1, 1869, . - - - 
Amouut of Losses Paid since 
Organization of the Co.,.  - 
Amount of Profit Declared and 
Paid in Cash since Organiza- 
tion of the Company - - 


$1 031,167.17 


$27,124,594-73 


$4,507,402.87 


Insures against Marine and Inland Navigation Risks 
at Low Rates and on Favorable Terms. 

No Fire Risks taken disconnected f:0m Marine. 

Dealers have the option of participating in the Profits, or 
receiving an abatement from Premiums, in lieu of Scrip 
Dividends. 


TRUSTEES: 


MOSES H. GRINNELL, WILLIAM TORL, 
JOHN P. PAULISON, T''Os. J. SLAUGITTER, 


ISSAC H. WALKER, JOSEPH GAILLARD, Jr., 
JOHN E. DEVLIN, AL"X. M. LAWRENCE, 
WILLIAM H MACY, ISAAC BELL, 

FRED. G. FOSTER, ELLIOT ©. COWDIN, 
RICHARDSON T. WILSON, PERCY R. PYNE, 

JOHN H. MACY LOUIS DeBEBLAN, 


HENRY FOST!R HITCH, 
ELIAS PONVERT, 
SIMON DeVISSER, 

WM. R. PRESTON, 
ISAAC A. CRANE, 

A. YZNAGA DEL VALLE, 
JOHN &. WRIGHT, 

WM. VON SACIIS, 
PHILIP DATER, 


PAULISON., President. 
ISAAC H. WALKER, Vice-President. 
JOHN P. NICHOLS, Secretary. 


JOSEPH -V. ONATIVIA, 
KDWARD 8. JAFFRAY, 
WILLIAM OOTHOU?, 
EARNEST CAYLUS, 
FREDERICK CHAUNCEY, 
GEO. L. KINGSLAND, 
JAMES F. PENNIMAN, 
EREDERIC STURGES, 
ANSON G. P. STOKES. 
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ISSUED SEPTEMBER st, 1869. 


THE 









AMERICAN BOND DETECTOR 


And Comptete History or THE UNITED Sratres (GOVERNMENT SECURITIES. 


Issued under the sanction of the United States Treasury Department, and containing SUPERB ILLUSTRATIONS, IN GENUINE TINTS, 
printed at the Treasury Department, from the Original Dies in the possession of the Government, of all the Bonds issued under Acts 


of Congress from July 17, 1861, to March 3, 1868, together with a Full Description of all Genuine Plates, and 


Complete Rules for the Detection of Counterfeits ; 





THIS WORK WILL BE 


CIRCULARS MORE 


Ordway, Sergeant-at-Arms U.S. House of Representatives, 


SOLD 
Price per Copy, ( 


Remittances by mail should, in all cases, be made by Draft or Post Office Orders. 
publishers, and if one is lost in transmission, another will be forwarded. 


FULLY DESCRIBING 


REFERENCES :—Wn. S. Huntington, Esq., Cashier 1st National Bank, Washington, D. C.; Moses ; 
Col. H. C. Whitley, Chief of the Secret Service Division, ‘Treasury Department, Washington, D. € 


ALSO, 





ONLY BY SUBSCRIPTION 












to Subscribers 





Valuable Plates of Existing Coins, and Important Statistical Tables. 


AND 


, when ordered oo ae arc 
direct from the Publishers ) I W ely c Dollars. 





AUTHORIZED AGENTS. 








The book will be forwarded to subscribers at the risk of the 
Orders must be accompanied by the money, and addressed to 


JOHN P. DALE & CO.,, General Agents, 


THE WORK WILL BE 


Washington, D.C.; 


WASHINGTON, D. C. 





Hon. Charles B. Hall, Boston, Mass., Cashier Boston National Bank, and Secretary of the Association of Banks for the Suppression of Counterfeiting. 


ANNUAL STATEMENT 
OF THE CONDITION OF THE 
~° 
Reaper City Insurance Co., 
OF ROCKFORD, ILL., 
For the year ending on the 30th day of June, A.D. 1860, 
made to the Auditor of Public Accounts of the State of 


Illinois, pursuant to the laws of said State: 
The amount of the full-paid Capital Stock of the 





Company. ........ qahces g0.0eegenes $150,000.00 | 
Aggregate amount of all actual available Assets 
OF the Company 2.22 ce0e  aesnccceee 169,186.17 


Aggregate amount of all unpaid Losses, Liabili- 
ties and Claims (except Capital Stock), in- 
cluding reinsurance fund 6,101.72 





DIRECTORS: 
THOS. D. ROBERTSON, JOHN LAKE, 
M. STARR, Hon. WM. BROWN, 
WM. A. TALCOTT, WM. A. KNOWLTON, 
MOSES BARTLETT, ALEX. D. FORBES, 
R. EMERSON, JOHN P. MANNY. 
N. C. THOMPSON, 
Tuos. D. RoBERTSON, President. 
J. S. Ticknor, Secretary. 
FRANCIS A. HOFFMAN & CO., AGEnTs, 
No. 135 LaSalle Street, 
CHICAGO. 


T. G. SELLEW, 


MANUFACTURER OF 


DESKS | 


AND 


OFFICE FURNITURE 


No. 176 Fulton Street, 
AND 


No. 107 Fulton Street, New York. 


LIBRARY FURNITURE TO ORDER, 





| SAMUEL D 


THE QUEEN 





[FIRE] 
INSURANCE AND 
COMPANY, LONDON. 
Authorized Capital, - - - £2,000,000 
STERLING, 
‘ oa. ie ne ? os 
Subscribed Capital, - - - £1,909,720 


Paid up Capital and Surplus, 
$1,342,550 in COLD. 


A SPECIAL FUND OF $200,000 is held by the Insurance 
Department at Albany, for the benefit of Policy Holders. 


|U. S. BRANCH, 117 Broadway, New York. 


GEORGE ADLARD, Manager WM H. ROSS, Secretary. 
J. A. HOYT, Supt of Agencies. 


TRUSTEES IN NEW YORK: 
SHEPHERD KNAPP, President Mechanic’s Bank. 
WILLIAM H. MACY, President Leather Manuf 
JAMES M. MORRISON, 


Bank. 
President Manhattan Bank. 
DIRECTORS IN NEW YORK: 
BABCOCK........ Babcock Brothers & Co 
MARTIN BATES .. ...Martin Bates, Jun., & Co, 
ARCHIBALD BAXTER ..2 Hanover Square. 

Ht. B. CLAFLIN Serres + Fe: 
WILLIAM H. GUION...........Williams & Guion. 
JAMES HARPER (Ex-Mayor)...Harper & Brothers. 

J. BOORMAN JOHNSTON ..J. Boorman Johnston & Co. 
SHEPHERD KNAPP .. President Mechanics Bank. 
HENRY F. SPAULDING Spaulding, Hunt & Co, 
JOSEPH STUART Teer J.& J. Stuart & Co, 
WILLIAM WATSON William Watson & Co. 


ROSS & JENNINCS, Agents, 


104 La Salle street, Chicago, Ill. 








FORWARDED ON REQUEST. 
Moses Kelley, Esq., Cashier Metropolitan National Bank, D. C.; Hon. N. G. 
ESTABLISHED FEB. 4, 1839. 
OFFICIAL STATEMENT 
OF THE CONDITION OF THE - 


tiverPool Trt iNois MUTUAL 


Fire Insurance Company, 
OF ALTON, 


On the 30th day of June, 1869, as reported to the Auditor of 
State by Geo. M. Brinkerhoff, Chief of the Bureau of Insur- 
ance: 
ASSETS : 
Real Estate, Co.’s Buildings and Grounds . $24,500 00 
Cash in Bank, in hands of Agents, and in course of 
transmission 


docihal we eeehie-a awa aane Make 48 507 85 
Loans—Secured by Government Bonds, City Bonds 


and Real Estate Mortgages ... ... 100,000 00 
United States 5-20 Bonds, 1562 ...... 84.800 00 
Bills Receivable ............. Sa ia 8 000 00 
Personal Property, Office Furniture, etc.......... 2,000 00 
PP relsinm Mates ...66cksccescvccessec inp t0gnees 258,073 73 

BO BONNE. 005s scasentesacacse .. $470,581 58 
LIABILITIES: 

Losses in process of Adjustment.............. . $11.663 50 

Dividends due and Unclaimed ........... 2,960 00 

Reinsurance Fund, at 40 per cent.............. 45 186 45 


Total liabilities, except capital stock.. .... $62,890 95 

* The Premium Notes are held to cover losses under Policies 
yet in force, issued under the mutual system, which has been 
abolished. 

The Officers and Directors take great pleasure in presenting 
this OFFICIAL STATEMENT to the Agents and Patrons of 
the Old Company. 

During a successful career of nearly THIRTY-ONE YEARS 
the Company has paid nearly 23,000 Fire Losses, amounting 
to $1,600,000, and now complies with the new Insurance Law 
of Illinois, which is designed to protect policyholade rs 

Its present financial condition, and its prompt and honorable 
dealing in the past, commend the Company to the insuring 
public of the West 

Communications in reference to Agencies and Agents’ sup- 
plies should be addressed to 

JOHN ATWOOD, Secretary, 
2% Aiton, Il 

FRANCIS A. HOFFMANN, President. 


| FRANCIS A. HOFFMANN & CO., Agents, 


No. 135 La Salle Street, cor. Madison, Chicago. 
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SECURITY 
Insurance Company, of New York. 











CASH CAPITAL, - - - - ° ° ° ° ° - - - - $1,000,000.00 
CASH SURPLUS, - - - ° - - - . - - ” > 843,803.53 
CASH ASSETS, July i, 1869, » » = = S = * @ e $1 ,843,803.53 
LIABILITIES, ° . - - - - = ° . - - - 110,954.54 
NET CASH ASSETS, January 1, 1869, - - - = + - = $1,732,848.99 


FIRE AND INLAND INSURANCE. 


A. F. HASTINGS, President. W. B. BUCKHOUT, Vice-President. 
NATHAN HARPER, Secretary. 


W. H. CUNNINGHAM, Superintendent Western Department. 





THE LARGEST CASH CAPITAL (OHIO) COMPANY IN THE STATE. 


( \LEVELAND [ NSURANCE ( JoMPANY. 


Chartered 1830. Charter Perpetual. 


CASH CAPITAL, - - - - $500,000 
SURPLUS, - - - - - - $ 60,000 


The Directors having called in (July 1,) its unpaid capital, which will increase its paid-up capital to 


HALF A MILLION DOLLARS. 


H. B. PAYNE, President. S. D. McMILLAN, Vice-President. 
S. S. COE, Secretary. JOHN J. SHIPHERD Asséstant Secretary. 
PRINCIPAL AGENCIES: 
LIVINGSTON SATTERLEE, New York; STEARNS, KINSLEY & CO., Boston; W. P. BLODGETT, Providence, R. I.; ROUNDS 
& HALL, Buffalo; ROOD, KINGSLAND & HAWLEY, Philadelphia; R. EDWARDS & SON, Pittsburgh; CHARLES BONSALL & SONS, 


Cincinnati; I. M. GLEASON, Louisville; I. S. CROSBY & SON, Grand Rapids; CHARLES ALBIN HANDT, Fond du Lac; GEORGE B. 
DICKINSON, Detroit; I. L. HATHAWAY, Milwaukee; EARL & WILLIAMS, Green Bay; LATHROP, WHITEHEAD & CO., St. Louis. 


I. J. LEWIS, rro La Salle Street, Chicago. 


J. W. LATHROP (St. Louis), Special Agent for Illinois, Iowa, Missouri, Kansas, and Western States. 
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TILE 


HARTFORD 


COMPANY, 





FIRE INSURANCE 





HARTFORD, CONN, 


STATEMENT FOR 1869, 


JANUARY I. 


CHARTERED, - - 1810. 


Casu CAPITAL, 


One Million Dollars, 


117— Semt-Annual Exhibit—t%17 


ASSETS: 


Cash on hand, in Bank, and Cash Items....... $250,827 


Loans on Collateral Security 350,000.79 


Miscellaneous Investments (Stocks and Bonds 
Market Value . 

Real Estate, unencumbered . een 

United States Bonds, Market Value 


LIABILITIES: 


Losses in process of adjustment. ............45 


MISCELLANEOUS : 


Met Beasts. bcc 560056 “ 5 os 2j319,907-43 


Net Premiums for the P ast Year iid habepearandai “Sama 
Income from all sources, past year .... 1,055, 
Losses for the past year. 
Market Value of Stock ¢shares $100 each 


Agencies in all prominent localities in the Unite: 
and Canadas. 


G. F. BISSELL, Afaxager 
WESTERN DEPARTMENT, 
Comprising the States of Hlinois, Ohio, In 1, Michigan, 
Wisconsin, Minnesota, lowa, Missi yuri :. insas, Nebreska, 
ey Tennessee, Mississippi, Ark ansas Alabama, 


olorado, and Western Territories. 


DEVOTED SOLELY TO INSURANCE 


Fire. 


Against Loss or Damage by 


All business transactions conducted upon principles of 


commercial honor, 


S. M. Moore & Co., C7/y Agents. 
OFFICES, 


Hartford Building, 49 LaSalle St. 


Casu CAPITAL (GOLD), - 
Casu SURPLUS (GOLD), - 


129,912.59 





THE 


SPECTATOR. 





A 


Insurance Company, 


OF 


SAN FRANCISCO, CAL. 





- $5¢ 
- $211 








- $711,3 


ASSETS, _ sg ew 


$9:423-55 


LIABILITIES, 


The 
vidually liable for all its debts and obligations. 

Agencies in all the principal cities of the 
United States. 


NEW YORK BOARD OF REFERENCE. 


H. B. CLAFLIN, of H. B. Claflin & Co 
A. A. LOW, of A. A. Low & Bros. 
GEO. OPDYKE, of Geo. Opdyke & Co. 


DAVID DOWS, of David Dows & Co. 
JAMES LEES, of Lees & Waller. 


WM. T. COLEMAN, late of Wm. T. Coleman 
& Co. 

JOHN WINSLOW, VanCott, Winslow & Van- 
Cott. 


CHICAGO BOARD OF 


L. Z. LEITER, of Field, Leiter & Co. 
J. IRVING PEARCE, President Third National 
Bank. 
F. KEEP, of Miller Bros. & Keep. 
E. M. PHELPS, of Phelps, Dodge & Palmer. 


REFERENCE. 


IRA HOLMES, Vice-President Manufacturers’ 


National Bank. 

S. P FARRINGT 
Co. 

MURRY NELSON, of Murry Nelson & Co. 
F. PIXLEY, of Pixley, Hall & Co. 

N. K. FAIRBANK, of Fairbank, Peck & Co. 


‘ON, Farrington, Brewster & 


D. J. STAPLES, President. 
HENRY DUTTON, 
CHARLES R. 


Vice-President. 
BOND, Sec retary. 


BRANCH OFFICE, 167 BROADWAY, N. Y. 


SKEELS, BOWERS & BOUGHTON, 


Managers. 


Chicago Office, 118 La Salle St. 


Ww. WwW 


TO HOLMES BROS. 


HOLDEN, 
(SUCCESSOR AND HOLDEN) 


Agent. 


| Firemen’ S Fono| W. W. Holden 


00,000.00 | 
1330.65 | 


30.65 | 





stockholders of this Company are indi- 


} 


nies: 
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Successor to Hotmes, Bro. & HoLtpen, 


118 La Salle Street, 





Represents the following standard old Compa- 









Fireman’s Fund Insurance Co., 


San Francisco, Cal. 


ASSETS, - - 


$711,000, in Gold. 







National Insurance Company, 


Boston, Mass. 


Casu ASSETS, - - 


$807,000. 
‘ 


Albany City Insurance Co., 


CaAsH ASSETS, - - 


Albany, N. Y. 









$453,000. 


Atlantic F. & M. Insurance Co., 


Providence, R. I. 





Casu ASSETS, - - 





$310,000. 


All losses adjusted and paid here. 


WESTERN LB 


-ANCH 


Albany City 


INSURANCE COMPANY, 


FIRE 


AND MARINE. 


Cash Capital, $200,000.00 


Cash Assets, 


4535193: 


2 


a 
Pe 


Agencies in all the prominent western towns, 


under the supervision of 


W. W. Ho pen, 


Mana ger. 


OFFICE, 


118 La Salle Street, 


Chicago. 
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Semi-Centenntal Expose. 


 AKTNA | 


HUNT & GOODWIN’S. 


INDEMNITY. 


| INSURANCE COMPANY, 
INSURANCE OFFICE, 
HARTFORD. 
NO. 86 LA SALLE STREET, | 


Jury 1, 1869. 


| 
| 
ETNA BUILDING, opposite Court House. | 


Cash Assets, 
Total Liabilities, 


$5,352,532 96 
267,082 33 | 
| 








| $5,085,450 63 | 
INSURANCE EFFECTED 


ITS PAST. | 


ON | 
DWELLINGS, ‘* By their fruits ye shall know them.” | 
} | 

FURNITURE, LOSSES PAID IN FIFTY YEARS, 

STORES, ¢ 8 
25,221 " 
MERCHANDISE, 9259221495 37 | 
MANUFACTORIES, | — 
VESSELS, and | ' . , | 
“is ITS PRESENT. 
CARGOES, | 


“THE MOST SUCCESSFUL FIRE INSUR- 


In the following Companies, UPON FAVORA- ANCE COMPANY IN AMERICA.” 
BLE TERMS, and losses adjusted and paid at 


this office. ~ 
Caso Assets, - $5,352,532 96. 


Three-fourths the Insurance Companies char- | 
| tered have failed, proving the mistakes and | 
difficulties in a profession based on calamity and 
misfortune, with an important part of its devel- 
opment in the sphere of broad human benevo- | 
lence. It is a rare and uncommon event for one 
of these institutions to make its fftéeth annual | 
report, and that a satisfactory one. Another of | 
life’s plainest lessons, ‘* As you sow that shall | 

you reap.” 


“Etna Insurance Company, 


OF HARTFORD, 


Assets, July 1, 1869, $5,085,450.63. 


| ITS FUTURE | 


North American Insurance Co., 


OF HARTFORD, 


Usefulness and duty must be shaped and meas- 
ured only by the wealth and growth of our 


y Assets, July 1, 1869, $478,523.42. | country. | 
| | 

2 —_ OFFICERS: | 
| LUCIUS J. HENDEE,  - - PRESIDENT. 

Security Insurance Company, J. GOODNOW, - = - SECRETARY. | 

| WM. B. CLARK, - - Ass’t SECRETARY. | 

S, OF NEW YORK. | 
Assets, July 1, » $1,843,803.53. er ° 

ssets, July 1, 1869, $1,843,803.53 Branch Office, Cincinnati, O. 

- —— | 


Agents in all the principal cities and Towns. 


Rates and terms as liberal as consistent with 
moderate profit and substantial security. | 


Roger Williams Insurance Co., 
OF PROVIDENCE. | 


J. B. BENNETT, Manager. | 


Assets, January 1, 1869, $205,287.35. 





M. MOORE, J. H. MOORE, 


JOHN J. JANES. 


S. M. Moore & Co., 


Fire and Marine Insurance, 


49 LA SALLE STREET, 
CHICAGO, 


Represent the following insurance companies, and are pre 


pared to insure desirable property to any extent which may 


| be required; 


HARTFORD FIRE INSURANCE COMPANY, 
HARTFORD, CONN., 


ASSETS OVER $1,800,000. 





HOME INSURANCE COMPANY, 
NEW HAVEN, CONN., 
ASSETS OVER $1,450,000, 


IRVING FIRE INSURANCE COMPANY, 
NEW YORK, 


ASSETS OVER $300,000. 





MERCHANTS INSURANCE COMPANY, 
HARTFORD, CONN., 
ASSETS OVER $375,000. 


WARRAGANSETT F. & M. INSURANCE CO., 
PROVIDENCE, R.I., 
ASSETS OVER $700,000. 


NORTH BRITISH & MERCANTILE INS.CO., 
LONDON AND EDINBURGH, 
ASSETS OVER $13,290,000 (gold), 


SPRINGFIELD F. & M. INSURANCE CO., 
SPRINGFIELD, MASS. 
ASSETS OVER $750,000, 





LOSSES 


LIBERALLY ADYUSTED 


AND 


PROMPTLY PAID. 
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~ PurnaM 


FIRE INSURANCE COMPANY, HARTFORD, CONN., 











Cash Capital, $500,000 
CasH CAPITAL AND AssbeTs, July 1, 1869, - $697,942.95 


WESTERN BRANCH OFFICE, 
Northwest corner of Washington and LaSalle Streets, Chicago, III. 
Agents appointed, losses adjusted, policies issued, and the general business of the Company for the Western States promptly attended to by 
R. J. SMITH, General Agent. 
WM. E. ROLLO, Agent for Chicago. H. N. CHITTENDEN, Resident Director. 


PHENIX INSURANCE. COMPANY, 


OF BROOKLYN, NEW YORK. 


Principat Orricz, No. 173 Broapway. 
CASH CAPITAL, ONE MILLION DOLLARS. 
Net Cash Assets, July 1, 1869, $1,649, 350.13 


LOSSES PAID IN 16 YEARS, SIX MILLION DOLLARS. 


STEPHEN CROWELL, President. WM. H. VAN VOORHIS, Gen. Agent. PHILANDER SHAW, Secretary. 
CHAUNCEY BEDELL, Manager Marine Department. 


R. S. CRITCHELL, Special Agent Northwestern States, 
No. 114. L ASALLE STREET, Cute: AGO. 


BRANCH OFFICE OF THE 


OCCIDENTAL INSURANCE COMPANY, 


OF SAN FRANCISCO. 
Statement, Fuly 1, 1869: 
Capital Paid in, Gold, $300,000. Surplus, Gold, $96,883.59. 
ASSETS, Gold, $396,883,59. 


NEW YORK BOARD OF DIRECTORS: 
J. Y. HALLOCK, ABRAHAM SCHOLLE, JACOB GREENEBAUM, EUGENE KELLY, M. B. CARPENTER, 
O. B. JENNINGS, C. 1. SHERMAN, Philadelphia. 
OFFICERS: 
CHR. CHRISTIANSEN, President. B. ROTHSCHILD, Secretary. 


Losses payable in New York City, at the Branch Office, or at the several Agencies, where Policies are issued, for which purpose an ample 
deposit is held by Messrs. Eugene Kelly & Co., Bankers ot the Company in New York. 
GLOVER & GOODRIDGE, Resident Managers for Fire Insurance Branch, 
Nos. 1 and 3 Dey Street, New York. 


To whom correspondence may be addressed concerning agencies east of the Rocky Mountains. 
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PHG@NIX 
Insurance @ Company 


































OF HARTFORD, CONN. 


BRANCH FOR THE WEST AND SOUTH, No. 24 FOURTH STREET, CINCINNATI. 


Cash Capital, - - - $600,000.00 
Assets, June 30, 1869, -  1,573,907.88 
Total Losses Paid, - -  4,102,169.78 


By a firm and faithful adherence to a strictly legitimate Fire Insurance Business, and a prompt cash payment of all honest losses, the mana- 
gers of the PHCENIX hope to merit and receive a continuance of the very liberal patronage extended to the Company in every section of the 
United States since its incorporation. 


HENRY H. BROWN, Resident Agent, Phanix Building, No. 96 LaSalle Street, Chicago. 


COMMERCE INSURANCE COMPANY 


OF ALBANY, NEW YORK. 


CAPITAL, $400,000 - - - - ASSETS, over $635,000 


ADAM VAN ALLEN, President. G. A. VAN ALLEN, V. Prest. R.M. HAMILTON, Sec’y. 


HENRY H. BROWN, Agent, Chicaqa. 


HOPE | GLENS FALLS | TRADESMEN’S 


INSURANCE COMPAWN r,| INSURANCE COMPANY, INSURANCE COMPANY, 




















Or PrRovipENcE, R. I. GLens FALits, New York. No. 168 BroApway, NEW YORK. 
Casts Capital. .os.ccvcccesevsss $150,000; Cash Capital...........esse0e- $200,000 , Cash Capital ...........665: $150,000.00 
PT eT ee etree GOGSD | DONG. . ccc ccscccccesteees ees 306,720} Surplus......ccccccccsccecs 270,545.00 
Gross Cash Assets ......... 200,000 Gross Cash Assets ......... $506,720 Gross Cash Assets....... $431,642.95 
Losses Unadjusted .........00.. 6,000 Losses Unadjusted .........+++- 10,326 Losses Unadjusted ........... 11,094.85 
Capital and Surplus........ $194,000 Capital and Surplus............ $496,394 | Capital and Surplus ..... $420,548.10 
AMOS M. WARNER, President. RUSSELL M. LITTLE, President. D. B. KEELER, President. 





T. Y. BROWN, Secretary. 


HENRY H. BROWN, Agent. 


JOSEPH MARTIN, Secretary. A. NEWTON LOCKE, Secretary. 


HENRY H. BROWN, Agent. | HENRY H. BROWN, Agent. 
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PaciFIc MUTUAL 
Life Insurance Company, 


OF CALIFORNIA. 
NOS. 37 AND 39 SECOND STREET, SACRAMENTO. 


LELAND STANFORD, President. H. F. HASTINGS, Vice-President. JOSEPH CRACKBON, Secretary. 
J. M. FREY, M.D., Physician-in- Chief. SCHREIBER & HOWELL, General Agents. 


DIRECTORS: 

LELAND STANFORD.............0008: Pres. Central Pacific R. R. a cs oo 0 bad a cetaeeeieeeeawebndwwent ceca Merchant 
PE Ess ksi tcccniosbevidiceneeecewewe State Comptroller. i iy es + a00r baer den ehenee wenn ne keeebndiaaearnns Banker 
EE vicwe coved dvévcd essen’ necieses ood ousoas Banker. it Ess ow ds 5650 ne boeeeaeeecomsemeerAeeaens Merchant. 
ee RTOS 56s o'e csicdcncecdievcss scbeeeseecwnveses Merchant. i cdncicedtucthuiesdereaeecdawens Forwarding Merchant. 
REE GN, oo sccicccccergvissvessie- wee ¢oesssenccie Merchant. DE BREEN G ps pan eecbewsnesaceu ates beneveaeevess Merchant. 
EN Sati nes 6 wire br hacdinie dale dipcidwbs ois eS Sb8 ceineb ee Banker. RES Ce on ene ee Capitalist. 
SAMUEL LAVENSON.......-. ROE Re eT ee Merchant. ol eg i rere neaeenesion Merchant. 

CHARLES. CROCERR ......ccescoscees Superintendent Central Pacific R. R. 

FIRST YEARS BUSINESS: 

ES Oe Fe INE oo voice ciccis eset dewewdcccencoesedieaces 1200 Se I OEE a 5.565.050 tv cen dwsceseceveseeeessees0cnecoc ee 
Amount of Insurance Effected, nearly..................... $4,000,000 EE on Vics a okaeaviaiaca dys henaboncnadinnaascca $650,000 

RG OF ERPONOES Hp UD TIRE TOOL . 5.0 ons cvnaesactesssonevessececiees + SSS 


All Policies Non-forfettable, and by Law Exempt from Execution. 
THIRTY DAYS’ GRACE GIVEN ON ANNUAL PAYMENTS. ONE-THIRD LOAN GIVEN WHEN DESIRED. 


J. A. BRUMSEY, General Agent for Nevada, Idaho, and Dakota, Virginia, Nevada. 
STOVEALL & ROBB, General Agents for Oregon, Portland. 
B. G. RAYBOULD, General Agent for Utah, Salt Lake. 


Northwestern Department, 
No. go LASALLE Srrret, Cnicaco. 


R. H. JORDAN, 








P m | ‘ | 
GEO. C. CLARKE. SAM’L M. NICKERSON. | CAPITAL, $200,000.] [ORGANIZED, 1855. 


Geo.C. Clarke & Co., 
FIRE, INLAND, | CHICAGO 


AND 
Insurance Company. 


OCEAN MARINE 


THE 


FIREMEN’S GENERAL INSURANCE AGENT, 


| 
112 La Salle Street. 


OFFICE: 
























INSURANCE AGENCY, 


| 
| 


No. 15 Chamber of Commerce, Chicago. 


New England M. M. Insurance Co., 
Boston. 


ASSETS, OVER, $1,140,000. | 


! 


American F. and M. Insurance Co., 
| 
Boston. | 


ASSETS, OVER $820,000. 


= " | 
Independent F. and M. Insurance Co.,| 
Boston. 
ASSETS, OVER $550,000. 
North American Fire Insurance Co., 
New York. 


Merchants Insurance Company’s Building. 


THOMAS CHURCH, President. 
J. K. BOTSFORD, Vice President. 


S. P. WALKER, Secretary. 


Capital, . ° ° $200,000.00 
Surplus, Fan. 1, 1869, 123,000.19 
$323,000.19 


ASSETS: 


U.S.6 per cent, Bonds—s-20’s—market value. ... $214,300.00 
Railroad Bonds 66 P 9,000.06 


fe ee 9,000.00 
ORNS GM PROCES... on ccccnevevses seceessteeees 62,000.07 
EG ENN sa0 se csns 00.6eadnvvenes > saepecse 4,906.67 
Premiums wncollected ..c6 oc. sscccccessscoceses 11,052.00 
ee a. icc inden bseeneud cows tuneks 500.00 
Cash OF HONG... .ccccccscccccocacccccccssesecess 18,068.85 
SRR. osc cccancavcsecuessaccapeecneucs 1,400.00 


ASSETS, OVER $795,000. 


. ino 
Excelsior Fire Insurance Company, | 
New York. 

ASSETS, OVER $340,000. 
Fulton Fire Insurance Company, 
New York. 


ASSETS, OVER $350,000 





| Dividends unpaid ..... 








$329,087.59 


LIABILITIES: 


$5,737.40 
350.00 


Losses unpaid 





$6,087.40 


$323,000.19 


Losses paid in 1867, $1 15,422.76 
Losses paid since 1855, $433,559.86 


Lamar Fire Insurance Company, 


| OF NEW YORK, 








Capital,- - + + + + $300,000.00 
Surplus, - - - . ‘ 257,927-30 
Assets, - ° . = . - $557,927.30 


| American Exchange Ins. Co., 
OF NEW YORK. 


Capital, - - - - - - $200,000.00 








Surplus, - - - - - 74,022.75 
Assets, - - - - - - $274,022.75 


| Home Mutual Life Insurance Co., 


OF CINCINNATI. 


$100,000.00 deposited with the Auditor of State 
as a perpetual guarantee. 
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INSURANCE COMPANY. 


ASSETS, JULY I, I 


Losses by death paid since orga 


Total Return Dividends paid since organization of the Company, - 


Present Annual Income, 


869, 


nization of the Company, - - 


$4,02 3,845.04. 


nearly $7,000,000.00. 
525,170.07. 


over $3,000,000. 


Assets and Reserve secure and ample for all Contingencies. 


UR past success is a guarantee for the future. 
The cheapest Assurance is in tried and experienced Companies. 


Long lists of reference are easily obtained, but are no real guarantee of safety and success. 
The higher per cent. of interest West, and our present annual income 


(over $3,000,000) will appeal largely to those desiring Assurance as an advantage with us in the future of their Policies. 


EXAMINE OUR PLANS AND RATES BEFORE INSURING ELSEWHERE. 


A Srricrty Murvat Company, with the additional security of a GUARANTEE CAPITAL of $100,000, 
b ~ 


The most popular and advantageous forms and terms for Insurance presented. 
Surplus distributed on the first of January each year., and dividends paid annually thereafter on the Contribution Plan. 


given. 


OFFICERS: 


D. A. JANUARY, 
CHAS. H. PECK, 
WM. T. SELBY, 
J. 8. MILLER, 
WM. N. BENTON, 
WM. E. HARVEY, 
JOHN T. HODGEN, 
CLINE & JAMISON, 
HON. ELIZUR WRIGHT, 
WM. M. McPHEETERS, M.D., 


M.D., 


Lumbermans Insurance Co., 


OF CHICACO. 
Paid-up Capital, - 


H. G. POWERS, President. 
T. M. AVERY, Vice-President. 


THOS. GOODMAN, Sec’y. 


T. L. MILLER & Co., 
Agents. 


OFFICE, Nos. 108 & 110 LA SALLE STREET. 


ASSETS — Fanuary 1, 1869. 


Cash on hand and in bank...........0.e0 heueienes $21,279.18 
Casts te hamdls Of QmOUS occ. ccc- ccccccceccsececse 8,595 14 





Ge SOUNDS 6.60.0 00600005000 vere nance 45,089.02 
NE RUN 5n00ssscees onndeeusatesnosis 118,509.87 
Loans secured by U. 8. bonds and National Bank 

IS skank 6666 nebd 1 iss dnss ate teesexostenenetes 168,106.50 
WEEE GORING, san vcnccesceccctcceseness Uésceee 89,722.02 
$394,602.73 

LIABILITIES. 
Losses unadjusted ........ bens wedovedeveus oneeeee $13,711.00 
BE CE GD oka kkctancieccos cet céseesenn cesses 11,546.31 
25,257.31 

DIRECTORS. 


H. G. POWERS, of Durand Brothers & Powers. 
THOMAS M. AVERY, Lumber Merchant. 
THOMAS GOODMAN, Secretary Lumbermans Insurance Co. 
WILLIAM T. ALLEN, of Day, Allen & Co. 
NATHAN MEARS, of Mears, Bates & Co. 
ALFRED COWLES, of the Chicago Tribune. 
N. LUDINGTON, of N. Ludington & Co. 

W D. KIMBARK, of Hall, Kimbark & Co. 

J. SPALDING, of Welles & Spalding. 
WILLIAM B. PHILLIPS, of Goss & Phillips. 
MARTIN RYERSON, Lumber Merchant. 





- $300,000, 


PAYING ITS OWN DIVIDENDS. 


President. 

Vice-President. 

Secre uary 

Assistant Secretary. 
General Agent 

Actuary. 

Consulting Physician. 
Legal Advisers | 
Consulting Actuary. | 
Examining Physician, 


FIRE! FIRE! 


| 
| 
| 


SAMUEL WILLI, 
CHAS. H. PECK 
JULES VALLE, 
GEO. R 
ROBERT E. CARR, 
JOUN F. THORNT( 


$ 200,000,000 


Worth of Property ts Annually Destroyed by 


Fire in the United States. 
| This is acontinual drain upon the WEALTH and ENTER- 
PRISE of our country. 


Tue Ba 


EXTINGUISHER 


Is offered to the public asa 


BCOCK 






remedy. 

Eighty to ninety per cent 
of all fires are discovered in 
their incipiency, but there 
are no ready means to put 
them out. Five minutes de- 
lay, and the steam engines 
may not control them. Ifin 
season to arrest the flames, 
the damage by flooding the 
property with water is often 


greater than by fire. Two 


minutes with the Extin- 
* guisher when first discov- 
ered would save all. Delay 


brings ruin. ‘* Prevention is 


better than cure.” 


Always Ready! Nez 
WEIGHS ONLY 75 PouNDS FILLED. 

Six gallons in the Engine charged equal to 450 gallons com- 
mon water. Charged in 30 seconds. Can be recharged in one 
minute. Throws 60 feet. Puts out burning kerosene, ben- 
| zine, tar, ete. 

INSURANCE COMPANIES DEDUCT TEN PER CENT. 

WHERE THEY ARE USED. 

PRICE, $50. CHARGES, 50 CENTS. 

NORTHWESTERN FIRE EXTINGUISHER 

COMPANY. 


| 


F. W. FARWELL, Secretary, 


122 Washington Street, Chicago. 


OLIVER GARRISON, 
THEODORE LAVEILLE, 
GEN. THOS. L. PRICE, 


ROBINSON, 


DAVID K. FERGUSON, 


er Fails! Easily Carried! 


A loan or credit of one-third (if desired) of the premium 


DIRECTORS: 

WM. T. SELBY, 
NICH. SCHAFFER, 
WILLIAM T. GAY, 


WM. C. JAMISON, 
R. P. HANENKAMP, 


L. H. BAKER, 
D. A. JANUARY, 
WM. J. LEWIS, 
JAS. 0. CARSON, 
JACOB TAMM, 


IN, 


HON, JOHN HOGAN, 


| THE 


New Insurance Laws 


OF 


ILLINOIS AND Missourl. 


FOR THE CONVENIENCE OF 


Insurance Companies and Agents, 


We have just published an edition in octavo 
size, of the New Insurance Laws of Illinois 
and Missouri, with side notes and an elaborate 
index, copies of which may be obtained singly 
or by the quantity at the office of THe Sprc- 
TATOR. 


TERMS: 


For a single copy of both laws, $1.00; by the 
quantity, $50 per hundred. 
For a single copy of either law, 50 cents; by 
| the quantity, $25. 
b@™ This is the only edition of the New In- 
surance Laws of Illinois which is correctly re- 
| published from a certified copy of the act in the 
office of the Secretary of State. 


J. 


AND €. M. GOODSELL, 
Publishers, 


New YorRK AND CHICAGO. 
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TWENTY-FOURTH ANNUAL REPORT 


O¥ THE 


NEw YorRK 


LIFE INSURANCE COMPANY. 
Orrice, Nos. 112 and 114 Broadway 
JANUARY 1, 1809. 
Amount of Net Cash Assets, Jan. 1, 1868, 
Amount of Premiums received 
during 1868. ... 
Amount of Interest received and 


accrued, including premium on 
gold, etc om 


$3,774,326.06 


$3,912,130,07 


766,144.13 4,678,2S0.20 


Total $13,452,606.21 

DISBU RSEMENTS. 

Paid Losses by Death. $741,043.22 

Paid Annuities and for surren- 
dered and canceled policies.... 

Paid Dividends to polic yholders 

Paid Commissions and Agency 
Expenses 

Paid Advertising, Physicians’ 
Fees and Reinsurances ... 

Paid Salaries, Printing ,OMfce and 
Law Expenses 

P: uid Taxes and Internal Revenue 


135,863.45 
1,225,565.20 


4935714-72 

76,978.87 

130,553.04 
2,839,131.76 


$10,613,474-45 


Cash on hand in Bank and in 
Trust Company 
Inv este din United States Stocks 


$397,351.51 


2,975,907-49 
OM. urket value, #3,154,808.75 
Invested in New York City if a 
Stocks 
(Market value, $47,862.) 
Invested in New York State 
Stocks 
(Market value, $991,070.) 
Invested in other Stocks......... 
(Market value, 222,500.) 
Loans on demand, secured by U. 
S. and other stocks......  . .. 
(Market value of securities, 
¥505,7 $5.50.) 
Real Estate ‘ 
(Market value, $1, 028, ‘S06. 50. ) 
Bonds and Mortgages 
Secured by real estate, value “d 
at over $5,000,000 (buildings 
thereon insured for $2,055,700, 
and the policies assigned to the 
Company as additional collat- 
eral security). 
Loans on existing policies 
Quarterly and semi-annual 
miums, due subsequent to 
1, 1809.... 
Interest accrued to Jan. 1, 1869... 
Rents accrued nod ar 8, 3069 ..5. 
Premiums in hands of agents and 
in course of transmission 
Add excess of market value of 
OVEF COSES 2.2.0 cc ccccccccvccecrccss 


41,549.00 


947,856.42 


210,579-09 
408,100.00 


878,806.59 


2,359,900.00 


1,2575735-03 


475,000.07 
69,449 44 
2,3°7-7° 


_ 564,784.85 $10,613,474.45 
Investments 


#11,000,822.60 


Cash Assets, Jan. 1, 1869 
LIABILITIES OF THE COMPANY : 

Amount of Adjusted Losses due 
subsequent to Jan. 1, 1869... 

Amount of Reported Losses 
awaiting proofs, ete 

Amount reserved for reinsuran- 
ces on existing policies: (%S6,- 
307,710.10 pi articips ting In- 
surance at 4 per cent. Carlisle, 
Net Premiums. %1,047,434.05 
non-pi articipating at § per cent, 
Carlisle, Net Premiums) 

Return Premium 1808, and prior 
thereto; payable stain the 
year. ....e- . 


DIVISIBLE 
During the 


suring $30,705 ,047-07- 

THE BOARD OF TRUSTEES have directed the re- 
demption, on and after the tirst Monday in March next, of 
the last and only outstanding Scrip Dividend (that of 1807), 
and from the undivided Surplus of * O89, 282.17 they have 
declared a CASH DIVIDEND, available on settlement of 
next annual pre miuim, to each participating poli icy propor- 
tioned to its * contribution to surplus.” 

Dividends not used in settlement of 
added to the policy. 


MORRIS FRANKLIN, Presfden?. 
WM. I1. BEERS, Vice-Prestdent and Actuary. 


$092,131.00 


18,700.00 


8,473,594-03 


727,115.40 9,311,540.43 


SURPLUS... .$1,689,282.17 


year 1808 9,105 new policies were issued, in- 


premium will be 


BRANCH OFFICE, 
Stree r. 
Manage? 


No. 126 
 ¥. 


Washington Chicago 


CURRAN, 


UNPARALLELED SUCCESS. 
THE 


aTionat | IFE| 


INSURANCE COMPANY, 


OF THE 


UNITED STATES oF AMERICA. 


TI 


Act of Congress. 
WO youva 


we 


y Special 
Pt, 


urtered by 


‘2yT]9pryryd § 


— 
= 


Cash Capital, $1,000,000. 


OFFICERS: 
CLARENCE H. CLARK, Philadelphia, Pres/- 
dent. 
JAY COOKE, Philadelphia, Chairman Finance 
and Executive Committee. 
HENRY D. COOKE, Washington, 
dent. 

EMERSON W. PEET, Philadelphia, Secretary 
and Actuary. 

FRANCIS G. SMITH, 
M ai al Dire clor. 

J. EWING MEARS, M.D., 
Medical Director. 


Vice-Prest- 


M.D., Philadelphia, 


Philadelphia, Ass’¢ 


This Company issued, in the first year of its 


existence, 

P ‘ rl @ 

7,070 POLICIES, 

Insuring over NINETEEN AND A QUARTER 
MILLION DOLLARS, the annual premiums 
upon which amount to over 

~~ 

750,000.00. 

THE NATIONAL LIFE INSURANCE COMPANY 
OF THE UNITED STATES OF AMERICA affords 
unequaled security to its policyholders, and 
combines all the advantages offered by other 
companies, with several peculiar to itself. Its 
wonderful success proves this to be Zhe most 
popular Life Insurance Company tn the world, 
with the public, as well as with agents. 

Application for insurance or for agencies can 
be made to the Company direct, at its Branch 
Office in Philadelphia, or to any of the following 

GENERAL AGENTS 
COOKE & CO., No. 216 Broadway, N. Y., General 
Agents for New York and Northern New Jersey. j.U 
Orvis, Manager 
E.W.CLAR K & CO., Bankers, No. 35 South Third Street, 
Phil adel Iphia, Ge neral Agents for Pennsylvania and 
Southern New Jersey. B.S. RussELi, Manager 
JAY COOKE & CO., Washington, General Southern 
Agents. E. S. TURNER, Manager. 

ELLIS & CO., Chicago, General Agents for Illinois, 
Wisconsin  Jowa al a Mi nnesota. 

k T pF IS & CO., No. 122 Walnut Street, Cincin- 
Agents for Ohio and Central and South- 


JAY 


J.A 


ee Ww. 
7 iti, General 
ert Indiana 
S. A. KEAN & CO., 
gan and Northern In 
T. B. EDGAR, St. Loui 


Detroit, General Agents for Michi- 

diana. D. W. Kean, Manager. 

, General Agent for Missouri and 
Kansas. 

ROLLINS & CHANDLER, Boston, General 
New England and Eastern Provinces of Canada. 
TUCKER, Vo nager 

JOHNSTON BROTHERS & CO., Baltimore, General 

- Agents for Maryland. W. A. Wutsone, Mane 

WELLS FARGO & CO., San Francisco, ¢ 
Genet Agents for the Pacific Coast. W E 
Vv wer 

WM. DOUGLAS, JTr., M 
Dominion of ¢ i 


Agents for 
J.P 


wer 

alifornia, 
HALE, 
the 


mntreal, General Agent for 


THE 
lidow Z 
FUND 
LIFE INSURANCE COMPANY. 


PrIncIPAL Orrice, NASHVILLE, TENN. 


E. D. FARNSWORTH, President. 


T. L. MARSHALL, Secretary. 
ELIZUR WRIGHT, Actuary. 
Dr. J. H. CALLENDER, 
WM. CHIDSEY, 


Medical Adviser. 


General Agent. 


FIRST ANNUAL REPORT 
or THE 
Wipow AND ORPHAN FunNpD, 
LIFE 
For 


INSURANCE COMPANY, 


year ending April 11, 1869. 
Number of policies issued. oe ht5 
Amount of insurance ............$1. 320, 000 OO 


7 
Number of deaths (one) 2,500 00 


CAPITAL STOCK 00 
Receipts from premiums... 
Receipts from interest 


DISBURSEMENTS : 


$218,800 
1,345 37 
2,316 54 


Stationery, rent, printing, etc. 


LIABILITIES. 


Due sundry persons, as per ledger 
balance 


oe 
Bonds .. 


Deferred premiums, semi-annual 
and quarterly 

In hands of agents 

Furniture 


Excess of market value of invest- 


ments over cost 700 OO 


Cash assets, April If, 1869. ee 
E. D. FARNSWORTH, 
MARSHALL, 


5:452 56 
President. 
: ae = Secretary. 
STATE OF TENNESSEE, } 


Davidson County. } 
me, A. S. Thurneck, a 


Personally appeared before 
Notary Public for said County, 
E. D. Farnsworth, President, and T. IL. Marshall, Secre- 
tary, of said company, and made oath that the foregoing 
Statement is true and correct. 
In Witness Whereof, I have 
seal this 19th day of May, A.D., 
Sig ned, 
A. S. 


hereunto set my hand and 


1809. 
THURNECK, Notary Public. 
COMMONWEALTH OF MASSACHUSETTS, 

Otfice of Insurance Commissioner, 

Boston, June 22, 1869. 
ned, Insurance Commissioner of the 
M: assachusetts, hereby certifies, that 
the Widow and Orphan Fund Life Insurance Company, of 
the City of Nashville, in the State of Tennessee, having 
complied with the requirements of the Jaws of this Com- 
monwealth, relating to insurance companies, and being 
found on a personal examination at the office of the com- 
pany, to be possessed of the requisite capital and invest- 
ments, has been admitted, and is fully authorized to 
transact through duly licensed agents, the business of 
Life Insurance, in said Commonwealth of Massachusetts. 
Signed, 


The undersig 
Commonwealth of 


J. E. SANFORD, 

Per insurance ¢ 

\ Seal ot ; 
( Department 4 


~~ oa ™ 


Mmisst 


By Geo. W. SARGENT, 


Chief Clerk Ias. Depariment. 
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Great W isteRN 


Life Insurance Company, 


OF THE CITY OF CHICAGO. 


UNION 


~ . ur) 
CasH CaPITAL, 150,000.00 


OFFICE, BUILDING. 


SEVERAL 
First-Class Agents Wanted, 


Especially those having a good business ac- 
quaintance in Chicago, to whom 


EXTRA INDUCEMENTS 
WILL BE GIVEN. 


Aiso, several General, Special and District 
Agents wanted in the States of 


ILLINo!s, INDIANA AND MICHIGAN. 


Special terms to men who can put one hun- 
dred and fifty Policies in force per annum. 
Apply, personally or by letter, to 


JAMES H. MYERS, 
Superintendent of Agencies, 
150 Washington Street, Chicago. 


Ciatovel AgentsWanted 


In Western and Northwestern 


States and the Territories, by the 


MISSOURI 


Mutual Life Insurance Company, 


all Southern, 


OF ST. LOUIS. 


Liberal Contracts will be made with efficient 
men. 


Address, with particulars, to 
7or Olive Street, St. Louis, Mo. 


PRINCIPAL FEATURES: 


A Paid-up Guarantee Capital of $125,000. 

Deposit in Insurance Department, State of Mis- 
souri, $100,000. 

Stockholders limited to legal interest, with no 
further participation in profits. 

Low Rates. One-third Loan on Premiums. 

Non-forfeitable Policies on all Tables. 

Liberal provision as to residence, travel, and 
occupation. 


Dividends on Contribution Plan. 


(HURCH, 


( ;OODMAN 


AND 


[D)onnELLey, 


STEAM 


PRINTERS, 


108 avd 110 Dearborn Street, 
CHICAGO, 
WE 


ISSUE FROM OUR OFFICE 


THE SPECTATOR, 
THE BUREAU, 
LAND Owner, 


ART JOURNAL, 


AND 


23 OTHER JOURNALS, 


THE WORK OF WHICH IS 


Superior to that of any other House in the 


West. 


We refer to the publishers of the above periodicals as to 
ACCURACY, PROMPTNESS, GOOD WORK, and 
RESPONSIBILITY. 


INSURANCE WorK 


IS MADE A SPECIAL FEATURE 


TABLISHMENT. 


OF OUR! ES- 


CaLL AND SEE ouR SAMPLES. 





AETNA 
LIFE INSURANCE COMPANY, 
HARTFORD, CONN. 


| E. A. BULKELFY, President. T. O. ENDERS, Secretary. 
AUSTIN DUNHAM, Vice-President 





Assets, May 1, over $12,000,000 


The TNA ranks as one of the first companies of the conti- 
nent. But two of the fifty-eight companies permitted to do 
business In New York and Massachusetts had so LARGE an 
income for the year 1868; but two had so large a number of 
Policies in force; but one among all those incorporated under 
the laws of the State of New York had so small a percentage 
of Expense to Income during the year 1568. 


ITS ANNUAL INCOME IS OVER $6,000,000, 
IT HAS OVER 40,000 EXISTING POLICIES. 


Its expenses are lower than most companies’, and conse- 
quently its ability to make and pay liberal dividends to the 
insured is greater than that of most other companies. 

It is one of the great companies of the land 


IN INCOME, 
IN ASSETS, 

IN NUMBER OF POLICIES, 

IN AMOUNT INSURED, 
IN SOLIDITY AND STRENGTH, 
IN SOUNDNESS, 
CHEAPNESS, 

PROMPTNESS, 

AND SUCCESS. 


AGENTS AND CANVASSERS WANTED. 
. OFFICE: 
FOR NORTHERN ILLINOIS AND NORTHERN INDIANA, 


InN AETNA BUILDING, 


No. 86 La Salle Street, - - Chicago, Til. 


WIDOWS’ AND ORPHANS’ 
BENEFIT 


Life Insurance Company, 


No. 132 BROADWAY, NEW YORK. 





CHARLES H. RAYMOND, President. 


This Company, under the direction of the most prudent and 
experienced Board of Trustees engaged in the business of life 
underwriting, issues Life and Endowment Policies at cash 
rates. 


Assets, $1,250,000. 
All Policies issued on the Mutual Plan. 


PAID UP CAPITAL, - - - 
ACCUMULATIONS, - - - 


$200,000 


1,050,000 


The entire surplus ts divided equitably among 
the Policy Holders. 


ROBT. A. GRANNISS, Secretary. 

G. 8. WINSTON, Mepicat Examiner. 
SHEPPARD HOMANS, CossvuLtine Actuary. 
WILLIAM BETTS, Counset. 


Experienced Agents desiring to represent this 
successful and popular Company are invited to 
address the home office. 
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KCONOMICAL 


MUTUAL LIFE INSURANCE COMPANY, OF PROVIDENCE, R. I. 
TOTAL ASSETS, July ist, 1869, $573,148. 


Rates lower than other Mutual Companies, with equal safety and soundness. Premiums non-forfeitable from the first payment. 
Officers of the army and navy insured without extra charge. Policies issued on the lives of females at table rates. Capable and reliable 
gentlemen can obtain Local Agencies by addressing the following 


GENERAL AGENTS: 


C. G. McKNIGHT, for Rhode Island, Providence, R. I. FRANCIS S. BELDEN, for Pennsylvania, Philadelphia. 
GEO. L. DIX, for Massachusetts, Boston, Mass. SHUBAEL PARK, for Missouri, St. Louis. 

WILLARD SMALL, for Maine, Auburn. Dr. A. J. ARIS, Toledo. 

CHARLES PARKHURST, for New Hampshire, Claremont, N. H. GEO. D. TEMPLE, Cincinnati, Ohio. 

L. H. CONKLIN, Mexico, N. Y. GREEN & MILLER, Detroit, Mich. 

GEO. B. BOARDMAN, Utica, N. Y. GEO. N. WILLIAMS, San Francisco, for California. 








SOLOMON BLOCK, Ixuinots, Chicago, 34 and 36 LaSalle Street. 
Office for EASTERN NEw York, No. 10 Wall Street, New York City. N. BANGS WILLIAMS, General Agent. 


SIMON S. BUCKLIN, President. C. G. McKNIGHT, Vice-President. 
A. H. OKIE, M.D., and F. H. PECKHAM, M.D., Medical Board. WM. Y. POTTER, Secretary, 


Stock Company—OrGANIZED 1864. 


Life Insurance Agents. | 


Mutual Security pany - A SBURY 


Insurance Company, 


OF CHICAGO, ILLINOIS. 
: 3 | Lire Insurance Co., 
OFFICIAL STATEMENT a 


Made to the Auditor of State, verified by ex- 


Capital .......-+--- $300,000 00 
Surplus (Sep. 7, 1869) — 5,658 66 Life Insurance Company, 


No. 805 BROADWAY, 





$305,658 66 OF HARTFORD, CONN, 
_— CORNER ELEVENTH STREET, 
ASSETS: 
Cash in office $392 11 SEVERAL 
Cash in bank 51,404 27 


Loans on mortgage 60,000 00 qy> 
ioheveek sonreed 6 First-Class Agents Wanted, 


Bills receivable 66 ‘ 
Unpaid premiums, mostly for past ee ; 
- cI Especially those having a good business acquaintance In ‘ 
’ 5 


month Chicago, to whom 
00 


All other securities and property .. 2,728 45 
$305,638 6 EXTRA INDUCEMENTS 
No losses due and unpaid. 


WILL BE GIVEN. 


Office, N. E. Cor. Lake and LaSalle St’s, 


UNDER THE MARINE BANK. 


ALSO, SEVERAL 
WM. BROSS, DAN. M. BOWMAR, 
President. Secretary. SPECIAL AND DISTRICT AGENTS 
ALEX. OFFICER, BENJ. V. PAGE, 
Vice-President. Treasurer. in the northern half of Lllinois, & ROSBY’S O PERA HO U SE. 


BOARD OF DIRECTORS. 
Enos Ayres. D. A. Jones. Nathaniel Norton, W. H. WELLS, 


Jas. G. Hamilton, Alex. Officer. E. B. Myers. 
Benj. V. Page. Amos T. Hall. Mark Kimball. 


C. T. Bowen. Abraham Kohn. Win. Bross. . , a ay 
E. B. McCagg. . E. Moss. J.YoungScammon, Manager of Branch Office for Northern Illinois, ( HI AC O 
D.N. Burnham. M.D. Ogden. Gilbert Hubbard. e 


John Forsythe. F. N. Spencer. Matthew Laflin, 
B. W. Raymond, Norman Williams. M. B. Smith, Tribune Building, Chicage 
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THE 


MPIRE STATE 
ife Insurance Company, 


JAS. A. BELL, President. 
JOHN SHELDON, Secretary. 


This Company presents many superior advantages. 
No restrictions on travel or residence. 


agement of its affairs. Low rates. 
premiums. 


Will grant ‘‘ paid-up 


Limited premium Policies non-forfeitable for pro rata amounts. 
I 


bution plan. 


ARE YOU INTERESTED IN 


Life Insurance ? 


Which would be the greatest loss to your wife and children, 


YOUR LIFE, 


or your Merchandise, House or Furniture? Are they of 

more value to your family than your Life? Do our sha arp, | 

prudent, calculating men ever think of it in this light? If | 
so, and you wish Insurance, get the LOWEST RATES | 

compatible with perfect security. This can only be done by | 

application to the 


HOMEOPATHIC ‘° 


Mutual [Life [nsurance Company, 


231 Broadway N_w York. 


which has a Cash Capital of $150,000, all invested in Gov- 
ernment Securities, | 


The business of the Homaoratuic Mutvuat Lire IN- 
SURANCE Co. is conducted upon the Cash Plan, 


ALL ITS PREMIUMS AND DIVIDENDS 
ARE CASH. | 


thereby avoiding the payment of compound interest upon 
premium loans or notes, and at the same time securing all 
the benefits of the MASSACHUSETTS NON-FoRFEITURE Law, 
which is the only one worth anything to the assured. 
Women taken at the same raies as men. Stock or Mutual 
rates lower than any other company. Don’t insure in any 
company before looking at our low rates. | 


A FEW CAPABLE CANVASSERS WANTED. 





See. | | 


D. D. MARSHALL, Pres’t. E. A. STANSBURY, 


JAMES CUSHING, Jr., A. HALSEY PLUMMER, 
Vice-Presidenl. Asst Secretary. 


STEWART L. WOODFORD, 
Counsel. 


ELIZUR WRIGHT, 
Ac tuary. 


EDWIN M. KELLOGG, 
JOHN W. MITCHELL, 


M.D., 


M.D.. Medical Examiners. 





L. PADDOCK, 
JOSEPH ATWELL, Asst. Sec. and Actuary. 


Will loan one-third of Premium, if désired. 
” Policies within ninety days from default in accordance with the ‘* Massachusetts Law,” 
Thirty days grace given on annual payments. 


1st V. President. 


It affords perfect security. 


x" AGENTS WANTED. 


Manhattan 


LIFE INSURANCE COMPANY, 


OF NEW YORK. 


Offices, Nos. 156 and 158 Broadway. 


Henry STokeEs, President. 


C. Y. Wemp.e, Vice-President. J. L. Havsey, Secretary. 


N. Srepsins, Actuary. H. Y. Wempce, Ass’t Sec'y. 


ADVANTAGES TO INSURERS: 


SMALLEST RATIO OF MORTALITY. 

EXPENSES LESS THAN ANY CASH COMPANY. 
LIBERAL MODES OF PAYMENT OF PREMIUMS. 
Insurers receive the LARGEST BONUS EVER GIVEN 
Dividends made annually on all participating policies. 

No claims unpaid 

All kinds of non-forfeiting life and endowment policies issued. | 
Policies incontestible. 

All endowment policies non-forfeitable after one payment. 


den 


Policies Issued in 1864, only Four Years Ago. 


Age Amount Premium Added Total 
atissue. Insured. Paid. to Policy. Am't Policy. | 
40 $10,000 $1,280 $3,572 $13,572 
85 8,000 1,092 2,348 10,848 
80 7,500 708 2,703 10,208 
25 7,000 571 2,505 9,505 


This is an entirely new plan, giving insurers the largest re- 
turn ever made by any company in the same period. 


GEORGE A. FRENCH, Manchester, N. H., General Agent 


| for Maine and New Hampshire. 


J. MASON EVERETT, Boston, Mass., General Agent for 
Eastern Massachusetts. 

0. L. SHELDON, Rochester, New York, General Agent for 
| Northern New York. 

R. J. BALL, Buffalo, New York, General Agent for Western 
New York. 

LEWIS, SMITH & CO., Cleveland, Ohio, General Agents 
for Ohio, and Kentucky. 

©. N. REYNOLDS, Milwaukee, Wis., 
Wisconsin, Minnesota, etc. 


General Agent for 


T. L. MILLER & CO., Agents, 


CHICAGO, 


The following are examples of the operations of the last divi- 
d: 


WATERTOWN, NEW YORK. 


EZRA CORNELL, 


Issues Policies upon the Stock or Mutual Plan. 
Participating Policies incontestable and non-forfeitable after two annual payments. 


2d V. President. 
J. K. BATES, Medical Examiner. 


Is located with especial reference to economy in the man- 


Takes no notes for 


or for amount of premium paid. 
Dividends made on the Contri- 


A Nez vand Valuable Publication 


| 


FOR 


Fire Insurance Companies 


THE SPECIAL’ AGENT'S 


SURVEY RECORD 


AND 


REFERENCE Book oF RISKs, 


Designed for the Use of Special Agents. 


The plan of this work has been modeled after 
a system devised by Messrs. Case & Heywood, 
Illinois State Agents for the Insurance Com- 
pany of North America. It has been used by 
the special agents of that Company for several 
months, and has been found, practically, to 
afford incalculable service in the work of super- 
vising risks. 

The special and general agents of several 
other companies have warmly approved the 


| plan, and, yielding to the demands of these, the 


| Book of Risks, containing in successive 


publishers of THE SpecTaTor have issued a 
large first edition of a new and improved work. 

The work is nothing more than a Reference 
pages a 


| series of uniform blanks in which may be filled 


out detailed descriptions of the nature and char- 
acter of risks wherever a company does business. 

The plan contemplates the use of one of these 
books for every local agency. Thus, whenever 
a special agent sets out on a tour of supervision, 
he takes with him a book for every local agency 
which he proposes to visit. Each book shows, 
in regular order, a complete description of every 
risk, and may be easily carried in the pocket, 
and so referred to readily, without trouble or 
inconvenience. 

These books will be sold by the hundred 
copies. Price, $40 per hundred; ten per cent. 
off for larger orders. 

A specimen copy will be sent, post-paid, for 
50 cents. 


J. H. anp C. M. Goopsett, 


PUBLISHERS. 
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THE 


THE 


Mutual Life Insurance Co. Excerstor 


OF CHICAGO. 


Life Insurance Co., of New York. 


THE PIONEER COMPANY OF /ILLINOIS. 


ORGANIZED 1865. 


ASSETS, - - - 


OFPrFrICHE AHS: 
MERRIL LADD, President. STEWART MARKS, Secretary. 
P. H. WILLARD, J7reasurer. EDWIN W. 
M. E. STEVENS, Assistant Secretary. 
GEO. H. BRUCE, - - - 
MEDICAL BOARD: 


H. M. LYMAN, M.D., T. W. MILLER, M.D. 


Principal Office, Nos. 79 and 81 Wells Street. 


GENERAL AGEN TS: 


GEO. H. BRUCE, Michigan and Indiana...............3.0+eeeees Office, Adrian, Mich. er 


M. G. TOUSLEY, Illinois ak Sehihia Cie dial 6 eda eae s Hsien aha Sl we bie Iara 
C. W. SHELDON, Illinois 

ee ee ee ere Fe ere eee 
A. B. DAVIS, Missouri 

SAMUEL ROBERTS, Southern Towa. ..... ccccccccccssccccscces 
CHAS. H. LEADBETTER, Northern Iowa.............ccccee ees 
L. S. PEASE, Minnesota 

Dee A NOON, 65s ccvc cb evcedseceebceeses sw esewe 
C. L. HAYLEY, Wisconsin 

DOCU =A FELEIING, BAMGRS, occ ccc cccvcccccccccccvsess 
Dr. SAMUEL F. SMITH, Kentucky 

JOHN W. PAGE, Nebraska 


500,000.00 


$100,000.00 DEPOSITED WITH TREASURER OF ILLINOIS. 


IRA Y. MUNN, Vice-President. 
BRYANT, Actuary. 


Superintendent of Agencies. 


OrFice, No. 63 WILLIAM STREET, N. Y. 


SAMUEL L. HOWARD, President. 
FRED. A. PLATT, Vice-President. 
SIDNEY WARD, Secretary. 
CHAS. N. MORGAN, Actuary. 


An entirely new plan. 

Policyholders can at their op- 
tion convert thetr Policies into 
Annuities, or into Paid-up Poli- 
cles. 

Tf for any reason a Policyhold- 
wishes to cease paying pre- 

mtitums, his Policy immediately 

becomes a source of income. 

This plan, just originated by 
this Company, removes every ob- 
jection that can be urged against 
Life Insurance. 

Send to or call at the Compa- 


Mendota, III. 
Rockford, IIl. 
Quincy, Ill. 

St. Louis, Mo. 
Davenport, Iowa. 
Clinton, Iowa. 
Faribault, Minn. 
St. Paul, Minn. 
Madison, Wis. 
Leavenworth, Kan. 
Louisville, Ky. 
Nebraska City, Neb. 


\ ’ - . pe ee. ae 
Liberal terms will be given to competent Agents. Applications for Local, Special, or District | #Y S$ Office and procur eprospectus, 


Agencies may be made to any of the General Agents ; or for State Agencies to the Company direct. 


THE 


MounpbD City MUTUAL 
COMPANY, 


LIFE INSURANCE 


OF ST. LOUIS, MO. 


LICENSED BY THE STATES OF MISSOURI AND ILLINOIS. 


$100,000 


explaining the details of this 
plan. 

This Company permits its 
members to travel or reside in the 
Western Hemisphere any where 
north of the Tropic of Cancer 
and in any part of Europe. 

Dividends paid annually. 

Dividend of 1869, 334 per cent. 

Absolute non-forfeiture of all 
Policies. 

Absolute non-forfetture of all 
dividends. 

Annual dividends, from the 


Deposited with Superintendent of Insurance Department, : 
jirst payment. 


OF MISSOURI FOR THE SECURITY OF POLICYHOLDERS. 


ALL KINDS OF POLICIES 
NON-FORFEITABLE AFTER ONE ANN 


OFFICERS 


S. J. OFALLON, President. 
A. H. BUCKNER, Secretary. S. W. 
C. G. MCHATTON, General Agent. W. 
W. E. HARVEY, 


DrHRECICRS: 


JAS. J. O7VFALLON, JAS. H. LUCAS, 
* = GARRISON, A. M. WATERMAN, 
- BUCKNER, S. A. HATCH, 


LOMAX, 


Consulting 


ISSUED, 
YUAL PREMIUM, 


TRAVEL, OccuPATION AND RESIDENCE UNRESTRICTED. 


A. M. BRITTON, 
Assistant Secretary. 
HATCH, M.D., Medical Officer. —_ 


Actuary. 


Full participation tn profits. 

Permanent loan of one-third of 
the premium. 

No premium notes required. 

Thirty days’ grace for the pay- 
ment of premiums. 

Ample capital and large and 
rapidly increasing surplus. 


V. President. 


Good Agents wanted in all parts of the 


United States. 


JAMES F. BRADLEY, Ceneral Agent 


A. M. BRITTON. For NORTHERN ILLINOIS AND IOWA, 


W. C. SIPPLE, 


A. McDOWELL. | No. 94 LaSalle Street, Chicago, III. 
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THE 


New England 


MUTUAL 


INSURANCE COMPANY, 





LIFE 


No. 39 State Street, Boston. 


AccuMULATED Funp, JANUARY 1, 1869, 


7 


,000,000. 


DISTRIBUTIONS ANNUALLY, 


to be allowed in settlement of notes or credited 
in payment of premium where parties have paid 
all cash. 


All Policies Non-forfettable 


under the laws of Massachusetts (see statute of 
April 10, 1861) to the extent of their value. 

The following table will show the time that a 
Life policy, issued by this Company, WILL CON- | 
TINUE IN FORCE after the annual cash PAYMENT 
OF PREMIUM HAS CEASED, no other condition of | 
the policy being violated. Only four different 
ages, and seven payments are given; but they 
will suffice to show the practical working of the | 
law referred to above. 

Members of the Company who have settled 
their premiums partly by notes, may, before the 
termination of their policies by forfeiture, liqui- 
date the notes, and thus obtain the full benefit 
of the statute; otherwise, the notes outstanding 
and interest thereon must first be deducted from 
the valuation whereby the term of temporary | 
insurance is lessened. The law is intended to 
protect policies against forfeiture by allowing 
TEMPORARY INSURANCE in lieu of the CASH SUR- 
RENDER VALUES THEREOF: 


PAYMENTS IN CASH. 


| 2 Payments. 
| 3 Payments. 
| 4 Payments. 
Payments. 
6 Payments. 
Payments. 


| : Payment. 
! 


‘ 


| 5 


' 
| 
| 
i 
' 


Ave when Insured. 














a Se Fy 2k OO Pe 
v Lf. = vw om ‘A - v = t — v 
> s > _ Ss A Ss Ss > = Fm 
= - = ~ = os £ ” = ¥ Ez Pa £ 
QA Fh FO FB KF EB KA Rr GB 
25 293 | 1 228 | 2170 3119 4 7 5 31 § 360 
30 329 «61 33000 2277: 338 259) 4 240 55 235) 229 
35 1 3/23 13/3 27\'4 | § §6'6 4 | 6 350 
40 1 49 2 93 3 125 4 123 5 ~» 6 10 o 270 
Policies issued to the amount of 
¢ oa Smxcue Lire 
$20,000 ON A SINGLE LIFE, | 
on the LIFE or ENDOWMENT plan. 
This Company is now entering upon its 26th 


year, and has 


At Risk, $65,000,000. | 


For pamphlets and circulars giving details of 
the Company’s operations, address “either the 
President or Secretary. 

BENJ. F. STEVENS, President. 
JOSEPH M. GIBBENS, Secretary. | 
WM. W. MORLAND, M.D., Medical Examiner. | 


WALTER C. WRIGHT, Actuary. 





THE 


INTERNATIONAL 


LIFE INSURANCE AND TRUST COMPANY, 
Offices, 


corner of Washington and Montgomery Streets, 


JERSEY CITY, N. J. 


This Company issues Policies of Life Insurance of every approved description on as favorable 


terms as any other sound Company. 
Its business being gonducted on the CASH 


and MUTUAL PLAN, its surplus is regularly 


divided among the Policyholders, in cash or in additional insurance. 
Its Policies are NON-FORFEITING by their specific terms. 


Its business is conducted with a rigid regard to economy. 


No unnecessary expenses per- 


mitted. Moderate commissions only allowed to Agents. 
It affords the fullest legal security to MARRIED WOMEN and CHILDREN, without any 


limitation of the amount of premium they must pay. 
| ofa Hushand Sor the benefit of Herself or their hildren; 
or children may insure the life of a parent for their own 


in each case, FREE FROM ANY LIABILITY to the creditors or representatives of the 


for the benefit of his wife and children; 
benefit; 
husband or parent. 


OFFICERS 


HENRY Ss. TERBELL, 


ee ay 


By its charter, a Wife may insure the Life 
or a husband may insure his own life 


AND DIRECTORS: 

Bis, Se Gs 6b 4 0si9s ss 0020 Chancellor of the State of New Jersey, 
paseaee es wae of H. S. Terbell & Co., 
ers rere of Ji oe Bishop & Co., 


Jersey City, N. J. 
New York. 
New York. 


D. \NIE LS S. AP »P LE TON Een a” ee oe ne cee ee of D. Appleton & Co., New York. 
BLAKELEY WILSON.........c.0. President of the Second N: wom il Bank, Jersey City, N. J. 
ee st owe bib eda eaeke énen anes oedeonw Keka 150 Fifth Avenue, New York. 
tt a, cbadeuieddecce tne cooudeendoacedcudesvessnediee Merchant, Jersey City. 
Oe 8 6 a eee ye eee of E. A. Hayt & Co., New York. 
ee ea ree pe of New Brunswick, N. J. 


E. A. HAYT, President. 
C. D. DESHLER, Secretary. 


New York OFFICE: 


JAMES A. WILLIAMSON, 


Vice-President. 


177 BROADWAY, NEAR COURTLAND St. 


A. S. 


PATTERSON, 


Man ager. 


Ke ACTIVE AND QUALIFIED MEN WANTED FOR AGENTS. 


WesTCHESTER County Mutua 


INSURANCE COMPANY, 


OF NEW ROCHELLE, NEW YORK. 


INCORPORATED 1837. 


Casu ASSETS, 


Bonds and Mortgages, (1st lien) .. ..$188,S800.00 
| N. Y. State Bounty Bonds.......... 15,400.00 
|. B. GG, BEB en vc ccccscccccceseseces 17,670.00 
We Be SOG 5 nn9.6 0.60009 00.0 cceveeese 9,990.00 
| Westchester County Bonds......... 5,500.00 
ee 7,253-45 
| Cash— Fulton Bank............... 4551-59 


JAN. IST, 1869. 








CN = OW CR can ccccicdevses cvs 5,024.88 
Interest due and accrued............ 5,634.13 
SERVOS TING, onscccsscceeecses 75.20 
Oise Property....crccscsccseccoses 2,500.00 

Total Assets......... $267,399.25 
Receipts for 18GB... ..cceccecceseccs 157,192.88 


This old and reliable Company makes a specialty of Low Rates on first-class Dwelling 


House and Merchandise Property. 


GEORGE J. PENFIELD, President. 


GEORGE R. CRAWFORD, Secretary. 


WILLIAM H. BOWNE, 7rceasurer. 


New York Agency, 165 Broadway. 





HANFORD, Agent. 


JF. 




















































































THE 


MUTUAL BENEFIT 


Life Insurance Company, 





OF NEW YORK, 








F. S. WINSTON, President, 


Furnishes Insurance combining the advantages flered ly a 


other Companies, with unequaled Financial Security. 


Assets, - over $25,000,000 in Cash. 


RICHARD A. McCURDY, Vice-President. 
JOHN M. STUART, - 
F. SCHROEDER, - ° 
SHEPPARD HOMANS, - 


LEWIS C. LAWTON, - 


Secretary. 
Ass't Secretary. 
Actuary. 
Asst Actuary. 


Applications for insurance or for Agencies may be made to 


he Company direct, or to either of the following 


GENERAL AGENTS: 


F. Ratchford Starr, General Agent for Pennsylvania and Dela- 
ware, 400 Walnut Street, Philadelphia, Pa. 


H. B. Merrell, General Agent for Michigan, 
Wisconsin, lowa and Minnesota, Detroit, 


Indiana, Illinois, 
Mich. 
L. Spencer Goble, General Agent for New Jersey, 299 Broad 
Street, Newark, N. J 


Hale Remington, General Agent for Maine, 
and Massachusetts (except Boston), Fall River, 


New Hampshire, 

Mass. 

H. S. Homans, General Agent for Pacific Coast, 424 Montgom- 
ery Street, San Francisco, Cal. 


James A. Rhodes, General Agent for Southern New York, No. 
157 Broadway, New York. 


O. F. Bresee, General Agent for Virginia, West-Virginia, Dis- 
trict of Columbia, and Maryland, 21 South Street, Balti- 


more, Md. 

John G. Jennings, General Agent for Ohio, Cleveland, Ohio. 

John T. Christie, General Agent for Northern New York, 
Troy, N 

Stephen Parks, General Agent for Western New York, Troy, 
N. Y. 


Frank H. Little, General Agent for Long Island and Staten 
Island, 152 Broadway, New York. 

Benjamin D. Kennedy, General Agent for Kentucky and East- 
ern Tennessee, Louisville, Ky. 

8. J. Scovill, General Agent for the Eastern British Provinces, 
St. John, N. B 

John W. Nichols, General Agent for Connecticut, 
Street, New Haven, Conn. 

Fayette P. Brown, General Agent for Vermont, 

Amos D. Smith, 
dence, R. i. 

Clinton B. Fisk, General Agent for Missouri, Kansas, Nebraska 
and Colorado, St. Louis, Mo. 

Henry H. Hyde, General Agent for Boston 
State Street, Boston, Mass. 


O. CRONKHITE, Agent for Chicago, 
No. 47 Clark Street. 


201 Chapel 


Rutland, Vt 
3rd, General Agent for Rhode Island, Provi- 


and Vicinity, 85 
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THE 


MUTUAL 


Lire Insurance Co. 


NEWARK, N. J. 


CHARTER 
| PERPETUAL. 


ORGANIZED ) 
1845, ‘ 


Enters on its TWENTY-FiIFtTH year with nearly 
$17,000,000 of assets well invested, with an 
ample reserve for all obligations ; declaring 50 PER 
CENT. of return premiums; paying TWo of like 
amount, making 100 per cent. in 1868. Being 
n fact, what it isin name, PuRELY MutTwat, tt 
It does not 
or for 
Its affairs are conducted, as 
al legitimate business should be, with CARE, PRU- 


seeks only the inte rests of the m mhe re. 
waste their means to procure new business, 


any othe rT purpose. 


DENCE and ECONOMY. 

It issues all forms of Policies on the most favor- 
able terms warranted by perfect security. It annu- 
ally squares its accounts by reserving the value of all 
obligations, and making such division of surplus as 
all members can understand, 

It ACCOMMODATES iis 
who wish of their own money the 


membe rs, loaning those 


science and CL pe rience not needed for INSURAN( E 
until returned by dividend, 
who require them to pay ALL IN CASH, subject to 


the expenses and risks of management by others. 


in contrast with those 


The company, having always pursued the above 
course, expects to continue it in Suture. 


LEWIS C. GROVER, President. 


EDW'D A. STRONG, 
Secretary. 


WM. F. DAY, 


Vice President. 


AMZI DODD, 
Mathematician. 


B. C. MILLER, 


Treasurer 


Medical Advisers: 


JACKSON, M.D., E. 
SNELLING, M.D. 


J. B. 
F. G. 


HOLDEN, M.D., 
, A. W. WOODHULL, MD. 


Directors: 


JOHN R. WEEKS, 
NEHEMIAH PERRY, 
JOSIAH O. LOW, 
JOSEPH A. HALSEY, 
BENJAMIN C. MILLER, 
WM. F. DAY. 


LEWIS C. GROVER, 
HENRY McFARLAN, 
CHARLES 8. MACKNET 
A. 8. SNELLING, 
RANDALL H. GREENE, 
I. H. FROTHINGHAM, 
0. L. BALDWIN, 


CHARLES 


STATE 


& SHORT, 
AGENTS, 
No. 


120 LaSalle Street. 


CHICAGO. 


sum shown by | 
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GREAT WESTERN 


| MUTUAL 


LIFE INSURANCE COMPANY, 


OF NEW YORK. 








Orricre, No. 20 Nassau STREET. 


ROBERT BAGE, President. 

FREDERICK W. MACY, Vice-President. 
WESLEY E. SHADER, Secretary. 

JOHN H. BIRD, Counsel. 

D. L. EIGENBRODT, M.D., Medical Examiner. 


CHICAGO 
Roomg, - - 


AGENCY, 
No. 154 Washington Street. 
GEO. SOUTHWELL, GENERAL AGENT. 


J. ApAMs ALLEN, M.D., Medical Examiner. 


PURELY MUTUAL. 





ISSUES EVERY APPROVED DESCRIPTION OF 
LIFE AND ENDOWMENT POLICIES on selected 
lives, returning all surplus earnings over the actual cost of 
insurance equally among the insured. The stockholders 
receive legal interest only. 

All Policies are STRICTLY NON-FORFEITABLE 
AFTER THE FIRST PAYMENT, so that the insured 
receive the full benefit of every dollar pz aid to the C ompany. 
For example: A life policy issued at the age of 37 would 
continue in force after one annual premium for 2 years and 
20 days. 

TWO annual premiums for 4 years and 47 days. 

FOUR annual premiums for § years and 98 days. 

One-third of the premium may remain unpaid as a loan. 

No notes require f 

Thirty days’ grace allowed in payment of Premiums. 

OFFICERS OF THE ARMY AND NAVY 
SURED WITHOUT EXTRA CHARGE. 

A special Guaranty Fund of $100,000 deposited with the 
Insurance Department of New York. 

No restrictions upon residence or travel in any part of the 
world. 

Insurance on a single life taken to the amount of $20,000. 

No extra premium charged for occupation, except those 
of a peculiarly hazardous character. 


LOSSES PAID PROMPTLY. 


In fact, every good, equitable, and liberal feature of the 
best Lite Companies has been adopted by the Great Western 
| Mutual Life Insurance Company, of New York. 


IN- 


DIRECTORS: 
JAMES M. JONES ..-Retired Merchant. 
CHAS. H. LU DINGTON. ‘of Lathrop, | Ludington & Co. 
3+ 3 £8 sy) 7a .... Merchant. 
oe ge eee Sualscas . President. 
ri AY yl ne ‘Retired Merchant. 
FRED W. MACY. on . Vice-President. 
JOHN H. BIRD..... owe-duale Counsellor-at-Law. 
OHN T. WALKER. Gree Goodridge & Walker. 
THOMAS os oar Hz ARDS . ; ‘of T aylor, Richards & Co. 
CHAS. L. bo ee . of Tiffany & Co. 
NATHAN ‘SOU T HW > ee of Breeden & Southwick. 


THOMAS B. KERR....... . Merchant. 
THOMAS A. VYSE, Jr... Pres*t Ninth N ation: al Bank. 
aig? T. SHERMAN. eee U.S. District Court, Ohio. 

HENDERSON.... .late Henderson & Smith. 
: Mt. WILSON .of D. M. Wilson & Co. 





SACKETT L. DURYEE....... Commission Merchant. 
oa M. DAVIES 7 ..of John M. Davies & Co. 
IENRY BRADSTRE E T.... Mercantile Agency, N. Y 


Pamphiets containing full information sent free on appli- 
cation. 

Active and energetic agents wanted in every 
city and town in the United States. 
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UNITED SECURITY 


Life Insurance and Trust 
COMPANY, 


OF PENNSYLVANIA. 


Home Office, Southeast corner Fifth and Chest- | 


nut Streets, Philadelphia. 


CaPIrTAL, $ 1,000,000 


CHARTER PERPETUAL. 


DIRECTORS: 


GrorGe H. Stuart, Philadelphia. 
GEORGE W. CHILDs, “ 


A. J. DREXEL, ts 

JosEPH PATTERSON, “~ 

F. A. DREXEL, ws 

Hon. Wo. A. PoRTER. " 

James M. Morrison, New York. 
“ 


JOSEPH STUART, 
Hon. E. S. Tosry, Boston. 
Wo. Prescott SmitH, Baltimore. 
Hon. Asa Packer, Philadelphia. 
Tuos. W. Evans, + 


Won. V. McKEAN, 6 
Sr1pney J. Soims, - 
Wm. C. Houston, ss 

“ 


S. H. HorsTMANN, 

Wo. Frew, Pittsburgh. 
A. E. CHAMBERLAIN, Cincinnatt. 
L. Z. LeITerR, Chicago. 

C. M. SMITH, = 

James E. YEATMAN, S?. Louis. 


OFFICERS: 
GeorGE H. Stuart, President. 
Tuomas W. Evans, Vice-President. 
Wn. Getty, Manager. 


C. F. Betrrs, Secretary. 
J. L. Luptow, M.D., Consulting Physician. 


SPECIAL FEATURES: 
Low Cash Premiums. 
Policies Non-forfeitable by their Terms. 
Liberal Traveling Privileges. 
Return of all Premiums Paid. 
Annual Dividends. 


Females Insured at Same Rates as Males. 


Demonp & Sovue, General Agents for New 
England. 

Jno. A. HamBiLeTON & Co., General Agents for 
Maryland and District of Columbia. 

Jas. T. Brapy, General Agent for Western 
Pennsylvania and West Virginia. 

Jas. T. HowensTeIn, General Agent for Mis- 
souri, Kansas, Nebraska, and Southern IIli- 
nols. 

Geo. C. Smitu & Bro., General Agents for 


The Pioneer Homaopathic Company. 


— 


~HAHNEMANN 


| 
| 





Life Insurance Company, 


OF CLEVELAND, OHIO, 


Patp-up CaritaL, $200,000 | 


SURPLUS, 200,000 


Deposited with Treasurer of Ohio 
for benefit of Policyholders, 


100,000 


H. M. CHAPIN, President. 
L. D. CORTRIGHT, Vice-President. 
J. F. CRANK, Secretary. 


EXECUTIVE COMMITTEE—H. M. Chapin, S. L. 
Mather, D. P. Eels, George Worthington, James 
Wade, Jr. 


The HAHNEMANN issues Policies upon ALL THE 
POPULAR PLANS of other first-class companies ; and to 
the patrons of Homeopathy, there is a REDUCTION in 
RATES OF PREMIUM of from SIX to EIGHTEEN 
PER CENT. 

The Company is endorsed by the Homeopathic physi- 
cians and leading business men of the Northwest, and 
Homeopaths will find it the most desirable Company in 
which to insure, 


All Policies are Non-forfettadble, 
AND PARTICIPATE IN PROFITS. 


DIVIDENDS ARE DECLARED ANNUALLY 
upon the CONTRIBUTION PLAN. Ninety per cent. of 
profits each year divided among policyholders, and ten per 
cent. laid aside to retire the capital stock. 

CASH DIVIDEND in 1869, from FIFTEEN to FOR- 
| TY PER CENT. 

Business of 1869 thus far has more than doubled that of 
1868, during the corresponding time. 


Few companies have had so healthy a growth, and so 
quickly gained the public confidence, 


For Supplies and Local Agencies, address the 
President or Secretary, or 


Northern Indiana, Northern Illinois, and Iowa. | 


G. R. PALMER, General Agent for Michigan 


(except Detroit). 

H. L. Parsons, General Agent for Metropolitan 
District, New York. 

N. M. RicHARDSON, General Agent for Ohio 
and Southern Indiana. 


CoRTRIGHT & CARPENTER, 
No. 1o1 Dearborn Street, Chicago, 


General Agents for Illinois, Iowa and Wiscon- 
| sim. 





KNICKERBOCKER 
| Life Insurance Company. 


| GOOD, OLD, STAUNCH AND TRUE. 


ASSETS, EXCEEDING 


Five Million Dollars. 


ERASTUS LYMAN, President. 
GEO. F. SNIFFEN, Secretary. 


HOME DISTRICT, 





IN WHICH NEARLY 


One Million Dollars in Premiums 


were taken last year, under the new arrange- 
ment comprises New York, New Fersey, Rhode 
Island, Connecticut, Vermont and Pennsylvania. 


OrrFicr, BASEMENT No. 161 Broapway. 


With its corps recruited by the most effictent, 
experienced and popular insurance men, and the 
facilities for working the territory increased by 
the adoption of the most liberal and equitable 
features in annual dividends, endowment poli- 
cies, loans, non-forfetture, and the abolition of 
restrictions on travel, residence and occupation. 

Principal Feature for Agents in this District: 
No TuumsB-Screw ConTRACTS; RENEWALS 
SECURE. 


H. LASSING, Manager. 


C. A. HUNTER and COL. H. E. EASTMAN, 
Superintendents of Agencies. 

WM. J. LEEDS, Assistant Superintendent in 
Charge of Office, 


WM. T. BAILY, 124 Market Street, Camden, 
N. J.,and REV. GEO. F. BROWN, Trenton, 
General Agents for New Jersey. 

DUY & WOODS, No. 300 Walnut Street, Phil- 
adelphia, General Agents for Eastern Penn- 
sylvania. 

G. PAUL, No. 113 Fourth Street, Philadelphia, 
General Agent of German Department for 
Eastern Pennsylvania. 

BENJ. D. POTTER, No. 87 Westminster Street, 
Providence, General Agent for Rhode Island. 

JOHN T. PECK, New Haven, General Agent 
for Connecticut. 

B. MOELLER, Superintendent German De- 
partment, 161 Broadway, N. Y. 


( The inducements to work in this depart- 
ment are unequaled, and its Manager is prepared 
to make the most liberal arrangements with 


solicitors, canvassers and agents. Risks bro- 
keraged from any part of the District. Good 
desk room, without charge, for Brokers. Cor- 


respondence solicited. 
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HaLv’s PATENT SAFES, 


Bank Vaults, Vault Fronts, and Combination Locks. 





A CERTAIN PROTECTION : == = Z = = ESTABLISHED OVER 23 YEARS. 


\\ NANEEEENE AUREL ERY RTAANAN RENE NNER 
A \\ \\ AARATEENES AAAS | 
d) SAARRLEARNE \\ : : 


; i Bankers, Merchants, and others who 
. ag? i 7) Bee 4 fe have valuables to preserve, are invited 
FIRE and BURGLA PS, | iw pity az ad J Hi ‘f to examine our work, the great superi- 


ority of which is attested in the fact 


AGAINST 


E - = pes that not one of our 
and the most reliable zasurance you an | ae uj i er oie l a ’ a 
can get on your ea ow a _— Sab =. ® FIRE-PROOF SAFES 
43 y has ever failed to 


Books, Money,and Valuable JiR - Bi \ ECE Preserve its Contents Perfectly 


from fire, however severe. Nor has 
one of our 


BURGLAR-PROOFS 


ever been opened and robbed of a sin- 

gle dollar by burglars or violence. 
and sold as low as any safe in the = b COMAS 8 RUSS Ekhee We challenge any one to contradict 
market. — ’ this statement. 


PAPERS. 


ELEGANTLY FINISHED, 


A Large Assortment Always on Hand, and Every Style Made to Order. 


HALL’S SAFE AND LOCK COMPANY, 93 DEARBORN STREET, CHICAGO. 


CONTINENTAL LIFE INSURANCE COMPANY, 
OF HARTFORD, CONN. 


(INCORPORATED BY SPECIAL CHARTER OF THE STATE OF CONNECTICUT, MAY, 1862.) 


ASSETS, eA $1,250,000. 


Dividend January 1, 1869—50 Per Cent. 
JOHN S. RICE, President. SAMUEL E. ELMORE, Secretary. P. M. HASTINGS, M.D., Medical Examiner. 
BOARD OF DIRECTORS: 
Hon. JOHN S. RICE, Ex-Speaker of House o. Representatives. SAMUEL E. ELMORE, Secretary Continental Life Insurance Co. 
Hon. LUCIUS J. HENDEE, President of 4&tna Insurance Company. Hon. H. K. W. WELCH, Welch & Shipman. 
HORACE CORNWALL, Counsellor WILLIAM H. POST, Talcott & Post. 


Hon. EZRA HALL, Chamberlain & Hall. Hon. ROGER AVERILL, Ex Lieut. Governor of Connecticut. 
Hon. ALLYN S. STILLMAN, Late Mayor of Hartford. JAMES S. PARSONS, Boston. 


STOCK AND MUTUAL. 
DIVIDENDS TO STOCKHOLDERS LIMITED BY CHARTER. 
POLICIES ARE NON-FORFEITABLE BY THEIR TERMS. 
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ABE & Co’s. 








Wn. Kn 


(Zstablished 1833) 


GRAND, SQUARE, AND UPRIGHT 


PIANOS. 


These Instruments have been before the public for thirty-two years, and, upon their excellence alone attained an UNPURCHASED PRE- 
EMINENCE, which pronounces them UNEQUALED for their 


TONE, ToucH, WORKMANSHIP AND DURABILITY. 


They have been awarded SIXTY-FIVE GOLD AND SILVER MEDALS at dificrent Fairs, over other competitors. All of their Square 
Pianos have their new improved 


Overstrung Scale and Upper Three Octaves Agrafte. 


J. BAUER & CO., GENERAL AGENTS. 


WAREROOMS: 650 Broadway, New York ; 69 Washington Street, Chicago, III. 


Manufacturers and Importers of MUSICAL INSTRUMENTS, STRINGS, and every description of 


MUSICAL MERCHANDISE. 


OUR 


GERMAN SILVER AND Brass Banp INSTRUMENTS 


Are pronounced by all the famed artists of this country and Europe to be unequaled. Every Instrument 
wairanted to give satisfaction. 
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THE 


EQUITABLE LIFE ASSURANCE SOCIETY, 


OF THE UNITED STATES. 

















iM W Yo ORK, Vice-President, 


President, No. Q2 BroaDw AYy 
—E - HENRY B. HYDE. 


WM. C. ALEXANDER. 










Secretary, 


J. W. ALEXANDER. 


Actuary, 
G. W. PHILLIPS. 









CASH ASSETS, 


$10,000,000, 






ANNUAL INCOME, 


$6,000,000. 




















Dividends paid annually in Cash, 
contributing to each policyholder } 
a full participation in the profits! 
for the year past. 


THE LARGEST 








Ht (for its years) 
CASH MUTUAL 


COMPANY 


















SUM 





ASSURED, 






IN THE WORLD. 






AGENTS WANTED. 






HENRY FF. JENNISO DN, General io nt, - - - No. 150 Washington Street, 


(One door west of the Union National Bank) Chicago. 















——— 


North America Life Insurance Co. 


No. 229 Broadway, corner Barclay Street, NEW YORK. 


ASSETS, OVER $4,250,000.00. 


6.305 00 | INCOME in 1867, . - - - . $1,886,143 00 
0,000 00 | wie 1869, - ~ - - = - 1,686,947 oo 


ASSETS, January 1, 1868, - - - $2.7 
1, 1869, = - - - 4,25 


5,259 WEW POLICIES granted in 1867, tnsuring $16,127,552 00 
POLICIES ARE NON-FORFEITING, 


After three (and in some cases two) Annual Premiums have been paid. 


> 
) 
5 


THIRTY DAYS’ CRACE ALLOWED ON ANY RENEWAL PAYMENT, and the Insurance Continued during that Time. 
NO RESTRICTION ON TRAVEL 
In the United States, or any part of North America north of the Southern Cape of Florida, or in Europe, at any season of the year. 
NO EXTRA CHARGE IN CONSEQUENCE OF CHANGE OF EMPLOYMENT AFTER THE POLICY IS ISSUED. 
Dividends Declared Annually on the New Contribution Plan introduced by this Company. 


te” In addition to the security heretofore offered, we call particular attention to the following : 





By a recent Act of the Legislature of the State of New York, the Company is authorized to make Special Deposits with the Superintendent of the Insurance Department, and receive therefor 
Registered Policies, bearing the Seal of the Department, and a Certificate that the Policy is secured by pledge of Public Stocks, under a Special Trust, created by an Act of the Legislature, in 


aii NORTH AMERICA LIFE INSURANCE COMPANY, 


This makes every Registered Policy as sect to the hoider as a National Bank Note or a United States Bond 






















N. D. MORGAN, Pres't. J. W. MERRILL, Vice Pres't. TENRY C. MORGAN, Secretary. GEO. ROWLAND, Actuary. 
J. H. HENRY, M.D., Medical Examiner, UH. A. NEWTON, Prof. of Mathematics, Yale College, Advisory Actuary. 








November, 1869 Tu E S PECTATOR. 3 19 








HoME LIFE INSURANCE COMPANY, 


158 Broadway, New York. 
ASSETS, - - me > a $2,000,000. 


ALL THE SuRPLUS OF THE CompaNy DivipeEp AMoNG THE ASSURED. 
DIVIDENDS DECLARED AND PAID ANNUALLY. ALL POLICIES (AFTER TWO FULL-PAID PREMIUMS) NON-FORFEITABLE, 
NO RESTRICTIONS AS TO RESIDENCE OR TRAVEL. 

NO EXTRA CHARGE ON FEMALE LIVES. ONE-THIRD OF THE ANNUAL PREMIUM LOANED TO THE ASSURED. 


WALTER S. CRIFFITH, President. CEORCE C. RIPLEY, Secretary. 1. H. FROTHINCHAM, Treasurer. 
WM. J. COFFIN, Actuary. A. B. CAPWELL, Counsel. 


WESTERN GENERAL AGENTS. 


I. F. Kettoce, H. W. Crark, J. M. Stryker, for Chicago City, No. L. W. Cass, Hannibal, Mo., for Missouri, Kansas, and Nebraska 


2 Methodist Church Block. | except Northwest Missouri. 
E. R. Hrnckey, Rockford, IIl., for Northern Illinois and CentralIowa. | W.Taytor Eaton, St. Joseph, for Northwest Missouri. 


Dovucuty & BRUEHL, Cincinnati, for Southern Ohio and Southern J. A. T. Hutt, Birmingham, for Southern Iowa. 
Indiana. D. W. Lounssury, McGregor, for Northern Iowa. 


J. L. McCown, La Porte, for Northern Indiana. E. H. KELLoGG, Milwaukee, for Wisconsin. 
Jamzs A. Jones, Detroit, for Eastern Michigan. | W. F. Guernsey, Kalamazoo, for Southern Michigan. 


GENERAL AGENTS WANTED. 


This Company is prepared to make a liberal arrangement with good experienced men as General Agents for the following 
fields: Minnesota, Western Michigan, Northern Ohio, Western New York, Colorado, California and Oregon. Apply to 


E. H. KELLOGG, Superintendent of Agencies, Milwaukee, Wis. 


GERMAN DEPARTMENT 


OF THE 


American Tontine Life and Savings 


INSURANCE COMPANY. 
No. 149 Broadway, corner Liberty Street, New York. 
WILLIAM H. LUDLOW, President. ROBERT M. STRATTON, Vice-President. 
HENRY SNYDER, Secretary. D. PARKS FACKLER, Consulting Actuary. 
CHARLES McMILLAN, M.D., Ahdical Examiner. 


ASSETS CASH. PREMIUMS CASH. DIVIDENDS CASH. 


DIRECTORS: 
R. LENOX KENNEDY, Vice-President of the Bank of Commerce, No. 31 Nassau Street. WILLIAM H. LUDLOW, President, No. 149 Broadway. 
MINOT C. MOKGAN, Banker, No. 37 Wall Street. ROBERT M. STRATTON, Vice-President, No. 149 Broadway. 
JOHN CASWELL, of John Caswell & Co., No. 87 Front Street. SAMUEL WILLETS, of Willets & Co., No. 308 Pearl Street. 
EDWARD HAIGHT, Pres’t Nat'l Bank of the Commonwealth, cor. Nassau and Pine Sts. CLARENCE 8. BROWN, of Brown Brothers & Co., No. 59 Wall Street. 
WILLIAM M. TWEED, No. 237 Broadway. JONATHAN THORNE, of Thorne, Watson & Co., No. 15 Ferry Street. 
JOHN N. WHITING, Attorney and Counsellor, No. 70 Wall Street. 


CHARLES J. SHEPARD, No. 242 Water Street. 

DWIGHT TOWNSEND, No. 63 Wall Street. ROB’ RT SCHELL, of Robert Schell & Co., No. 21 Maiden Lane. 

PHILIP W. ENGS, of P. W. Engs & Sons, No. 131 Front Street. J. O. SEYMOUR, of J. O. Seymour & Co., Nos. 9 and 11 Nassau Street. 
WILLIAM BLOODGOOD, No. 25 West Twenty-Fourth Street. 


JAMES M. BROWN, of Brown Brothers & Co., No. 59 Wall Street. 

SAMUEL L. MITCHILL, Merchant, No. 30 Broadway. J. P. GIRAUD FO>TER, of Foster & Thomson, No. 69 Wall Street. 

ELIJAH T. BROWN, of Elijah T. Brown & Co., No. 41 Spruce Street. J. WILSON STRATTON, Treasurer of the Novelty Iron Works, No. 111 Broadway. 
ABRAM 8. HEWITT, of Cooper, Hewitt & Co., No. 17 Burling Slip. JOSEPH M. COOPER, of Cooper, Fellows & Co., No. 11 Maiden Lane. 


M. ROSENSTOCK, General Superintendent. 
M. M. FRIED, Superintendent Western Department, Office, 104 Madison Street, Chicago, III. 


This is the first and only Company receiving subscriptions toa GENERAL TONTINE FUND, and issues TEMPORARY INSURANCE 
and DEFERRED ANNUITY policies, a new form of policy, providing for insurance during the earlier, and an annuity during the later years of 
life, participating in surplus during the whole period. 

CHILDREN’S TONTINE DEPARTMENT.—This department affords an opportunity to PARENTS, GUARDIANS and RELATIVES of 
Children for accumulating funds in the most useful and productive way, sufficient to MAINTAIN, ENDow, or EpucATE a male or female child. 

All other zew and approved forms of LIFE and ENDOWMENT policies issued. Liberty to travel. Thirty days’ grace by Renewals. Loans 
on policies. 

First-class German agents wanted in every State of the United States. Applicants west of the Alleghanies and north of the Ohio River, will 
address M. M. Friep, Superintendent Western Department, 104 Madison Street, Chicago, Ill. ; and all other applications are received by M. Rosen- 
Stock, General Superintendent, New York. 
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SECURITY 
Life Insurance Company, of New York. 








ROBERT L. CASE, President. 
T. R. WETMORE, Vice-President. ISAAC H. ALLEN, Secretary. 













ALL POLICIES NON-FORFEITABLE. 
NO RESTRICTIONS ON TRAVEL IN ANY PART OF THE WORLD. 


NO EXTRA RATE FOR INSURING FEMALES. 








This standard Company is too well and favorably known in the Nort west to require any detailed statement of its fair and impartial manner 
of doing business. City canvassers and country agents will find no better Company to work for. 


Apply to 

















W. W. NORTHROP, General Agent for Indiana, Indianapolis. 
J. L. DAYMUDE, General Agent for Iowa, Davenport. 
HOMANN, WINKLER & REHM, General Agents for Missouri, St. Louis. 


C. H. BAKER, General Agent for Illinois, 


No. 106 SoutTH CLARK STREET, CHICAGO. 


THE 


NATIONAL LIFE INSURANCE 


COMPANY, OF NEW YORK. 
Orrice, No. 112 BROADWAY, CORNER OF FULTON STREET. 


ASSETS, over - - - - - $400,000 


Life Insurance; Annuities; Endowments. 
DIVIDEND, JANUARY 1, 1868, FIFTY PER CENT. ALL POLICIES NON-FORFEITABLE. 


BOARD OF DIRECTORS : 


EDWARD A. JONES H. J. RAYMOND, S. C. HERRING, J. F. KNAPP, J. C. DIMMICK, 
OSEPH WILDE, T. B. VAN BUREN, S. M. BEARD, J. R DOW, CHARLES CURTIS, 
LI BEARD, HENRY CLEWS, HOWELL SMITH, J. A. ISELIN, HECTOR TOULMIN, 

A. WRIGHT, M.D. F. H. LUMMUS, S. W. TRUSLOW, W. A. CUMMINGS, H. I. WORTHINGTON, 

H. P. FREEMAN, ROBERT CROWLEY, J. O. HALSEY, JOHN DEMERITT. T. A. HALSEY, 

EDWARD A. JONES, President. 
JONATHAN O. HALSEY, Vice-President. JOHN A. MORTIMORE, Secretary. 


WHITAKER & JONES, General Agents, - - - No. 122 Washington Street, Chicago. 
S. C. BLAKE, M.D., Medical Examiner. 
Ix Agents Wanted: apply as above. 


From report for 1868, of Hon. William Barnes, Superintendent Insurance Department of New York: 

Pei, It does not always follow, as is sometimes supposed, that a purely Mutual Company is the most profitable one to the insured; mixed com- 
danies, or those substantially mutual, may, by superior skill and other advantages, actually make the largest dividends of surplus profits to 
POLICYHOLDERS.” 

The National Life Insurance Company has a paid-up capital of $130,000, thus combining all the advantages of the Stock 
plan with the Purely Mutual, securing greater safety, with less expense, than either system singly. 
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LIFE INSURANCE 
ACCIDENT INSURANCE 


BY THE 


“TRAVELERS INSURANCE CO. 


OF HARTFORD, CONN. 


CASH ASSETS, $1,150,000. 


Life and Endowment Policies in this Company unite Ample Security and Cheapness of Cost 
under Definite Contract. The Low Rates are equivalent to a large “ Dividend” in advance. 

The only Accident Insurance Company issuing yearly policies. Has paid nearly One Million 
Dollars to Policyholders, for Death or Injury by Accident. 


HARTFORD, March, 1869. 





JAS. G. BATTERSON, President. RODNEY DENNIS, Secretary. 
GEO. B. LESTER, Actuary. CHAS. E. WILSON, Assistant Secretary. 


Western Branch Office, 80 La Salle Street, Chicago. 
JULIUS WHITE, Manager. 








EMPIRE 
Mutual Life Insurance Company. 


No. 139 Broapway, New York. 





G. HILTON SCRIBNER, President. SIDNEY W. CROFUT, Secretary. 
GEO. W. SMITH, Iiéce-President. EVERETT CLAPP, Superintendent of Agenctes. 


PRINCIPAL FEATURES: 
This Company is Purely Mutual. 
All policies ¢xcontestible for usual causes. 
No restrictions upon ¢ravel or residence. 
No increase of annual payments on any class of policies. 


Policies absolutely non-forfeitadble. 
Each policyholder has a vote in the elections. 


Branch Office, No. 164 Washington Street, Chicago. 


Agents Wanted. Apply to 


FULLER & HAZARD, Managers. 
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NIVERSAL 















INSURANCE COMPANY, 






Of New York. Office, 69 Liberty Street. 










PAID UP IN FIVE 





ONLY FIRST-CLASS, HEALTHY LIVES INSURED. POLICIES 


DIVIDENDS ONE HUNDRED PER CENT. 


ND 





GUARANTEED IN THE POLICY !! 
TO 100. 












RATIO OF 
SURPLUS OVER LIABILITIES, - - - = $219,237.42 


Full General Agents Commissions Paid to Truthful Solicitors. [3 None others need apply. 


ASSETS 





TO LIABILITIES, 170 












Local Agents Wanted in every town. Those wishing to learn further particulars are invited to apply to A. CURTIS, State Agent for MIN- 
NESOTA; A. B. ALDEN, State Agent for WISCONSIN; T. ORMSBEE, Maxager WESTERN DEPARTMENT, No. 124 Washington Street, 


‘i $ 
et Chicago, IIl., or to the office in New York. 
| This Company issues all the approved kinds of policies, and has some new and original features not as yet adopted by any other Company. 


COMMONWEALTH 
Life Insurance Company, 


No. 178 Broadway, New York. 


—_ 


OFFICERS: 


J. B. PEARSON, Vice-President. JOHN PIERPONT, President. R. C. FROST, Secretary and Actuary. 
F, A. PUTNAM, M.D., A. HUNTINGDON, M.D., Medical Examiners. 


SPECIAL FEATURES. 


All Policies issued by the Commonwealth are incontestible from date of issue, and are free from restrictions on travel. 

It permits residence any where without extra charge, except between Latitude 32 North, and the Tropic of Capricorn. 

All Policies are non-forfeitable and participate in the profits of the Company, unless otherwise specified. 

Dividends are declared annually upon all policies that have been in force a full year, and are available on payment of the next 
annual premium. 


DIRECTORS: 





JOHN L. BROWN, President Open Board Brokers. JAMES B. PEARSON, Vice-President of the Company. 
WALTER R. BLAKE, Superintendent of Agencies. JULIUS R. POMEROY, Chambers & Pomeroy, Attorneys. 
CHARLES F. DAVENPORT, Lockwood and Davenport, Bankers. JOHN PIERPONT, President ot the Company. 

FRANCIS E. MORSE, Managing Agent. SETH E. THOMAS, American Clock Company. 

J. PIERPONT MORGAN, Dabney, Morgan & Co., Bankers. ARCHIBALD TURNER, Turner Bros., Bankers. 





Illinois Branch, Oriental Building, 120 LaSalle Street, Chicago. 


O. W. BARRETT, Manacer. 
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THE 








MUTUAL 


The GLose is a perfectly reliable Company, and 
grants all known forms of Life and Endowment 
policies upon the most liberal terms justified by 
experience. 

This Company also issues every variety of poli- 
cies upon the Stock Plan—z. e., without participa- 
tion in profits—at rates as low as those of any other 
responsible Company. 

The GLose also issues policies upon which all 
premiums paid by the insured will be returned at 
death, in addition to the amount of the policy; or, 
in other words, it makes an annual addition to its 
policies of one hundred per cent. of the premiums 


paid. 


GENERAL AGENTS : 

BLISS & MATTER, Illinois, 124 LaSalle Street, Chic ago. 
BECK & SCHRADER, Northern lowa, Dubuque, Jowa. 
CHAS. M. BABCOCK, Northern Indiana, Fort Wayne, Ind. 
R. E. BEARDSLEY, Central and Southern Indiana, /nd/an- 

apolis, Ind. 
JOHN DUDLEY, Eastern Indiana, Centerville. Ind. 
CHAS, W. RHODES, Chicago, 124 LaSalle Street, Chicagos 


Life Insurance Agents will find important advantages in 
working for the Globe, not only from its high standing and 
general popularity, but from the fact that its plans embrace all 
kinds of policies issued by both the Stock and Mutual Compa- 
nies combined. 


LIFE 


INSURANCE 


OF NEW 


SPECTATOR. 


i} (CL OOK MUTUAL LIFE mS 
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COMPANY, 


YORK. 





Caso Assets, JUNE 1, 1869, 


$2,000,000. 


PLINY FREEMAN, President. 
LORING ANDREWS, 
JOHN A. HARDENBERGH, 

Vice- Presidents. 
HENRY C. FREEMAN, Secreéary. 


Northwestern Department : 


MICHIGAN, INDIANA, 
ILLINOIS, WISCONSIN, 
MINNESOTA, JOWA, 
NEBRASKA. 





J. G. McKINDLEY, Manager, 
Orrice, ORIENTAL BUILDING, 
124 LaSalle Street, - 


: DR. R. L. REA (Rush Medical College), 
Suen sulting Physician and Medical Examiner. 


- Chicago. 


Con- 


For an Agency, apply to J. C. McKINDLEY, Manager, or either of the Ceneral Agents, as above. 


KCLECTIC 
Life Insurance Company. 


HOME OFFICE, 187 BROADWAY, NEW YORK. 


R. H. ARKENBURGH, Vice-President. 


MERRITT H. SMITH, President. 


G. pE MACARTY, Secretary. 


ISRAEL C. PIERSON, Actuary. 


SPECIAL FEATURES 


Consist in the selection of all the best plans of Life Insurance, favorable to the insured, namely: 


“ The CASH SYSTEM has been adopted as the basis upon which the business of 


the Company is to be transacted. 


2. The profits are divided annually after the first year, on the contribution plan. They are 
available in cash, or may be added to the policy as a permanent increase, or usc d 


to purchase additional insurance. 


3. This Company, on application, grants thirty days’ grace to the insured, in case of 


non-payme nt« f premiums when due. 


4. It is the only New York company in which all policies are absolutely non-forfeitable 


after the first annual premium is paid. 


5. Itis the only New York company which grants paid-up policies on all plans after 


one annual premium has been paid. 


6. All its policies are kept in force until the premium is exhausted, in accordance with 


the Massachusetts law, 


FOR EXAMPLE: 


A person at the age of 35, whose annual premium is $26.38— 


After one annual premium his policy continues in force 2 years and 3 days. 


No other Company possesses all the foregoing ATTRACTIONS. No other Company as liberal, as equitable, or as COMPREHENSIVE. 


CHICAGO OFFICE, No. 148 Washington Street, 
Union Building. 


GENERAL AND LOCAL AGENTS WANTED. 


for agencies addressed to the Manager. 


~~ 


9. 


10. 


None but competent men, who can furnish good references, need apply. 


After two annual premiums his policy continues in force Ppt and 12 days. 

After three annual premiums his policy continues in force 6 years and 27 days. 

After four annual premiums his policy continues in force 8 years and 46 days. 

After five annual premiums his policy continues in force 10 years and 56 days. _ 
An endowment policy, issued at the same age, payable at 60—one annual premium 
continues it in force 4 years and 115 days. ; 
This Company issues every form of insurance, ordinary life and endowments, life 
and endowments with limited payments, short term fife, joint life, children’s en- 

dowment, one payment life and endowment policies, ete. : 

A new form of aSsurance—Return Premium Plan—whereby all premiums are 
returned to the insured at death, together with the amount insured. RATES AS 
LOW AS THE LOWEST. ’ 

No extra rates for insuring women, or officers of the Army, Navy, Steamships and 
Railways. : : 

All policies made interchangeable, at the option of the insured, without surrender 
or loss. 
All desirable concessions in favor of the insured made. 


AUGUSTUS JOHNSON, 
General Agent. 


Anpvplications 
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BROOKLYN LIFE 
Insurance Company, 


No. 141 Broapway, New York. 








CHRISTIAN W. BOUCK, President. 
DANIEL AYRES, M.D., LL.D., Medical Examiner. 


WILLIAM M. COLE, Secretary, 
D. PARKS FACKLER, Consulting Actuary, 









ASSETS, Over $1,300,000 








Among the advantages offered by the Brooklyn, which thoroughly evince the determination of the officers to make it the most liberal Life 
Insurance Company in the United States, are: 

1. Total removal of all restrictions on travel and residence. No fermtt or extra premium is required, and the assured are not necessitated to 
impose any geographical limit upon their engagements. 
2. The guaranty of a CASH surrender value to every policy,—the amount of which is definitely stated in dollars and cents, and endorsed on 
each policy when issued. 

3. A loan of a portion of the Premium. 

4- All policies are Non-forfeitable after two full annual premiums have been paid in CASH. 

5. 

6. 







Rates low as consistent with financial soundness, and less than those of almost all companies which accommodate their assured with loans. 
Dividends annually in cash. Dividends are distributed on the Contribution Plan—the only equitable manner of dividing the earnings of a 
Life Insurance Company. 
7. Promptitude in paying losses 
8. No charge for Policy or stamp. 
The success which the BROOKLYN has achieved, fully exemplified in its rapid and healthful growth, is a convincing proof of the confidence 
reposed by the public in its soundness, integrity, and liberality. 
WESTERN GENERAL AGENCIES: 
WALTER BROWN, General Agent, La Crosse, Wis. I. M. NEWKIRK, St. Louis, Superintendent for Missouri, Kansas, and Nebraska. 
FASSETT & CRAIG, St. Louis, General Agents for Missouri. 


FRANKLIN WHITAKER, General Agent, No. 156 Washington Street, Chicago. 




















THE 


ANCHOR 
Life Insurance Company. 


178 BROADWAY, NEW YORK. 


Purely Mutual; all Profits Divided among Policyholders. 
SPECIAL FEATURES: 


This Company invites particular attention to the following new and important features, which are ORIGINAL with, and PECULIAR to it: 

1. It was the first company in the United States which GUARANTEED policyholders a DEFINITE CASH SURRENDER VALUE for their policies; at 
the same time aflording a rule by which they may KNow what such surrender value may be. 

2. It is the oxLY company which GUARANTEES the policyholder his piviDENDs, even if the policy should lapse, and declares them to be non- 
forfeitable. 

N. b. A clause is inserted IN EVERY POLICY, by which these advantages are DISTINCTLY SPECIFIED AND GUARANTEED. 


r " > rN ire . ror? ~ 
OTHER ADVANTAGES TO INSURERS: 

1. The lowest rates of premium of any mutual company in America, being equal to a dividend in advance of about fifteen per cent. 

2. All policies non-forteiting on terms guaranteed in the same. 

3- It will Joan on its policres after two annual payments 

4- It declares and pays annual dividends.. 

5. It gives 30 days’ grace tn payment of Premiums, and the policy is held good during that time. 

6. It does not limit ¢ravel or residence. 
EDMUND C. FISHER, President. 


JAMES GOPSILL, Vice-President. A. S. FITCH, Secretar 


W. H. BYFORD, M.D., Aledical Examiner. 
CROCKER & TEED, Managers, 
Room 8, No. 154 Washington Street, Chicago, III. 


A few Good Agents wanted, with whom Liberal . lrrangenecnts will be made. 
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THE 


PENN MUTUAL LIFE 


INSURANCE COMPANY, OF PHILADELPHIA. 
OFFICE, NO. ai CHESTNUT. STREET. 


Organized 1847; Charter Perpetual ; Purely Mutual. 


Assets, Jan. 1, 1869, $2,521,759. 


All surplus divided among the policyholders annually. Average dividends, past five years, fifty per cent. 
per annum. 


JAMES TRAQUAIR, President. SAMUEL E. STOKES, Vice-President. 
JOHN W. HORNOR, A. V. P. and Actuary. HORATIO 8S. STEPHENS, Secretary. 


‘EDWARD HARTSHORNE, M.D., and EDWARD A. PAGE, M.D., Medical Examiners. 
H. G. WILSON, Superintendent of Agencies. 


GENERAL AGENTS: 


CHAS. LETTS & CO., Studio Building, Boston, for New England. H. R. DUTTON, for Illinois and Wisconsin, 131 La Salle St., Chicago. 
J. EDWIN CONANT & CO., 167 Broadway, New York. CHARLIE THAW, tor Missouri, Kansas, and Nebraska, 205 N. Third 
RODOLPHUS KENT, for Pennsylvania, Delaware, and Maryland. Street, St. Louis. 

GRIFFIN & RORISON, for Ohio, Pike’s Opera House, Cincinnati. 


Applicants for Agencies will apply to District General Agents. 


ON EW YORK. 


THE 


FARMERS AND MECHANICS 


LIFE INSURANCE COMPANY, 


OF NEW YORK. 


200 Broadway. 


200 Broadway. 








$100,000 Deposited with the Insurance Department at Albany. 


The Farmers and Mechanics Life Insurance Company will grant Insurance on Lives, in sums of from $250 to $10,000 
on either of the following Plans: 

ENDOWMENT PLAN. TERM PLAN. Jornt Lire PLAN. 

INCOME PRODUCING PLAN. ComMPpouND INTEREST PLAN. CHILDREN’S ENDOWMENT PLAN, 


OrbDINARY LIFE PLAN. 
RETURN PREMIUM PLAN. 


OFFICERS : 


E. MCMURDY, President. E. MARTINDALE, Vice-President. WM. HENDERSON, Secretary. LUCIUS McADAM, Consulting Actuary. 
Hon. S. L. WOODFORD, Counsel. J. W. HENRY, Medical Examiner. RODMAN BARTLETT, Consulting Examiner. 
DIRECTORS: 

Jewett M. Ricumonp, of J. M. Richmond & Co., Buffalo, N. WiciiamM Apams, Jr., of Bonnell & Adams, Wholesale Grocers, g2 Front St., N. Y. 

Hon. Joun H. MARTINDALE, Ex Attorney Ge neral of State N. Y. , Rochester. . Crosny Brown, of Brown Brothers & Co., Bankers, 59 Wall Street, 

NATHAN F. Graves, President 4th National Bank, Syracuse. osern H. Dec KER, of Turner Brother, Bankers, 14 Nassau Street. 

Witi1aM C. RuGer, of Ruger, Wallace & Genny, Attorneys at Law, Syracuse. | CHas. Mores, President Pacific National Bank, Pawtucket, R. I. 

Cuas. H. Doo.itTt.e, President Oneida County Bank, U _ a me Be Epwarp McMukxpy, President. . 

W. C. Squire, Special Agent Remington Manufacturing Cc OrxLaNnbo L. Stewart, of Stewart, Ritch & Woodford, Attorneys at Law, 271 B’way. 


Rospert McMurpy, Roseville, New Jersey. 


Hon. Jason C. OsGoon, Manufacturer, Troy, N. Y. ’ 
Litoyp GRANVILLE BAkTLett, Dentist, 14 West 28th Street, New York City. 
. £ 


Hon. Joun H. Russer, Counsellor at Law, Salisbury, Ct. 


Tuomas Lorp, of Lord & Smith, Wholesale Druggists, Chicago, Il. Hon. Jostan T. Mitver, Counsellor, Seneca Falls, 

H. O. Armour, of Armour, Plankinton & Co., Chicago, Milwaukee and New York. Tirus Mean, of Badgley & Mead, 79 Front Street, New York City 

IskakEt. D. Conpit, Manufacturer, Milburn, N. J., and 30° Vesey Street, N. Y. TueEo., F. Hay, of J. “O. Seym pur, Kennard & Hay, 89 Liberty Street, New York. 
PHILO REMINGTON, President Remington Arms M: anufacturing Co., Ilion, N. Y. Hon. STEWART L. Wooprorpb, Ex Licut, Governor, State N. 

Hon. Isaac Dayton, Register in Bankruptcy, New York City. Wa. Henverson, Secretary. 

Joun H. Crark, of H. B. Cromwell & Co., 86 West Street, New York City. Joun McMurotr, of Pardee, Bates & Co., New York City. 


Epwarp MARTINDALE, Attorney at Law, New York City. R. J. Towp, of A. J. Bleecker, Son & Co., New York City 
J. D. BapG.iey, Wholesale Grocer, 79 Front Street, N. Y. 
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GUARDIAN MUTUAL 
Life Insurance Company, 


ORGANIZED 1850. eee OF NEW YORK. 
ALL POLICIES NON-FORFEITABLE. 


STATEMENT : 
Policies in Force, $25,000,000 | Annual Income, over $1,000,000 
Assets, nearly 2,000,000 | Losses Paid, 5 50,000 
ANNUAL DIVIDENDS. 
OFFICERS : 


WALTON H. PECKHAM, President. WM. T. HOOKER, Vice-President, 
LUCIUS McADAM, Actuary and Secretary. 



























GENERAL AGENTS. 


M. O. WAGGONER, General Superintendent Ohio,| BENJ. F. WATSON, General Agent, 102 Broadway, | E. WILLIAMS & SON, General Agents for Wisconsin, 
Michigan, and Indiana, Toledo, O. New York Hartford, Wis. 



















ener C PCa re — o ; . , J. S. SELBY & CO., General Agents, Baltimore, Md. JAS. R. GARNISS, General Agent for California, San 
PR Niichigan GRIFFIN, General Agent for Southern SMitH & ROBERTS, General Agents for Pennsylvania Francisco. ; ’ 
. ises eis and Delaware, Philadelphia D. T. MACFARLAN, General Agent, 102 Broadway, 
J.W.DONOVAN, General Agent for Northern Michigan, | J.C. MAYBERRY, Gene ral Agent for I11., Rockford, Il New York. ‘ 
Detroit. ROBERT KNOX, Gen. Ag’t, 151 Broadway, New York. | J. W. TAYLOR, Jr., Gen. Ag't for lowa, Dubuque, Ia. 


GERMAN DEPARTMENT.—G. A. FUDICKAR, Suferintendent. 


A. C. GREENEBAUM & CO., 151 LaSalle Street, JULIUS NATHANSON, Milwaukee, Wis. F. C. O'DRISCOLL, Savannah, for Georgia. 
Chicago, Ill., for Chicago, Missouri, and Kansas. J. HUTZLER, Richmond, Va., for Virginia, North Caro- JOSEPH MAGNER, New Orleans, for Louisiana, 
S. F. COHEN, New York City. “lina, and Tennessee. "Mississippi and Alabama. 
re) MARCUS WALL, Buffalo, N. Y. GEORGE KEIM, South Carolina (Charleston). N. C. ARTHUR, Wheeling, West Virginia. 


“ M. K. COHEN, Albany, N.Y. R. ISSERTEL, Charleston 








THE 


HARTFORD 


LIFE AND ANNUITY INSURANCE COMPANY. 


HARTFORD, CONN. 
CasH ASSETS, OVER - - $400,000.00. 


C. C. KIMBALL, President, D. F. SEYMOUR, Vice-President. 
JAMES P. TAYLOR, Sceretary. WM. SCHEFFLER, Actuary. 


H. E. VALENTINE, Superintendent of Agencies. 


BOARD OF DIRECTORS: 
C. C. KIMBALL, JACOB KNOUS, A. P. HYDE, J. B. LORD, H. L. WELCH, 


D. F. SEYMOUR, Hon. J. H. BOLTON, J. W. DANFORTH, ‘HIRAM BISSELL, E. H. CROSBY, 
CHESTER ADAMS, S. D. SPERREY, ELISHA T. SMITH, FRED R. FOSTER, JOSEPH MERRIMAN, 
S. F. BURNHAM, H. T. WRIGHT. 

This Company issues all the approved forms of Life, Term, and Endowment Policies as to furnish AN ENDOWMENT to the policyholder at a lower annual premium than 

It applies to all its Whole Lite and Endowment Policies, the MASSACHUSETTS is required by any other system. Upon this system, premiums and interest are non-for- 
NON-FORFEITURE LAW. feitable from the beginning 

With this Company originated THE INTEREST-BEARING PLAN—a method Dividends are declared and paid annually, upon the basis of contribution to surplus. 
whereby Life and Endowment Assurance are combined in one policy in such a manner Premiums and dividends payable in CASH, 


Energetic and responsible men wanted as Agents in Illinois and Missouri. 
Parties desiring information or agencies are invited to send for a circular, or to call upon 


R. T. PETTENGILL, General Agent for Illinois and Wisconsin, 
No. g LARMoNn Biock, Cnicaco. 
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Mutual Life Insurance Company, 


No. 160 BROADWAY, NEW YORK. 


OFFICERS: 
GEORGE L. WILLARD, President. 
W. S. TISDALE, Vice-President. 


A. W. ROGERS, M.D., Aled. Exam’r. (At the office daily.) JAMES CRANE, M.D., Consulting Physician, Brooklyn. 
WM. P. PRENTICE, Aétorney and Counsellor, 2g Wall Street. 


H. V. GAHAGAN, Secretary. 





$400,000.00 


AssTs, Rapidly Increasing, - -~ - 





Liberal policy as to Residence or Travel. Dividends increase annually with age of Policy. Losses paid in thirty days after 
proof of death. Thirty days’ grace allowed in payment of renewal premiums. 


WESTERN DEPARTMENT, 


No. 153 LASALLE STREET, CHICAGO. 
J. A. CLOSSER, Superintendent. AUSTIN GEORGE, Manager. 


Agents wanted in Illinois, Indiana, Michigan, Wisconsin, Minnesota, Iowa, Missouri, Kansas, Nebraska, and Colorado, 
Apply to Superintendent of Western Department. 





. 


Metropolitan Lite Insurance Company. 


JAMES R. DOW, 


President. 


HOME OFFICE, 


ELIAS H. JONES, 243 BROADWAY, N. Yr. 


Vice President. 





—= = 


Branch Office, No. 104 LaSalle Street, Chicago. 
Issues all the various forms of Life, Joint Life, Endowment Policies, and Annuities. 


CASH DIVIDEND DECLARED FYANUARY 26, 1869. 
50 Per Cent. ON Lire POLICIEs. 40 PER CENT. ON ENDOWMENT POLICIES. 


DIVIDENDS DECLARED ANNUALLY. 


All its Policies non-forfeitable and incontestible. 
Rates as low as a proper security will admit. 
One-third of the Premium allowed to remain as a loan, 


Thirty days’ grace allowed in payment of Premiums. 
Policyholders have a voice in the election of Directors 
Largest liberty to travel without extra charge. 


Reliable Agents wanted for the City of Chicago, and also for the Western States. With responsible men liberal terms will be made. Apply in 
person or by letter to 





















iy 





OFFICERS: 
J. C. DORE, Pres?. WM. V. KAY, Vice-Prest. J. E. CHAPMAN, 7Zreas. J. FARMER, Sec’y. 


November, 1869 


Policyholders. 


DIRECTORS: 
J.C. DORE, E. F. LAWRENCE, J. F. ARMOUR, WM. V. KAY, HH. SPRUANCE, — L. B. SIDWAY, 
J. E. CHAPMAN, H. SPRAGUE, T. H. SEYMOUR. 


ILLINOIS. 
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~ KNICKERBOCKER 
Life Insurance Company, of New York. 


ASSETS, over - - + « - - $6,000,000.00 
ANNUAL INCOME, over - - - - 4,000,000.00 





ERASTUS LYMAN, President. 
C. M. HIBBARD, Actuary. GEORGE F. SNIFFEN, Secretary. 


ANNUAL DIVIDENDS. 


tvery Desirable Form of Policy Issued, for amounts from $1,000 to $25,000. 


PROGRESS OF THE COMPANY DURING THE LAST THREE YEARS. 





BUSINESS GROWTH. FINANCIAL GROWTH. 
he | - Boos Increase of Assets 
Year, New Policies Issued, Amount Insured, Year. Assets. over previons year. 
errr re CT rr er A ccinneoeee aren $17,000,000 | SEE 5s cecseavesenetionssee-cs ee  Premer ere $716.220.86 
SE 9 jadsdpes sc cdeteenuene eens SDF 8620 ccccevesesses 31,310,725 | 1867 ..c0e soccecccccescsens 3.040,27 3.80. ccvccecess 89470, 343-04 
err TT re ere BO, FSO. cccvcvccccsscvese 33:190,498 | 1863 ..ceeeeeeeccrecceseeces §,1 70,833.17. ce cccreecess 2,130, 559-37 
TOTAL INCREASE IN THREE YEARS.........cccscceccccccccccerescesceessecsessssessesssseesens $4,317,124.07 


BRANCH OFFICES: 
Application for Agencies should be made to the Manager of the Office in which 


Agency is wanted. At the Branch Offices, policies are issued, losses paid, and the 
general business is transacted in the same manner as at the Principal Office in New 


York. 


SOUTHEASTERN BRANCH OFFICE, Battiwore, Mp.., 
For States of Maryland, Delaware, Virginia, West Virginia, and District of Columbia. 
JOHN A. NICHOLS, Aanager. 
SOUTHERN BRANCH OFFICE, Savannan, Ga. 
For States of Georgia, the Carolinas, Florid: a and Al: ba ama, 
AARON WILBUR, JA/anager. 
SOUTHWESTERN BRANCH OFFICE, New Orveans, La., 
For States of Louisiana, Texas, Kansas, and Southern Mississippi. 
H. C. PAXSON, Manager. 
MISSISSIPPI VALLEY BRANCH OFFICE, Mempnis, Teny., 
For States of Kentucky, Arkansas, Tennessee, and Northern Mississippi. 
S. R. CLARKE & CO., Managers. 
HOME DISTRICT BRANCH OFFICE, 161 Broapway, N. Y., 
For States of New York, New Jersey, Connecticut, Rhode Island, Vermont, and Pennsylvania. 
H. LASSING, Manager. 
CHICAGO BRANCH OFFICE, 


For States of Illinois, Indiana, Iowa, Michigan, Minnesota, Wisconsin, Ohio, and Missouri, 


166 and 168 Randolph Street, Chicago, 


Where policies are issued and agents treated as liberally as if dealing directly with Principal Office. 


S. A. MATTISON, A/anager. 


General, Special, and Traveling Agents Wanted. 
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CONNECTICUT MUTUAL 
Life Insurance Company, 


HARTFORD, CONN. 














INCORPORATED - = - 


NUMBERING 


MORE THAN SIXTY THOUSAND MEMBERS. 
ASSETS, SURPLUS, 


$25,000,000.00 ( $7,000,000.00 


INCOME FOR 1868, $9,064,068.02. 
CURRENT DIVIDEND FROM 40 TO 7o PER CENT. 


) JUNE I, 169, 


Total Claims by Death Paid to date, over $8, 500,000 


Total Dividends Paid to date, over -  - 6,000,000 


A PURELY MUTUAL COMPANY. All its surplus is equitably divided among the Policyholders in ANNUAL DIVI- 
DENDS, which may be applied in reduction of Premiums, or may be accumulated at interest for the benefit of the assured, or 


may be weceived by them in cash. 
Paid-up Policies are granted after two or more years’ Premiums have been paid, thus practically making 


ALL POLICIES NON-FORFEITING. 


It issues Policies upon ALL DESIRABLE PLANS OF INSURANCE, and has adopted in its workings several 
SPECIAL FEATURES original with this Company, and offered by no other. 


OFFICERS: 


ZEPHANIAH PRESTON, Vice-President. WOODBRIDGE S. OLMSTED, Secretary. 
EDWIN W. BRYANT, Actuary. LUCIAN S. WILCOX, M.D., Medical Examiner. 


GENERAL AGENTS: 


Perm. & WELAMAN, .65.0cccccsss State of New York Troy, New York. 

DUNHAM & SHERMAN.........New York City, Long Island, and New Jersey...........sesee0- No. 194 Broadway, New York City. 
MOORE & STEARNS............ Nas oa Saki ea ors Ses koe oe eee bee bles eeadivcdndexeuus No. 154 Washington Street, Chicago, III. 
HMODGES BROTHERS............ PRK I TIRING | pics cas kanes eso ekese eter eeewexeen Detroit, Mich. 

Wee, ee ey onc ot onivadnacwewes Missouri and Kansa -. Fourth and Chestnut Streets, St. Louis. 
CROSBY W. ELLIS & CO ey IN INN SS cicraa kee Sade dina lb oe se a ee koe eet ealeke ee No. 34 West Third Street, Cincinnati, Ohio 
RYAN, CARPENTER & CO Kentucky Louisville, Ky. 

DR ee ene ert re ee ee rye Memphis, Tenn. 

A. A. CARRIER & BRO..........Western Pennsylva ania Pittsburg, Pa. 

W. H. TILDEN NN INI ao Th oss adsl whe neetheed hednnwieiiaae No. 404 Walnut Street, Philadelphia. 

OE as Maryland, Delaware, District of Columbia, and West Virginia. .No. 8 South Street, Baltimore, Md. 

L. L. BARNARD Rhode Island. Massachusetts, New Hampshire, and Vermont....Providence, R. I. 

B. PLUMMER & SONS........... Maine, Nova Scotia, and New Brunswick Bangor, Me. 

BORON EIN PRINT a: 0c ds. wis'ed.niegievees Boston andy icinity. Reis Ie ee i Se eN  en et S  e P e No. 84 Washington Strect, Boston, Mass. 

R. C. SMITH ME s 4:1 hontd Gide Ceres oe aera SERS ROLE Wilkesbarre, Pa. 

WM. N. COLEMAN.. ee ste rn a Pe nns} lvania. Reading, Pa. 

WOOD & CO RIMS ote Or ia cath peal Wook eas ere eemaaRasieeuy ieee No. 505 Montgomery St., San Francisco, Cal. 
LO. ) ae ee NN EEE EL RT = ree eR Tee Raleigh, N. C. 

PAP TE PME 158 dg wine mawaren Iowa and Minnesota Dubuque, Iowa. 

WHITTEN & HOPKINS.......... Nebraska and the Territories....,+serssreceesecs ; Leavenworth, Kansas. 
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Life Insurance Company. 
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No. 155 BroApway, New York. 


W. A. BREWER, Jr., 


Vice-President and Actuary. 


CYRUS CURTISS, President. 


CYRUS MUNN, 


W. HAXTUN, Secretary. Assistant Secretary. 





CASH ASSETS, $2,000,000, 


Increasing more than $3,000 per day over all Losses and Expenses. 


A Clause in each Policy secures it from Forfeiture. All Dividends Non-forfeitable by Charter. 
DIVIDENDS made and paid in CASH or INSURANCE, Annually, from date of Policy. 


POLICIES KEPT IN FORCE BY DIVIDENDS. 


EXAMPLE.—Age, 44—Policy, $10,0ooo—Annual Premium, $364.60. Dividends amounting to $288 
would hold the policy in force 288 days after failing to pay the Premium. 

All the profits are divided with the Policyholders, and policies become se//-sustaining in about 
fifteen years. 


Amount of Cash Assets to each $100 of Liabilities, - - - = $137.10 


Ratio of Increase of Policies in 1868 over 1867, 66.25. 


Sime ew 
Seam = 


The WASHINGTON is a great public favorite. The increase of business last year, over the year 
previous, was greater than that of any other Cash Company. 

Issuing Policies on all Approved Plans, and combining all the inducements of a Mutual and Stock 
Company—avoiding the faults of both—with stability thoroughly tested by time, the Washington stands 
unrivaled in its advantages. 


— 


PAUL & MASON, General Agents, 






No. 149 WASHINGTON STREET, - - - Cuicaco, ILL. 





























EDSON FESSENDEN, L NSUTANCE 


President. 





ToTAL ASSETS, - -~ - 
DIvISIBLE SURPLUS, -~ - 

















STATEMENT | 

. °} > - | 

Jor the Year ending Fune 15, 1869: | 
Premiums Keceived Guring year... ......0cessccsescvesvess $1,964 390.65 | 
Interest Received during year .......cccccccccsecesceces 210.906.y6 | 
DOUG) THCOME TOE TNE FORE 5.6 cdivcccincccesioseseasesisivn $2,175,297-61 | 












DISBURSEMENTS : 









































} 
AT I IY RIOR sop eiedclc ace wars eccseeee viueees oa $193,725.55 | 
Paid Commissions and Salaries to Agents.............2.+. 274,538.41 
Pai Dividends, and for Policies Surrendered............. 227,011.48 
Paid Physicians’ Fees, Salaries, Taxes, Printing, Postage, 
BIN NE PEN NOS 66.665 65:5:0 0408 5 vis cess cesebonseded 115,683.75 | 
Total Expenditures during year. .........ccccescssceess $810,959.19 
ASSETS: 
I CPT Eee eee ee eee eee $960,588.00 
Bank Stocks and Railroad Bonds................0000000- 214,085.00 
United States Registered and State Bonds ............... 281,462.50 
Hartford City Gas Light Company Stock................ 7,930.00 
Loans on Collateral Sechrity.......cccccvcescescessevecs 21,000.00 
Bills Receivable, amply secured........-.....00e cece eevee 2,186,939-73 
Furniture in Home and Branch Offices..................-. 14,128.65 | 
Cash on Mand and in Banks ..<.....0ccccccscecsccesceces 185,862.77 | 
Accrued Interest and Deferred Premiums................ 105,771-79 
Premiums in the hands of Agents, and in course of Trans- 
gay ET Ee Le Pe OT eee TERE TRE e 329,461.00 


$4,367.259.64 

I, John G. Root, Auditor Phanix Mutual Life Insurance Company, do solemnly 

swear that I have made a careful examination of the accounts of said Company, com- 

paring items with vouchers, and the statement herewith submitted is a correct showing 
ot the condition of the Company. The total assets amount to $4,367,250. 


45397 


259.04. 
(Signed) JOHN G. ROOT, Axnditor. 


County oF HARTFORD, ss., Hartford, June 29, 1869. } 





Sworn to before me on the day and year above written. 
(Signed) CHAUNCEY HOWARD, Clerk of the Superior Court. } 

: 

Number of Policies Issued during the year................ 8,527 | 
Amount Insured Garin’ The Year... 6.6.6 cccccseccsesscess $22,414,655 | 
Total Amount of Losses Paid............ceeeeeee iPetimie ae 768.375 | 


JOHN E. DEWITT, Aanager New 


Re. Ee ee eee Halifax, Nova Scotia. 

he RS, ee ae a Albany, New York. 

te eS eee ....Augusta, Georgia. 

re yyy!) ee Re are As es == Montreal, Canada. 

Bi Fe Bee eG, 0 kcicicviccncecscceves Columbus, Ohio. 

Oe A 3 re aaa Washington, D. C. 
BYINGION & DURNING.. ....cccccccescers St. Louis, Missouri. 

De i I viccties sasdewescscswesions Savannah, Ga. 
a I gv dc g 46-4 ease enw nae anesiteT New Orleans, La. 

iret ie MNES 5 ic ves ac alnceed.cne wae wore’ a Indianapolis, Ind. 

OE AS errr ey a F 
AS i A ee lle 

Es SPs TNE so wa 00s e080 d cence beeen Minneapolis, Minn. 
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THE 


PHaNIX MUTUAL LIFE 


C Om [pa nN Vs JAMES F. BURNS, 


Secretary. 


OF HARTFORD, CONN. 


- = - = $3,664,060 
- = - - 1,282,199 


TABLE OF CoMPARISONS OF THE BUSINESS 


OF THE 


Years 1867, 1868, and 1869, ending Fune 15, respectively: 


NUMBER OF POLICIES ISSUED: 







COO OEE EEE EEE EH HHH HHH EEE HEHEHE 


Increase of 1868 over 1867, 65 per cent. 
Increase of 1869 over 1867, 97 per cent. 





AMOUNT INSURED: 


PE eisis $50. casein ARTO TERA G 6 SEATERA RON R SORTA S Cem $10,792,749 
SPT TPT re Soe rer Te eer rer re ree 19,568,254 
SES a teeeinen ds Sha CME ainnca See see epeeane Epa ae 32,414,655 


Increase of 1868 over 1867, 82 per cent. 
Increase of 1869 over 1867, 108 per cent. 





INCOME: 
Bas capo wcurishceresseee Ved Wd besee mhae 4eeebeeneie $614,882.60 
. PSS Li ro ee rrr Ter Teer re 1,445,211.50 
Te TCT eer eee Te Pe ee Tere ee 


Increase of 1868 over 1867, 58 per cent. 
Increase of 1869 over 1867, 138 per cent. 





ASSETS: 
PEE gai ccaginingre viewed hme tose ets SAE RSE eRe Ree ae $1,746,507.72 
| RES ne Re rT Re NPR eee 
Mi entdesk er Perebanacticaneeeatbenueaviaeres ane 4,367,259.64 


Increase of 1868 over 1867, 71 per cent. 
Increase of 1869 over 1867, 150 per cent. 








Received from Interest over Losses Paid............... $32,667.99 
Received from Interest in 1869............+e00- $210,906.96 
Paid in LOGUE 1B BGG. 2 occ cceescrsosiccosses 193,725-55 

Received from Interest over Losses Paid.............. 17,181.41 





Excess of Receipts from Interest over Amount Paid Losses. $49,849.40 


GENERAL AGENTS: 


York Branch, No. 153 BROADWAY. 


os 8 ah 3 nee Chicago, IIl. 

Oe A eg Ss err rr Charleston, S. C. 
ee ee ES ack ciceaanaWae dinatenine koe Baltimore, Md. 
tse EG Daag & WwWadie Ga odd wekeeabe dem Louisville, Ky. 
me FR UR 2 2 rer Memphis, Tenn. 
5 A IE Aw ohio 0 Wad 4ORa Ne RO ee Gare ee Hartford, Conn. 
, Oe Ek EE ee ener ee meena nr. Vicksburg, Miss. 
PM Fe ey Serer reer re rr eres Milwaukee, Wis. 
Se tes ER ee Pn oo vince sees eseenvens Leavenworth, Kansas. 
i. i va k hens ao. aeiek ons kiuwisw ema eannee Davenport, lowa. 
By Bes I iS isk enserernessnaeteenens Macon, Ga. 
Re a Eig 8) ty. 2): Newnan, Ga 

A RE | eee 
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CONTINENTAL 


LIFE INSURANCE COMPANY, OF NEW YORK. 
JUSTUS LAWRENCE, President. J. P. ROGERS, Secretary. 



























Policies Issued to Sept. 11, 1869, 
17,000. 


ONE THIRD OF THE PREMIUM 
MAY REMAIN AS A LOAN. 





Assets, $3,000,000.00. 
NO NOTES REQUIRED. 


DIVIDENDS DECLARED, 
40 per cent. 
ON ALL 


Life and Endowment Policies. 


Northwestern Department: 


ILLINOIS, WISCONSIN, MINNESOTA, NORTHERN MISSOURI, KANSAS, COLORADO, 
UTAH, WYOMING, DAKOTA, - MONTANA, IDAHO. 


OFFICE, MERCHANTS INSURANCE COMPANY’S BUILDING, 
No. 94 LASALLE STREET, CHICAGO. S. T. LOCKWOOD, Manager. 


All Policies Non-Forfeitable. " 


= Thirty days’ grace allowed on every payment, and Policy 
= kept in force during that time. Policyholders may travel any 
where in the world without extra charge. $100.000 Deposited 
in State of New York, for security of Policyholders. 


ke Agents make contracts at this office, with, and work directly for, the Company, in the above-mentioned territory. 


INTERNATIONAL INSURANCE COMPANY. 
CasH CAPITAL, $500,000.00 ; SuRPLUs, July 1, 1869, $651,848.05 


No. 113 Broapway, New York. 


STATEMENT of the Condition of the INTERNATIONAL INSURANCE CoMPANY, of N. York City, July 1, 1869. Lie 


ASSETS: 





NE corn cine e inetd ardeniesdt edwstes shan es $41.282.39 Loans on Bond and Mortgage... .........cecccscccecses $8,000.00 
a eee errr Tee ere re 611.875-00 Loans on United States Securities. ................0000- 228.400.co 
Set COED SOM CNS. an occa OK 0 = ccn es cacentcndévems 114.480.00 SE ctasebbscdcaveeetesesseceate oooeee 8.325.71 
United States 6 per cent. 30 year Bonds.......-...........+ 227-QO0.00 FRED EE OUND. ke 5 divine Site ccertetennerssessas 16 601.20 
oe Err ret eee TT er rer ee 8. 500.00 —_- 

bh eg PTT Peer T TTT ere Wel h60- 50 so ewee 18,550.00 I innkons0k de awesee beeuevs Gucuns $1.290 844.30 
PATER ONE TRI on. 6 9:15.00 0500 9:0:0.0 10:0 60096906 00eee004s 6,930.00 PARE EROS 6 v0.00 80000 eneteneeeseseaws 138,996.25 


At a meeting of the Board of Directors, July 2. 1869. Charles A. Macy, Esq., Chairman of the Finance Committee, presented the above state- 
ment, whereupon John S. Williams, Esq., offered the following resolutions, which were unanimously adopted : 

Resolved, That the report of the Finance Committee be accepted, and that a dividend of five (5) per cent. (free from government tax) be 
declared payab e on demand, and that the Secretary publish the usual notice. 

Resolved, That the statement of the financial condition of the Company presented by the Committee shows sound investments, a large and 
rapidly increasing surplus, and evidences energetic and prudent management, and, we trust, will afford pl. asure to the patrons and stockholders of 


4 
the Company as well as to the Board of Directors. if 
i’ 
GEORGE W. SAVAGE, President. HAMILTON BRUCE, Vice-President. WM. J. HUGHES, Secretary. 
FINANCE COMMITTEE: ENECUTIVE COMMITTEE: 
CHARLES A. MACY, Chairman. HEWLETT SCUDDER, JOHN CAMERDEN, Chairman. E. M. CRAWFORD, 
SAMUEL WILLETS, JOHN MORRIS WHITE. FRED MEAD, JAMES FRASER. 
O. W. F. RANDOLPH, WM. G. SMITH, 


T. L. MILLER & CO., Agents, Nos. 108 and 110 LaSalle Street, Chicago. 
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HoME INSURANCE COMPANY, 


OF NEW YORK. 









No. 135 Broadway. 










CASH CAPITAL, . “ * - * as $2,000,000 00 
ASSETS, ist July, 1869, - - - - - = 4,243,234.53 
LIABILITIES, - - - - - - - 75,489.35 








FIRE AND INLAND INSURANCE. 








J. H. WASHBURN, Secretary. CHARLES J. MARTIN, Presipenr. 
GEORGE M. LYON, Assistant Secretary. A. F. WILLMARTH, Vice Presipenrt. 
THOMAS B. GREENE, Seconp Assistant SECRETARY. D. A. HEALD, Seconp Vice Prestpenr. 


ARTHUR C. DUCAT, Generat AGent, 


Southwest corner Randolph and LaSalle Streets, Chicago 































THE 
Imperial Fire Insurance Company, 


OF LONDON, A.D. 1803. 


ESTABLISHED 


CAPITAL AND CASH ACCUMULATIONS, 


EIGHT MILLION DOLLARS IN GOLD, 


"Bg Has established a Branch of the Company in the United States, 


Office, No. 40 Pine Street, New York, 


For the purpose of transacting a GeNerAL Fire Insurance Business in this country. The following named gentlemen constitute the Local 
Board of Directors for the United States Branch: 


E. M. ARCHIBALD, H. B. M. Consut, Chairman. 


A. A. LOW, of A. A. Low & Brothers. DAVID SALOMON, No. 11 West 38th Street. 
E. S. JAFFRAY, of E. S. Jaffray & Co. J. BOORMAN JOHNSTON, of J. Boorman Johnston & Co. 
RICHARD IRVIN, of Richard Irvin & Co. JAS. STUART, of J. & J. Stuart. 


E. W. CROWELL, Resident Manager. JOSEPH B. ST. JOHN, Assistant Manager. 


The reputation and standing which this Coripany has secured during the sixty-five yeats it has transacted business throughout the world, 
together with the large and undoubted security it offers for all its obligations, will, it is hoped, secure for it a share of the public patronage. 
All losses of this agency will be liberally adjusted and promptly paid here. 


LEWIS H. DAVIS, Agent, 114 La Salle Street, Chicago. 
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 P LIT PA’ N INSULEI i. 
PARTICIPATION 1 LANCE. 

The only system of insurance under which a company’s ability to pay its losses KEEPS FULL PACE with its increasing business and 
consequent increasing liability to incur loss, without imposing any liability whatever upon the holders of its policies. 


THE 


CONTINENTAL INSURANCE COMPANY, 


No. -92 BROADWAY, NEW YORK. 


STATEMENT OF JULY 1, 1868: 
CASH CAPITAL, - - - $500,000.00.| SURPLUS, - - - $1,7 52,030.75. 


CASH ASSETS, - - -  $2,252,030.75. 


THE CONTINENTAL INSURANCE COMPANY insures against loss and damage by fire on all kinds of buildings, merchandise, house 
hold furniture, farm property, including stock, RENTs, LEAsEs, and all other insurable property, at reasonable rates of premizm, on the PARTICI~ 
PATION PLAN, dividing three-fourths of the profits to its customers in scrip bearing interest at six per cent. per annum, redeemable in cash in the 
order of its issue, as rapidly as the accumulation represented by the scrip exceeds the sum of $500,000. 

The scrip issues of this Company for 1857, ’58, ’59, ‘60, 61, and "62, are now being redeemed in cash. 





DIRECTORS: 
GEORGE T. HOPE, President. H. H. LAMPORT, Vice-President. CYRUS PECK, Secretary. 





A.A.LOW =. - - - A.A. Low & Brothers. | HERMAN O. ARMOUR Armour, Plankinton & Co. | WELLINGTON CLAPP - Late Clapp & Kent. 
JOHN D. MAIRS_- - David Dows & Co. ent FRASER - - - Fraser, Major & Co. | BRADISH JOHNSON + Johnson & Lazarus. 
S.B.CHITTENDEN - - S. B. Chittenden & Co. VILLIAM M. VAIL, | JOHN CASWELL - - ohn Caswell & Co. 
LORING ANDREWS - Loring Andrews & Sons. | HIRAM BARNEY - - Barney, Butler & Parsons.| HENRY F. SPAULDING ~- Spaulding, Hunt & Co, 
CARLOS COBB | LAWRENCE TURNURE Moses Taylor & Co, | JOUN PAINE, 

WM.T.COLEMAN - + Wm.T.Coleman&Co. | SHEPPARD GANDY - - Sheppard Gandy. | JOSEPH BAI TELL - Egleston, Battell & Co. 
WM. H. SWAN - - - Grinnell, Minturn & Co. GEORGE GRISWOLD .- N. L. & G. Griswold. | ROBT H. McCURDY, late McCurdy, Aldrich & Spencer, 
WILLIAM T. BOOTH .- Booth & Edgar. SAMUEL A. SAWYER - Sawyer, Wallace & Co. | GEO. S. STEPHENSON - Geo. 8S. Stephenson & Co, 
CHAS. M. CONNOLLY - Connolly & Co. CYRUS CURTISS - - Pres’t Wash’tn Life InsCo. | GEORGE MOSLE - - E Pavenstedt & Co, 
WILLIAM V. BRADY. WILLIAM D.MORGAN .- E.E. Morgan & Son. WM.M RICHARDS - Richards & Collins. 
GEORGE W.LANE * - George W. Lane & Co. BENJAMIN G. ARNOLD Arnold, Sturgis & Co. JOHN H. EARLE - + Earle & Cunningham. 
CHAS.COREY TABER- - C.C. & H. M. Taber. | URIEL A. MURDOCK .- Pres’t Continental Bank. | HENRY EYRE, 

SAMUEL D. BABCOCK - Babcock, Brothers & Co. | D. H. ARNOLD > - + Pres’t Mercantile Bank. | CHARLES H. BOOTH « Charles H. Booth & Co, 
HENRY C.BOWEN - - Henry C. Bowen. | CHARLES LAMSON - C. H. Marshall & Co. | EDWARD MARTIN - Cragin & Co 
URELIKUS B.HULL - Fahnestock, Hull & Co. | L.H. BRIGHAM .- - - Late Brigham & Parsons. | HORACE B.CLAFLIN~ - H. B. Claflin & Co, 


O. W. BARRETT, Oriental Building, 120 La Salle Street, Agent for Chicago. 


HANOVER 


Fire Insurance Company, 
OF THE CITY OF NEW YORK. 


Orrice, No. 45 WALL STREET. 


(INCORPORATED 1852.) 


B. S. WALCOTT, President. I. REMSEN LANE, Secretary. 


Cash Capital, - - - - - - _ ~ - $400,000.00 
Assets, July 1, 1869, - - - - - - 7 - 711,512.12 
Liabilities, - - - - - - - - 14,561.55 


LOSSES 


Have been paid by the Company since its organization, to Policyholders, amounting in the aggregate to over 


ONE MILLION DOLLARS. 


AGENCIES IN ALL THE PRINCIPAL TOWNS IN THE UNITED STATES. 


EAsTERN AGENCY DEPARTMENT, THOMAS JAMES, Actuary. 
WESTERN AND SOUTHERN AGENCY DEPARTMENT, “THE UNDERWRITERS’ AGENCY. 


A. STODDART, General Agent. 













THE SPECTATOR. November, 1869 


336 

















CAPITAL, $1,000,000.00, GOLD. 
J. HUNT, President. SAN FRAN “o Sco. A. J. RALSTON, Sccretary. 


LIABILITY 















INDIVIDUAL OF STOCKHOLDERS UNDER THE LAWS OF CALIFORNIA. 


SURPLUS IN GOLD, $600,000. 


Deposit in the State of New York for the Extra Security of Policyholders, $200,000. 


STOCK COMPANY. 











EXECUTIVE AND ADVISORY 





COMMITTEE IN NEW YORK. 









LOUIS. McLANE ......2 scoces Late President Wells, Fargo & Co. ; JAMES LEES............ Vaaera 5 alae wieiaane ie aataone Lees & Walker. 
yp RA ee Oe Se | rere New York. | Jo ek Sy 2: ere eerie George Opdye & Co. 
) EE OE Seer reer rer eer re ee A. A. Low & Bros. DEE, eM «ss 80% c0sendsnevesecees i Wee Seligman & Co. 
ERIE pulccs Sat aces crcdeneeseesies Hunt, Tillinghast & Co. es EE onc Spa econ agen Pepe eke r ba aernaen _.New York. 
FIO WA PPE Bees ects cas ccdctectiosessesas SPE ere ee Ge) SPURNS MO 2 55.55: cick ded 606s vaswinbln’ bbe uReKRaneeaead Boston. 








ATLANTIC BRANCH: 
DISTRICT EAST OF THE MISSISSIPPI AND OHIO RIVERS. 


FRAME, HARE & LOCKWOOD, General Agents, No. 202 Broadway, New York. 
WESTERN BRANCH: 
DISTRICT WEST OF THE MISSISSIPPI AND OHIO RIVERS, AND EAST OF THE ROCKY MOUNTAINS. 
CHARLES A. LATON, General Agent, No. 130 LaSalle Street, Chicago. 
ie Axi Losses Promptiy ApjusTteED AND PAID AT EITHER BRANCH. 


MILLER & DREW, Local Agents, No. 130 LaSalle Street, Chicago. 

































THE MASSACHUSETTS AND New York LIFE INSURANCE REPORTS. 


For 1869. 


HE PUBLISHERS of Tue Specrator, anticipating the demand for a cheaper edition of these two important reports, have, this year, 
reproduced, in two separate volumes, the entire Reports on Life Insurance, by the Superintendent of the New York Insurance Depart- 
ment, and the Massachusetts Insurance Commissioner. 
THE SPECTATOR editions of these two Reports were printed and distributed simultaneously with their official publication. They are the 
only republication of the Reports, and are sold at less than one third of the price of the official edition. 

Both editions are a complete reprint of the official editions, and contain the whole text, all the tables, and the statistical tables entire. 

The price of THE SpecTATOR edition of these Reports ($40 per 109 copies, or 50 cents per copy, of either Report,) has been marked down so 
low as to permit a very large circulation of both. It is hardly necessary to remark to insurance officers and agents how desirable it is, at this time 
more than at any previous period in the history of the business, to extend the means of information as to the general standing and condition of 
companies. The business has suffered somewhat, of late, from the intemperate and ignorant criticisms of the daily press, and among many, who 
would not otherwise be blind to the sterling advantages of life insurance, there prevails, at this time, an opinion either that the companies are not 
what they profess to be, or that their condition is not what it should be. A large circulation of the official Reports on life insurance would accom- 
plish more benefit to the general business than would the dissemination of ten times the same number of documents put forth in the individual 
interest of companies. 

The companies should buy these Reports for their policyholders and General Agents. 

General Agents should buy the Reports for their solicitors. 

No solicitor can do business intelligently without reading and studying these Reports. 

Tue SPECTATOR edition of the Massachusetts Report contains, in 118 pages, the whole of the official edition. 

THE SPECTATOR edition of the New York Report contains, in 140 pages, the whole of the official edition. 

For one copy of either Report, 50 cents; per 100 copies of either Report, $40. 


THE OFFICIAL EDITION. 


By a special arrangement with the official printers, the publishers of THe SpecTaTor are enabled also to supply promptly to those who prefer 
that edition, copies of the official volumes, at the following Jowes¢ prices: 
For the Massachusetts Report, $1.50 per single copy. 
For the New York Report, $2.00 per single copy. 
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RAFTSMEN’S LIFE ASSURANCE COMPANY, 
‘ Park Bank Building, No. 214 and 216 Broadway, New 
York. W. T. Patmer, General Agent for Illinois and 
Missouri, No. 27 Chamber of Commerce, Chicago. Page 


295. 

ECLEcTK LIFE INSURANCE COMPANY. Home 
+ Office, No. 35 Union Square, New York. Paid up capi 
tal, $125,000 i< GUSTUS Jouns ON, ~ iso Washington 
street, go, Manager for Indiana, Ilin« Wisc nsin, 

lowa, pee Minnesota Page 323 


BCoNnomMk AL MUTUAL LIFE INSURANCE 
4 Company, f Providence, R. I Assets $573,000 
Office for Eastern New York, No. 10 Wall Street, New 
York, N. BANGs WiLttams, General Agent SOLOMON 
$LocK, General Agent, No. 34 and 36 LaSalle street, 


Chicago. Page 310 

INSURANCECOMPANY. 

York. Branch Office, No. 164 
Furvcer & Hazarp, Man- 


EMPIRE Mt rUALLIFE 
4 No. 139 Broadway, New 
Washington street, ¢ hicag 


agers. Page 321 


EMPIRE STATE LIFE INSURANCE COMPANY, 
Watertown, N. Y. James A. BELL, President; 
JoHN SHELDON, Secretary. Page 311. 


E& ITABLE LIFE ASSURANCE SOCIETY OF 
of the United States. No. 92 Broadway, New York. 
Assets, over $8,000,000. Henry F. JENNISON, General 


Agent, No. 150 Washington street, Chicago. Page 318. 
INSURANCE COMPANY, No 
New York. JAMEs F. BRADLEY, 


nois and lowa, No.oS LaSalle street, 


7XCELSIOR LIFI 
63 William street, 

General Agent for II] 

Chicago. Page 312 


FARM! RS AND MECHANICS LIFE INSURANCE 
Company of New York No. 200 Broadway, New York 


City P: we 225. 

‘LOBE MI TAI LIFE INSURANCE COMPANY, 

of New York o = 2.000.000 orthwestern De- 
partment, J. G. Mc LEY, Manager, No. 124 LaSalle 
street, Chicag mean 222 
GF! AT WESTERN MUTUAL LIFE INSURANCI 
J Company f New York Guarantee Capital, 150,00 
€..< SWELL, General A nt, No. 154 Wa } mm strect 
Cl g Pa { 
G*! AT WESTERN Reaagg INSURANCI COM- 
Spa ( ro. Of n National Bank Build 
ing Guarantee ¢ tal, $150,000 B. F. Jounson, Presi- 
dent; S. P. ALBEE, Secretary. Page 309 

LIFE INS( RANCE COM.- 


GUARDIAN MUTUAI 
J pany, of New York. Assets, r $1,500,000. A. ¢ 


GREENEBAUM, Agent, No. 151 Lasalle strect, Ch 

Page 32 

HAHNEMANN LIF] INS( RANCE COMPANY, 
f Clev nd, Ol Pa ip capita R200 ,00K Git 

N. CARPENTI & Ca., Agent No. 101 Dearborn street, 

Chicag Pag t15 

HIARTEORD LIFE AND ANNUITY INSUR 
nee Cor vy, Hartford, Conn Cash « pital paid up, 


$300.000. R.T. PerrenGiiy., General Agent, No.g Larmor 

Bl ~ ig P 3 

HOME LIFE INSURANCE COMPANY, NO. 158 
Br i y, New York Assets, over 82,1 ooo. Agent 

for Illir , |. F. Ketroce. H. W. Clarks nd |. M 

STRYKER, Agent in Chicago, N« 2 Meth dist Church 

Block. P ; 


HOMEOPATHIC MUTUAL LIFE INSURANCE 
Cor : No. 231 Broadway, New York. D.D.'1 
MARSHALL, P: lent I A. STANSBURY, Secretary. 
Page 31 . 
NTERNATIONAL LIFE INST myc cen tevorch 
of ¢ iw Pa Ip capital, $120 He rioMas 
DRUMMOND, Pre ent: E. W. I RTER, Secretary Page 


205 


NTERNATIONAL LIF} INSURANCE AND 

rust Cor ny, Jersey ty New Y« oo 

No. 177 B iway 1S Parr on, Manager. Page 313 

KN KERBOCKER MUTUAL LIFE INSURANCE 

Cor vy, of New York. Assets, over 26,000,000. §S 

A. Mattison, Manager Northwestern Department for all 

the Western States; Office, Nos. 166 and 168 Randolph 
Street, ( ‘ Page 320. 

Ryn KER BOCKER LIFE INSURANCE COMPA- 

As er $6,000,000. Flome District, HW. Las- 

SING, Mar an, 4 r New York, New Jersey, Rhode Island, 


Office, No. 161 


nnecticut, Vermont pee Pennsylvania; 


C ; 
Broadway, New York. Page 315. 


INSURANCE 
nd 1sS Broadway, New York. 
$5 ,000,00 r. L. Mitver & Co., Agents, Nos 


LaSalle street, Chicago. Page 311. 


COMPANY, 
Asscts, over 
108 and 110 


|g age AT r AN LIFE 


INSURANCE COMPANY, 


ME! i rh = ITAN LIFE 
‘ 234 Broadway, N. Y. 


rk. Home Office, No 


Cash « tal y 0,000. Branch Office in Chicago, No. 104 
LaSalle street. Page 327 

nage PIV AL LEY LIFE INSURANCE COM- 

y Covington, Ky. Assets, $400,000 Page 


20 
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TUAL LIFE INSURANCE 


Louis Paid up Guarantee 


COM- 


\ ISSOURIL Ml 
- Capital 


pany, of St. 
$125,000. Page 309 


\ OUND CITY MUTUAL 
+ Company of St. Louis, 
General Agent. Page 


INSURANCE 


LIFE 
; McHarrTon, 


oO. ( G. 





M1 PUAL BENEFIT LIFE INSURANCE COM- 

pany, Newark, New ons he Assets, over $15,000,000 
CHARLES & Suort, No. 124 LaSalle street, Chicago, State 

gents in Illinois Page 314. 

Mt ‘TAL LIFE INSURANCE COMPANY, OI 
4 — Assets, over $30,000,000 B. Mer- 
RELL, De troit, Mich., General Agent for Michigan, Indiana, 
Hlinois Wi nsin, lowa ad Minnesota. O. CRONKHITE, 





Agent, No. WC) 


lark street, Chicago. Pave 314. 


M2 ( a LIFE INSURANCE COMPANY, OF 

I ssets, over $400,000. MERRILL Lapp, 
President: STEWART Marks, Secretary. Home Office, 
No. 79 and Si Wells street. Page 312. 


NATION AL LIFE INSURANCE COMPANY OF 
4° the United States of 


America. Capital, $1,000,000, full 


paid. Branch Office: First National Bank building, Phila- 
delphia. General Agents for Illinois, Wisconsin and Min- 
nesota. A. E.Luis & Co., Second National Bank Build- 


ing, Chicag Page 30S. 


NEW YORK LIFE INSURANCE COMPANY. 
No. 112 and 114 Broadway. Assets, Jan. 1, 1869, 
$11,000,822. O. P. Curran, Agent for Chicago, No. 156 


Washington street 


TATIONAL LIFE INSURANCE COMPANY, OF 
+* New York. Office, 112 Broadway, New York Assets, 
over $500,000. General Agents in Chicago, WHITAKER & 
Jones, No. 122 Washington street. Page 320. 


Page 308 


INSURANCE 


Accumulated 


NE ENGLAND MUTUAL LIFE 


4 Company, N 39 State street, Boston 


fund, $7,000,000. Beny. F. Stevens, President; Josern 
M. GIbrens, Secretary Page 313 
TORTH \MI RICA LIFE INSURANCE COM- 
= pa 9 2 Bre idway New York Asset over 
$4,250,000 Wit . & Stacey, Agents, Union National 
Bank Build ( ; Page 315 
PACIFI MUTUAL LIFE INSURANCI COM 
many bs) ento, Cal Asset $700,000 in gold 
SCUREIBE & Hower, Genera Avents, Sact 
Pag 
\l INSURANCE COMPANY Ol 
8) N y21 Chestnut street \ t 
WILSON, Superint lent of Age 


UAL LIFE INSURANCE COM.- 
ate Assets, over $3,600,000. Ger 


i , HENRY If. Koon, No » LaSa 
x 


Page 332 











GECURITY LIFE INSUR, —- COMPANY, New 
“ York C,. H. BAKER, General for linoi No 
106 South Clark Street, Chicago. 
S-. Lng ong MUTUAL LIFE INSI RANCE COM: 
No. 513 Olive street, St. Louis. Assets, $ ) 00 

A.W ape: ENBURG, General Agent for Northe is* 
Page 307 

*RAVELERS INSURANCE COMPANY, OI! 

a Cont Assets, over $1,150,000 JuLtm 
Wri6§ Manager, Western Branch Office, N So LaSalle 
hell y icago Pag - 

far teen SECURITY LIFE INSURANCE AND 


ist Comy y { P vivania Capital, $1 000,00 
nti C. Smiru & Mine.. Caen it : I 
WALLACE, Manager, N S2 La Salle street, Chicago 
Page 31% 
UNI ERSAL LIFE INSURANCE COMPANY, OF 
New York Assets, over $500,000 r. OrMSBEE, 
Manager Western Department, No. 124 Washington street, 
Chicago. Page 322 
W get ata LIFE INSURANCE COMPANY, 


QS Broadway, New York. Assets, $2,000,000. 


PAUL ‘ Mason, General Agents, corner Washington and 

LaSalle streets, Chicago. Page 331 

yw ipow AND ORPHAN FUND LIFE INSUR- 
ince Company, Nashville, Tenn Assets, #250,000 

Page 30S 


\ TIDOWS AND ORPHANS BENEFIT LIFE IN- 
surance Company,of New York. Assets, over 

ooo. O. CronkuiTe, Agent, No. 47 Clark street, Chicago. 

Page 309 


$g00,- 


og INSURANCE COM- 

EC 160 Broadw: vy, New York. Assets, $400,000 
Wester rn Need tment, No. 153 LaSalle street, Chicago,—J 
A. CLosser, Superintendent; AusTIN GEORGE, Manager. 


ae tL a MU TUAL 


MISCELLANEOUS. 
A GENTS WANTED. Pa 


ges 296 and 208. 
A MERICAN BOND DETECTOR AND COMPLETE 
History of the United States Government Securities. 
Joun P. Dale & Co D. Cc. 
Page 300 


, General Agents, Washington, 





357 








E XTINGUISHE R The North- 
uisher Company, No. 122 Washing- 
” Pag ge 307 


BABcCoc K FIRE 


western Fire Exting 
ngton street, Chic ago 


DONNELLEY, Printers, 


Cm RCH, GOODMAN & 
Pub! mnere 


and Stationers, N« 10S and 110 Dearborn 
Strect, Chicag Page 309 
io S PATENT SAFES, BANK VAULTS, 
ault Front ind Combination Locks Hall’s Safe 
ind Lock Company, No. 93 Dearborn street, Chicago. 
Page 10 
Ky “ser GRAND, SQUARE, AND UPRIGHT 
]. Baver & Co., General gents; warcrooms, 
», O50 ‘Bi iulway, New York, and No. 69 Washing gton 
sel Chicago Dealers also in Musical Merch indise. 
Page 317 


and Office Ft 
- Fulton 
107 Fulton 


irniture, No. 176 


rl’ G. SELLEW, Desks 
[ * Fult street, New York. 


1 street, and No, 
Page 300 





Ensurance Printing, Supplies and 


Stationery. 


I HI publishers of Thr Sprrecrator 


have arrangements, both in 


Chicago 


finally perfected 


and New York, which will hereafter 


enable them to execute, promptly and carefully, 


all kinds of INSURANCE PURLISHING, PRINTING 


AND ENGRAVING. They propose to make HAND- 


SOME TYPOGRAPHY a specialty of their business, 


ind will endeavor, by very careful attention to 


the wants of their customers, and by the study 


conomical and tasteful methods of 


printing, to merit the patronage of Insurance 


and Agents in all parts of the 


Companies 


country. Estimates for work will be promptly 


given, on personal or written application, at 


either office of THE SPECTATOR. 


The publishers of Tur Srecraror will fill 
orders for any kind or quantity of Stationery, 
guaranteeing to furnish the ame at only a 
slight advance over manufacturer's prices. 
Blank Books, Note Paper, Envelopes, Pencils, 


Ink, Pens, and every variety of Office Station 
ery. may be ordered by express, and, in every 
case, great care will be taken to insure entire 


satisfaction to purchasers. 


The publishers of Tue Specrator having 


concluded arrangements for a large business in 


printing, publishing and engraving, are now 


prepared to furnish. in any desired quantity or 


all kinds 


of supplies for Insurance Com- 


Heads, 


style, 


panies and Agents, embracing Letter 


Cards, Renewals, Policies, 
Bill Heads, 


Notices, Etc., Etc., Etc. 


Business Surveys, 


Circulars, Applications, Expiration 


AND ae M. GOODSELL. 


x M1. 


Publishers, Printers and Stationers, 


CHICAGO NEW YORA 
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THE SPECTATOR FOR 1870. 


Ty Ty . if 
ANNOUNCEMENT. 
Offices of Tue Spectator, November 15, 1869. 
P SHE publishers of Tue Srectaror, thankful for the appreciation which has rewarded their efforts to promote the interests of sound 
underwriting, invite attention to the prospectus of the fourth volume, commencing with the number for January, 1870. 

THE POLICY OF THE SPECTATOR will not be changed. Pledged to advocate a high standard of insurance, THe SpecTaAToR will 
aim to exert a conservative interest in behalf of correct and safe methods of underwriting. It will always expose fearlessly whatever an impartial 
sentiment and rigid scrutiny shall condemn as unwise, unsound or impracticable. It will cherish at all times a catholic desire to deal justly. 
Its criticisms will be elevated in tone and temper. The use of its columns will never be lent to the gratification of personal pique, or 
the indiscriminate dispensation of abuse, suggested and uttered in behalf of merely selfish and individual motives. As a metropolitan review 
directing its efforts concurrently from the two chief centres of business, its policy and influence are not committed to any merely local or 
sectional interests. Thus, pursuing its duty, without fear or favor; permitting no false motives of expediency or friendship to dissuade fearless 
and untrammeled criticism of abuses wherever they shall be apparent; exposing and assailing with firmness all unsoundness and corruption ; 
owing its efforts to the promulgation of enlightened, thoughtful and honest sentiment respecting the business of insurance, in either of its 
departments, THe Spectator will strive to justify at once the pledges of its publishers and the hopes of its friends. 

The commencement of the fourth volume will be marked by the introduction of SEVERAL INTERESTING NEW FEATURES, 
whose regular appearance every month will greatly contribute to the increased value of the publication. It is hoped, by means of frequent 
contributions by able writers, by constant effort to present promptly important insurance intelligence from all parts of the country, by the 
employment of regular correspondents in all the large cities of the United States, and in the principal insurance centres of Europe, and by the 
liberal expenditure of labor and money for the uninterrupted improvement of every department of the paper, to present a monthly review which 
shall SUPPLY EVERY POSSIBLE NEED, AND REALIZE EVERY CONCEIVABLE PURPOSE OF A PUBLICATION EXCLUSIVELY DEVOTED TO INSURANCE. 

The publishers desire to draw attention to the efforts which they will continue to make for the production of various kinds of insurance 
literature. In the publication of statistical charts, canvassing documents for agents, and reprints of important official reports, they will always 
be first. Superior energy and enterprise will present these matters regardless of expense. But besides these will be presented, from time to 
time, such standard works as progress or changes in the insurance business shall seem to suggest. Three of these works, now in course of 
preparation, will be shortly announced, and others will follow in quick succession. In addition to the publications copyrighted by Tue 
SPECTATOR, a full and complete stock of insurance literature, both domestic and foreign, will be kept constantly on hand, both in New York 
and Chicago. 

The value of THe SpecTrator as an advertising medium is sufficiently attested by the extent and variety of its ample and attractive 
pages of advertisements. But its value in that direction is more conclusively determined by the fact,—of which we shall be pleased at any time 
to exhibit abundant evidence,—that the paper has attained a circulation altogether larger than has ever been reached by any other publication 
devoted exclusively to insurance. There are no cities and few towns in the United States to which Tue SpecTatTor does not find its way regularly 
every month, and, being a publication whose intrinsic value, no less than its incomparably attractive appearance, invites a careful preservation 
for purposes of binding, THe SpecTATorR offers advantages as an advertising medium, whether for companies desiring to extend their business, 
or for agents anxious to make known their relations, which are nowhere excelled. 

One of the most valuable features of the new volume will be a distinctive department entitled THe AGENcy, wherein will be presented every 
month a variety of practical hints, suggestions, and advice intended for the instruction and encouragement of agents to a higher appreciation of 
their opportunities for vigorous and successful service. 

The translation of a highly interesting popular treatise on Life Insurance from the pen of EpMunp ABout, the brilliant French /feuzlletontst, 
will be commenced in the January number, and continued every month during the year. 

Besides these and other new features every number will contain the usual variety of 

EDITORIALS, ESSAYS, 
CONTRIBUTED PAPERS, 
CORRESPONDENCE, 
INTELLIGENCE, GOSSIP, 
ACTUARIAL TOPICS, 
STATISTICAL COMPILATIONS, 
LEGAL DECISIONS, NEWS ITEMS, 


Covering a wide range of interest and information of permanent and practical value to insurance companies and agents. 
Though THe Spectator will be greatly enlarged and improved, the subscription price for the coming year will remain the same: 
A single copy to one add $3.00. 
Every person sending us the names of three subscribers with nine dollars will be entitled to one copy free for one vear. 


Liberal inducements to general agents who desire to co-operate with us in placing Tue Srpecratror in the hands of all their 


sub-agents. 


Payment for subscriptions must be made In advance. 
The office of Tut Specrator in New York is at Nos. 156 and 158 Broadway; in Chicago, at Nos. 156 and 158 Washington street. All sub- 


scriptions or business orders should be addressed to the nearest office. At either office the friends of the paper will be warmly welcomed. 


J. H. anp C. M. GOODSELL, 
Publishers and Proprietors, 


Nos. 156 and 158 Broadway, New York; Nos. 156 and 158 Washington Street, Chicago. 








